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Sparks 


State of the nation’s economy: 
Up 

Sree.—For the eighth consecu-| 
tive record-breaking week mills| 
were scheduled to operate at over | 
100 percent of capacity last week. 
Production was planned at 101.3 
percent. 

EMPLOYMENT—Number of work- 
ers rose to 59,731,000 in May, a 
gain of 1,063,000 over April and 

highest since August, 1949. Un- 
employment in May dropped to 
3,057,000, a decrease of 458,000 
from preceding month and low- 
est since April, 1949. 

Money IN CircuLATION—Amount 
in week ended May 31 totaled $27,- 
088,000,000, an increase of $180,000,- 
000 over preceding week but $427,- 
000,000 under like 1949 week. 


| 
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MANUFACTURERS’ Orpers — New | 
business placed during April to- 
taled $18,000,000,000, a rise of $2,- 
000,000,000 over like month last 
year. 

DEPARTMENT Stores — Dollar-vol- 
ume sales in week ended May 27 
were 3 percent ahead of like 1949 
week. 

New CorPORATIONS Charters 
were granted to 8,375 firms in 
April, bringing total incorpora- 
tions in first four months of 1950 
to 34,361. This is an 18 percent 
gain over 1949 period. 

NaturaL Russer—Imports during | 
April were largest since December, | 
1948. Incoming cargoes amounted | 
to 76,171 long tons, 25,548 tons more 
than year earlier. 

Cicarets — Consumption in first 


three months of 1950 was 3 percent 


over last year. 
*, * a 


Down 


ALUMINUM April shipments 
dropped to 90,816,431 pounds from 
111,558,806 pounds in March. But 
April’s mark was higher than any} 
month’s since April, 1949, except 
March, 1950. 

Reta, Stores—April sales to- 
taled $11,095,000,000, compared 
with $11,137,000,000 last year. 
Month’s sales, however, were 
$26,000,000 above March. 

* + * 


General 


U. S. Dericrr—Some federal ob- 
servers believe red ink for the 
1949-50 fiscal year, which ends 
June 30, will be as low as $4,000,- 
000,000, rather than the $5,500,000,- 
000 predicted by President Truman 
in January. 


Top Cars 


New-car registrations for two 
months, plus 48 states in March 
and 35 states in April: 

1950 Pos. Make 

1—387,470 Chev. 

2—330,192 Ford 
3—141,343 Buick 
4—121,411 Pontiac 
5—102,262 Olds. 
87,867 Plym. 
86,570 Mercury 

.235 Stude. 
54,616 Dodge 
43,690 Nash 
40,121 Hudson 42,858—10 
27,400 Chrysler 32,882—12 
20,323 Packard 26,181—14 
19,652 DeSoto 26,725—13 
19,503 Cadillac 22,997—15 
10,239 Kaiser 13,526—16 
9,173 Lincoln 12,198—17 

7,201 Willys 6,952—19 
2,415 Frazer 7,115—18 

1,917 Crosley 3,945—20 

1,828 Austin 790—22 

282 Ang.-Pref. 1,994—21 


Total All Makes 
1,602,027 1,156,926 
For further details see page 


1949 Pos. 
194,727— 
223,774— 

99,993— 
69,521— 
64,258— 
120,748— 


i— 44,101— 


| Fred Fenker (used cars), Ed Honerkamp (Pontiac), Ben Pine (junkyard owner), William Coyle 


| dale Motor Car Co. 


On Factory Relations 


| June 1, 
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816,000 Vehicles Due in June 


Making Room for New Ones .. 


TO MAKE CINCINNATI ROADS SAFER—A series of “‘last rides" for unsafe cars is being 
sponsored by auto dealers in the city. The first drive was held in May and another is set 
for July. All members of the Cincinnati Automobile Dealers Assn. have been urged by 
Andy Schain, safety chairman, to remove from the streets all ‘'junkers' acquired in trades. 
Shown as the first group of cars were scrapped are, left to right: Russell Smith (Ford), 


(Studebaker), Andy Schain (Studebaker), Dabney Thomson (Dodge), A. F. Kirsten (Chrysler) 
and Walter Hallerman (Pontiac). Other dealerships cooperating in the program are Avon- 
(Chevrolet), Cronoin Motor Co., Inc. (Ford), and Lenox Motors 


(Packard). 





AFTER THE LAST RIDE—Akron city officials joined with the Akron Automobile Dealers 
Assn. in the latter's ‘junk the jalopy’ program. On hand to watch 50 junkers being crushed 
and then burned were, left to right: Glen West, vice-president of the Akron association; 
Municipal Judge Thomas M. Powers, Mayor Charles E. Slusser, and Capt. E. L. Englehart, 


head of the police traffic department. 


NADA Mapping Action 


| 
-NADA'’s indus-, been pressing for action on the} 
try relations committee is | factory-dealer front. 


; ; * * * 
planning an aggressive program os 
toward solution of factory-dealer| POINTS of contention include ter- 
problems, George F. Ziesmer, com- | ritorial security, shipment of | 
mittee chairman, said last week. |cars to dealers without specific or- | 


ASHINGTON. 


Assn. 


Both the industry relations com-|ders, and loading of territories. 
mittee and the NADA executive | Another spur to action on the 
committee were in session last| factory front has been the re- 
week. ception dealers have accorded 

Several state associations have| Dick Price, Dallas DeSoto deal- 

— | er, who has been campaigning 
a. @.@ for national line associations. 
Chrysler Division | This has led some dealer asso- 
¢ ciations to call for a revamping of 
Starts Holdback NADA on a line-group basis, with 
|@ “czar” as the leader. 

: Meanwhile, Price reported that 
Discount Plan 10 percent of all Chrysler Corp. 
[petRort- Chrysler division has|dealers “are on the line for inde- 

inaugurated a policy of holding|pendent Chrysler Corp. Dealers 
back $20 per car, which will be organization.” 
returned to its dealers after Dec. 31 | 
each year, it was learned by AvuTo- 
motive News last week. 

Under the new setup, effective 

the wholesale price of 
each. Chrysler car was increased | By Bob Gordon 
$20. The base discounts are as | Associate Editor 
follows: Chrysler Royal, 24.5 per- | VIDENCE continues to pile up | 
cent; Windsor, 24.5 percent; Sara- | that the seasonal rise in used-| 
toga and New Yorker models, 25 |car prices has ended. AUTOMOTIVE | 
percent, and Crown Imperial, 26 | News’ overall average price of used | 
percent. lcars dropped last week for the 

In a letter to dealers, Chrysler|third straight week. 
division declared that the new set- The average fell $5 to $1,015— | 
up “is in response to requests from | 
dealers.” 

+ * * | 
T WAS learned that recently a} 
group of dealers had visited fac- 
(See CHRYSLER, Page 52, Col. 3) 
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Nearly All Factories 
Operating Full Blast 


more than 80,000 Plymouth cars 
| alone. 

Plymouth output continues to hit 
new peaks daily. For example, here 
is how daily output in the Plym- 
outh plant in Detroit ran during 
the holiday week: 

Monday (May 29), 2,113 cars; 
Wednesday, 2,285; Thursday, 
2,438; Friday, 2,149. No Satur- 
day assembly was sought and 
Friday schedules were hampered 
by a body shortage, according to 
informed sources, 

Dodge has similarly ambitious 

(Continued on Page 58, Col. 3) 


UAW Demands 
GM Terms at 
| Key Suppliers 


By Mac Gordon 
Associate Editor 


By Bernie Thomas 


Associate Editor 


WitH a pencil in one hand and 
an eraser in the other, the 
auto industry continues to write 
new records. 

Surpassing even the most opti- 
mistic predictions, assembly lines 
in this country last week rolled 
off 191,121 vehicles—162,572 cars 
and 28,549 trucks, according to 
Automotive News’ estimates. 
This easily surpassed a previous 
weekly high mark of 177,492 units, 
comprising 147,581 cars and 29,911 
trucks, set during the week ended 
May 27, 1950. The past week’s un- 
precedented volume was also more 
than 50,000 units higher than that 
obtained during Memorial Day 
week—116,240 cars and 20,336 trucks 
for a total of 136,576 vehicles. 


* o * 


EHICLE makers in the U. S. are 
forgetting the records they| 


wrote all through May and are! 
heading for bigger ones in June. I OLDING out for General Mo- 
tors-type economic benefits, the 


On the basis of last week’s 
output pace—a repeat of which |UAW-CIO intensified its supplier 
|negotiations last week with strike 


is likely this week and next— 
the production of 816,000 vehicles |threats at Briggs Mfg. and Motor 
Products. 


is now anticipated in June. Such . ' 
a total could include 695,000 cars The union spurned Briggs’ offer 
|of the Chrysler pension and insur- 


and 121,000 trucks. 
This would be about 125,000 more | #nce settlement and asked the body 
: |builder for an hourly wage raise 


cars but about the same number'| 7 
|of four cents and other concessions 


of trucks that were turned out in|“% * , 
the record month of May just past. |SiMilar to those in the GM accord. 
| Wage talks between Motor 


Most of this month’s increased : 
car production will come from the| Preducts and the UAW were also 
Big Three, although Studebaker,| St@lemated, with the union re- 
Nash and Kaiser-Frazer also should| Portedly holding out for demands 
akin to the so-called GM pattern. 


play important roles. 
* * * A Briggs shutdown would cur- 


LL Chrysler divisions are plan-|‘t@il, if not entirely halt all as- 
A ning record June Seaman. eee | sembly work at Chrysler Corp. and 
tured by a schedule calling for | Packard. Motor Products is a key 

supplier of window and door items 
| to a number of assembly customers, 
|including all Chrysler divisions. 
Production ae 
Automotive News Estimates, | TOP BRASS of the UAW-CIO, 
U. 8. Cars, Trucks meanwhile, heard the evidence 
191,121 and pondered a verdict in the case 
of Toledo vs. Richard T. Gosser. 
136,576 Headed by President Walter P. 
130,122 |Reuther, the union's International 
Executive board conducted two days 
of historic hearings on anti-Gosser 
|charges boiling out of the so-called 

Last Prev. 1949 
Week Week Week 
For complete production totals, 
by makes, see table, page 58. 





| Battle of the Maumee (AvTomorTive 
News, May 1). 

Insurrectionists within Toledo 
Local 12 of the UAW have ac- 
cused Gosser of despotically rul- 
ing union affairs in the Ohio me- 

(Continued on Page 52, Col. 1) 


Used-Car Prices Off Slightly Again 


expect prices to fall back very far. 
The most popular prediction is that 
prices will remain steady, close to 
the present levels, for at least a 
month, 

Tim Anspach, auction operator 
in Albany, N. Y., looks for a 
steady market. “There is little 
chance,” Anspach said, “of prices 
dropping back to where they were 
last fall. Not this year, anyway.” 

* & +8 Similar sentiments on the used- 

OST auction operators are|car outlook for the summer were 

agreed that the peak has|reported in a soven-city survey by 
passed for the market, but few| (Continued on Page 48, Col. 3) 


the lowest figure since Apr. 17, 
when the overall average was 
$1,009. Prices have slipped $20 
since May 22, when the average 

hit its peak figure of $1,035. 

Only 1950 models appear to be 
bucking the trend. Despite the gen- 
eral reduction in prices, used '50s| 
jumped $15 in price last week to} 
an average of $1,995—the highest | 
this year. | 
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Combustion Advances Seen... 
Caen ey seen, 
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Fuel-Saving Plans 
Described to SAE 


— LICK, Ind.—Fuel-sav- 
ing power plants shared the 
limelight with pro-and-con discus- 
sion of automatic transmissions at 
last week’s summer meeting of the 
Society of Automotive Engineers. 

Three Texaco men described a 
new combustion process’ which, 
they claimed, abolishes “knock” 
and points to 30 percent more gaso- 
line economy. The process is sched- 
uled for road tests on multi-cylin- 
der cars in mid-1951. 

A Spicer Mfg. engineer warned 
that no-shift transmissions are 
far from perfect, psychologically 
and mechanically. Seeming slug- 
gishness of operation and exces- 
sive downshifting perplex many 
automatic-shift drivers, he noted. 

Ford Engineering Vice-President 
Harold T. Youngren, explaining 
why Ford chose a full torque-con- 
verter transmission, voiced con- 
fidence that this type will give 
Mercury and Ford owners “max- 
imum gasoline mileage” and “su- 
perior performance.” 

A Navy engineer, H. M. Jacklin 
jr., envisaging early improvements 
in gas-turbine engines, mentioned 
‘trucks and city buses as possible 
applications. He didn’t say whether 
turbines could be used in cars. 

* * + 

HE so-called “Texaco combus- 

tion process” was outlined by 


Highway Guard i 
Passes Test on 


Canadian Curve 


NEW WESTMINSTER, B. C.— 
First tests of a “deflecting” con- 
crete highway guard have been 
carried out on a trial strip installed 
on a dangerous curve on the Trans- 
Canada highway near here. 

A car and a truck were report- 
edly driven at speeds up to 30 miles 
per hour against the rail and were 
safely deflected when the front 
tires hit the curved concrete 
surface, which straightened and 
slowed the vehicle. 

British Columbia highway and 
police officials, as well as safety 
and traffic council officials, at- 
tended the demonstration and ex- 
pressed themselves satisfied with 
the guard as an effective means 
of cutting the mounting toll of 
lives on Canadian highways. 

The guard consists of a continu- 
ous row of smooth, white sections 
of reinforced concrete fastened to 
concrete posts which are embedded 
in the ground. A _ convex-curved 
surface on the rail faces the road 
so that any car striking it is de- 
flected when the front tire hits the 
rail. The vehicle is thus straight- 
ened and slowed. 

At the same time that part of 
the tire below and behind the hub 


cap is pressed under the edge of | 
the rail because of the car’s inertia | 


and during its upward motion it is 
forced hard against the sharp lower 
edge of the rail. The twofold effect 
is effective braking and steering of 
the car. 

The device is the invention of 
S. A. Rasmussen of Denmark. 

The Canadian patent holder is 
V. A. Knudson, who has formed 
Highway Safety Guard Co. at 3740 
Oak St., Vancouver. Production has 
been started in the U. S. by Hiway 
Security Guard Corp., Coon Rapids, 
Iowa. 


HIGHWAY GUARD RAIL HALTS 'RUNAWAY' CAR—iIn recent tests of a concrete roadside 
C., a car, which was driven at the device, struck the! 
rail and was slowed down safely. The product, invented in Denmark, is now being pro- 


rail conducted in Westminster, 8. 
duced n the U. S. and Canada. 








Everett M. Barber, Blake Reyn- 
olds and W. T. Tierney, all of Texas 
Co. An engine equipped with such 
a process can operate economically | 
on fuel oil as well as gasoline, they | 
said. 
Now being tested at Texaco lab-| 
oratories on a single-cylinder en-| 
gine, the new process allows com- 
pression ratios to be increased 
without regard for the octane rat-| 
ing of the fuel, the paper stated. 

Orthodox combustion processes, 
the Texaco men explained, permit 
the fuel-air mixture to “reside” 
briefly in the combustion cham- 
ber before ignition. Resultant | 
end gases are compressed, ignite 
and cause “knocking,” they con- 
tinued, 


| 


| fun, 
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PRIZES GALORE FOR THE WINNER OF THE BIG RACE—Johnny Parsons, 


May Push... 


Sales Records 

Smashed by 

Auto Makers 
Buick 


| Buick smashed all previous May : 
|sales records last month with a ~ 


BS | total of 48,433 cars delivered, Ivan / 


Californian, receives a kiss from Barbara Stanwyck after copping the shortened race at 


| Indianapolis. Back of them is big Borg-Warner cup. Top prize was nearly $50,000 for the | 
| which was limited to 345 miles instead of J 
| Parsons averaged close to 125 miles an hour. Bill Holland was second; Mauri Rose, third; 


500 because of rain on Memorial day. 


The basic concept of the Texaco | Cecil Green, fourth; Tony _Bettenhausen, fifth.—(Acme photo). 


process is to shorten this “resi- 
dence time” so that spontaneous ig- 
nition and knock cannot occur, it 
was stated. 

A continuous airswirl is intro- 
duced by Texaco in the combus- 
tion chamber, with the intent of 
burning the mixture almost imme- 
diately. The miniature whirlwind 
carries the mixture a short trip to 
the igniting spark plug, according 
to the paper. 

The Spicer speaker, A, H, Deimel, 
declared that every automatic trans- 
mission now on the market “is 
subject to further development.” 


* * * 
I RIVER complaints against un- 
wanted transmission actions 
point up the need for such units 
“to do better than merely dupli- 
cate the driver’s result,” Deimel 
said. 

Joining Youngren in describing 
further details of the new Ford 
transmission was H. G. English, 
assistant research engineer of the 
company. 

Youngren related how the non- 
lockup feature of the Ford con- 
verter had been carefully tested 
against the lockup mechanism used 
in other torque-converter trans- 
missions. 

“From the gasoline-economy 
standpoint everything would 
point to the non-locked up con- 
verter job,” he stated. 

Two-speed transmissions that lock 
the converter out in top gear are 
used by Packard and Studebaker, 
while Buick and Chevrolet offer 
the three-speed non-lockup convert- 
ers. 

* * * 

NGLISH disclosed that alum- 

inum die castings are being ex- 
tensively used throughout the Ford- 

(Continued on Page 58, Col. 1) 


NUCDA Parley 
May Have Show 


DALLAS.—For the first time at 
any of its meetings, the National 
Used-Car Dealers Assn, is expected 
to have an exhibition of suppliers’ 
products at its Dallas convention to} 
be held Nov. 8-12. 

Walter Wilson, head of the Dal- 
las association, which is to be host 
to the visitors, said that approx-| 
imately 50 exhibitors had indicated 
they planned to show their prod- 
ucts. Automotive equipment will be 
displayed at the Baker hotel, head- 
quarters for the convention. 








Higher Prices, Labor Costs 


Plague Car Companies 


UTO makers found it increas- 
ingly harder to hold the price 
line last week in the face of higher 
tire, scrap and labor costs. 
Indications, nevertheless, were 
that car builders would continue 
to absorb the cost rises without 
touching their pricing structures. 
Following up the advances in tire 
casing prices, members of that in- 


Tax Bill Outlook 
Appears Dim; 
Auto Items OK’d 


WASHINGTON.—With top Dem- 
ocrats on both sides of the Capitol 
uncertain as to whether there will 
be any tax bill this year, the House 
Ways and Means committee started 
off the past week by giving final 
approval to a long list of excise 
tax reductions. 

One of the major actions was a 
revision of a previous decision on 
auto tires and tubes and automo- 
bile parts and accessories. 

Earlier the committee had voted 
a complete exemption for used auto 
parts. Last week it voted to cut 
the tax on inner tubes from 9 cents 
to 6% cents a pound and the levy 
on tires from 5 cents to 3% cents 
a pound. A reduction in the rate on 
parts and accessories from 5 per- 
cent to 3% percent was approved. 

At present, though, it appears 
there may be no tax legislation at 
all this year. Scott Lucas, Senate 
Democratic leader from _ Illinois, 
said after a party policy meeting 
that Congress is likely to adjourn 
before a tax bill can be completed. 

However, if a tax bill is finally 





| approved in anything like its pres- 


ent form, President Truman is ex- 
pected to veto it. He has threatened 
to veto any tax bill that reduces 


revenue loss by higher levies in 
other directions. 


Roller Coaster 
Comment 


With reference to the soaring 
market (autos, stocks, etc.), Ned 
Jordan, Automotive News col- 
umnist and former auto maker, 
recalls the last published quota- 
tion from Charles Glidden. 

Missing the publicity after the 
Glidden tours ended, Glidden 
planned a balloon ascension to 
explore the mysteries of the 
upper air. 

All the elite were there on 
Long Island. There was pomp 
aplenty. After a bombastic 
speech, Glidden called: 

“Stand away, my friends. 
Stand away ... and goodby.. . 
goodby ... LETTER GO!” 

The balloon wiggled a couple 
of wiggles, Jordan recalls ... 
the crowd retreated . .. there 
Was an ominous sound and smell 
of escaping gas , .. and then, 
the final quote: 

“What the hell’s the matter 
with this thing.” 

(See Jordan’s column on dealer 
arithmetic, page 11.) 





|dustry effected a 10 percent boost 


in prices of natural-rubber and 
truck inner tubes. 
* * * 

nee melting steel scrap on 

the Pittsburgh market was at 
a record high price of $46 a ton, 
an advance of $4. This surpasses 
the $43 prices paid for scrap in 
late 1947 and 1948. 

A year ago, the same scrap was 
selling for $21 a ton. 

The boom in steel production 
was given as the reason for the 
scrap price climb, Steel industry 
operations last week were rated 
at 101.3 percent of capacity. 
Labor costs, of course, were ad- 
vancing as the result of the spread 
of pension plans and improved in- 
surance benefits throughout the 
auto industry. 


Chrysler Offers 
Newports in 


2 More Lines 


DETROIT. Newport hardtop 
styling has been made available in 
the 1950 Chrysler New Yorker and 
Windsor lines. 

According to the division, the 
Newport body was pioneered by 
Chrysler at the close of the war, 
but production was deferred at that 


time because of material shortages. | 


It made its first appearance in the 
Chrysler line in the 1950 Town and 
Country Newport. 

J, A. O’Malley, general sales man- 
ager of Chrysler division, said a 
feature of the Newport models is 
the Clearbac rear window that 
curves into the sides of the steel 
top, providing a maximum of rear- 
ward vision and accentuating the 
convertible-like lines of the car. All 


: L |side windows and window frames 
excises and fails to make up the/can be lowered completely out of | 
| sight. 


Standard upholstery comes in 


green, blue or maroon broadcloth | 


fabrics to harmonize with the 16 


body colcr selections available. Ny- | 
lon Bedford cord materials are up- 


holstery options. 


Other standard features include | 


front and rear foamrubber seat 
cushions, Super Cushion tires, 
stainless-steel wheel covers and a 
hand-brake warning signal. 

Newport advertised delivered 
prices are: Windsor, $2,656.50; New 
Yorker, $3,157.75; Town and Coun- 
try, $4,027.75. 


31-year-old | 


|L, Wiles, general manager of Buick, | 
reported last week. 

| Sales were up 36.5 percent over 
|May, 1949, and boosted to 230,313 
|the total units sold this year, Wiles 
|said. Buick’s previous record high 
ifor sales in May was 43,105 cars 
established in 1941, 

May was the fourth consecutive 
/month in which sales exceeded pro- 
| duction. 

+ + oe 


Mercury 
For the fourth consecutive month 
jan alltime record has been set for 
sales of 1950 Mercury cars, accord- 
'ing to Joseph E. Bayne, general 
| sales manager of Lincoln-Mercury 
| division, 

May sales totaled 33,152 units, 
an 11 percent gain over the pre- 
vious high of 29,996 established 
in April, which in turn topped the 
March record of 29,950 cars. 
March’s high figure was a sub- 
stantial 32 percent gain over the 
then-existing February record 
month of 22,726 units. 

So far in 1950, sales are 95 per- 
cent higher than for the first five 
months of 1949, Bayne said, and 
total 71 percent of the sales for that 
entire year. Sales this year to date 
amount to 135,329, compared with 
69,385 for the comparable period 
of 1949. 


! * * 


Hudson 
Hudson sales hit a new postwar 
high the week ended June 3 with 
the retail delivery of 4,519 cars, 
reports N. K. VanDerzee, sales vice- 


| president. 


“Deliveries to retail customers for 
the week ended June 3 were 58 per- 
cent ahead of sales for the same 
period last year,’ VanDerzee said. 

He reported that last month’s 

deliveries broke all postwar rec- 
ords with May sales 15 percent 


| ahead of sales for April, 1950, 27 


percent ahead of sales for May, 
1949, and 53 percent ahead of the 
average of the first four months 
in 1950. 


* * 


Oldsmobile 


Oldsmobile dealers delivered 31,- 
797 new cars to customers during 
May, a gain of 22 percent above 
che 26,022 new cars sold in the 
same month of 1949, it was an- 
nounced last week by S. E. Skin- 
ner, general manager of Oldsmo- 
bile. It marked the second highest 
May sales in Oldsmobile’s history, 
exceeded only by the 32,296 new 
cars sold in May, 1941. 


The May deliveries brought to- 
tal Oldsmobile sales for the first 
five months of 1950 to 160,006 new 
cars. 


This is an advance of 52 percent 
;over the 105,445 new cars sold in 
the first five months of 1949, 

a a+ * 


Nash 


Nash delivered more than twice 
|}aS many new cars in May, 1950, as 
|it did in May, 1949, according to 
|H. C. Doss, sales vice-president. 
| May sales this year were 19,684, 
| compared with 9,822 last year when 
the Bendix strike forced a curtail- 
ment. 


cin 





CHRYSLER'S WINDSOR AND NEW YORKER OFFER HARDTOP—This is the New Yorker 


Newport, whose advertised-delivered price 
Newport is $2,656.50. 


is $3,157.75. The price tag on the Windsor 
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Sealers tell me 


By John 0. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 


RECENTLY noticed, as I read| for the sale through a regular 
a metropolitan newspaper, an| finance company. 

advertisement in the theatrical sec- But aren’t the words “no money 

tion for a play entitled “Death of|down” a result of lazy selling as 

a Salesman.” In the used-car ad-|we enter stiff competitive condi- 

vertising section of the same paper|tions. This trade certainly cannot 

there were many ads shouting “No|die of dry rot, Perhaps we have 


Down Payments.” 

I wonder if there is anything i 
common with these two announce- 
ments? Is it a coincidence that 
these two ads provide a significant 
commentary on current merchan- 
dising in our field? 

No-money-down used-car an- 
nouncements ate appearing all 
over this country. In the first 
place, it is not true. Better Busi- 
ness Bureaus have stopped its 
tse in many towns. Some news- 
papers won't accept it. No money 
down in most instances means, 
if the prospect has a regular job, 
the dealer takes him Over to a 
small loan company to borrow 
the down payment and arranges 


Miami Dealers 
Elect Ingman; 


Plan 1951 Show 


MIAMI, Fla.—Robert B. Ingman, 
head of Ingman Motors, Inc, (De- 
Soto-Plymouth}, has been elected 
president of the Miami Automobile 
Dealers Assn. He succeeds Cecil 
Holland of All-Miami Motors 
(Ford). 

Others elected were: Marion Ross, 
R. W. Pierce, Ben C. McGahey, 
John F. Zeder and Donald Neese, 
directors, and Frank Edelin, treas- 
urer. 

A report on the association's re- 
cent auto show was made by Jack 
Zeder, chairman of the committee 
in charge. The show drew a paid 
attendance of 50,287. Plans were 
immediately launched for repeating 
the show next year at the height 
of the tourist season, probably the 
last of January. 

Cc. B. Tutan, treasurer of the 
show committee, reported total re- 
ceipts of $75,394.50, of which $33,- 
194.50 came from ticket sales, $31,- 
175 from space rentals to members 
of the association and 3,825 from 
floor space to outside concerns. Ex- 
penses totaled $51,306.60. 

Since the show was held long 
after Miami's unofficial winter sea- 
son had closed, members said they 
were more than satisfied with the 
showing. 


Dealers Urged to Check 
Laws on Minor Workers 


WASHINGTON. Dealers who 
are planning to employ school-age 
help during the summer vacation 
period were reminded by NADA 
last week to check their state laws 
covering the employment of minors. 

“Dealers should be careful to ob- 
tain from each minor employed the 
certificates or working papers usu- 
ally required of boys and girls un- 
der 18 years of age and to make 
certain that the hours of work, and 
working conditions, conform with 
the law,” NADA said. 
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been ailing from the salesmanship 


n|Standpoint by the idleness caused 


during wartime, or by salesmen 
and dealers who have not yet found 
their way around. 

* * 


It’s Risky Business 
JO MONEY down creates an un- 
healthy merchandising climate | 
for all. It is, of course, purely a 
lure, But leaning on this slender 
thread of least resistance is risky 
business. Dealers who sell such cars 
never know when the used-car price 


4 


market will decline and they will)? 


cave in with it. 

For those who are tempted to use | 
the no down payment for attract-| 
ing customers, I say don't do it. 
It isn’t necessary, Let me remind 
you this industry has thrived and} 
grown strong on down payments | 
of not less than a third. Crazy | 
credit terms will ruin many deal-| 
ers. If we do not voluntarily em- | 
ploy self-restraint in extending 
credit, we run the risk that the 
federal government will again im- 
pose Regulation W on us. 

Harken to the wisdom of Claude 
Klugh, veteran manager of the 
Pennsylvania Automotive Assn., 
who said in a recent membership 
bulletin: 


“Protect 
Your Franchise 
Your Finances, 


Your Future 


“PROTECT and preserve your 
market potential for used cars. 

“PROTECT and keep in 
serve, your future market 
new cars .. . don’t steal from 
next month’s potential by offer- 
ing sacrificing terms and deals. 

“PROTECT your goodwill with 
the buying public; repossessed 
cars, lost by their owners, create 
illwill for YOU and your finance 
company. 

“PROTECT your business by a 
good product-selling job in your 
community; the public will then 
buy your product on fair terms, 
thereby giving you more GROSS 
PROFIT! 

“TOO LIBERAL finance terms 
have done more to ‘break’ dealers 
in the past than any other thing. 
They result in: 

“(a) INCREASED USED CAR 
STOCKS. 

“(b) INCREASED 
ABLES. 

“(c) INCREASED CONTIN- 
GENT LIABILITIES.” 

Cut this piece of good advice out. 
Paste it on the wall over your 
desk. Don’t forget to remember it. 


for 


RECEIV- 


Ruinous Practices 
Laid to Factories 


By N.C. Leader 


RALEIGH, N. C.—Factories are 
fostering two ruinous practices 
among gullible dealers, warns Tom 
Williams, new president of the 
North Carolina Automobile Dealers 
Assn. 
The idea that “it’s a sin to make 
money on truck sales,” and the 
epidemic of “discount-itis” that is 
sweeping the industry, can be laid 
at the manufacturers’ doors, he 
says. 
Selling trucks at cost or less is 
an outgrowth of a factory prac- 
tice during the automobile short- 
age of giving a dealer extra units 
if he accepted extra trucks, Wil- 
liams said. 
While the market situation has 
changed, the feeling that a dealer 
should not make money on com- 
mercial unit sales is still fostered 
by the factory and believed by too 
many dealers, he declared. 
Dealers hollered like stuck pigs 


(Continued on Page 49, Col. 1) 
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X sed-Car Retailing Up... 


Trading Ratios Still Under 2 to I 


nearly all cases, the trading ra- 
tio of used-car sales to new-car 
sales rose in the first three or 
four months oi this year over the 
same period of 1949. 


HE NATION’S new-car dealers 
handled considerably more used | 
cars in the first part of 1950 than 
they did in 1949, but the ratio of 
used-car sales to new-car sales was 
still under the average 2 to 1 of| The survey covered all makers 
prewar days. except the Chrysler Corp., which 
A survey of car producers by |was left out because of the dis- 
Automotive News shows that in |torted used-car operations of Chrys- 


| 


PENNSYLVANIA DEALERS HOLD MEETING—Here are 24 of the 2? members of the board 
directors of the Pennsylvania Automotive Assn. Front row, left to right: K. L. Bell, Sharon; 
A. Bloom, Scranton; E. A. Sahli, Beaver Falls; A. Ww. Golden, Reading; C. V. Lee, 

Uniontown: H. J. Williams, PAA president, Erie; L. W. Schadt, Allentown; R. C. Jones, 

Douglassville; Paul Ruch, Clearfield; R. W. Frantz, Wilkes-Barre: J. E. Wolfington, Phila- 

delphia, and James W. Ladd, Lebanon. Back row, left to right: C. S. Klugh, Harrisburg; 
. H. Parker, Bellevue; E. E. Brumbaugh, Lansdowne; Gu oodward, Washington; R. W. 

Marberger, Norristown; W. M. McCune, Kittanning; J. R. Linhart, Jeanette; J. J. Fritz, 

York; R. Hauser, Bethlehem: Oscar M. Mohn, Lancaster; A. M. Shields, Altoona, and 


50 Jalopies Beaten to Junk 
After Big Akron Parade 


to impress the importance of driv- 
ing safe vehicles,” E. John Lehman, 
secretary of the Akron association, 
said. 

Lehman originated the plan to 
add impetus to the county’s volun- 
tary vehicle inspection program. 
The Summit county safety council 
joined in the promotion as co- 
sponsor, and hailed it as one of the 
most impressive safety programs 
attempted in the county. 

The entire parade was tele- 
vised. It received so many favor- 
able comments that the film was 
sent to New York to be shown 
on the CBS television network. 


The voluntary inspection pro- 
gram, also inaugurated by the Ak- 
ron association, has spread to 70 
of Ohio’s 88 counties. 

So far dealers and garages have 
checked more than 30,000 vehicles. 
Green stickers are placed on the 
windshields of cars passing the 
safety check. In 1949, 70,000 vehi- 
cles were inspected and the year 
previous, 60,000. 


Lehman explained that the 
| junking program was especially 
| successful in identifying new-car 

dealers as favoring the scrapping 
of unsafe vehicles. The program 
received liberal support from ra- 
dio stations and newspapers, 

Dealers are planning to period- 
ically scrap old cars when the cost 
of making them safe for highway 
use exceeds the value of the ma- 
chine itself, Lehman added. 


On the House . 


of 


AKRON. Old jalopies can be 
used to put over a safety lesson 
before they land in the junk yard, 
the Akron Automobile Dealers 
| Assn. discovered. 

| The association put on a “jalopy 
|junking parade” to emphasize the 
|need for scrapping unsafe vehicles. 
|Akron, Barberton and Cuyahoga 
|Falls dealers donated 50 junkers 
from used-car lots. Towing com- 
panies volunteered to pull the ma- 
| chines. 

Paced by a loud speaker, the | 
parade proceeded down the main 
streets of the city. All types of 
signs adorned the junkers, such 
as “safety before sentiment,” “a 
faithful friend must go,” “unsafe 
vehicles must be junked,” and 
“safety before sorrow.” 

The procession wound up in a 
junk yard, where one by one the 
old cars were placed under a crush- 
er, flattened out and burned. 

“This was more than a bonfire 
of junkers, it was a demonstration 
| 


‘NADA Discounts 
Trust Attack 
On Guide Book 


WASHINGTON.—Reports that 
the status of used-car price guides 
were in doubt as the result of the 
outlawing of a plumbing associa- 
tion “blue book” in Los Angeles 
were discounted here last week. 


NADA officials said that, while 


ithey had not had an opportunity 


to study the Los Angeles case, they 
doubted that the NADA book would 
be affected. 

“NADA doesn’t fix prices,” one 
official said, “we just report them.” 

It was pointed out that dealers 
from all over the country report 
prices to NADA, and then an aver- 
age is reported by NADA. 

In Los Angeles, the government 
had contended in an antitrust suit 
that publication of the plumbing 
“blue book” constituted a conspir- 
acy to fix prices. Federal Judge 
William S, Mathes outlawed the} 
book in a consent decree, 

yovernment attorneys in Los An- 
geles were reported to have said 
that the plumbing publication was 
similar in many respects to those 
published by auto associations. 

One attorney said the setting up 
of a separate publishing corpora- 
tion by the association would not 
absolve the organization from pos- 
sible antitrust action. 

“It is the distribution and the 
use to which such price books are 
put,” he said, “that determines 
whether there is concerted price 
fixing going on—it doesn’t matter 
who puts them out.” 


transmission, 
Matic and torqu 
Studebaker’s 


Factory-dealer 


Wemhoff same day. 


misleading advertising. . . . Jack 
tative for Missouri association... 


sales 
month from a European tour. . 

Wallace F. Bennett, Salt Lake City dealer, is 

a candidate for U. 8. 


convertible styling becomes standard by the 1952 models. 
Oldsmobile dealers will give farew 
ex-Olds sales chief, who's retiring June 30 


jler line dealers in the first four 
months of this year as a result of 
the Chrysler strike. 
* * * 
LONG with the increase in 
used-car activity by dealers 
has come an increase in the amount 
of used-car merchandising and re- 
conditioning aids from the _ fac- 
tories. 

Of the companies checked, nine 
make use of used-car merchandis- 
ing slogans, such as Ford’s “A-1” 
used cars, or Hudson’s “Personally 
Indorsed” used cars. 

In fact, if a buyer could pur- 
chase a used car which had been 
subjected to the merchandising 
treatments of all nine of the com- 
panies, he might wind up with 
an “A-1, OK, Safety-Tested, Good- 
will, Guaranteed-Select, Person- 
ally Indorsed, Safe Buy, Trophy, 
Cadillac Standard” used car. 

Virtually all of these merchan- 
dising slogans are used to describe 
used cars, which have either been 
reconditioned or else were not in 
need of any reconditioning. 
« 7 * 

Mo of them also indicate that 

some sort of warranty or 
guarantee goes with the car, al- 
though this is not true in every 
case. Cars qualifying for the vari- 
ous merchandising slogans usually 
sport a windshield sticker imprint- 
ed with the slogan. 


In the majority, the recondi- 
tioning programs offered by the 
factories are concerned chiefly 
with appearance refinishing, with 
particular emphasis on interior 
reconditioning. 

Most of the companies believe 
that dealers have sufficient know- 
how in metal and mechanical re- 
conditioning, and they leave it up 
to the dealers to go as far as they 
want to in this regard. 7 


Most of the factories are also 
convinced that dealers generally 
are not interested in going very 

(Continued on Page 53, Col. 1) 


Alabama Assn. Directors 


To Convene June 22 


MONTGOMERY, Ala. - Employ- 
er-employe relations and state leg- 
islation will be discussed by direc- 
tors of the Automobile Dealers 
Assn. of Alabama, Inc., at 10 a.m., 
June 22, at the Jefferson Davis ho- 
tel here. 

Under leadership of President 
George W. Cox and Executive Vice- 
President Frank R. Broadway, the 
board will consider the establish- 
ment of a special committee on 
employer-employe relations. The 
directors also will begin to make 
plans for association activity in 
connection with the biennial ses- 
sion of the state legislature this 
year. 


Abernathy to Ledbetter 
Abernathy Motor Co. (Dodge- 
Plymouth), Walnut Ridge, Ark., has 
been sold to Charles Ledbetter. The 
new owner will operate as Led- 
better Motor Co. 


Dealers in Ohio, Illinois, Michigan and Kentucky thus far have 
received form letters from an Indianapolis address requesting bids 
on fleet orders for new cars and pickup trucks. Local associations 

are warning members to 
before replying. . 
to be making good progress on its new automatic 
combining features of the 


investigate thoroughly 
. . General Motors is understood 


Hydra- 
.. Ken Elliott, 
back late this 


e converter types. . 
chief, is due 


from Utah. . 
Chevrolet post- 


senator 
cooperation: 


poned a Norwood (O.) zone meeting scheduled 
for June 19, when it learned Cincinnati dealer 
association's annual golf tourney 


was set for 
. Cliff Bishop, New York City 


Dodge dealer, reports many fleet and truck buyers held orders 
in reserve to place with him as soon as Chrysler strike ended... . 
Albuquerque dealers and newspapers are cooperating in halting 


H. Edwards is new field represen- 
. Don’t be surprised if the hardtop 
.. . Detroit 
ell dinner June 20 to Dave Ralston, 


Pete WEMHOFF, 
Editor 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
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energy and ability, which made America and gave more of her citizens 
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Capsule Comment 


Having built almost 14,000,000 vehicles since 1925, Chrys- 
ler Corp. last week celebrated its 25th birthday as a potent 
member of the “Big Three.” 

Here’s a salute from AUTOMOTIVE NEws, which, in- 
cidentally, is also celebrating its Silver Anniversary this 
year (Aug. 27). 

* * * 

A. H. Belfie succeeds O. L. Waller as general sales man- 
ager of Buick. Waller is retiring. 

Best of luck, Al, and godspeed, Otis. 

* az * 

Only 2.1 percent of total U. S. new-car production went 
to foreign countries during the first four months of this 
year, reports the Automobile Manufacturers Assn. 

Not much “cream” left abroad. 

* * * 

Playboy Motor is attempting a comeback through sub- 
contracting assembly and stamping work to other firms— 
with dealers footing the bill for “the initial batch of 10,000 
cars.” 

They footed the bill, too, for the original company, 
now bankrupt. 
o a * 

Manufacturers are lending their support to the National 
Automobile Dealer Week, to be staged Oct. 22-28, NADA 
reports. 

With the help of all, the week can be made a hum- 
dinger. 


Tax Foolishness 


(xcs again the business cooperatives have beaten an 


attempt to make them pay normal business taxes just 
like anyone else in business. 

The House ways and means committee turned down such 
a proposal the other day. 

These cooperatives are just as much in business as anyone 
else. There is certainly no reason why they should go free 
of tax, while business in general is bearing an unreason- 
able burden. 


Dealer 
Forum 


Eprror’s Nore: Believing that 
dealers in every state have their 
peculiar problems and outlook, 
Automotive News has made avail- 
able the facilities of this column 
to the president of each state 
association (in alphabetical order 
of states) for his personal obser- 
vations on the situation in his 
area. 


By Noyes C. Rogers 


President, Nebraska Dealers 


= chief problem facing the 
average new-car dealer in Ne- 
braska today is the same problem 
that has faced him since the re- 
sumption of car 
production in 1945 
—and that is dis- 
tribution. 

In many of our 
rural communi- 
ties, it has been 
easier for the 
public to get de- 
livery on a popu- 
lar make of new 
car from a used- 
car dealer than it 

Noyes C. Rogers has from the au- 
thorized new-car dealer. This con- 
dition is brought about, of course, 
by the fact that many manufac- 
turers have seen fit to wage the 
battle of registrations in the large 
urban centers and have given many 
city dealers more cars than they 
could readily absorb through nor- 
mal retail channels. 


Many manufacturers have blamed 
the dealers entirely for the black 
and gray market conditions that 
have existed. In most cases, how- 
ever, the manufacturers themselves 
have been guilty of trying to get 
a greater percentage of the sales 
in certain areas than their dealer 
organization in those areas was 
geared up to deliver on a retail 
basis. 








* * * 


OF COURSE, with present high 
production rates and with the 
city markets becoming more and 
more saturated, the rural dealer 
will gradually get a larger percent- 
age of production. As this occurs 
the situation will be reversed and 
many a new car will be sold to 
large city used-car dealers by small 
town dealers at cost or a little over. 

However, most dealers in Ne- 
braska seem optimistic. Business 
has been good the first five 
months and, if weather condi- 
tions continue to be ideal, we 
should see a strong trend until 
late fall, since we depend largely 
on agricultural income. 


Good crop conditions, plus the 
large number of old cars on the 
roads, substantiate this prediction. 
Nebraskans, particularly rural Ne- 
braskans, went into the war period 
owning a high percentage of 10- 
year-old cars. Many of these were 
replaced during the war with im- 
ported ‘41s and now these need 
replacement. 

The cost of doing business has 
risen here in the last two years, 
as elsewhere. Many dealers are 
finding it necessary to tighten up 
|their operations and apply rigid 
control of expenses. Other dealers, 
who are not following this expense- 
control practice, are finding their 
profits shrinking daily. 


* * * 


HE wide-awake Nebraska dealer 

is strengthening his public-rela- 
tions and is making every effort to 
improve his employe relations. As 
proof of this point, a large number 
of Nebraska dealers are providing 
group life-accident-hospital insur- 
|ance for employes. Our association 
(See FORUM, Page 10, Col. 5) 





25 Years Ago we 


The Big Story 


Motorists in the early '20s drove with the wind and the rain in 





their hair. 
more closed than open cars. 
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—— Letterbox 


‘Praise Almanac.... 





This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


used, if you so request. 


Address Editor, Automotive News, Detroit 26, Mich 





Most Comprehensive 


The 1950 Automotive News Al- 
manac certainly contains a 
wealth of information, and I am 
going to keep it convenient for I 
am sure I will have plenty of oc- 
easion to refer to it. It’s probably 
the most comprehensive collection 
of automotive information I have 
ever seen.—H. J. Ferry, president, 
Packard Motor Car Co., Detroit. 


* * o 


Finest of Kind 

My copy of the 1950 Automo- 
tive News Almanac came to my 
desk this morning. 

In my opinion, it is the finest 
thing of its kind, and I refer to 
it often. You can rest assured 
that it is staying on my desk, as 
did the 1949 edition.—Ivan L. 
Wites, general manager, Buick. 


* - * 


Better Than Ever 

Once again, we doff our caps to 
your 1950 “Almanac” which shows 
a major and successful effort to 


It wasn’t until 1925 that General Motors began selling 


In May of that year 59 percent of all GM cars were closed. Four 
months earlier, in midwinter, 53 percent of GM sales were open 
automobiles. In January, 1924, 58 percent were open and in the same 
month in 1923 only 34 percent of the GM cars sold were closed. 


~—-From the files of Automotive News. 





keep members of a great industry 
well informed. 

“Tt’s better than ever, better than 
ever!”—A.rrep ReEEvEs, advisory 
vice-president, Automobile Manu- 
facturers Assn., New York. 


* * + 


Excellent 


Hearty congratulations on your 
Silver Anniversary edition. You 
have an_ excellent publication. 
Keep up your good work.—Usem 
Chevrolet Co., Austin, Minn. 


* * * 


I want to congratulate you on 
your 1950 Almanac—E. D. Quinn, 
general sales manager, Dodge. 

* * * 

You should be justly proud of 
the 1950 Automotive News Al- 
manac. 

I find this edition very inter- 
esting.—C, E. Bleicher, president, 
DeSoto. 


7 * e 


Finest Almanac 

Your new model, the 1950 Al- 
manac, is the finest product ever 
to roll off Automotive News’ presses. 
It is packed with data that will 


be continually useful here.—Wr.- 
LIAM H. McGaucHey, Automobile 
Manufacturers Assn., Detroit. 


. * * 


Ties Together 


Twenty-five years! 
believe it. 

Automotive News has taken its 
place in the industry and ties its 
component parts together in a 
manner that has created an under- 
standing that was beyond belief a 
quarter of a century ago.—Harvey 
CAMPBELL, executive vice-president 
Detroit Board of Commerce. 

(Continued on Page 56, Col. 1) 
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When a fussy female 
tells you 


Here’s how 
to help AIRFOAM 
help you 





0 supplement your own salesman- 
Tan Goodyear has prepared a kit 
of silent salesmen that will help put 
this great comfort story across to your 
customers. The Airfoam Super- 


Cushioning Sales Kit includes: 


1. Three copies of the handy new 
Airfoam question-and-answer book- 
let. Answers every question customers 
ask about Airfoam, gives the com- 


plete selling story. 


2. An Airfoam sample to let you 


GOOoD, 


THE GREATEST NAME IN RUBBER 





It's comfort she 


order this free kit now! 
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adores 





and your customers know what this 


magic latex cushioning really looks 
and feels like. 


3. For your floor models, five Air- 

foam display ribbons that provide 
ptay I 

quick identification with the national 


advertising campaign. 


To get your free Airfoam Super- 
Cushioning Sales Kit, just write: 
Goodyear. Manufacturers’ Sales 


Dept.. Akron 16, Ohio. 


Just let her rest on 
Airfoam 
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No other type of car cushioning 


has all these sales features 


Superb comfort—molds itself 
to the body, provides firm, 
uniform, restful support 


Long life—keeps its shape, 


won't lump up or mat down 


Protects upholstery—wear on 
fabrics is greatly reduced 


Dust-free—doesn’t collect dust 





EAR 


or lint. Does not excite or cre- 


ate allergies 


Stays cool in summer — Air- 
foam is self-ventilating: stays 
cool in stickiest weather 

Bigger re-sale value — after 
vears of use, cushions still look 
new, enhancing re-sale value 


of car. 


This picture, appearing in 
national advertising, is helping 
make Airtoam the best-known, 
most-wanted of all automotive 
cushioning materials. 


Airfoam- T.M. The Goodyear Tire @ Rubber Company, Akron, Ohio 



















WASHINGTON. Charges that 
the recent General Motors agree- 
ment with the UAW is not consis- 
tent with free en- 
terprise and rep- 
resents appease- 
ment rather than 
lasting industrial 
peace were ridi- 


culed here last 
week by C. EK. 
Wilson, president 
of GM. 


Speaking before 
the National 
Press Club, Wil- 
son said that GM 
has been receiving many letters re- 
garding the labor settlement. 

Most of them were favorable, 
he said, while a few were from 
people “who still want to fight 
unions.” 

Wilson said that the principle of 
annual improvement in wages in 
the GM contract is neither infla- 
tionary nor deflationary. 

GM, he said, expects technologi- 
cal advances to offset already 
pledged wage hikes, 

“We in General Motors,” he add- 
ed, “have subscribed to what we 
think is the average of what the 
country can do. The principle of 
annual improvement in real wages 
shares promptly with workmen part 
of the fruits of technology.” 


Wilson said the benefits of 
technology in raising the stand- 
ard of living can be dissipated 
through strikes, work restric- 
tions, featherbedding, absentee- 
ism, and an artificially short 
work week. 

“Without a clear understanding 
regarding this matter, we would 


Optimistic Ket 
Deplores U.S. 


‘Gloomy Guses’ 


WASHINGTON.—Addressing 500 
graduates at American university 
commencement exercises here last 
week, Vice-President Charles Ket- 
tering of General Motors told them 
to stop worrying about world trou- 
bles, but rather concentrate on 
“doing the best you can with what 
you have.” 

Americans worry too much, he 
said. He deplored the fact that 
this, “the greatest country in the 
world,” lives in a “complex of fear 
and despair.” 

“I don’t think anything is going 
to happen to us,” said Kettering. 
“This country has the greatest fu- 
ture possible. We've got more of 
es than any country ever 

a Loe 

He cited worries over possible 
exhaustion of fuel supplies. A sur- 
vey, he said, showed this un- 
founded, since 95 percent of all 
coal, 90 percent of all petroleum 
and 90 percent of all natural gas 
are still in the ground. 

As long as the brain is able to 
devise new methods, and the sun 
continues shining, Americans will 
go forward, he promised his youth- 
ful hearers. 

Paul Hoffman, former Stude- 
baker president, now Economic 
Cooperation administrator, was one 
of four to receive honorary degrees 
awarded by the university. He is 
now a doctor of laws. 





“0, E. Wilson 





Wilson Defends Pact 


Says UAW Agreement Is Not Appeasement, 
But a Step Forward 







not have had the courage to prom- 
ise in advance a yearly increase in 
wages.” 

Wilson said that GM workers 
were highly pleased with the con- 
tract because they understood 
money as a medium of exchange. 


However, he said, “many employ- | 


ers and financial people did not 
understand the agreement so well. 
Perhaps they were thinking of 
money as capital and were won- 
dering what this agreement did to 
their capital.’ 

The real problem, said Wilson, 
is to work out an American solu- 
tion for the relations of labor 
and industry and not attempt to 
adopt the philosophy of class con- 
flict from Europe, either from the 
Communists and Socialists, on 
one hand, or the “cartel-thinking, 
non-competitive” reactionaries on 
the other. 


stated, “that some people who talk 
free enterprise intend it for others 
and are reluctant to face competi- 
tion themselves. Some even seem 
to use free enterprise talk as a 
cloak for a little extra selfishness.” 


Wilson said GM “certainly” be- 
lieves in free enterprise, and “in 
producing more and better things 
for more people.” 

“Any business,” he declared, “that 
expects to show good profits should 
attempt to earn them through effi- 
ciency and progress and not just 
by collecting a toll. 


“We do not expect this agree- 
ment to set a pattern of so many 
cents per hour or of so many dol- 
lars a month in the form of a 
pension nor in the form of certain 
insurance benefits intended to im- 
prove the health of the worker and 


his family. It is our hope that this | 
agreement will set a pattern for'| 


bargaining based on principles that 
will insure industrial peace and 
prosperity and minimize strife and 
industrial warfare.” 

+ * * 


Wilson Calls Communism 


Regression to Slavery 

ALLIANCE, O.—While everybody 
wants a stable society with a sound 
economy and a continuing im- 
provement in the standard of liv- 
ing, trouble starts over the differ- 
ences of opinion on how to achieve 
it, C. E. Wilson said in his com- 
mencement address at Mt. Union 
college here. 

“The kind of society that I want 
to live in is the free America that 
our forefathers planned and 
dreamed about and that courageous 
men brought into being,” the Gen- 
eral Motors president declared. 

After describing the  slavelike 
conditions that gave birth to com- 
munism a little over a century ago, 
Wilson warned that the remedy 
prescribed by Marx and Engels can 
only return the world to slavery. 
It was not the alleged greed, ex- 
ploitation and theft of capitalists 
that reduced men to poverty, but 
the low productivity of the worker, 
he said. 

This centuries-old problem was 
solved in America where free men 
had an opportunity to educate 
themselves, select their own occu- 
pations, accumulate capital and in- 
vent better ways of doing things, 


Wilson declared. 








JUDGING FORD “QUALITY QUEEN' CONTEST—Kay Kyser and his wife, Georgia Carroll, 
can't seem to agree with Jinx Falkenburg's choice of a winner during the judging. The 
winner will receive a Ford convertible and all-expense trips to New York and Hollywood. 
Other ledges looking on include, right to left: John Robert Powers, head of the model 


agency; 


Sullivan, columnist and television star, and Bradshaw Crandall, artist. Looking 


on at extreme left is Roscoe Smith, director of the quality contro! program. 
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| John L. Collyer, 





| 
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DEALER'S STAFF BRINGS JOY TO GERMAN ORPHANS—A drive to collect toys for) 


| children in orphanages of the American tone of Germany has the enthusiastic backing of 
the employes of Browning Chevrolet Co., Ogden, Utah, pictured here with a recent ship- 
ment consigned to Frankfurt. More than 95 percent of the employes, including Frank M. 
| Browning, owner of the dealership (kneeling), 


;sale of tires made 


Collyer Hails 
Expansion of 


Rubber Plants 


AKRON.—The nation’s facilities 
for producing man-made _ rubber 
built during World War II, hav: 

y aaa 


paid for them- 
selves and repre- 
sent one of the 
soundest’ invest- 
ments in national 
security ever 
made by the 
American people, 





president of B. F. 
Goodrich Co., said 
here last week on 
the 10th anniver- 
sary of the first 


4. L. Collyer 
of American 


rubber. 

On June 5, 1940, 18 months be- 
fore Pearl Harbor, B. F. Goodrich 
introduced for sale tires containing 
50 percent man-made rubber to 
focus attention on the _ nation’s 


are war veterans and many served in the| Critical position with regard to rub- 


“ ‘ “ | area where the toys are being sent. Roderick Browning, son of Browning, stationed with| ber supplies in the event of war 
It sometimes seems to me,” h€/ the U. S$, Army in Germany, is pictured in the insert (lower left) distributing the toys|in the Pacific. 


to a group of children in one of the orphanages. 





Johneon | Sous be bor Peace 


‘As Truck Sales Spur 


| 


WASHINGTON.—An upsurge in| public Wednesday (June 14), Spe- 


truck buying will be generated as|cial previews are set for today 
a result of the recent labor peace | (June 12) for government and mili- 
terms in the auto-/tary officials, 
motive industry/dealers and others connected with 
and should con-|GMC. 

tinue through 1950} With confidence in continued 
or longer, accord- | high-volume business, Johnson said 
ing to John E./truckers will make new investments 
Johnson, general/to take advantage of the stabilized 
sales manager Of |.ituation instead of holding back 


aoa a under threat of previous uncer- 
. | tainties, 


Johnson is here 
for conclusion of The truck show has been dressed 
a series of GMC|up to compete for glamor honors 
truck shows held|with new-car shows. Most of the 
vehicles are painted in special col- 


in 14 cities. The exhibit at Uline 
| here will be open to the| 4+, and equipped with extra chrome 
_ | and accessories. 


> The display will feature more 
U. S. Will Convert than 25 trucks, ranging from ':-ton 

junits to giant 200 horscpower 
Tucker Factory ts, 


To Office Center | 


WASHINGTON. — The govern- 
ment plans to use the huge Tucker 
plant in Chicago for an office 
building, Jess Larson, head of the 
General Services Administration, 
said here last week. | 


He said the former aircraft en- 
gine factory would be converted 
into a federal center for govern- 
ment activity in the Chicago area 
by next Jan. 1. 

The plant reverted to govern- 
ment ownership when a lease held 
by Tucker Corp., with option to 
buy, expired. The War Assets Ad- 
ministration had previously refused 
seven other offers to give it to 
Tucker in the hope that volume} 
employment would be available in 





dohn E. Johnson 





Dealer Conventions 


June 15—Chicago Autc Trade Assn. 
nual dinner, Chicago, Ill. 

July 16-19—New York State Automobile 
Dealers Assn., Grand Union hotel, Sara- 
toga oprings, N. Y 

Sept. 9-11—South Carolina Auto Dealers 
eens Ocean Forest hotel, Myrtle Beach, 





an 


Sept. 10-12—Colorado Auto Dealers Assn., 
Broadmoor hotel, Colorado Springs. 
Sept. 18-19—Wisconsin Automotive Trade 

Assn., Schroeder hotel, Milwaukee. 
Sept. 25-26—North Dakota Auto Dealers 
Assn., Bismarck, N. D. 
Sept. 28-29—New Jersey Automotive Trade 





the Chicago area when the Tucker | Bg Besar ae eee 
: : | et. utomobile Dealers Assn. o 
car went into production. Alabama, Inc., Biloxi, Miss. 
The Tucker venture, of course,) Oct, &10—Texas Automotive Dealers Assn. 
was unsuccessful. Texas hotel, Fort Worth. 
The plant was completed early| Oct. !0—Connecticut Automotive Trade 
: ° | for 
in 1942, under the financial backing Assn., Hotel Bond, Hartford. 
of the Reconstruction Finance of. sa ae raaion [Del 
* +) a on é orel, antic 
Corp. It cost the government about | City, N. J. 
| $170,000,000. | Oct. 15-17—Tennessee Automotive Assn., 
- ‘ ‘ | Memphis. 
| Oct. 17-18 — Federation of Automobile 


Dealer Assns. of Canada, Toronto, Ont. 


Oct. 22-24— Florida Automobile Dealers 
Assn., Biltmore hotel, Palm Beach, Fla. 


|Figure in Tucker Story 
Sues Collier’s for Million 


DETROIT.—A former Republi-| Oct. 23-24—Ohio ane Sees Haas. weet 
can national committeewoman, Re- | aan aie: ‘el ye alas Par 
. : . —_ ' r eaiers 
gina D. Hay, filed suit for $1,000,- | Assn. convention, Baker hotel, Dalla 
000 here last week against Collier’s | Tex, ; ; ; 
magazine, because of an article} Noy. 13-15— Automotive Trade Assi 
linking her with Tucker Corp. Virginia, John Marshall hotel, R i 
Dec. I-2— Montana Auto Dealers Assn. 


Rainbow hotel, Great Falls, Mont. 
Jan. 7-10, 1951 — National Auto Dealers 
Assn. convention and exhibition, Miami. 
« * * 


Her husband, Dudley C. Hay, was 
paid $17,000 by Preston Tucker for | 
appraising the Chicago plant sold| 
to Tucker by the government. Mrs. | 
Hay said she and her husband had | 
known Tucker for many years, but 
she denied helping Tucker in his 


Dealer Auto Shows 
Jan. 27-Feb. 3, 1951 — Milwaukee County 





business in any way. Auto Dealers Assn., Milwaukee. 
: " Mar. 10-18, 1951 — Seattle Auto Dealers 
= a aa sennuee the| '"Assn., Field Artillery armory, Seattle 
article alleged that the Tucker pro- Wash. 





Aftermarket Shows 


June 22-25 — National Truck, Trailer and 
Equipment show, Pan Pacific auditorium 
Los Angeles, Calif. 


| Dec. 4-8 — Automotive Service 


motion was “a giant scheme to de- | 
fraud” and gave the impression 
that she was a part of the trans- 
action. 

Preston T. Tucker, president of 
the corporation, has also sued Col- 
lier’s for alleged libel. 


Industries 
show, Navy Pier, Chicago. 


and tomorrow for 





Meeting with a small group of 


|his company’s personnel responsi- 








_—Coming Events 


ble for the new rubber and the 
first tires in which it was used 10 
years ago, Collyer declared that 
America had earned its independ- 
ence from foreign sources of rub- 
ber and urged immediate steps to 
protect that position. 

“In view of the present holding 
back of crude rubber shipments 
from the Far East, it is reassuring 
to American consumers of rubber 
that our government has _ taken 
action to step up production of 
American-made rubber in plants 
now in operation and to reactivate 
additional facilities.” 

As an example of the increased 
output of man-made rubber, Coll- 
yer said that the Port Neches 
(Tex.) plant operated for the gov- 
ernment by B. F. Goodrich Chemi- 
cal Co., was currently producing at 
105 percent of its designated 
capacity and that about one-half 
of the rubber is the longer-wearing 
“cold rubber” which his company 
pioneered before World War II. 

He pointed out that although the 
world is consuming rubber at a 
record rate, foreign rubber grow- 
ers are producing at only about 
75 percent of the potential capacity 
of crude rubber. 











Mar. 21-24, 1951—Pacific Automotive st 
Civic Auditorium, Seattle, Wash. 


Automotive 


26-29, 1951 — Southwest 
Oklahoma City. 


Allied Industries 


Apr. 
show, 


* 


Sept. 13-15—National Petroleum Assn., Ho- 
tel Traymore, Atlantic City, N. J. 
Ocr. 2-6 — American Trucking Assns. |7th 


annual convention, Waldorf-Astoria, New 
York, 

Oct. 23-27 — National Metal 
Amphitheatre, Chicago. 
Nov. 13-16 — American Petroleum Institute 
30th annual meeting, Los Angeles. 
Jan, 22-24, 1951—Truck-Trailer Manufactur 
ers Assn. annual convention, Edgewater 

Gulf hotel, Edgewater, Miss. 


Exposition, 


. * * 


General 


June 26-30—American Society for Testing 
Materials, 53rd annual meeting, Chal 
fonte-Haddon Hall, Atlantic City. 

June 29-July | — Automotive Trade Assn. 
Managers convention, Colorado Springs, 
Colo. 

Aug. 7-19—First U. S. International Trade 
Fair, Chicago. 

Oct. 5-I5—Auto Show, Paris, France. 

Oct. 16-20—National Safety Congress and 
National Safety Council exposition, Chi- 


cago. 
Oct. 18-28—Auto Show, London, England. 
Oct. 22-28—National Automobile Dealer 
Week. 
. - . 
Engineering 


June 19-23—American Society of Mechani 
cal Engineers Hotel Statler, St. Louis. 

June 26-30—American Society for Testing 
Materials 53rd annual meeting (Exhibit 
of testing apparatus and equipment), 
Atlantic City 


Aug. 14-16 — Society of Automotive En 
gineers National West Coast meeting 
Biltmore hotel, Los Angeles. 

Oct. 16-18 — Society of Automotive En 
gineers transportation meeting Hotel 
Statler, New York. 

Nov. 9-10 — Society of Automotive En 
gineers fuels and lubricants meeting, 
Mayo hotel, Tulsa, Okla. 

Nov. 26-Dec. !— American Society of 
Mechanical Engineers, Hotel Statler, 
New York. 
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Che Atlanta Zournal 


AND 


THE ATLANTA CONSTITUTION 


we 


= 
>» 
‘N MG. 
8 


% 
% 
Ys, 


one great Sunday 
ph , cover ing f 
_ South Atlanti 


Net Paid Circulation, Sunday, June 4th 


(The first combined Sunday issue) 


479,000 


(Press Run: 475,000 . . . A Complete Sellout!) 


Representatives: KELLY-SMITH COMPANY + New York + Chicago « Philadelphia « Detroit + Boston + San Francisco + Los Angeles + Atlanta «+ Syracuse 


% The Journal-Constitution Sunday Magazine is a Member of the Metropolitan Group and the Locally Edited Group 


% Sunday Comics advertising is sold by PUCK COMIC WEEKLY 
% This Week Magazine ‘% The American Weekly 
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Study of Vacation Travel 


Curtis Finds 80% Go by Car and Spend 
$969 Million on Gas, Oil, Accessories 


PHILADELPHIA. — Almost 80|average of 928 miles per trip, ac- 
percent of Americans on vacation | cording to the report. Their expen- 
|ditures of $969,300,000 were for gas- 














TEN REASONS FOR INSPECTING THE DE SOTO CONVERTIBLE—The girl's basketball team 
sponsored by Kirksey Motors, Inc., DeSoto-Plymouth dealers in Birmingham, Ala., gathered 


at the dealership for a team picture in a DeSoto convertible. Dave Kirksey, left, and Wilson 


Kirksey are posing with the team. 





asing Point Bill Awaits Truman OK .. . 





go by automobile and they spend 
annually $969,300,000 for gasoline, 
oil and auto accessories while on 
such trips. 

This is revealed 
survey on vacation travel just pub- 
lished by the research department 
of Curtis Publishing Co. 

Such travel habits are “creat- 
ing a tremendous market for the 
| automotive industry—one worthy 
of special selling and advertising 
treatment,” the report states. 





Steel Price Cut Called Unlikely 


WASHINGTON, A so-called 
“basing point” measure appeared 
likely to become law this week, 
but the auto industry doesn’t look 
for any early improvement in its 
cost of living as far as steel is 
concerned. 

The measure, passed by the 
Senate and sent to President | 
Truman for signature, will allow 
manufacturers—if they so wish 
—to absorb freight costs in their | 
price quotations to meet “in good | 
faith” the equally low price of a | 
competitor. 

Advocates of the measure said 
last week that it would benefit 
small business because steel firms 
would be forced to absorb some 
freight costs depending on the com- | 
petitive factors involved. | 

However, the immediate reaction 


Gas Price Probe 
Is Requested 
By Senators 


WASHINGTON. — An _investiga- 
tion into recent gasoline price in- 
creases was asked by Sen. Homer 
Ferguson in the Senate last week. 
At the same time a ruling on a 
legal battle in which the govern- 
ment seeks to prevent cutrate gas 
prices to large service stations in 
the Detroit area was postponed by 
the supreme court. 

Ferguson wants a $50,000 author- 
ization to investigate the increases 
which he says “smell of monopo- 
listic practices and manipulation.” 

Sen. Joseph C. O’Mahoney joined 
Ferguson in sponsoring the inves- 
tigation resolution. 

They said the purpose of the 
probe would be to determine wheth- 
er the price increases for gas and 
oil resulted from “any unlawful 
manipulation of prices” and wheth- 
er new antitrust laws are needed 
to regulate the petroleum industry. 

Ferguson declared that “since the 
war, states which have not raised 
their gasoline taxes have experi- 
enced price increases as great or 
greater than states which have lev- 
ied new taxes.” 

He noted that producers use 
every excuse to justify price in- 
creases and advance no hope that 
the cost of gas will eventually go 
down. 














A_TOP FORD DEALER—W. E. Brant (left), 


of Brant Motors, Inc. (Ford), Decatur, Ind., 
receives a Four-Letter award from F. J. Du- 

in, Indianapolis district sales representative. 
the awards are granted Ford dealers for 
doing ‘outstanding’ jebs in all phases of 
thelr operations. 


of automotive people was that there 
will be no change in steel prices 
as long as demand remains high. 

They said the bill’s only immedi- 
ate consequence might be to re- 
move the long-term advantages a 
steel user might find in moving his 
plant closer to a steel mill. 

When steel again becomes 
plentiful, it was explained, an 
auto company in Detroit may be 
able to buy steel just as cheap 


| as another located next door to 


a Pittsburgh mill, 


Beside freight cost adjustments, 
it was added, a competitive steel 
market might also bring conces- 
sions to users on the charges lev- 
ied for “extras.” 

Automotive people stressed that 
any future price adjustments on 
steel deliveries would probably de- 
pend on the competitive factors 
holding forth at the time. 

In. effect, the bill would amend 
anti-trust laws to make it legal 
for manufacturers, acting inde- 
pendently, to sell their goods at 
identical prices from different 
delivery points. 

Under a basing point system buy- 
ers may pay the same price for a 
product no matter how near or 
how far they may be located from 





Consumer 


Automobile Installment Deals Head List 
Of Retail Debt, Report Shows 


WASHINGTON. — The Federal 
Reserve Board last week estimated 
outstanding consumer credit at the 
end of April at $18,629,000,000, up 
2 percent from the end of March. 

However, the board added, the 
Apr. 30, 1950, amount outstand- 
ing was about 20 percent larger 
than the comparable amount at 
the end of April, 1949, 

About half the gain was repre- 
sented in credit deals originating 
at automobile dealerships, it was 
said. The amount of credit out- 
standing on automobile purchases 
was estimated as $3,478,000,000 at 
the end of April this year, up $123,- 
000,000 over March and $1,237,000,000 
higher than at the end of April, 
1949. 

The FRB said consumer credit 
rose during April at about the same 
rate it did in March as far as 
automotive items were concerned. 

Installment credit in other cate- 
gories rose at a faster rate. In- 

stallment loan balances at the end 





Nash to Host Rowers 


In Poughkeepsie Meet 
DETROIT.—Nash will help play 
host to the 52nd annual Pough- 
keepsie regatta, June 17, at Mari- 
etta, O. The traditional eight-oar 
intercollegiate crew race has been 
shifted this year from the Hudson 
to the Ohio river for the first time. 
Fifteen Nash Ambassador custom 
cars, driven by “chaufferettes,” are 
being made available to the rowing 
teams entered in the historic event 
and to regatta officials, according 
to N. F. Lawler, director of Nash 
advertising and sales promotion. 


Chrysler Names Long 
Vernon Long has been awarded 
a Chrysler-Plymouth franchise, and 
ee for business in Freeburg, 
° 


the source of its manufacture. Un- | 


der the FOB system, the buyer 
pays the total shipping cost. 

Observers pointed out that as| 
long as steel demand remains high | 
it is highly unlikely that steel firms | 
in general will abandon the FOB 
|systems they adopted when the 
Supreme court outlawed a basing) 
point plan in the cement industry. | 

Steel firms, it was said, have} 
found it more profitable to ship| 
FOB and will probably continue to 
do so until competitive factors} 


force them to do otherwise. 
* * 


Buffalo Gas Dealers Ask 


Basing Point Bill Veto 

BUFFALO. — The Buffalo-Subur- | 
ban Gasoline Dealers Assn. last | 
week asked its members to request | 
President Truman to veto the bas- 
ing point bill passed by the Senate. | 

The association, which has op-| 
posed the bill since its introduction | 
a year ago, said it “will permit the 
oil companies to give unjustified 
quantity discounts to special cus- 
tomers and not to hundreds of 
other competing customers.” The 
bill will allow large firms to con- 
trol prices paid by the supplier, 
| wholesaler, retailer and consumer, 
‘it was charged. 


Credit Up 

















of April, 1950, were up $63,000,000 
Over the previous month. 
Charge-account indebtedness 
showed only a slight rise in April 
and held near the year-ago level. 
On April 30, 1950, this type of con- 
sumer credit totaled $3,241,000,000. 


DeSoto Offering 
Waterproofed 


| . . 
Ignition Systems | 

DETROIT.—Ignition systems on 
DeSoto cars are now being com- 
pletely waterproofed to help pre- 
vent engine-starting failures dur- 
ing wet or humid weather, accord- 
ing to C. E. Bleicher, DeSoto’s 
president. 

This was done by installing wa- 
terproofed spark plugs, covering ig- 
nition wiring with rubber, protect- 
jing all wiring terminals with rub-| 
ber caps and making the distrib-| 
utor and coil waterproof. 
| The spark plugs now have a 
metal cap under and around each 
|plug, and the terminals and upper 
sections are covered with neoprene 
|rubber caps. The metal and rub-| 
| ber are joined, sealing out moisture | 
and dirt, Bleicher said. 

“Tests have shown that a new 
| DeSoto as now equipped will start | 
|Or continue to operate even when 
|buckets of water are poured di- 
|rectly onto the top of the engine,” 
he added. 


Soss Adds 7th Line 


DETROIT.—Installation of a sev- 
enth production line for automobile 
hinges by Soss Mfg. Co. has been 
completed and is now in operation, 
it is announced by Charles J. Soss, 
president. The company’s produc- 
tion facilities are at a new peak, 
Soss said. 








in an 80-page| 


Motorists on vacation traveled an | 


| 4,000 
|making up a continuing consumer 


loline, oil and automobile acces- 
sories. This amount does not in- 
|clude the cost of the car, 


all forms of vacation travel during 


|—broken down as follows: automo- 
| bile, $969,300,000; railroad, $420,500,- 
000; bus, $81,100,000; air line, $164,- 
| 100,000; ship and boat, except over- 
| seas, $37,700,000; ship overseas, $29,- 





800,000. 

Percentage of those using meth- 
ods of travel other than automo- 
bile, and the average miles per 
trip for each method of travel 
used were as follows: railroad 
pullman, 5 percent, 1,667 miles; 
railroad coach, 12.7 percent, 764 
miles; bus, 10.8 percent, 545 miles; 
airline, 3.4 percent, 1,376 miles; 
ship and boat except overseas, 3.1 
percent and 267 miles, and ship 
overseas, .2 percent, 5,000 miles. 
Expenditures for food and lodg- 
ing by vacationers totaled $2,909,- 
000,000 during the year. 

The survey also points out that 
vacation travel is already a year- 
round business for many areas and 
many segments in the vacation 
travel industry. The peak travel 
months are June, July and August, 


were taken in the fall, 12.5 percent 
in the spring, and 11.3 percent in 
the winter. 

It was also shown that the sea- 
son in which the vacation was 
taken had considerable effect on 
the type of transportation used. 
Automobile travel accounted for 
79.5 percent of all methods re- 
ported for the entire year. By 
seasons this percentage was sum- 
mer, 81.5; fall, 81.7; winter, 65.3, 
and spring, 72.2. 

Reflecting the growth of the na- 
tion’s $7,000,000,000 travel market, 
the study is based on data from 
typical American families, 


panel, who reported monthly for 
one year on their vacation trips. 
For the purpose of the study, a 
vacation trip was defined as any 
pleasure trip of three or more days 


|duration away from home by any 


member, or group of members, of 
the family, The three-day minimum 
was decided upon in order to ex- 
clude weekend and short one-day 
trips. 

Of the total panel families, 62 
percent took vacation trips during 
the year; 32.9 percent took one trip, 
and 29.1 percent took two or more 
trips. Projection of the survey re- 
sults to a national basis shows 


ithat 23,893,000 U. S. families took 


43,000,000 vacation trips during the 
12-month period. 


Auto Credit Up 


KANSAS CITY.—Chattel mort- | 


gages filed for record here indicate 
that used cars are taking the lead 
over furniture and small loans in 
installment buying, according to 
Dan McKeever, recorder. Almost 
3,000 more chattel mortgages were 
filed the first quarter of this year 
more than last year, McKeever said. 


Transportation expenditures for 


|the year amounted to $1,709,500,000 


000,000, and miscellaneous, such as| _ 
bicycle, motorcycle and canoe, $6,-| 





TAYLOR TOURS IN A PONTIAC—Henry J. 
Taylor (right), General Motors airwaves com- 
mentator, —s southern California, receives 
| the keys to a Pontiac convertible from Don 
|M. House, Los Angeles zone manager. 


Hancock Heads 
Management 


Assn. Board 


NEW YORK. — Board chairman 
of the American Management Assn. 
|for the next year is John M. Han- 
cock, Lever Bros. board chairman. 

Twenty-three other executives 
representing management in all 
kinds of American industry were 
also elected officers and directors 
of the 27-year-old national man- 









|during which 49.9 percent of the | agement group. 
|trips were taken; but 26.3 percent | 


They will aid AMA’s 12,000 com- 
|pany and individual members in 
|the fields of marketing, finance, 
| packaging, production, personnel, 
| Office administration and _insur- 
}ance. Group activities include con- 
|ferences in various parts of the 
country, and publications and re- 
;search designed to find practical 
|solutions to current management 
problems. 

Don G. Mitchell, president, Syl- 
vania Electric Products, is chair- 
man of the executive committee 
and Lawrence A. Appley is presi- 
dent. 

Vice-presidents are: Garret L. 
Bergen, Marshall Field & Co.; E. 
H. Conarroe, Metropolitan Life In- 
surance, and Paul O. Vogt, General 
Electric. 

Included among the 12 new di- 
dectors of the association are: 
Wilbur H. Norton, General Motors 
parts merchandising vice-president, 
and Earl M. Richards, Republic 
Steel operations vice-president. 


‘Chevrolet Hits 
‘Truck Sales Peak 


DETROIT.—Chevrolet truck sales 
jin the U. S. last month broke the 
|best previous mark in company 
history. 

The month’s deliveries, W. E. 

Fish, general sales manager, said, 
totaled 40,001, to exceed by 2,336 
junits the former peak of March 
ithis year. 
Record truck sales were reported 
|in overall domestic retail deliveries 
of 157,657, which brought Chevro- 
|let car and truck business for the 
first five months of 1950 to 756,574 
units. 

“This is by far the fastest sales 
|pace we have ever experienced,” 
|Fish declared. “It indicates we will 
|pass the million figure before the 
end of the summer.” 








YOUNG CHAMPION RECOMMENDS DRIVER TRAINING—Harold Davis 
driver and winner of the National Automobile Trans 


champion auto transport 


editor Ralph Watts has been writing about. The 


(left), 
rters Assn. 
national roadeo, is only 23, but he knows how to solve a problem that Detroit News auto 


world 


roblem—numerous accidents involving 


drivers under 25—can be eased by an intensified training program for high school students, 
Davis said. Interviewer Fran Harris, who has won safety awards from the National Safety 
Council and Detroit police department, and Watts readily agreed. 
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Our dealer Dusty meets up with a familiar sales objection, but closes 
the deal by adding up—and comparing—the customer benefits of his 
insurance connection. UNIVERSAL C. 1. T. 


The case of the 
girl with the 
high eye~cue 


4g 


‘“‘But, my very most intimate friend is in the insurance 5 


she says. ( 


C 


”” 


business, 


““That’s fine,’ I come back. ‘“‘But my friendship with 
this insurance company is important to you.” 


My customer sighs. ‘‘I didn’t mean to be rude,”’ she 
says, “‘and I’m glad you and the insurance company 
are such friends, but... ” 


She’s too pretty to look so puzzled. ‘‘Let me hasten 
to explain,” I say. ““Suppose you had bought your own 
insurance and then your car is in an accident. What 
happens? The insurance company is likely to keep you 
waiting while they shop around in alley garages or 
just anywhere for the cheapest job they can get by 
with and still call it repairs.” 


‘‘Why, Mr. Dusty, what a horridly dreadful picture,” 
breathes the gal. 


“If,” I tell her, “you buy your car “wy Mr I 
under our Universal C.1.T. plan, hy, Mr. Dusty, 


on the other hand, everything is (/'@! . horridty 
different.” dreadful picture. 


She bats those wonderful eyes at me. ‘‘What do I do 
then?”’ 


“You just call me, hon— I mean, ma’am. This in- 
surance company gets a /ot of business from my Uni- 
versal C.1.T. customers, so when I call, they want to 
please. They give a quick go-ahead on the claim—and 
we do the repairs with factory parts. Naturally, we 
want you to buy your next car from us—so we give 
you a tip-top job.” 

She holds out her hand. I start to pat it, then I realize 
she’s reaching for the papers to sign. She’s not only a | 
swell dame—now she’s a swell customer. 





10 AUTOMOTIVE NEWS, JUNE 12, 


‘Flying Classroom’ Hears Challenge to U.S... . 


Socialism Held Big Menace 


Eprror’s Note: Michigan State ,country twice from the Germans,”| war recovery are obvious, even 
College’s “Flying Classroom,” |a Belgium government official told| to the casual tourist. The food 
comprising leading American edu- |a group of school children as 65| situation ranges from “fair” to 
cators, has just completed a |members of the Mich'gan State! “good” and there are indications | 
plane tour of principal European |College “Flying Classroom” were| that it is improving. Most of the | 
countries. Following is a sum- |about to embark in their planes. debris from bombing has been | 
mary of the project, prepared by | “Our greatest danger is Social- cleared away—except in Germany 
Eldon Robbins, advertising man- \ism rather than Communism.| —and reconstruction is getting 
ager of John Bean Mfg. Co., | There’s no initiative to work harder, under way. 

Lansing, who accompanied the |to earn more because the govern-| Unemployment is a serious prob- | 
educators: /ment will take the money in taxes,” |jem in Germany and Italy. The} 
= MAN has a future in America,|@ Scandinavian business man de- | people of the war-torn areas are 
“% The people over here are frus- | Clared. do ie | not well dressed, but neither are| 
trated.” | THESE are. some of the Mio Vecmoe tare a. ateoenenian 
Thus did a London “bobby” on|  jmpressions vivid in the minds | nd os o = ae 2 ng | 
duty for the Sunday afternoon at|of the 65 Americans who recently on ar levels. On the surface ante 
famous Hyde Park express himself,|completed a six-week study of 11|P™CWar leve’s. (in tie sumace, sar 
while a Communist agitator was|Kuropean nations as members of | 
ranting to a_ mildly-interested|the Flying Classroom. While not | 
crowd in the background, jone of the group considers him- | 

“America has the ball and we | self as an “expert” on postwar con-| ZPUT outward appearances are 
in Europe are praying that you (ditions in Europe, all are agreed} sometimes deceiving, as mem- 
won’t fumble it,” an English jour- {that they have a much better un-|bers of the Flying Classroom fre- 
nalist said during a “bull session” | derstanding of the problems of Eu-|quently discovered from _ their 
in a London hotel. |rope, even if they find it a bit|glimpses behind the scenes in the 
“These people are from Amer- | difficult to supply the answers. countries visited. The ambitious | 

Some aspects of European post- ‘programs of social service insti- | 





covery is being made. 
* * * 


ica, the nation that liberated our| 


1950 





WILL BE COMPLETED IN OCTOBER—The four-story building of Stephens Buick Co., Inc., 
840 Carondelet St., New Orleans, will have parking facilities on the roof. It will occupy 
212 feet on Carondelet and will be 160 feet deep with 170,000 square feet of floor space. 
The first and second floor: will be used for service facilities, while the third and fourth 
floors, without any outside walls, will he storage and parking facilities. E. A. Stephens is 
president of the deviership. 


tuted in England and some of the of industry and as to what course 
Scandinavian countries are adding, should be charted for the future. 
to the tax burden to such an ex- After clearing customs 24 times, 
tent as to discourage initiative on| puzzling over 11 different curren- 
the part of workers and employ-| cies with varying rates of exchange, 


isfactory progress in postwar re-| erg alike. jand struggling with even a few 


Government controls in the |basic words of a dozen foreign 
“managed economies” are a handi- |!4nguages—all within a space of 
cap to business and industry to | Six weeks time—members of the 
the point where it is becoming | Flying Classroom can better appre- 
difficult to compete. There is dis- |Ciate_the problems of integrating 
agreement among the leaders of |the European economy into a fed- 
the British labor government as |¢ration of European nations. They 
to whether it was wise to move |e firmly convinced that removal, 
so rapidly in the nationalization °F &t least simplification, of some 

piacalaiaeaiematione of these barriers to trade and travel 

is a first step toward the goal of 
| integration. 
99 * * * 

T IS the concensus of the group 

that the Marshall plan, spear- 
heading America’s offensive in the 
“cold war,” has definitely stimu- 


|the tide of Communism in Europe. 





.-» REPORT CASCO DEALERS COAST-TO-COAST! ‘teak, Gan Gas Onna ik ier ok 


acd Tee 


IN PEARL GRAY 
Ee ea 


These two Casco Visors are breaking 
sales records everywhere with beau- 
tiful blended-to-body styling, rich 
Chrome brackets and distinctive cen- 
ter panels. Ultra-smart finishes — 
WEATHERPROOF . . . PERMANENT 
+++ NEVER CORRODE! 


PUL erate 


TU TURS TL cd 


YOU'RE WAY AHEAD WHEN 
YOU FEATURE 


Die Cruginal’ 







Standard equipment In most cars. 
Beautifully Chrome plated, smartly 
styled. Fits all Casco-made dash- 
board wells. Gives a safe, quick, 
long-lasting light. 


iy POP-OUT 
UNIT ONLY 


L-33 $150 


Fair Traded 


CASCO EXCLUSIVE! 
VIS-O-LITE 


Illuminated well guides the hand swiftly 
back, eliminates scratches or marring 
dashboard. 
ILLUMINATED WELL WITH POP-OUT 
UNIT COMPLETE: 

No. L-31 List Price Each 927 ated 
ILLUMINATED WELL ASSEMBLY ONLY: 


No. 1-34 List Price Each $ 













JUNIOR MODEL 


S-40 (for thru-the-post mounting) 


STANDARD MODEL 


25 
Fair Traded 


: 
Ea CASCO 





BRIGHTEST SPOT ON ANY CAR! 
CASCO 





Fits all cars — thru-the-post or thru-the-door. Turns in complete 
circle; left or right, up or down. Smart, streamlined, heavily 
Chrome plated and precision-engineered! 


50 fair 
$-35 (for thru-the-door mounting)...List Price $16 Traded 


50 Fair 
S-41 (for thru-the-post mounting only) List Price $] 7 Traded 


posure to an overwhelming mass 
(of data, after conferences with the 
| officials of the countries visited, and 
after personal observations. 

Repeatedly, members of the 

Flying Classroom were told that 
Europe is looking to America for 
leadership. This attitude is in 
sharp contrast to the point of 
view that has been expressed in 
America that political, social and 
economic trends in the United 
States tend to follow the pattern 
of England and the Continent. 

It was interpreted as a challenge 
to America to chart her course on 
the fundamentals that have helped 
make the United States the most 
powerful nation in the world and, 
|thus, to avoid some of the pitfalls 
j}into which other nations have 
strayed. 


ALUMINUM 


* * * 


Epiror’s Note: Here is the semi- 
final report on the Michigan State 
College “Flying Classroom” of 
American educators, which made 
| @ tour of Europe: 
England Still Kicking 

After a week in England, mem- 
|bers of the Michigan State College 
|Flying Classroom are agreed, with 
| apologies to America’s Mark Twain, 
| that reports of Britain’s demise are 
greatly exaggerated. Compared 
|with Denmark, Holland, Belgium, 
jand the Scandinavian countries, 
|the food is not good in England- 
but neither is it bad. Stockholm’s 


| ““man-in-the-street” appeared to be 
(See MSC, Page 21, Col. 1) 


90 


FAIR TRADED 
LIST PRICE EACH 


a! 
Forum 
(Continued from Page 4) 
has a group plan available to all 
members. 

Used-car and truck merchan- 
| dising practices are being dug 
| out of storage and new sales-lot 
| facilities are being acquired and 
| improved by new-car dealers in 
| many communities. It is gener- 

ally recognized that what was 

good practice before in selling 
used cars is good practice now. 

The dealer who is getting turn- 
over on his used units today is 
the one who is applying the best 

technique. 

Good mechanics are still scarce, 
although the situation is not as 
tight as it was two years ago. 
Salesmen are being hired and 
trained in large numbers by a 
;great number of dealers. 

All in all, our conditions and 
|problems here are probably not 
;|much different than those facing 
dealers in other parts of the coun- 
|try. Our state association is grow- 
jing in numbers and_ strength. 
|Dealer membership and participa- 
tion in NADA activities is on the 
increase. This seems to mean that 
|the Nebraska new-car dealer, by 
jand large, is realizing his position 
in the community and is accepting 
|the responsibilities and obligations 
| attached thereto. 
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Epitor’s Note: Here is another 


pecially for Automotive News by 
Ned Jordan, famed in the auto 
industry for the car he_ built 
(1916-1931) and the words he 
wrote about it. 


4, VERY day for the past 20 years | 

4 some new acquaintance has| 
asked me: | 

“What happened to the Jordan} 
Motor Car Co.?” Let’s see whether 
I can now answer that question... | 
and fast...and truthfully. 


On June 16, 1928, I, the only | 
salesman the Jordan company 
ever had on the road, returned | 
from my semiannual trip, cover- 
ing every one of our 85 distrib- | 
uting territories in America, 
working a day or two with every 
dealer in the organization and 
talking with every other success- 


of the National Automobile Cham- 
ber of Commerce in the Marlin- 
Rockwell Building, New York, 
where all of the manufacturers 
were assembled, Roy Chapin, the 
president, was predicting an output 
of over 5,000,000 passenger cars and 
over 700,000 trucks and buses in 
the following 12 months, with 90 
percent of the passenger car pro- 
duction being enclosed cars. 


That meant a tremendous amount 
of trading by the dealers in order 
to maintain that factory output. 


+ * * 


Dealer Trades 

CAN recall the strange feeling 

of apprehension that came over 
me when I thought of the prob- 
lems of the dealers which had been 
multiplying day by day. I could 
not voice that apprehension before 
the manufacturers, since I had al- 
ways been accused of being a spe- 
cial pleader for the dealers, of 
course, with smiling implications of 
what a “cunning self-interest sales- 
man” I was. 

I could not warn our own dis- 
tributors. They had never been 
able, with our limited production, 
to get all the Jordans they could 
sell anyway. They were all mak- 
ing real money and I could not 
hope to influence even those who 
were dabbling in the stock mar- 
ket, 

Yet ...I could not forget what 

I had learned after many years 
of friendly contact with men like 
C. P. Rockwell (Nash), Alvan Full- 
er (Packard), Johnnie Johnson 
(Buick), J. H. MacAlman (Stearns), 
Arthur Hinchcliffe (Jordan), all of 
Boston; Ed Gomery (Hudson), 
Philadelphia; Prince Wells (Nash), 
Louisville; Jack Leavitt (Overland) 
and Charlie Howard (Buick), San 
Francisco; Frank Riggs (Packard), 
Portland, Ore.; the McArthur bro- 
thers (Packard, Dodge and Nash), 
Phoenix; Dick Collins (Buick), 
Kansas City; Tom Botterill (Hud- 
son), Denver; Charlie Foster (Cad- 
illac), and Tom Hay (Chandler), 
Chicago; Fred Vesper (Buick), St. 
Louis, including Harry Moock, then 
sparkplug of the National Automo- 
bile Dealers Assn, 


* o * 


Burning Thought 


UT ... I'll have to give credit 

to one of the most unusual 
characters in the business, Bill 
Warnock, who had plastered the 
state of Iowa with Fords, for put- 
ting into simple words the brain- 
burning idea that sent me back to 
that $50-a-day suite in the swank 
Madison Hotel to remark to Mrs. 
Jordan: 

“I’m thinking we might cut down 
on our family overhead. I have de- 
‘ided to quietly and_ gradually 
liquidate the Jordan Motor Car Co. 
within the next two years.” 

“Why?” ... No need to try to 
explain to her in detail. Only | 
someone as experienced as old | 
Bill Warnock would understand. | 

What had Bill said? . . . He! 
said: 

“Yuh know, Ned, this is a great 
ousiness and it’s going very fast. | 
[ take all the cars the factory| 
vants to ship me, but I got a sub- | 
dealer over in Missouri Valley who} 
S probably heading for trouble. 

“He is flattered when someone 


* * * with Ned Jordan 





offers him a trade on an old Pierce 
in a series of articles written es- | arrow. 
|trade that for a 1920 Buick, but he 
can't. Finally he trades it on a 1914 | 
and last week, I’m tellin’ 
yuh, he took in an old motorcycle. 
“Next week it may be an old 
pair of overalls or a suit of un- 
derwear. Boy, I’ve heard you pull 
educated line 
of diminishing 
There ain’t no law of diminish- 
ing returns that will save a lot , 
of dealers who don’t know arith- |when they do, the factories may be protected by the statute of lim- 


Dodge. 


that 
‘law 
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of my old school teachers who had 
risked their life savings on me 
when all I had was a wash draw- 
ing of an automobile and a lot of 
| guts. 

Every one of them had rea- 
lized several hundred percent on 
his original investment, but in 
my personal correspondence with 
them I began to infer that Jor- 
dan common stock which they 
had received as a bonus was sell- 
ing at 80 on the big board while 
it was worth a good 12 on the 
books. Sometimes I thought, “It 
might be a good sale against a 
rainy day.” 

If, at this late day, they send me 


He would be willing to 





STILL DISCUSSING STUDEBAKER ECONOMY—Seattle's three Studebaker dealers—left to | 
| right, Harold Steiner, University Motors: L. E. Belcourt, L. E. Belcourt Co., and Fred Collins, to Atlanta, I can always plead that 


about the 
returns.’ (Collins & Winquist—viewing the sign which advertises Studebaker's performance in the 


recent Mobilgas Grand Canyxn economy run. I didn’t know any better. Besides, 


whenever I meet those old boys and 
girls who bet on me, I love to hear 


; : - “ see yuh, 
itations if I make a confession. them say Glad to see y 


metic and just keep on applying | build fewer cars.” plore aieathe Whee kid” and mean it. 

, 3 i ay | When ecided to gradually liqui- aie 
new edie — payment for old . + * date the Jordan company, 1 com-| That ... and some other con- 
ones they can’t sell at a profit ... missioned Harry McGraw, Cleve- tributing facts, is the answer to 


“My God... 
cent in overhead every time they 
| think they have closed a deal. I'm| 7 
ful dealer handling another line. | tellin’ yuh, Ned, yuh can’t stay in| has been recommending for years 11. o1q list of the original stock- 
When I walked into the meeting this business unless the dealers 
learn about arithmetic .. . 


| Successful Failure je... ; 
eR if I ever write that |land lawyer, to select the safest the eae ihe Ww hat happened 7 
are : inwoe waite -rmane st | to the Jordan company. 
, sm ublisher | investments for permanent trus 
oe ee eee funds for my family. Then I too’: 


it costs ’em 30 per- 


AUTOMOTIVE NEWS, the Newspaper of 
” i : : : the Industry, read by everyone who counts 
.. “The Autobiography of a Suc- | holders in Jordan, picking out my j)) “america's No. 1 Industry 5 eee 


and...| cessful Failure” . I hope I will |} o.ld newspaper pals and a couple: mated more than 100,000 readers weekly! 














nothing t 
GENUINE LEATHER for durabil 
and sales appeal - a 


To your customers with an eye for beauty . . . a sense of value... 

nothing appeals so much as a fine automobile upholstered in Genuine Leather. 
No other covering confers such distinction . . . affords such dw 

For leather satisfies the desire to possess the genuine . . 

is highly practical and economical. Leather asks no upkeep. . . needs 






‘THE UPHOLSTERY LEATHER GROUP « TANNeRs & 
9) 5400 GOLD STREET + NEW YORK 
Pi sn Se 


American Leather Manufacturing Company, Newark, N.J. * The Ashtabula Hide & Leather Company, Ashtabula, Ohio + Blanchard Bro. & Lane, Newark, N. J. * Delaware Tanning, Inc., New York, N. ¥. 
Eagle-Ottawa Leather Company, Grand Haven, Michigan + The Lackawanna Leather Company, Hackettstown, N. J. + Radel Leather Manufacturing Company, Newark, N. J. x 


Nation-wide survey shows Genuine Leather Upholstery is 5 to 1 choice for open cars 





2 ; 
| 








OPEN NIGH? AND DAY—Midtown Motors, Kaiser-Frazer distributor at Salt Lake City, 
reports that heavy floor traffic of interested viewers of 1951 Kaisers has made it necessary 
to keep its S. State St. showroom open night and day. 


Wheel Weights Charters 


To Handle L&H Business balance weights here. 
DETROIT.—Wheel Weights, Inc., | Officers of the organization, which 
a new corporation, has taken over| will also be located in Detroit, are: 
the business of the Harley C. Loney|Hume; Helen Berghoff, secretary; 
Co., according to M. J, Hume, WW | William Thibault, general manager, 
president. For 18 years the latter|/and H. D. Eckhout, plant manager. 


|}concern has manufactured and sold 
|L&H automobile and truck wheel 
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The growers of natural rubber in South- 
east Asia wanted the facts. They wanted 
to know the truth about natural rubber 
in tires. 

So they asked National Analysts, Inc., 
a distinguished research firm in Phila- 
delphia, to find out — without favor or 
prejudice. 

National Analysts went directly to the 
men best qualified to have an informed 
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-|Share of Auto Business Off to 44% ... 





CHICAGO. 
behind sales finance companies in 
the race for automobile credit busi- 
ness, Thomas W. Rogers, vice- 
president of the American Finance 
Conference, told the Illinois Bank- 
ers Assn. convention here last 
week. 

Bankers are increasingly at- 
tracted to auto paper, but 53 per- 
cent of all auto installment credit 
at the end of March was held by 
finance companies, Rogers said. 
Two years ago, he noted, they 
held only 45 percent. 

At the same time the bankers’ 
share of this business 
from 51 percent to 44 percent. 
Rogers said the total credit figure 


‘includes both installment sale and 


loan credit on automobiles. 
With sales continuing at a high 


level, auto financing will be profit- | 


able this year, but future increases 
in retail financing will be lower 
because the percentage of cars sold 


on installments is nearing the pre- | 


war ratio of total sales, Rogers 


predicted 
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America’s cars. 


Here is their answer — the co 


report by National Analysts on) 


views with automotive re 9%. 
99 
e 


de 


14 companies who make 
automobiles in the U.S. 


Banks are falling | 


dropped | 


To increase auto financing 
profits, he told the bankers to 
| adopt the following policies: 

1. Obtain volume even though it 
involves losses. 

2. Do not allow another depart- 
i|ment to subsidize car operations. 
|Total costs of handling a large 
volume of retail auto paper range 
| from 7 to 12 percent of face amount 
|}of such paper liquidated. 

3. Employ trained personnel be- 
| cause installment sales financing is 
ja fast game. 

4. Furnish complete service. 
Customers desire it and dealers 
demand it. 

5. Expect collection troubles. 

6. Expect a small profit margin. 
| Because margins are low and capi- 
}tal turnovers high, auto financing 
| success depends on volume. 

Rogers pointed out that of all 
car sales, more than half are 
| made on an _ installment basis. 
| This easily accounts for the 
major part of all installment 
credit financing, he said. 

Finance companies held almost 
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SEND FOR FREE COPY 
of this survey report today to the 


Natural Rubber Bureau 


Dept. E-1, 1631 K Street, N.W. 
Washington 6, D.C. 


Nature and Science Serving Mankind 


-| bought 


Banks Held Losing Finance Race 


70 percent of all auto installment 
sale paper originating with and dis- 
counted with dealers, compared to 
27 percent for banks, at the end of 
March sales, Rogers said. But 
banks held more than 95 percent 
of all installment loans used to pur- 
chase autos. 

Howard F. Sahhon, president of 
Forest Park National Bank, urged 
that certain precautions be taken 
as auto paper assumes more im- 
portance in banks’ books. 

He said to have the borrower 
sign an application and check it 
thoroughly; make positive identi- 
fications of motor and serial num- 
bers through personal inspection, 
and file a title correction form with 
the secretary of state to show a 
lien on the title. 

Sahhon also advised bankers to 
file a record chattel mortgage, un- 
less protected by a_ nonfidelity 
bond; not to make loans on dupli- 
cate certificates of title, unless 
knowing why the duplicate title 
was issued, and to find out, on cars 
in other states, whether 
that state had a title law. 

President Truman's credit pro- 
gram for small business is poorly 
timed, F. Raymond Peterson, asso- 
ciation president, told an assembly 
of bankers. 

Particularly apprehensive about 
proposals for government insurance 
| of business loans, Peterson de- 
clared: 
| “This insurance would tend to 

cripple the real risk-taking func- 
tion of commercial banking and 
| most of it would go to businesses 

and industries which have the 
| greatest trouble meeting compe- 
tition in their fields.” 
| Giving them insured credit would 
jin effect be a subsidy for them, he 
| noted. 


‘Two Auto Firms 
(Cleared in K.C. 
‘Fraud Suit 


| KANSAS CITY.—A New York 
|woman was denied damages by a 
jcircuit court jury here in an $11,- 
|942.90 suit involving the sale of a 
|/used car in December, 1946. 

Georgia F. McCoy, a New York 
luniversity research employe, 
charged that Buford Auto Sales 
and Hilliard Chevrolet Co. con- 
spired to defraud her in the pur- 
|chase of a 1939 model from the 
sales company. 

Mrs. McCoy said that she paid 
Buford $943.50 for the car and later 
paid $939.53 for repairs. According 
|to her, company officials represent- 
ed the car as serviceable and said 
that it had never been in an acci- 
| dent. 
| Hilliard won a directed verdict 
at the close of testimony on the 
grounds that there was no evidence 
that the firm was involved in the 
| sale. 
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Increase Your Service Profits 
with 


I. Rotary vane type 
Genuine Ford Shock 
Absorber. Adjustable. 


I. Rotary vane type Genuine Ford 
Shock Absorber fits Ford Cars from 1928-48, features 
special ‘“‘Ride Control” that permits quick manual 
adjustment. Synthetic thread seal and floating pack- 
ing prevent leaks. 


2. Direct acting, aircraft-type hydraulic Genuine 
Ford Shock Absorbers are used on 1949 and '50 
Ford Cars. Provide damping effect on spring action, 
both compression and rebound. Made throughout to 


Ford famed hi-precision standards. 


Brand New...Not Rebuilt 











2. Direct acting, 

aircraft-type hydraulic 
Genuine Ford Shock 
Absorber unit. 











Shock 
Absorbers 


2000 bumps a mile make shock absorbers a big 





service item. And Ford owners naturally prefer 
Genuine Ford Shock Absorbers because they’re 
made right, fit right and last longer in Fords. So 
feature Genuine Ford shocks to build Ford serv- 
ice profits. See your Ford Dealer. 


Independent 
Garages... 


This sign of good business 
tells Ford owners you stock 
Genuine Ford Parts, brings 
in more customers. Ask your 
Ford Dealer how you can 
put it to work for you, now. 





(Genuine orp Parts... 
Right for FORDS! 


FORD Division of FORD MOTOR COMPANY 
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AUTOMOTIVE WASHINGTON 


8lst Congress Proving 
No Rubber Stamp 


By William Ullman 


Washington Correspondent 
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a. SECOND session of the 81st Congress, now in its 
sixth month, is more likely to be remembered for its 
rejection of important segments of President Truman’s pro- | 


gram than for the portions it approved. 


Time will be an element in this record, because several | 
| 


measures which appear to” 
have a fair chance of being 


adopted probably will have 
to be left by the wayside as the 
legislators rush home in their ef- 
forts to be reelected. 

But even then, the statutory dead- 
line for adjournment of Congress 
July 31—is not likely to be met. 
Important issues that must be de- 
cided, at least in the minds of the 
Democratic leadership, almost cer- 
tainly will keep them in Washing- 
ton beyond that date, and most of 
them won't like it. Despite the re-| 


HERE’S THE MOST PROFITABLE INVESTM 
ANY SERVICE OPERATION CAN MAKE! 


< Pa 


ho” 


* 
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William Uliman 


To date, of four major bills en- 


cession of biparti- 

san _ cooperation 

between the par- 

ties on foreign) 
policy since the} 
inactivity of Sen. | 
Vandenberg due| 
to illness, that} 
section of Presi- 

dent Truman's 

program has 

fared better than 

his domestic rec- 

ommendations. 








IT WAS A GREAT DAY FOR MURPHY—J. J. Murphy sr. (left) of Murphy Motors, 602! 
Roosevelt Rd., Cicero, Ill., received the Ford four-letter award from Jules Taylor, city man- 
ager, Chicago district. Taking part in the presentation were James H. McClowry, zone 
manager, Chicago district (extreme left), and J. J Murphy ir. (extreme right) 


acted into law, only two are among |has passed have become effective. 
the 22 specific items sought by the|Three other plans are now before 
President on the domestic front,| the legislators and probably others 
while the remaining two are half} will be sent to Capitol Hill by the 
of the four foreign international President shortly. 

programs requested. * * * 

The President’s reorganization ww? 
program still is not complete, al Tax Bill’s Chances 


|though 16 of 21 plans on which the | | Digeetgg-mer we sorry confusion over 


4 tax legislation increased last 


deadline for congressional action | 
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OPEN FOR MAINTENANCE, With a Walker, your mechanics work 
free of any obstruction with full access to all under-body parts, 


wheels and motor. 





all within easy reach. 
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COMPLETE UNDER-CAR ACCESSIBILITY 
wider beam spacing completely exposes under- 
side of car—keeps floor area free. 


OPEN FOR LUBRICATION, The famous Walker “Open Work 
Zone" gives you plenty of elbow room. Fittings and filler plugs are 
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OPEN FOR SELLING. A clean, open floor invites your customers to 
look for needed repairs. You can add extra sales to every job 


NO DIGGING TO DO, Installation is over the 
ground. Simple, low-cost 12-bolt installation takes 
only a few hours. 


WALKER MANUFACTURING CO. OF WISCONSIN =.- 


a 











Always open for business 


36% more WORKING SPACE 






6” GREATER WORKING HEIGHT 


Seed 


“ay t rf 


a 





GOES ANYWHERE. Inside, outside, over tanks or 
in the basement—wherever you want it. (And 
you can change your mind.) 


RACINE, WISCONSIN 





Walker Electric Lifts - Jacks - Exhaust Silencers - Oil Filters 





week as members pondered th 
warning to the House Ways an‘! 
Means committee that they defi- 
nitely could expect a presidentia|! 
|veto of any bill which results in 

substantial loss of revenue. 

That word, which President 
Truman sent through Democra- 
tic leaders in the House, came 
on top of a threat by the com- 
mittee’s own chairman to take the 
bill to the floor under an “open 
rule.” 


"| Chairman Doughton had mad: 


known to committee members tha 
because of the approval of differ 
ential tax on the “eccnomy” bran: 
| cigarets he will oppose considera 
jtion of the bill under the usua 
|closed rule. This rule prevent 
|amending the bill from the floor. 


Sentiment in the House is sx 
broadly favorable to a liberal meas 


—_|jure, which would cut excises even 


more sharply than proposed so far 
by the committee, that members 
fear the tax bill either would bi 
| recommitted or amended so deeply 
jas to make a presidential veto a 
| certainty. 


Forecasts based on the June 1 
figures that the actual deficit mav 
|turn out to be much less than ex- 
|pected for the fiscal year quickly 
|gave the tax-reduction leaders in 
| Congress new courage to press for 
sharp excise cuts without complete 
| offsets from other sources, 


* * * 


\Industry Draft? 


| CAPITOL HILL reports have it 
4 that congressional leaders in 
|national defense affairs are plan- 
jning to drive for enactment of a 
complete wartime industrial mobil- 
ization program later in the year 
las a follow-up to the draft law 
}extension now before Congress. 


According to Chairman Vinson 
of the House Armed Services 
committee, Congress should en- 
act a wartime mobilization plan 
involving the draft not only of 
manpower but also of capital and 
labor if necessary. 

He said he will ask Chairman 

| Symington of the National Security 
Resources Board to submit a bill 
to Congress next January. 

It is pointed out that the two- 
| year draft act extension now under 
|consideration in the Senate—al- 
|ready voted by the House—elimi- 
|nates provisions of the present 
draft act under which the Presi- 
dent can requisition plants and 
Place mandatory orders. The elim- 
ination was voted by the House, 
it was explained, because the draft 
act itself was reduced to man- 
peas registration, 


| * * * 





Capitol Notes 
EARINGS on small business aid 
bills are scheduled to begin to- 
day—June 12—before the Senate 
| Banking Committee. 


* * * 


General Motors President Charles 
Wilson was a National Press club 
jlunecheon speaker last Thursday. 


* * * 


| Joe McCarthy, Washington attor 
|ney for the NUCDA, just called to 
inquire whether we had any late 
news from the FTC—about the auto 
[trade practice rules, of course. No 
|news, Joe. 


+ * * 


Roger Delbecq, president of Kel- 
{ler Motors Continental, Brussels 
|Belgium, was a recent visitor in 
jour office... . Also J. William Mc 
|Ilhenny jr., who Icoks after Chev 
|rolet advertising and public rela 
| tions in this area. 


| 
| * * * 


American University brok« 
|ground here the other day for a 
|}huge war memorial stadium and 
|athletic center. Charles Kettering 
|of GM made the principal address 


+ + * 


Barney Crandall of GMC is i: 
town to lay the groundwork fo 
press handling of the big truci 
show scheduled to open here tcda: 
—June 12. 


* * + 


Assistant Director of the Budge 
Elmer Staats appearing before 
Senate committee strongly urge: 
| restrictions on federal highway ex 
|penditures. He believes develop 
| ment of highways is the primar 
responsibility of states, countie 
bon. cities. 
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read LIFE than 
any other magazine! 











’ 
% Watch for results on other makes in succeeding ads. 
wsiiiiliehaaietanninie ani cic mca iia — —— 
& 
By far, LIFE leads all other magazines 
in coverage of new Ford buyers! | 
In the fall of 1949, the R. L. Polk Company conducted a survey of the magazine 
reading habits of 10,000 most recent new Ford buyers. Over 3000 answered the 
question: ‘‘What magazine or magazines do you read regularly?’’ Here are the 
figures proving LIFE is first with Ford buyers .. . just as LIFE Us first with all 
new car buyers! 
PER CENT 
MAGAZINE READING 
Saturday Evening Post 30.0% 
| 
Time 20.0% | 
’ 
Collier's 18.0% 4 | 
ae i 
} 
Look 12.0% 








15 


ore new FORD buyers 


las 
Tit y" | 


iN" 


e mie! d i 
50 Ma 
aa 


cf e 


és 
oy a 








Ce > . oF 
ig i ee allie ea 


Here’s what Jack Snyder, president of Snyder -Lynch 
Motors, Inc., said after running this full-scale LIFE pro- 
motion in his showroom, “I couldn’t have associated 
Snyder-Lynch Motors with Ford’s ads in LIFE any better 
if I’d actually signed my name to every Ford ad in every 
LIFE magazine that appears in this community!” 





First in magazine circulation 
First in advertising 
First in audience 
FIRST WITH NEW CAR BUYERS! 


LIFE, 9 Rockefeller Plaza, New York 20, N. Y. 
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AAA Acts to Aid 
Cars Damaged 
In Parking Lots 


WASHINGTON. — The American 
Automobile Assn. last week an- 
nounced the launching of a nation- 
wide effort “to fix responsibility of 
parking lot and garage operators 
for motor vehicles left in their 
care.” 

“Difficulties encountered by mo- 
torists in obtaining redress for loss! 
of, or damage to, cars left in park- | 
ing lots and garages has led to a 
growing demand for _ reasonable 


an AAA spokesman. 

At its annual meeting last year 
the association made public a rec- 
ommended law and ordinance 
geared to make possible more ef- 
fective regulation of commercial 
parking and garage operation, it 
was pointed out. Now is the time 
for action, the AAA believes. 

“The ordinance,” said AAA, “is 
recommended for adoption by mu- 
nicipalities in which parking lots 
and garages need a greater degree 
of regulation in the public interest. 
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mended primarily for those states 
in which the municipalities do not | 
have the power to adopt such a 
regulatory ordinance.” 


Lind berg toM ake Parts 


CHICAGO. — Lindberg Engineer- 
ing Co., manufacturer of heat-treat- 
ing furnaces, announced last week 
the addition of an automobile ac- 
cessories division. Auto items that 





“It would permit licensing of such 


facilities. The statute is recom-| not disclosed. 






It’s true in any business. Too-late information leads to 
too-late decisions. Too-little information leads to wrong 


decisions. 


And in your business—the fiercely competitive field of 
automotive sales—wise and prompt planning is espe- 
cially vital . . . the complete, up-to-date figure-facts that 
Burroughs machines deliver are especially necessary. 


Burroughs provides timely and complete records that 
enable you to guide your dealership away from costly 
mistakes . . . direct it to where the greatest profits lie. 
You cut operating overhead by cutting accounting 
time—by eliminating duplication of effort and month- 


end overtime. 


The completeness of the Burroughs line of business 
machines lets you choose the equipment that is just right 
for the size and circumstances of your dealership— 
machines that are backed by Burroughs world-wide 
reputation for quality. Your Burroughs man is qualified 
by training and experience to help you select them. 


Find out from him how quickly and inexpensively your 
business can benefit from Burroughs. Get in touch with 
your local Burroughs office today . 


or send 


coupon directly to us. 


WHEREVER THERE’S BU 








SINESS THERE'S 


Burroughs 


GENERAL PURPOSE 


CASH REGISTER- ADDING MACHINE 


This cash register-adding machine 
records cash and charge items on a 
locked-in detail tape, identifies 
them, and permits taking a cash 
balance instantly. Used as adding 
machine to verify addition of labor 
and parts and for general adding. 


NEW BUILDING FOR OKLAHOMA CITY DODGE DEALER—Denison Motor Co. 
P shtabne 99 id completed it. The plant features 40,000 square feet of the latest equipment, including a 
regulation of these facilities,” said | gynamometer, automatic twin-post lifts and underfloor exhaust system. An adjoining building 


the 





recently 


| houses the paint and body shop. Used-car and truck lots, wholesale parts building, ware- 
house and parking areas complete the facilities, one of the Southwest's largest. 


Purolator in New Plant 

RAHWAY, N. J.—Both general 
offices and manufacturing opera- 
tions of Purolator Products, Inc., 
are now located 


the company announced. The com- 


pany, formerly located in Newark, | 


announced acquisition of the local 
plant and plans for consolidation 


will be produced by the firm were oe its operations there some time 
| ago. 





daily analysis of sa 
receivable, accounts 


in a new plant| 
here at 970 New Brunswick Ave., | 





Dealer Business Counsel 


Before Increasing Investment Anywhere, 
Make Sure Potential Is There 





(The opinions expressed herein are those of Columnist Van Tassel! and are not 


necessarily those o 


I OW TO STOP the decline in 
the percentage of overhead ab- 
sorption, which has decreased from 
approximately 100 percent or bet- 
|ter a year ago to less than 60 per- 

|cent now is one of the problems 

that is facing the 
average dealer to- 


day. 
As I have said 
before, there are 


only two ways to 
hold or increase 
this percentage of 
absorption. One is 
to increase the 
amount of service 
and stockroom 
Zross profit and 
the other is to re- 





J. B. Van Tassel 


duce expenses. 


Here is One way to approach the 
problem of increasing percentage 
of overhead absorption, Let us as- 
sume your present amount of total 





so-called fixed expense (which is 








Steer your dealership 
to greater profits— 





This typewriter accounting machine permits 


les and costs, accounts 
payable. Writes payroll 


complete in one operation. Makes prepara- 
tion of financial statements simply a matter 


of copying last balances. 





With this desk bookkeeping machine, cus- 


f Automotive News.) 


|definitely not fixed) amounts to 
|$1,000 total so-called fixed inconie 
(which is definitely not fixed) 
}amounts to $500, and your amount 
lof retail burden which is the dif- 
lference between the two amounts 
ito $500. 

In this hypothetical case, the per- 
centage of absorption or overhead 
recovery is 50 percent, and the 
amount of the total so-called fixed 
expense burden to be absorbed by 
new and used-car selling profits 
is $500, 

The question now is how to 
increase this 50 percent absorp- 
tion to, let us say, 100 percent. 
First, in order to do this, we must 
try to work out a plan where the 
amount of so-called fixed income 
of $500 can be increased to $1,000. 
At this point we will assume that 
the amount of so-called fixed ex- 
pense as shown here cannot be 
reduced, 

There are only two ways to in- 
|erease this fixed income. One is to 
lincrease the amount of stock room 
sales and gross profits, and the 
other is to increase the amount of 
ne sales and gross profits. 

* + * 


|f ET US assume that your so- 
|44 called fixed expenses over a 
|period of time show where the 

service department has absorbed 30 
|percent of this total fixed expense 
|and the stock room department has 
| absorbed 20 percent, or a total fixed 

income absorption of 50 percent of 
| the so-called fixed expense of $1,000. 


| On this basis, and in order to 
|sceure this additional gross profit 
|necessary to produce a 100 percent 

of absorption we would have to 
|inerease service gross profit by $300 

and stock room gross profit $200. 

This would require an additional 
|$600 in service sales on the basis 
|of a 50 percent service gross profit 
}and $600 more in stock room sales 
|on the basis of a 33.3 percent gross 
| profit, 


This additional service sales 
| volume would represent 200 pro- 
ductive hours on the basis of a 
labor charge of $3 per hour. 
These 200 productive hours would 
require an additional mechanic 
because the average mechanic 
| will work 200 hours per month, 
and this additional mechanic 
would probably require some ad- 
ditional space to do this job. 


The average stall for a mechanic 
usually averages approximately 200 
square feet, In connection with the 
additional required parts income of 
$200 and on the basis of this in- 
come representing a 33.3 percent 
gross profit, you would have to sell 
an additional stock room volume 
jot approximately $600. 


This required additional stock- 
room volume would mean that ad- 
ditional money, stocks, facilities 
and manpower would have to be 
provided for. 


* * * 


(THs POINT I am trying to get 
across is the fact that there is 
a lot more to securing increased 
volume and profits in this business 
than just setting up some new sale 
jand profit goals. 

It has been my experience over 
a period of many years in this 
business that to try and get an 














tomer ledgers and statements, accounts pay- 
able, payroll, and general ledger records are 
posted swiftly, legibly, with proof. Also 
serves as high-speed adding machine. 
Excellent for small dealerships. 





BURROUGHS ADDING MACHINE COMPANY 
DETROIT 32, MICHIGAN 


C) Please have your representative call with the Automotive 
Dealer Accounting Manual, including form layouts and 
machine descriptions. 


C) I would like to see a demonstration of the Burroughs 
General Purpose Cash Register. 


Name 
Street and Number 


City and State 





|additional volume into your place 
|of business before you first make 
|the necessary provisions for addi- 
| tional capital, space, facilities, man- 
|power and increased stocks is a 
very expensive undertaking. 

Every phase of your operation 
should be first analyzed to make 
sure you can handle the business 
before you have advertised and 
spent a lot of money to get it. 


| 


| Also, before you start to set up 
your plans to secure additional vo.- 
ume in any department, a survey 
should be made to make sure that 
| the additional potential volume you 
are aiming for will produce a sufi:- 
cient amount of net profit return 
to justify the required increase in 
| your investment in order to obtain 
this volume. 


Any questions concerning “busi 

ness management” will be gladl: 

| answered by J. B. Van Tassei 
care of Automotive News. 


, 
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Fish President Again 


SPRINGFIELD, Mass.—Between 
50 and 75 stockholders returned J. 
Robert Fish to the presidency of 
Fish Carburetor Corp., a position 
he had vacated after learning of a 
plan to take control from him of 
both the carburetor and the cor- 
poration. He told the stockholders 
that the dissenting group of men, 
headed by a Californian, would not 
be able to get away with the car- 
buretor because the patent rights 
were still in his name and that the 
corporation has only the right to 
manufacture the carburetor under 
license. 

s > * 


American Coach Sold 


ST. LOUIS. — McCabe-Powers 
Auto Body Co., of this city, has 
purchased the American Coach 
& Body Co., Cleveland, The an- 
nouncement was made jointly by 
John J. Powers, vice-president of 
McCabe-Powers and Robert W. 
Hadley, president of American 
Coach & Body. 


* * * 


‘Hot, Straight, Normal’ 


FORT LAUDERDALE, Fla.—An 
aerial torpedo, built by Pontiac Mo- 
tor division during the war, is still 
in training use at the Naval air 
station here. It has been fired 110 
times with 87 percent of its runs 
logged as “hot, straight and nor- 
mal.” 

o * * 


Aluminum Price Up 


PITTSBURGH.—An increase of 
one-half cent per pound in its 
prices for 99 percent aluminum 
pig and ingot, effective immedi- 
ately, has been announced by 
Aluminum Co, of America. Ad- 
justments on Alcoa’s prices for 
other products will follow shortly. 


* * * 


Up to Date 


EAST ST. LOUIS, Ill—tThe re- 
finery of the Socony-Vacuum Oil 
Co. here has become one of the 
most modern and flexible in the 
Midwest with the completion of an 
extensive modernization program, 
the company reports. 


* * * 


Racing Fuel Data 


LOS ANGELES.—Francisco Lab- 
oratories, manufacturer of specially 
formulated racing fuels for model 
engines, motorcycles, motorboats 
and racing cars, has issued a book- 
let entitled “Contest Fuel at Its 
Best.” Address is 3787 Griffith View 
Drive, Los Angeles 39, 


* * * 


Parker Starts Coast Plant 


MAYWOOD, Calif.—The Pacific 
Coast plant of Parker Rust Proof 
Co., manufacturers of metal prep- 
aration and cleaning products, is 
now in operation here at 3710 
Fruitland Ave. Manager of the 
plant is S, N. Headlee. 


o * > 


Mexican Road Opens 


TEHAUNTEPEC, Mexico— 
Mexico’s 2,178-mile section of the 
Alaska-to-Argentina highway was 
inaugurated last week by Presi- 
dent Miguel Aleman. The road 
runs from Ciudad Juarez, at the 
U, S. border, to Ciudad Cuahte- 
moc, on the Guatemalan frontier. 

s . a 


Casualty Company Sold 

SAN FRANCISCO. — Trans- 
america Corp. has bought Manu- 
facturers Casualty Insurance Co. of 
Philadelphia and its fire insurance 
subsidiary from the Commercial 
Credit Co., it was announced here 
last week. 

- - * 


Dunlop Names Indian 


SPRINGFIELD, Mass. — Indian 
Sales Corp. has been appointed a 
distributor for Dunlop motorcycle 
tires and tubes here. The Dunlop 
range of motorcycle tires includes 
many varieties of tread design. 

* * * 


Canada Insurance Data 

OTTAWA.—Canadian automobile 
insurance firms wrote more busi- 
ness in 1949 than in 1948 but they 
also paid out more in losses, ac- 
cording to dominion statistics. The 
firms said they wrote $81,000,000 
worth of insurance, compared with 


News in Brief 
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about $65,500,000 in 1948. Last year’s | 
losses totaled about $42,000,000, how- | 
ever, up $7,000,000 over 1948. 


* * * 


Backing Jewish Charity 

NEW YORK.—Ninety-three busi- 
ness leaders from all branches of 
the automotive industry have joined 
the Christian automotive division 
of the United Jewish Appeal, it is 
reported by Ray Jesselson of New 
York and V. O. Winkenweder of 
Chicago, national co-chairmen of 
the division. Personal checks re- 
ceived include $50,000 from Ford, 
$5,000 from Shell Oil Co., $1,000 








|from Howard Zink Corp. and $1,000 
|from Interstate Enamel & Varnish 
Co, 


istrates have given notice that they 
will crack down on “car watchers” 
by imposing stronger punishment. 
They declared that from now on 
“car watchers” will be charged with 


* * * 


Safety for Students 
PORTLAND, Ore.—A vacuum- 
operated, electrically - controlled 
locking device for automobile 
doors will be installed on driver 
training cars in Oregon schools, 
according to Ben Cohen, Gen- 

eral Automotive Supply Co. 


* * + 


Drive on ‘Car Watchers’ 
PHILADELPHIA. — Local mag- 





| lined street 
| ground. Across the side street is the used-car sales lot. 


| extortion, 
orderly conduct. 


damages _plus $5,000 for each day 


17 


COULTER JONES & SON IN BURBANK, CALIF.—This Oldsmobile dealership is on a palm- 
The parking lot and certain outdoor service operations are in the le‘t fore- 


instead of merely dis-|a strike continues at Riss & Co, 
local trucking firm, was filed in 
federal court here against Local 89 
\of the Teamsters union. The suit 
Suit for $25,000 | is possible under contract violation 

| provisions of the Taft- ‘Hartley act. 


Union Sued for $25,000 
LOUISVILLE. 





utomatic Transmissions Serviced 


IN '/, LESS TIME 


With Rotary Mechanic's Lifts 


® Russell Reeves Company, 
“Our Rotary 
servicing, 


says: 
moving, 
assemblies as much as one-third 


creeper method. 


these units, weighing almost 200 pounds. 
injury to the mechanic handling these heavy, compact units 


has been greatly minimized.” 


In the photo at right, a portable hydraulic unit is shown 


with platform being raised to the 
picture, 
unit so it can be 


Rotary Mechanic’s Lifts save time and cut costs on serv- 





a leading Oldsmobile dealer, 
Mechanic’s Lift has cut the 
and replacing Hydramatic 


It is now only a one-man job to handle 


the platform is in position to lower the Hydramatic 


removed and worked on. 


icing all types of automatic transmissions. 


time of re- 
transmission 
old crawl-under 


over the 


The possibility of 


transmission. In the lower 





















TIME-SAVER, MONEY-MAKER 
ON ALL TYPES OF JOBS 


There is practically no repair or service job that can’t be 





done faster and better on a Rotary Mechanic’s Lift. It’s the 


greatest aid to mechanics ever developed. Gives complete 
accessibility to undercar parts; puts work right out in the 
open where it can be done more efficiently, with less fatigue, 
and with greater safety. 


Many repair shops are providing a Mechanic’s Lift for 


and report savings in labor costs up to 50% 


each mechanic, 





Ask your Rotary distrubutor for catalog and prices, or write 


ROTARY LIFT CO., 1139 Kansas; MEMPHIS 1, TENN. 


MECHANIC’S LIFTS 











\ 
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In the Hopper 


An administration bill boosting|entire shuffle of the state’s classi- 
New Jersey truck registration fees | fication system, based upon a com- 
| by some $2,000,000 a year and im-|plicated point-value for each job 
posing more stringent weight regu-| classification, and increased the 
lations has been given final pas-/| salaries of 3,600 state employes, in- 
sage by the state legislature and|cluding those in the motor vehicle 
sent to Gov. Driscoll for signature.|department, an average of 15 per- 
Effective Jan. 1, 1951, the mea-| cent. 
sure sets weight limits of 22,400 a 7 . 
pounds for a single axle and 32,000 Diesel Fuel Tax Lost 
pounds for a tandem axle. Trucks! state Motor Vehicles Commis- 
now registered and those purchased | signer Cornelius F. Mulvihill has 
under contracts entered into prior|announced that a campaign has 
to March 1 will be exempt from)peen started against illegal boot- 
the new axle load limitation for! jegging of fuel oils for diesel trucks 
five years. in Connecticut. Mulvihill said Con- 
Se |necticut is being robbed of thou- 
N. H. Passes Bond Issue ;sands of dollars in taxes monthly 


Of $1 Million for Roads |by unlicensed peddlers operating 


| fuel supply trucks in the state. 
One of the final acts of the spe-| ce Ss 


cial session of the New Hampshire La. Antitrust Measure 
legislature was passage of a meas- | 


ure authorizing a $1,000,000 bond | Proposes Stiff Penalties 
issue for the state highway de-| A Louisiana antitrust law, pat- 
partment for construction and re-| terned after a similar statute 
construction of New Hampshire’s| now in effect in Texas, is pro- 
badly-battered primary and second-| posed by a bill introduced in the 
ary road system. | Louisiana legislature. 

The legislature also voted for an| 


‘ GRIT Sells for Its 









Increase 


Under the proposed legislation, 


39% 


a domestic corporation violating 
its provisions would be required 
to forfeit its charter rights and 
franchise, 

Foreign corporations could be 
prohibited from doing business in 
the state if found guilty of vio- 
lating the act. In addition, any 
firm or group violating the law 


could be fined $50 per day for | 


each day of violation. 
+ a * 


Chain-Store Tax Increase 


Proposed in Louisiana 


Increases in Louisiana chain- 
|store taxes on chains with a total 
of more than 25 units are proposed 
by a bill introduced in the Louisi- 
ana legislature. 

Tax rates imposed by Louisi- 
ana’s present law would remain 
unchanged on chains with stores 
up to 25, under the bill. From there 
on, however, up to chains operating 
500 or more stores, the license tax 
|rate would double. 
| Also, the bill would add seven 
|new classifications to cover chains 
|with stores up to more than 2,500 
| stores. 





Illinois Retailers Oppose 


\Increase in Sales Tax 
Opposition to any increase in the 


Advertisers—It Can 4 ee oe 


in Sales 


over a 2-year period 


for one Automobile 


Advertised in GRIT 


. d ol otiaa 
VOTE FOR CINDER EECA 








| L-M DEALER SLANTS APPEAL TO YOUNG PEOPLE—''Teenager,"’ a monthly publication 
sponsored by Wentworth-Jennings (Lincoln-Mercury), Newton, Mass., held a ‘'Cinderelia’ 
popularity contest in connection with the showing of the new film with that title. There 
were 85 girls entered. The dealership provided chauffeuered transportation in a Mercury 
| convertible, a matinee date at the Ballet Russe and dinner at a teen-age night spot for 
| the 17-year-old winner. She was the recipient of several hundred dollar's worth of prizes 
| from merchants in that city also. Standing in front of the Cinderella ‘'coach"’ are Vin Went- 
| worth and John Jennings, both of the dealership. 


! 


Illinois 2 percent sales tax was ex-|money or curtail expenditures,” 
pressed by the Illinois Federation | said J. T. Meek, executive secretary 
of Retail Assns. in a letter and/of the federation. Such action, 
'folder of tax data which has been| Meek contended, would discrim- 
jsent to 13 civic organizations in|inate against those with low in- 
|the state. comes, would increase prices and 
| “It is well that the public should | Might curtail consumer buying. 
| know that a 3, 4 or 5 percent sales | gn ir 
|tax is being discussed by political) New Jersey Boosts Fees 
leaders who have to supply the On Truck Registrations 

| Gov. Alfred E. Driscoll has 
signed into New Jersey law ua 
bill boosting truck registration 
fees by some $2,000,000 a year; 
imposing new axle weight restric- 
tions, and providing severe pen- 
alties for overloading. 

The measure, which goes into 
effect next Jan. 1, was enacted 
after protracted controversy dur- 
ing which it was supported by 
the Driscoll administration and 
strongly opposed by the New Jer- 
sey Motor Truck Assn. 

It limits loads to 22,400 pounds 
on a single axle and 32,000 pounds 
on a tandem axle. Left unchanged 
by the new act, however, are al- 
lowable gross weights of 30,000 
pounds on a two-axle four-wheel 
vehicle; 40,000 pounds on a three- 
axle six-wheel unit and _ 60,000 
pounds on tractor-semi-trailer and 
truck-trailer combinations. 





An Automobile advertised in GRIT shows this substantial increase in the GRIT Market... . 2 
with more than 27,000 GRIT Families now owning this one make of automobile. 


GRIT reader-response to GRIT-advertised products shows a high record in many other cases, 
including a Truck, 27% increase in sales—a Spark Plug, 5 times more sales than any other 


brand—a Gasoline, 41% increase in sales. 


Nearly three million weekly readers of GRIT, in 16,000 True Small Towns, express their 
preference for GRIT .. . as well as their confidence in GRIT-advertised products*. 


Larger than average, GRIT Families have dependable employment, spendable income. 
79% own Automobiles, 22% own Trucks, 81% buy Tires, 81% buy Spark Plugs, 79% buy 


Batteries, 84% buy Oil, 87% buy Gasoline, 77% buy Anti-Freeze. 


GRIT sells for its Advertisers . . . it can sell for you! 


AN 


*Ask the GRIT Representative 
for the GRIT Reader Survey 





/ 





Small Town America’s Greatest Family Weekly 


—with more th 


2‘. Small Loan Interest 
Will Be Kept in Mass. 


Reversing its previous stand, the 
| Massachusetts house has rejected a 
bill reducing interest on small loans 
| from 2 to 1 percent a month 
Whereas the original vote last 
month overturning an adverse com- 
;}mittee report was one-sided in 
|favor of the reduction, the new 
vote was not taken by roll call 
|It was killed by a rising vote of 
|74 to 18. 

| Rep. Anthony Parenzo pointed 
|out that two committees favored 
|killing the measure and that no 
responsible organization had come 
|forth to speak in its favor. Vir- 
|tually every newspaper in the state 
opposed the reduction editorially, 
he said. 


| 
' 
| 


a * * 
N. H. Fights Rubbish 

Gov. Sherman Adams has issued 
a proclamation calling for an in- 
tensive campaign to eliminate rub- 
bish from the roadsides to make 
New Hampshire more attractive to 
tourists, 

* * * 
| Sales, Use Tax Approved 
By Bristol (Va.) Council 

Consumers will pay a 2 percent 
sales and use tax in Bristol, Va., 
beginning July 1. 

The tax was approved by the 
city council, despite protests from 
manufacturers and merchants 

* * 


| 22,000-Pound Axle Limit 


| Wins Approval in N. H. 
Senate bill 6, which sets New 
Hampshire’s truck weight at 22,- 
000 pounds per axle, similar to 
the provision in effect in the 
neighboring states of Maine and 
Massachusetts, won final approv- 
al after one of the hottest battles 
of the special session of the leg- 
islature, which closed May 18. 


On three occasions, the meas- 
ure literally raised the roof of the 
senate, which refused to recall it 
from the house. Truckmen bit- 
terly contested the original bill, 
claiming it would permit all trail- 
er trucks to carry up to the legal 
limit of 50,000 pounds, as set at 
the last regular session of the 
legislature, although the individ- 
ual vehicle might not have been 

(Continued on Page 19, Col, 1) 
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| creasing number of stations. A 

| study of the situation is now being 

| n T h 2 H oO p p e r made. The city attorney is helping 

‘ - the land commission to make sure 

—— v5 the proposed ordinance will be de- 

clared legal, as oil companies may 

claim the city is intending to turn 

thumbs down on the expansion of 
one industry. 

* * * 


School Bus Bill 


The Massachusetts senate has 
passed a bill stipulating a uniform 
color for school buses and requir- 
ing public utility buses to display 
school bus signs when the vehicle | 
is being used for the transporta- 
tion of school children. 

> * * 


(Continued from Page 18) 


constructed to carry such a |ment-connected accidents, from $25 
weight. |to $30 a week, effective Jan. 1. 
* * * * * * 


Flat Rate Insurance Petition | Nebraska Assn. to Petition 


Held Valid by Mass. Court For Uniform Use Tax 


Validity of an initiative petition | Noyes C. Rogers, president of 
for flat rate compulsory yg en the Nebraska New Car Dealers 
insurance was upheld by the Mass-! Assn., has appealed to Nebraska 
achusetts supreme judicial court in| voters to ban all taxing of motor 
a 4-to-3 advisory opinion to the} vehicles and substitute a “uni- 
state senate. form motor vehicle use fee.” 


The court had been asked to ad- Rogers stated that initiative | ~° Ses ” 
vise whether the presence of more| petitions will be circulated to | DEALER'S MODERNIZATION PROGRAM COMPLETED—Krebs & Schultz Motors, Ine. (de-| Title Law Proposal Filed 
than 5,000 signatures from each of} place on the 1950 state election | Soto-Plymouth) is in Syosset, N. Y. The service entrance is offset for convenience in entrance | ae ‘s 
three counties failed to comply with| ballot a proposed constitutional | 2"¢ °*'t. 7 In Louisiana Legislature 
state constitutional provisions gov-| amendment to make it illegal for | , - aan A bill to require owners of mo- 
erning initiative petitions. the legislature or any local tax- | by a majority of more than eee to Mississippi's 2 percent! tor vehicles to secure certificates 








H The petition to change the state’s| ing agency to impose or collect to one. The city expects to collect) general state sales tax. of title as evidence of ownership 
present zone plan of insurance,| @ personal property tax, sales tax |approximately $750,000 annually} ag oe: ae has been filed in the Louisiana 
filed by Rep. Harold W. Canavan,| or any other type of tax from |from the new levy. ;' | Proposed Vilwaukee Law legislature by Rep. Lloyd P. 
Revere Democrat, contains 34,000| the owner of a motor vehicle. | A law enacted by the 1950 Mis-| _. pee age Stati Broussard and others. 
signatures, with at least 5,000 of ee sissippi legislature authorized the| Would Limit Gas Stations Also introduced by the same 
the required 20,000 signatures from| Jackson, Miss., Starts state’s 13 largest cities, after local! An ordinance is being prepared! sponsors were bills to amend re- 
four counties. It also contains a referendums, to impose retail sales| by Milwaukee’s land commission to! vised statutes relative to the sale 





% Percent Sales Tax taxes at the rate of ‘% percent.| limit the number of filling stations| of mortgaged articles, and to pro- 


Imposition of a ': percent local | Jackson is the first city in the state|in various areas of the city, as it] vide that mortgaging of motor 
sales tax in Jackson, Miss., has|to take action under the new sta-|claims that “many sections of the| vehicles shall be covered by the 
been authorized in a referendum |tute. The local taxes will be in ad-|city are being blighted” by the in-| title certificate act. 


surplus of signatures from three 


counties, 
. > 7 


Mass. Sunday Trucking 
Banned from 8 to 8 


A bill to permit trucking in 
Massachusetts on Sunday except 
between 8 a.m. and 8 p.m. was 
given final passage by the state 
legislature and sent to the gover- 


nor for signature. 
? * ad 


New Yorkers Offer Plan 


To Stop Fund Diversion 


Under a new plan to end diver- 
sion of New York state motor vehi- 
cle funds to non-highway purposes, 
a proposed constitutional amend- 
ment, to be effective not earlier 
than 1954, would earmark: 

The first 30 percent of motorist 
revenue to localities for highway 
improvements; the next 15 percent 
to maintenance of state highways, 
and “a sum equivalent to federal 
highway aid to which the state is 
entitled.” 

One-seventh of the revenue be- 
yond the above categories, plus an 
equal increase each vear until 1961. 
would be earmarked for highway 
uses only. 








* * 


Pa. Divided by Debate 


Over Gas Tax Rise 


Pennsylvania’s highwav denart- 
ment and the Associated Petroleum 
Industries of Pennsylvania disagree \ ” : 
on necessity for the one-cent in- If your customer likes set the timing 

| crease in the gasoline tax approved 
by the 1949 legislature. p . 
| The oil industry released figures king-size power. ma to take full advantage ate te 
| which contend highway users are edie mee aiects 
i paying $20,000,000 a year more than 
i they should, and further claimed 
that the increase in the tax from 














, four to five cents a gallon has cut | 
? into business of service station 
owners. 


C. H. Buckins, assistant chief en- 
gineer of the department, said 
$151,997,000 was spent last year and 
that the figure compared closely 


with budget estimates. 
* * * 
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New Job Security Bills 


Approved in New Jersey 


Gov. Alfred E. Driscoll has signed | 
into New Jersey law eight employ- | 
ment security bills, including meas- 
ures raising maximum benefits un- | 
der the state’s unemployment com- | 
pensation, temporary disability and 
workmen’s compensation programs. 
The new laws will: 

Raise maximum unemployment 
and disability benefit payments by | 
$4, from $22 to $26 a week, effec- 
tive July 1. 

Increase maximum workmen's 
compensation benefits for tempor- | 
ary disability, payable for employ- 


{ 
| 








of the high antiknock quality of and keep him happy 
“ETHYL” Gasoline... with you and your service. 





ETHYL CORPORATION, New York 17, N.Y. 


“Look, no hands.” | Products sold under the ‘"ETHYL’’ trade-mark: Antiknock Compounds . . . Salt Cake. . . Ethylene Dichloride. . . Sodium (metallic) . . . Chlorine (liquid) . . . Ol! Soluble Dye... Benzene Hexachloride (technical) 
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Auto Makers Squeezed 
By New Inflation Dose 


By A. H. Allen 


(The opinions expressed herein are those of Columnist Allen and are not 
necessarily those of Automotive News.) 








oe SCRAP up 100 percent in six months. Nickel up 
eight cents a pound. Some grades of semifinished steel 
up by as much as $20 a ton. Natural rubber prices sky- 
rocketing to the point where tires and inner tubes have to 


NASH TESTS RAMBLER TOP—The firm's engineers turned this Rambler convertible on its 
top at the engineering department in Kenosha to demonstrate the strength of the heavy 
steel side rails framing the top of side windows. These chrome-trimmed rails are an integral 
part of the body and form a strong structural bridge-beam for added body rigidity, the 








be boosted. Lead, copper and zinc, vital automotive ma- 


terials, all moving up. Labor sorb 1950 inflation by improved 


costs up 7 to 10 cents an 


hour, either because of pen- 
sion-insurance benefits or straight 
hourly hikes. Are these harbingers 
of another strong dose of inflation? 
Auto industry suppliers, many of 
whom receive the first impact from 
higher material costs, are inclined 
to say yes. And they see little to do 
in the situation but pass the in- 
creases along to car and truck 
builders. The latter, of course, are 
not blind to the trend and fully 
expect higher 
quotations on 
parts to be com- 
ing along shortly. 
What worries 
them is the chain- 
reaction effect of 
scattered higher 
prices. They have 
a way of piling 
rid one on top of the 
ae other to the point 
A. H. Allen where overall 
cost figures are 

knocked for a loop. What, then, 
about car prices? Consensus of 
opinion right now is that every 
effort is going to be made to ab- 































GET THIS “EX 
ACT" Built-to- 
Scale MINIA- 
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TURE SALES- 
MAKER at NO 
CHARGE with 
special intro- 
ductory offer. 
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productivity and manufacturing 
technique, At current volume of 
automotive assemblies, the problem 
is not too critical, but it would ap- 
pear that in setting base volumes 
from which prices are determined 
for 1951 models, some rough going 
will be encountered. 

A 30 percent drop from present 
levels would put some producers 
in the position of having to take 
drastic steps to stay in the black. 
Tightening ropes of the materials 
and parts price ballon are giving 
managements more than a little 
concern. 

* * + 


Aluminum Castings 
XTENSIVE use of aluminum die 
castings in the new Ford-Mer- 
cury automatic transmission differ- 
entiates it from some of the other 
“automatics” now on the market 
and coming up in the near future. 


While an aluminum die casting 
is more costly than a gray iron 
casting, the weight saving is an 
important feature. The Ford-Mer- 
cury unit has 24 die castings in 
its assembly, with the result the 


able volume sales. 





company states. They carry the built-in tracks for the electrically-operated top. 





weight is only 77 pounds more 
than a conventional synchromesh 
gearshift. 

Ford is equipping a plant at Mon- 
roe, Mich., for large-scale produc- 


pension system of its 1951 models, 


and will follow the Pontiac type 
of rear spring almost to the letter. 
It is a so-called variable-rate spring, 
with the lower short leaves com- 


tion of die castings, not only for|ing into action only as the main 


the transmission but for other parts 
such as body hardware. In the 
past most of these parts were pur- 


chased on the outside. 
* * * 


Brown Bombshell 


ISHER BODY has indicated to 

certain suppliers that the hot- 
test color in its voluz:e body lines 
is the shade of tan or brown, iden- 
tified by various es*‘-ric terms, de- 
pending upon wh:.h GM division 
is involved. 

Pontiac introduced the hue in its 
1949 line, calling it Mayan gold. 
This year it is solar gold. 

The color has been available in 
slightly different shades in past 
years from other manufacturers, 
and currently has been copied, al- 
though not exactly, by still others. 

+ * * 


Leaf Springs on Olds 
LDSMOBILE will shift from coil 
to leaf springs in the rear sus- 


BROAD-VUE WINDOW 
CONVERTIBLE TOPS 


Sales-packed with advantages everybody wants 


New, smart appearance for all convertibles means big- 
volume sales with Flying Scout. “Tailor Made” to fit 
most popular cars! Laboratory and consumer tested 
for longer wear, greater appeal. America’s finest fab- 
rics and workmanship! Priced to roll up easy, profit- 


DISPLAY, SUGGEST AND SELL THE NEW SENSATIONAL FLYING SCOUT 
ONE INSTALLATION SELLS ANOTHER 


STANDARD, duplicate replace- 
black for all cars, 1928-50. 
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ATLAS INTERNATIONAL CO. 
1326 W. Madison St., Chicago 7 
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Please send me 
details on FREE 
DISPLAY STAND 





Send me catalogs 
and special prices 
on FLYING SCOUT TOPS 
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JOBBER'S NAME 


leaf is increasingly depressed under 
load. 

In preliminary discussions of the 
change, Olds engineers declared 
they “didn’t have a leaf spring man 
in the place any more,” so decided 
to rely on Pontiac’s experience with 
the variable-rate design. 

At least two of the leading spring 
manufacturers are equipped to 
make it. The switch from coils is 
reported to have been dictated by 
the desire to save on cost and at 
the same time improve riding qual- 
ities and stability. 


* * + 

V-8 Buick Engine 
OOK for Buick to launch con- 
struction of a completely new 
engine plant in the next year or 
two, for manufacture of a_ high- 
compression V-8 engine, patterned 
along the lines of the Cadillac and 
Oldsmobile power plants. The proj- 
ect is in the engineering stage. Pon- 
tiac undoubtedly will follow suit, 
although the exact timetable is a 


guarded secret. 
+ * +. 





Coming Events 


NE of the larger auto makers 
is reported to have started 


New Trico Pump 
Called Superior 
'To Past Models 


| BUFFALO. — Manufacturers of 
motor cars and engine components 
|have been testing a new Trico 
|Products pump which combines a 
| source of constant vacuum with the 
purpose of supplying air for addi- 
tional crankcase ventilation, John 
R. Oishei, Trico president, said in 
|his annual report to stockholders. 
“The air increment is used to 
| more fully remove moisture and 
| blow-by gases,” Oishei said. ‘“Main- 
|taining greater lubricity with the 
{new pump in the engine lubricat- 
ing oil necessitates oil changes less 
frequently to minimize friction, de- 
|creasing engine operating costs by 
|betterment in both oil and fuel 
mileage. 

“This new engine-driven pump is 
viewed as superior to the com- 
pany’s prior pump products and 
assures perfect wiper operation en- 





. |tirely independent of the manifold 


suction,” Oishei claimed. 


Truckers Honored 


| Three Driver-Heroes Win 


ATA Awards 


WASHINGTON. — Three truck 
drivers have been given the “Pro 
Meritis” award of the American 
Trucking Assns. for “outstanding 
heroic action in highway rescue 
operations at the risk of their own 
lives.” 

The drivers honored were: Omer 
Stendahl, Briggs Transfer Co., Eau 
Claire, Wis.; William F. Powers, 
Ruan Transport Corp., Des Moines, 
and Elmer L. Martin, L. L, Majure 
| Transport Co., Meridian, Miss, 

The winners were selected by a 
board of trustees appointed by the 
ATA from “drivers of the month” 
submitted from all over the coun- 
try. In addition to heroic action, 
other qualifications considered for 
the citation included highway cour- 
tesy, outstanding contributions to 
highway safety and a long record 
of safe driving. 








work on an automatic transmission, 
which had been scheduled for pro- 


.|duction next summer, 


The same company is also plan- 
ning some engine innovations for 
next summer. These include a V-8 
powerplant, and an improved six- 
cylinder engine with hydraulic 


valves. 


Cummins Pleased 


|With Performance 


Of Diesel Racer 


COLUMBUS, Ind.—New horizons 
for lightweight, high-speed diesel 
engines are foreseen as a result 
of the race run by the Cummins 
Diesel Special in the Indianapolis 
Memorial day classic. 


Although the car of Cummins 
Engine Co., of Columbus, Ind., was 
forced out of the race by an ac- 
cessory parts failure after 52 laps, 
company officials indicated satis- 
faction with the car’s performance. 

They cited these facts: 

1. Exceptional high speeds were 
obtained with smokeless combus- 
tion. 

2. New diesel speed records were 
set with the official 129.208 qualify- 
ing average. 

3. Only standard diesel fuel oil 
was used. This is the same kind of 
oil burned in home furnaces. 

4. Weighing slightly more than 
700 pounds, the engine is described 
as one of the lightest and also 
highest-speed diesels ever used in 
public competition. 

5. Developing 340 horsepower plus 
at 4,000 revolutions per minute, the 
engine has the low weight per 
horsepower of 2.06 pounds per 
horsepower, Cummins notes. 

“It was a planned race from the 
start,” Engineering Vice-President 
D. J. Cummins said, “We began 
our engineering planning about the 
first of the year, and we hoped 
then to get 240 horsepower out of 
the engine at possibly 3,600 r.p.m. 

“As it turned out, we were able 
to develop 340-plus horsepower at 
slightly more than 4,000 r.p.m. 
This is a substantially higher num- 
ber of revolutions than is devel- 
oped by standard diesel engines. 

“The fact that we were able to 
develop considerably more horse- 
power when we saw that higher 
qualification speeds were necessary 
is indicative that planning paid off.” 


Rambler-Sized 
Smaller Owners’ Manual 


Issued by Nash 


DETROIT.—A new-sized manual 
for its new-sized car has been de- 
veloped by Nash. The Rambler 
owner’s manual measures four by 
six inches instead of the usual six 
by nine. 

Driving hints to obtain best per- 
formance in city and country driv- 
ing are included, as well as oper- 
ating instructions, precautions for 
top operation, sales features and 
specifications, 





Appliances Help Dealer 


Weather Chrysler Strike 


WENDELL, N. C.—Inability to 
get Plymouth and Chrysler cars 
during the strike didn’t cause the 
big display windows of Todd Broth- 
ers to remain unfilled. 

These active dealers, R. P. and 
C. E. Todd, promptly got a West- 
inghouse dealer franchise and filled 
their windows with electrical ap- 
pliances. 





SAFE-LOCK 


777 PREVENTS ACCIDENTS 


© 


LOCKS FRONT OR 
REAR CAR DOORS 
FROM INSIDE! 


4 a 
SIMPLE INSTALLATION 
WITH DIME OR SCREW DRIVER 


On or off in a flash SAFE-LOCKS require only a 
few seconds to attach, can possibly prevent a hor- 
rible accident . . . save a precious life. 


23,000,000 PROSPECTS — SELLS ON SIGHT! 
SAFE-LOCK fits 23,000,000 cars in use today—all 
cars with center apenas doors except new Stude- 
bakers. Retails at one dollar and is packaged one 
dozen to an eye-catching 
two color counter display 
card, Sells icself as a fast 
moving plus profit item 
for you! 


WRITE FOR 


FULL DETAILS 


EMDON PRODUCTS COMPANY, DEPT. AN-611 
114 EAST UNION STREET © PASADENA 1, CALIFORNIA 
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Motor Industry Load 


Truck Output Sets Record 


By Arthur E,. Jones 
Staff Correspondent 

LONDON.—tThe British auto in- 
dustry has just been hit by the 
iardest budget in its history. 

The tax on petrol and trucks was 
bitterly contested in Parliament and 
the issue came within five votes of 
putting the Socialist government 
out of power. There seems little 
doubt that these crippling taxes 
have been imposed on the auto 
industry to bolster up the nation- 
alized transport system. 

In the past two years there had 
been increases in the number of 
trucks coming onto the highways 
of Britain, claimed the chancellor 
of the exchequer, the number of 
100,000 last year being twice the 
number expected. He claimed there 
were too many trucks on the roads, 
and the new tax would limit the 
number coming onto the home 
market, making more available for | 


export. 
This is to be achieved by a | 


~ 


(Continued from Page 10) 


a bit better dressed than London’s, 


but the British are definitely a| 


long way from being out at the 


elbows. There is still plenty of ra- | 


tioning in England, but each month 
more goods and foods are showing 
up on the “point-free” list. 
While it is freely admitted that 
Britain’s postwar recovery has 
lagged behind some of the other 
European nations—Belgium, for ex- 
ample—explanations are as numer- 


ous as political opinions on a Sun-| 


day afternoon at Hyde Park. Dr. 
John Cassels, ECA mission research | 
expert, explained that 
pattern of trade settlement had| 
been left stranded as a result of) 
her expenses in carrying on the} 
war. Reduced domestic consump-| 
tion to provide more income for 
government costs and investments | 

the heart of the austerity pro-| 
gram—has been a slow, uphill pull. 

“Direction of consumption—en- 
couraging the buying of things that | 
are important and discouraging the 
purchases of unessential items is | 
the key to the present program of) 
British planned economy,” he said. | 
As for the results of nationaliza- | 
tion, it was his opinion that “Brit- 
ain’s experiment” had not been in 
operation long enough to draw any 
definite conclusions. 

Spokesmen for the opposition 
place the blame for Britain’s tardy | 
recovery on “exorbitant” govern-| 
ment costs resulting mainly from| 
the “expensive” national health 
program. They point out that al- | 
most one-third of England’s na-| 


tional budget is being spent on| 
“social services’—many of which | 
have been inaugurated since the} 
present government has been in 
power. 

The man-in-the-street has his 


own version of what’s holding back | 
Britain’s return to prewar pros-| 
perity. Government controls on the} 
purchasing of raw materials and| 
high taxation that is pricing goods | 
out of the market was a criticism | 
repeated frequently among exhib-| 
itors interviewed at the British | 
Industries Fair, which was visited | 
by members of the Flying Class- | 
room. And some of this criticism | 
was repeated by a Surrey Hills| 
dairy farmer, who insisted that he| 
would be paying at least five pounds | 
(approximately $15) less per ton 
for cattle feed if its purchase in 
the foreign market were removed | 
from government hands and turned | 
nack to private buyers. | 

“This sloppy government is tak-| 
ing the backbone out of the British | 
people,” a London cab driver de-| 
clared. “With all the free-this and} 
free-that, the people are expecting 
omething for nothing from the 
government. You've got to be nice 
to people these days or they won't | 
vork for you because they’re na-| 


tionalized.” 


Freedom of speech, the Flying 


Classroom found, is unrationed in 


Sngland.—E.pon Roesins, advertis- 
ng manager, John J3ean Mfg. Co., 
“Lansing. 


Auto News from Britain 


Britain’s | 
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ed with New Taxes: 


value being added to the selling 
price of every truck in the Unit- 
ed Kingdom. On the other hand, 
there is a reduction in the tax 
to be paid on luxury cars to en- 
able manufacturers to keep the 
market going and so make lux- 
ury cars at a price competitive 
in the U. S. 

Contracts were signed by Leonard 
Lord, of Austins, and Sir John 
Black, of Standard Motors, not to 
go over to any competitive auto 
firms, and for this consideration 
they were given payments, mainly 
in the form of shares, free of in- 
come tax, 


The chancellor of the exchequer 
looked upon this as a form of tax 
evasion and in his budget made 
all gifts to executives subject to 
surtax. This means that Black, 
instead of receiving $280,000, will 
now get only $12,740; while Lord 
will get $12,740 instead of $277,200. 
This retrospective legislation has 





wer: 





| 


| 
| 


Read why this large Shreveport, Louisiana dealer 
praises the time- and money-saving advantages of 


the UNDERWOOD SUNDSTRAND SYSTEM 


“When you detailed the results to be expected from the 
Underwood Sundstrand Automobile Dealers Accounting 
Machine System, and definitely assured us that these 
results would be obtained, we were still skeptical that 


“RESULTS bavend O 


greatest expectations” 


Says S. B. Matthews, Secretary-Treasurer of 


| raised legal arguments which may 
| later be taken to the courts. 

| The limit of new cars to be sold 
lon the British market this year} 
|has been set by the government 
}at 110,000, all production over this 
figure must be exported. Main rea- 
}son for restrictions on production | 


is the shortage of sheet steel. | 
| * * * 


|Reach Top Mark 


The number of trucks and buses | 
made in March was over 21,000, 
|the best figure in the history of the | 
U. K. trade. Exports were almost | 
|13,000, which was also a record. 
| New records were also set up 
in March for car production and 
exports. About 41,000 units were 
jturned out of the factories and| 
36,600 cars were shipped overseas, 
|this including a record shipment | 
lof 6,300 cars to Canada and over 
a thousand to the U. S. 

* 


* * 


| 
U. S. Show Success 


Some auto firms in Britain were 
doubtful about the value of the 
New York show for British cars, 
and some of the exhibitors took 
|part more from a prestige point of | 
view rather than with the hope of | 
getting orders to cover the costs| 
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Rountree-Olds-Cadillac Co., Inc. 


this was the answer to our accounting problem. 


“But,” continues S. B. Matthews, Secretary-Treasurer 1 
of Rountree-Olds-Cadillac, ‘these ; 
achieved beyond our greatest expectations, and we are 
extremely well pleased with the system and the machine. 

“The Underwood Sundstrand System has effected a 
saving of time and effort. And, although we have not 
reduced our office personnel, our volume of sales has 
increased to the point that without the Sundstrand, we 
would now be unable to keep up with the work . . . even 


with a greatly increased office force.” 


The above letter is typical of many we receive acclaim- 
ing the time-saving and money-saving advantages of the 
Underwood Sundstrand Automobile Dealers Accounting 


Machine System. 


* * * * 


Underwood Corporation 


Accounting Machines 


Carbon Paper . 


One Park Avenue 


Underwood Limited, 


Sales and Service Everywhere 9 195 


Adding Machines 
Ribbons 
New York 16, N. Y. 


135 Victoria St., Toronto 1, Canada 


results have been 


Typewrite 
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(Oldsmobile), 


Bay City, 
Tex., has opened its new building. The structure has a floor space of about 16,000 square 
feet. A used-car lot adjoins the dealership. 


Inc. 


2,000 PERSONS ATTEND OPENING—Roy Wright Service, 


of such a show. The result far|made its largest single shipment 
exceeded expectations, and it can|of cars to Canada, 650 Hillman 
be predicted that more shows like|Minx cars on one vessel for Van- 
this will follow on the North Amer- | couver. 


ican continent. A couple of firms | Leyland Motors has produced 
have since drastically revised up-|more vehicles in the first four 
wards their ideas of the number | months of this year for home and 


of models the U. S. market can 


cal export users than ever before in 
ake, 


. * ss a similar period. The company re- 
- ; . |ports, however, a drop in the ex- 
Bright Export Picture | port of the driver-beside-engine 


The Rootes group this month'type of coach chassis. 
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With this modern accounting method 
you get: 

Daily Operating or Management Controls in 

MINUTES... not hours. 
. Completed Financial Statements the FIRST of 
the month...in hours... not days. 
. LOWEST operating cost for today’s competitive 
market. 
A Tried and Proved method . . . developed by a 


to solve dealers’ problems. 


/ WO W 


dealer... 


“SIMPLIFY and SAVE with SUNDSTRAND” 


For new, illustrated folder showing forms and giv- 
ing full details, fill in and mail the coupon today! 
Underwood Corporation 

One Park Avenue, New York 16, N. Y 
Send me your illustrated folder, Form S-1326, describ- 


ing the Underwood Sundstrand Automobile Dealers 
Accounting Machine System. AN 6-12-50 
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Car Growth Lag Seen 
With Present Roads 


By Tom Hewitt 
Staff Writer 


Mor money must soon be spent 


for fhe nation’s roads or pres-| 


levels of auto produc- 
tion will be nulli- 
fied, because U.S. 


ent record 


NATIONAL SAFETY 
COUNCIL'S 


i Raereatl 


be able to handle 
many More cars. 
Asa result, U.S. 
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next 10 years. 
This outlook is held by Thomas 





tion which has 
almost doubled in 
the last decade 

willgrowata 


highways will not | 


slower pace in the | 


Donald said recently at the Pres- 
ident’s Highway Safety confer- 
ence meeting in Chicago, are 
reaching their saturation point 
and traffic congestion is result- 
ing. He laid this to lagging con- 
struction and maintenance. 
| Output of almost 700,000 vehicles | 
|}in May, said Reybold, added to the 
| 3,500,000 increase in registrations 
in 1949 are “reasons why even this | 


program of $1,800,000,000 
nullified.” 


is being! 


* * * 


“( pur vastly larger highway in-| 
vestments,” stated Reybold, | 
'“can possibly begin to cope with a! 
|situation which finds 32,000 motor | 


H. MacDonald, U. S. road commis- | vehicles produced each working day | 


sioner, and Lt. Gen. Eugene Rey- | in a month, or 


bold, executive vice-president of the 
American Road Builders’ Assn. 
Roads in many areas, Mac- 


one every three 


seconds. 





costs and extravagant vehicle op r- 
ation costs.” 

Also discussing congestion, M»c- 
Donald said traffic in metropolitan 
areas has been clocked as low as 
two-miles-an-hour during busy 
periods, 

These factors might act «5 
auto-buying deterrents in large 
cities, he said. 

The road commissioner stated 
that auto makers are worried that 
the country’s highways in the fu- 
ture will fail to absorb additional 
yearly traffic rises. 

But, MacDonald added, automo- 
bile companies still can keep at a 
high pace of output by replacing 

obsolete cars. 


. * * 
CHEVROLET BUYER IS COIN COLLECTOR—That's the price of a new Chevrolet being | 
Pleasant, Pa., as Chevrolet Dealer L. W. Portland S eeds 


: , 5 . Shaffer looks on 
vehicle popula-| year’s record highway construction | mulated in a buck 


lars, 


assembly 


must 
| while those cars rolling off the 
lines are as real as 
ever. They take up as much space 


counted out by Joseph Koslosky, grocer, of Mt 
Koslosky paid for his new car with more than 14,000 dimes that he accu-| 
et in the cellar of his store. If took him 12 years. 


be remembered, 


and 


as ever, and they’re as fast as * * 


ever, calling for more and better 
and wider and 


than ever.” 


| Reybold decried the “inequitable 
“The dollars going into high- distribution of the $30,000,000,000\and the more 
way construction are 50-cent dol- | spent annually on highway trans- | waste 





straighter roads T capital 
highways,” 


YOURS through your own Insurance Source! 





509 Terminal Sales Bldg. 
Portland, Oregon 





SAVINGS! 


Dealer-policyholders have received 28 
consecutive annual dividends! Every 
dividend, every year, to every dealer, 
has always been at least 30% of every 
Fire insurance premium dollar! Total 
dividends returned to policyholders, 
$8, 167,322.35. 


SPECIALIZATION! 


Universal Underwriters limits its serv- 
ices in the automobile industry to the 
authorized dealer! Poli- 
cies, coverages and simplified forms 

. designed for dealership operation! 


automobile 


SAFETY! 

Universal Underwriters insures only 
the preferred Fire insurance risks of 
the entire authorized automobile 
dealer class. 
20.9% 
for dealers. 


All-time loss ratio only 
. assuring sound protection 


We invite you to share the benefits 
of specialized insurance. The remark- 
able economy of our Selective Plan 
can be yours! Write us, 


Clinivertal Clunderwriters 


Home Office: 1000 R. A. Long Bldg., Kansas City 6, Mo. 


8943 Wilshire Blvd. 
Beverly Hills, California 


616 Royster Bldg. 
Norfolk, Virginia 


portation.” He said that 90 cents 
of every dollar goes for the vehicle 
its operation while about 10 
cents goes toward roads. 


we'll 


;|Loop Traffic 
By One-Way Plan 


Among examples of successful 
;engineering for some efficient use 


YHE longer we delay adequate | of existing road facilities is the new 
investments 
Reybold 
worse our traffic jam will grow,|Speed of traffic flow in the down- 
continue to|town business district from six 
in near-futile maintenance | Miles an hour to an estimated 14 to 


our|One-way street plan in Portland, 
“the | Ore., which has raised the average 


. 15 miles an hour. 

Covering about 21 miles of 
streets, the plan was put into effect 
after study and planning under 
direction of Fred T. Fowler, city 
traffic engineer. 

In addition to proving its techni- 
cal value, the plan has won public 
favor. A newspaper-sponsored poll 
showed that 77 percent of the 


people considered it an improve- 
ment. 
Traffic delays were formerly 


caused by streetcar and bus load- 
ing, left turn movements and the 
primary signal delay due to the 
impossibility of progressive timing 
under two-way operation. 

Even with left turns banned at a 
majority of the downtown inter- 
sections, evening rush hour traffic 
moved at an average speed of 


under six miles an hour. 
* + * 


Parking Solution 


Miami Leases Lot, Pays 


35° of Meter Profits 


An off-street parking plan has 
|been inaugurated in Miami, Fla., 
where the city operates the lot and 
|pays the owner a share of the 
profits derived from parking meters. 
| City officials have expressed be- 
lief that the plan could be used 
in other towns to relieve parking 
congestion. 

Under the program, the land is 
leased by the city, which then paves 
|the area and installs meters. Rath- 
er than receiving regular rental 
fees, 35 percent of the revenue col- 
lected goes to the owner. Miami 
pays the property taxes. 

Such lots are being opened in 
every section of the _ business 
| district. 


H ouston H olds 
‘Driving Classes 


May's “Check Your Car—Check 
Accidents” program has been given 
full cooperation of the Houston 
Automobile Dealers Assn., but the 
organization has gone even further 
'by holding a free drive-for-safety 
| school. 
| Classes were held for three days 
|—-May 22, 24 and 26—to teach the 
|public how to drive correctly and 
| safely. Subjects taught included 
|driving under adverse weather and 
|road conditions, traffic laws and 


driver's license regulations. 
* * * 


S. D. Road Deaths Soar 


South Dakota traffic fatalities 
|totaled 47 during the first four 
|months of the current year, an 
increase of 80 percent over the 
|corresponding period a year ago 
|}and the highest on record for such 
la period. 








| Transcontinental Road 

| Seen Within 20 Years 

A top-speed super highway 

| will connect the east and west 
coasts of the U. S. within the 

next 20 years and the chances 

| are it will be a rubber road. 
This prediction has been mad« 

by J. P. Seiberling, president 

and chairman of Seiberling Rub 

ber Co, 


| 
| 
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Auto Personnel 
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retary of the parent company. He 
has resigned the latter position in 
order to devote full time to the 
Harris subsidiary. 
Graphite directors advanced Charles 


3oss Mfg. Co. announces appoint- | aluminum trailer and truck bodies|A. Dilley from assistant secretary 


ment of a sales representative for|in Spokane, Wash., has announced|to secretary. 


In another change, 


the company’s products in Minne-|appointment of G. R, Mortenson/|Carl Dautel becomes treasurer of 
sota, North and South Dakota and|as manager of the firm’s Spokane| Harris Products, resigning as as- 
stern Wisconsin. The new rep-| division. 


resentative is William J, Fish, 2701) 
Sunset Blvd., Minneapolis. 
* * * 


illis-Chalmers Appoints 
3 District Managers 


Announcement has been made of|L. T. Kouns, Nash regional man- 
the appointment of three new dist-| ager. 


rict office managers, effective July | 
1, for Allis-Chalmers general ma-| 
chinery division. They are J. H.| 
Burrus, manager of the Milwaukee | 
district; U. E. Sandelin, Portland 
(Ore.) district, and Stephen C. Ba- 
con, Seattle district. 

Burrus, who has been manager 
of the Portland district since 1949, 
succeeds H. A. Balding, who is re- 
tiring after being associated with 
Allis-Chalmers since 1902. Burrus 
has been with Allis-Chalmers since 
1937. Sandelin has been manager 
of the Seattle district since 1945. 
He has been employed by the firm) 
since 1929. Bacon has been asso- | 
ciated with the Seattle office since | 
1938 and has been with Allis-Chal- | 


mers since 1931. 
+ * * 








Harben Names Mason 


General Sales Chief 
T. Gordon Mason has been named 
general sales manager and director | 
of marketing service for Harben, 
Inc., Dallas. 
* * * 


Rinshed Names Thieben 


Director of Purchases 


H. Dale Thieben has been named | 
director of pur-| 
chases of Rin-| 
shed- Mason Co.,| 
Detroit, the com-| 
pany announced. | 

Thieben joined 
R-M 17 years ago 
as an analytical | 
chemist and had | 
most recently| 
been supervisor of | 
the firm’s ayathe-| 
tic resin plant. | 






Studebaker Ups 


7 in Districts 


Studebaker has appointed seven 
district managers and _ assigned 
them to as many of the company’s 
regional offices, according to K. B. | 
Elliott, sales vice-president. 

The appointees and their assign- | 
ments are: Martin B. Sand jr.,| 
Cleveland; Russell F. Roache, 
Memphis; Michael Lehrer, Omaha; 
W. B. Johnson, Dallas; Dwight N. 
Crawford, Philadelphia; T. M. Dui- 
gon, Boston, and Roy W. Knipper | 
jr.. Pittsburgh. 


Packard Appoints Kelly 


Boston Zone Manager 


Promotion of Ralph M. Kelly 
to Boston zone 
manager of Pack- 
ard was an- 
nounced by Karl 
M. Greiner, Pack- 


ard sales vice- 
president. 
Kelly, who 


joined Packard 
as assistant zone 
manager at Bos- 
ton earlier this 
year, succeeds 
Fred M. Hunt, 
who has been assigned to the sales 
division staff at the factory pend- 
ing future duties. Before joining 
Packard, Kelly headed his own 
dealership in Waukegan, III. 
* * * 





R. M. Kelly 


Hannan Gets Promotion 


1t Standard Products 


Promotion of James M. Hannan 
to sales manager of Gaylord 
‘Mich.) division of Standard Prod- 
ucts Co. is announced by Harry D. 
Myers, president of the company. 

Hannan, who has served for two 
vears as an account representative 
n the company’s general sales of- 
fices at Detroit, will continue to 
make Detroit the center of his 


rork, 
* * * 


Brown Names Mortenson 


T. C. Brown, president of Brown | 
Trailers, Inc., manufacturer of | 


. * * 


Nash Names McDermott 
F. W. McDermott jr. has been 


Nash in Los Angeles, according to| 


McDermott joined Nash in 
1946. 
* * * 


Baker Elected President 


Of Harris Products 

Newton D. Baker III has been 
elected president of Harris Prod- 
ucts Co., subsidiary of Cleveland 
Graphite Bronze Co. He succeeds} 
Charles H. Bitzer, president of | 
Harris since 1947, who becomes 
chairman of the board of directors. 

Baker became executive 
president last June, 





To succeed him | 


sistant treasurer of Cleveland) 


Graphite. 


* + * 


Chevrolet Shuffles Setup 


|named assistant zone manager for In Harrisburg Zone 


Personnel changes and new field | 
assignments in the Chevrolet Har-| 


risburg (Pa.) zone have been an-| 
nounced by J. V. White, zone man- 
ager. 


The men who have assumed new 
positions are: Robert M. 


er, car distributor; Carl N. Gior- 
dano, district manager of district 
two (Williamsport), and Richard 
H. Coover, assistant parts and ac- 
cessories manager. 

The following two district man- 
agers have been transferred: David 
J. Speece, from district two to dis- 


vice- | trict one (Harrisburg), and Robert 
shortly after|W. Helms, from district one to dis- 


it was acquired by Cleveland Graph- |trict four (Reading). 


ite Bronze, and continued as sec-' A new alignment of districts has| 


Sigler, | 
truck manager; Kenneth E. Weav- | 








& 


S- ACCOMPLISHMENTS 


CHEVROLET LEADERS GROUP ATTENDS BANQUET—Chevrolet's new program for recog- 
nizing honor men with years of service in the company's wholesale branch brought these 
Portiand (Ore.) zone leaders together recently. From left to right they are T. H. Arnold, 
car distributor, 22 years service; W. A. Hoeck, organization manager, 25 years; J. C. Rice, 
zone manager, 10 years; W. R. Hunt, branch manager, Seattle, 14 years, and D. G. Boulus, 
assistant zone manager, 13 years. Hoeck, in addition to other awards, received a gold 
watch commemorating his 25 years’ service. 


been placed into effect by the parts|district three (Scranton), and 
and accessories department. The|George L. Bow, district four. The 
representatives will be William S.|zone will now be covered by four 
Johnson, district one; Richard H. | parts and accessories districts in- 
Diehl, district two; Robert A. Hunt, | stead of five. 





Introduced 
the Ranco 


This efficient control is bringing 
new driving comfort to millions of car owners! 


more than 10 years ago, 
Fresh Air Heater Control 


has become standard of the auto- 
motive industry 


Comfort-controlled by Ranco means 
the finest in fresh air ‘conditioning’ 


in automo 


biles today. Ranco pio- 


neered and introduced this famous 
Control more than 10 years ago, 
and today it is accepted by the 
automotive industry. 
Precision-built, yet simply designed 
for trouble-free operation, Ranco 
controls provide years and years of 


dependable operation. That's why 
manufacturers the nation over use 
Ranco—the control that always as- 
sures ‘‘fair weather" for millions of 
car owners! 


COLUMBUS 1, OHIO 





THE FINEST CARS ARE COMFORT-CONTROLLED BY RANCO... 
WORLD'S LARGEST MANUFACTURERS OF REFRIGERATION AND AUTOMOBILE HEATER CONTROLS. 





AUTOMOTIVE NEWS, JUNE 12, 1950 


New Passenger Car Registrations, 48 States for March, 1950-1949 
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Car registrations by states are released a = * s > $ | 
here weekly, as completed by R. L. 2 = = 3 ° = | ~ 
Poik representatives in state capitals. >z E z = & 2 ES $s af 
=| 2 u5| 2| 3 SESE GE @ 
Ge| £ ° © |} we| < | < a ee ee ee 
47 States Previously "50, 4893, 3560, 10383, 12674, 31510 104811) 2822) 28271|135904, 46657, 7489|118625, 33740, 37547| 244067, 398, 3300, 3698 89, 547 552, 12367, 14149| 6536 28863, 2173, 402, 480857 
Reported for March 49| 9065| 7980| 15086) 26723 58854| 67137| 3307| 13346| 83790, 29098, 6502, 68780, 20108| 24846) 149334 1993/3571, 5564|  504| 224/171, 12729 10824 8241, 13847, 1985| 474 3475 
New Hampshire ‘so/ -32,~ *; ]FtSté«aS*~S«)SCiSCtSS~SC«O,SC«SSCd9,~SC9~S~«, st, SCOSSC~Sa i‘ SSCSC*S a a a a, 1 1485 
. eee 49} 60 48, —«174,—«310,—«592|_—-350|_—«13,—«BO| 443167) 20) 350,_—*103|,—s34) 7748S S| | || sl 
48 States Reported 50| 4925. 357010432, 12723 31650 105049, 2038, 28341 136228 46826, 7537118928) 33861, 37675 244827, 406, 3313, 3719 89 550 555 12412 14217 6578 28903 2181 403 4823/2 
_to Date for March 49, 9125, 8028| 15260| 27033 59446 67487, 3320 13426 84233| 29265| 6522| 69130) 20211| 24980, 150108| 1997| 3586, 5583, S05 224 —1176| 12784 10904 8277 139161993478 _ 349677 
e e e 
New Passenger Car Registrations, 35 States for April, 1950-1949 
9 9 

~ 26 States Previously "50, 1000) 737) 1997| 2024) 5758) 52821, 1435, 14127) 68383, 23659, 3780, 59656) 15884) 18592) 121571; 961, 1592| 2553, 38) 170, 198, 6914, 9023| 3894) 14442, 965, 186, 234095 
Reported for April 49| 5361| 3855| 6694| 26085| 41995| 33275| 1723] 8247| 43245| 14057| _3167| 37253| 10248| 12166) 76891|1114| 3180| 4294, 346/105 S10|_—6168|_ 6297, 4438, 7436) 1200| 349) 193274 
Alabama 50, 10, 7, ~*19)~S23)~SS9) 1846) «52; 379) (1977) 616) 76, 1811; 306, 338, 3147, 22 +21, 43 8 95, 197, 62, 303, ~44,~~«I+Y|~SC«CO 8 
= 49] 72|__52|_115| 589] 828, 1057/69 _—-352|_1478| 264, ~—«52|_—*1169)—«172,—2S4) 9d 19) 10) «t28}««129S'«s«Ss«*dT2SSssdB i, 4827 
California 50,129, *99.~SCBL, 72) S81) 6888-232) 2264, 9384, 3570, 789, 9065 2553, 267018847. 42, 122, 164" ~2+~ +4115, 23, 1108) 1386, 429, 2658 137, 73 34907 
°49| _1087| _904| 1933, 3437/7361) 6741| 3291 1603| 867312577, _BII| _7288| 1906| 2705 15287, 73,245,318, 25, 31|_—77,__—*1130,_—-904——«577,_2325, 160, 434903 
Colorado 50; 16 8, ~«32)~=C*9),~S~«*NOS) «908, ~—«7) 274) 1219, «516,57 ~«88~289,~=C«6S~«S*~«SSs=<CS~sS;‘“<CS*«t [14 -258)-301,~S4SC*«iB)SC 4336 
a ; ‘49| 115} ~—«47|_~—*125| 409} 696! SII 45\ 229} 885; 289 56| 733) ~—=168 _—208 1454 14 47 oi 2 1| 7| 231| __110 89 _—*102 14 3652 
District of Columbia 50; 10S) ~SC«C| SCS) S| ||) 7G) 288| 8) ~~ «68; ~~ 228| 900, ~«ead)SC«)SC=C<‘)StStCiSC<“‘ |S 100 89) «51 48SSSSS~SSCS*«S 
‘49| 88} 46, 63, —_-403| 600/394, _—«4|_—*i24| «532,202, 56} 606, | 213.1238, Bw S|) 8777 
indiana 50, 37,~«34)~«03) ~~, 240) 3006, ~*91)~*709,-~=«3806 1341, 165, 3543833, 1054 6936 107, 94) 201 1 4) WN) 454)~—«740,~—«205,~«457,~—~—«C 6 14142 
‘49| 297 166| __343|_-1433| 2239/1555, a9|__273, «1917, 659/166. 1927, 44210380453, 169,222) 2, 40, 369) -—«347|— 214) 656) 44,98 
Mississippi 50, *15,~«NO)S*«~)SSC)SSCSG)SSC)SC) S232 439,~~C«,~SCd9 ~~ 208,319, 13) 1 5) 4, ~—C)SCS|SSi| SS) SSS*YSCSC« 
a ‘49|__ 65) 23,79 387, 554/706, 37] 168) 91 22}, 47786) itz?) 88) 1369, 1652S 14) 102} 139, 63,120) 2 1} 3377 
North Dakota 50) 28, ~-22,~S*«~< )SSC«GSC~SSSS*SYS*~<‘a)SCS7,SCNG,)S~«SSSCSC~S4S~CtSSSC~CSS*~<C~S‘C !*S*~ 2; 4 4 22| | 2 To 
os 49] 46, 26, «44, ~—«2310|_—«426| «299, S939) 347, 7,459,888 2 40| 32, 30/724 1436 
Oregon 50, 35,~*12)~S3)~SS AD) 0D) dS) SS ~~«287| 1437, 456,81, 1494, 462, 412, 2905 ~«2222~«~SCSS*~<‘ ‘ ‘(<C*tskSSCSSt*«<‘i SC 8SSCBSCiT,S8SSC)SC 
; __'49|__175|__ 98) 203) 474! __-950|_775| __—-29|_—«-278_‘(1082|_-378|__—«57|_—-985|_—244)— 2469/1933, 21,789,195 4 || 4884 
Texas 50) 137,91) ~«269)~*223) 720) 5335) 1511705. -7191) 2402) 299) 5503, 13451541, 11090 23, 64, 87, +2 +8 16 413, S71, 215, 1287, 80 I2, 21692 
i 49| 462 256] +459 2011/3188, 2901, 197/832, 3930, 1041, +232 «3144727 665) 5809, 89,158, 247, 544] S430 359, 50,5943, 2*N49NG 
35 States Reported %$0) 1417) Tozs) 2738) 27317912) 73688, 2083) 20261, 96032, 33378, $386) 84385, 72216 75936, 171301, 1202, 1963) 3165/50, 327/24) ‘9608 12676 SOR 21062, 1392, 295, 329163 
to Date for April '49| 7768| 5473| 10058, 35538/ 58837| 48314, 2541| 12145, 63000 19755. 4658/ 54150, 14227| 17342, 110132, 1419| 4049, 5468, 476, 150, 731, 8791, 8570/5903, 11827| 1631 407, 275923 
Year "50| 27400| 19652 54616) 67867 169535330192, 9173, 86570 425935 141343, 19503 387470 102262 121411, 771989, 2415, 10239, 12654 262, 1828, 1917, 40121, 43690, 20323, 85235, 7201, 1317 1602027 
to Date *49| 32882] 26725) 58695) 120748) 239050 223774) 12198) 44101 280073| 99993, 22997 194727, 64258, 69521| 451496 7115! 13526 20641, 1994| —790| 3945) 42858, 35535, 26181| 45588; 6952) 1823/1 156926 


New Commercial Car Registrations, 48 States for March, 1950-1949 























Truck registrations by states are 
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Truck registrations by states are es 4 : 
released here weekly, as com- + = | $ “ 3s > 2 released here weekly, as com- 
pleted by R. L. Polk representa- ° S | oO | * 5 | > x 9 = pleted by R. L. Polk representa- 
tives in state capitals. z E | 8 s|é& = = 3 = 8 tives in state capitals. 
oa = | & : -_ a 2 ro = 
o a | 6 © | £ “ | a a > = 
46 States Previously ‘50 139; 186; 30833 38) 452| 283) 6400 79| 25379 22| 7010) { 46 nl 181; = 261 | 33; 3893; 909; 1445; 143; 86567/'50 46 States Previously 
_ Reported for March — alee 49) 84| 124) 29405; 87; 509 315| 9501 126; 12996 37| 6413) 7398) 42 465 10; 3884 13) 4591! 705 3662 299; 77270 '49 Reported for March — 
Arkansas ‘50 528 | 2 126, 365 | 131) 103 | 5) | 85 57 1402 '50 Arkansa 
> "49 1025 _, | 258} 1} 456 | 204) 165 2 16 | 129 8) 125 6) 2404/'49 _ 
New Hampshire ‘50 2 | 82 | | 36| ' 66) | 34 18 2 19 7 267 |'50 New Hampshire 
a —— 3 3} 288 | 9 6 107 207 70 98 15 7 | 36 4 40 | 896 | '49 
48 States Reportea ‘50 141 186 31443 38 454 283, 6562 80, 25810) 22, «7175 ~—s 8185 46 778 181; 261 33, 3997 909-1509 143, 88236 ‘50 48 States Reported 
to Date for March 49 187| 127} 30718 88) 526 321} 9866) 127! 13659 38; 6687; 766) 42; 482 10 4\! 14 4756 717. 3827 306, 80570) '49 __to Date for March — 
N e 1 + e cs 
ew Commercial Car Registrations, 35 States for April, 1950-1949 
- 
9 ) 9 
27 States Previously “50 103 Hit) 18271 20 283 216; 2399 71\ 14184 13; 3735; 4645 33 4\l 107 159 24, «1861 495 751 74, 47966 ‘50 27 States Previously 
_ Reported for April 49; 83) 68} 15397; 40) 303) 197) =5035; 60) 7759) ~— 28) 3374) = 4092) 28; 263; 3! 166) 11} 2538 433, 1642 134! 41682 ‘49 Reported for April — 
Alabama ‘50 801 | 3 82 680 224 121 19 3 2 102 22 24 2084 '50 Alabama 
en. ‘aT TEENS CGPGV'|“—_iaa “rT CS _ 2) 333 179; __—‘108 ' S| 3 95 6 67 1765 ‘49 
Colorado "50 48! 3 4 2; 48 368 | 79 69 3 3 57 6 642 5) i750 ~~ Colorado 
a a} : | 437| _— 8 me 4 149) 2 217 120 14 . | 6 75 a 66 | 1201 |'49 aes 
Florida ‘50 I 686 2 16 3, 142 1 597 112, 156 25 2 8 137 14. +72 2, 1976)'50 - Florida 
ia wat) ee 269 itt 96 15 2 70 13 60 1505 ‘49 _ 
Louisiana ‘50 535 2 4 3; al 532 1) 166) 126 2 2 3 86 7, 27 1557/50 Louisiana 
ait. Ja ee aE _ 337 133 116 t. 3 | 4 85 " 35 3 1382) '49 Sf ; 
Maine ‘50 | 251 I 37 131 59 7! 4 2 ! 28 2 21 | 610,'50 Maine 
ee “4 | tN 2 sit _ 55) Aa =) 64 48 _| : 3 32 | 16 | 507 '49 afl . el 
Mississipp: ‘50 599 | 2 69 ! 518 184 102 2 2 73 iT 15 | 1580 ‘50 Mississipp 
ae 49 5 87 |  6)+ | 2% | 331 163 99 | 4} 6 78 + 52 4 1623 '49 
Oregon ‘50 5 474 18 2; 70 1 413 139/195 ‘| 676,88 5 1499500 Oregon 
‘49 7 : 374 | 6] 5 $4; 2} 29 139 119 12 8 oh 6 77 3 80 4 1210\'49 Sa can a 
Texas ‘50 2 2306 2 15 3 340 3; 1820 650 439 | 23 6 302 63 90 3 6073, ‘50 Texa 
i 2 ‘49, ——|S|_(S88 6| 10 li] 5% _t) 801 44) 40! ] 9 226 24 259 35 4404 ‘49 gate 
e anes mogorted ‘50; HIN) 142) 24404) 31) 345) 230, 3248, 77, 19243; 15, 5348, 592441) 498) 123, 182, 24 2713) 6261130, 91) 64516) '50 35 States Reported 
_to Date tor April wR 69| 20472 53) 350 218} 6815 —_ 68! ‘10357 28| 4724) 5193 40 317 32; 205|_~—s12| ~—3276 499| 2277 182) 55279 '49 i to Date for April 
—. ‘50 493 593 103239 141. 1580; 1024 25351 341 82577 101) 23357! 26502 137, 2805 588 923 100 13709, 2849 5414 551 292375''50 Year 
_to Date _ ‘49) 631 493) 98166) 362 1900} 1057) 33520| 421 47424, ~—:142! 21261! 27548 146| 1765 50,1359) = 65, 16501) 2591! 13309| 1098) 269809 '49 to Date 
The following advertised-delivered prices | th i 5 
s | er seri at $185. 
are based on factory retail prices at the | e e |°"PLYMOUTH. — F onnabs P19 — 2-dr. sed., 
factories, They include federal excise $1,507; Suburban, $1,855; bus. cpe., $1,- 
taxes and factory handling charges, and urrent rices on ew utomo j es | 385.75. Deluxe P20 — 4-dr. sed., $1,566; 
dealer delivery and handling charges. club cpe., $1,534.25. Special Deluxe P20— 
They do- NOT include transportation | 4-dr, sed., $1,644; club cpe., $1,617.50; 
=, — or local sales taxes or 153.75 | ss. 4-dr. sed., $2,875; club cpe., | $1,511; club cpe., $1,511; stat. wag., $2,-|els at $174.25.) conv., $1,997; stat. wag., $2,387. 
nary eer : $2,133.75; stat. Wag., $3,183.75. Windsor | 027.50, Custom Deluxe Eight—-4-dr. sed., MERCURY—4-dr. sed., $2,032; Model 72 PONTIAC—Chieftain Six—4-dr. sed., $1,- 
480: . fae : 4-dr. sed. (Devon), $1,- —4-dr, sed., $2,348.50; 8-pass, 4-dr. sed., | $1,637; 2-dr. sed., $1,589.50; club cpe., | club cpe., $1,979.50; Model 72-A club epe.,|745 (deluxe, $1,840); 2-dr. sed., $1,694 
= stat. re (Countryman), $1,520. | $3,069.75; club cpe., $2,327.50; conv., $2,- | $1,595; conv., $1,948; stat. wag., $2,106.50. | $1,875; conv., $2,411.50; stat, wag., $2,- | (deluxe, $1,789); club cpe., $1,694 (deluxe, 
iiies ten” erp 2,345 (with auto- | 761; _ Newport, 2,656.50; Traveler, $2,- FORD OF BRITAIN—4-dr. sed. (Prefect, | 560.50 $1,789); conv. deluxe, $2,122; Catalina de- 
$2,750 > Se 3 sports sed. (hardtop), 579.75; lim., $3,196. Saratoga—4-dr. sed., | cloth), $1,040; 4-dr. sed. (Prefect, leather), NASH—Rambler Custom—conv., $1,808. | luxe, $2,000 (super deluve, $2,058); stat. 
anon . — in New York.) $2,667.25; club cpe., $2,641. New Yorker | $1,077; 2-dr. sed. (Anglia), $947. (Deliv- | Statesman Super—4-dr. sed., $1,738; 2-dr. | wag., $2,264 (deluxe, $2,343); bus. cpe., 
anne t en nents 40- 4-dr. tour- | —4-dr. sed., $2,783; club cpe., $2,756.75; | ered in New York.) sed., $1,713; club cpe., $1,735; bus, cpe., | $1,571. Chieftain Eight—4-dr. sed., $1,813 
aad and OC on uxe, $1,983) ; 4-dr. | conv., $3,263; Newport, $3,157.75. Town FRAZER—4-dr. sed., $2,359; Vagabond, | $1.633. Statesman Custom—4-dr. sed., $1,- | (deluxe, $1,908); 2-dr. sed., $1,763 (de- 
ps $1,856" ore (deluxe, $1,925) ; sed. | & Country Newport, $4,027.75. Imperial $2,399. (Hydra-Matie optional on all mod- | 897; 2-dr. sed., $1,872; club cpe., $1,894. |luxe, $1,858); club cpe., $1,763 (deluxe, 
$1 803. Super Serte $1,899); bus. cpe.,|4-dr. sed. $3,080. Crown Imperial—4-dr. | els at $158.50.) | Ambassador Super—4-dr. sed., $2,064; 2-dr. | $1,858); conv. deluxe, $2,190; Catalina de- 
" «3 a Series _ 50 -4-dr. tourback sed., $5,278.75; lim., $5,383.75. (Presto-| HILLMAN MINX 4-dr, sed., $1,495; |sed., $2,039; club cpe., $2,060. Ambassa-|luxe, $2,069 (super deluxe, $2,127); stat. 
: ° 2,138 . —_ _Riviera | sed., $2,212; matic optional on Royal at $120.90, stand-| conv., $1,745; stat. wag., $1,797. (Deliv- | dor Custom—4-dr. sed., $2,223; 2-dr. sed., |wag., $2,332 (deluxe, $2,411); bus. cpe., 
oo coves © 041; conv., $2,476; Riviera, ard on other series. ) +3 _. | ered in New York.) $2,198; club cpe., $2,219. (Hydra-Matic | $1,640. Streamliner Six—-4-dr. sed., $1,724 
+ a len” ~, wee $2,844. Roadmaster | CROSLEY~—-2-dr. sed., $967; conv., $967; | HUDSON — Pacemaker 4-dr. sed., | optional on Ambassador models at $158.50.) | (deluxe, $1,819); sed. cpe., $1,673 (deluxe 
Stviens = r. tour ack sed., $2,633; 4-dr. | stat. wag., $999; roadster (Hotshot), $935. | $1,933; 2-dr. sed., $1,912; club cpe., $1,- OLDSMOBILE—Series 76—4-dr. sed., $1,- | $1,768). Streamliner Eight 4-dr, sed. 
oe aah eM Sed. cpe., $2,528; | Super—2-dr. sed., $1,037; conv., $1,037; | 933; conv., $2,428; bus. cpe., $1,806.50. | 819 (deluxe, $1,887); 2-dr, sed., $1,761| $1,792 (deluxe, $1,887); sed. cpe., $1,742 
eas,” _ A Riviera, ° $2,633 (deluxe, | stat. wag., $1,069; roadster (Super Sports), | Pacemaker Deluxe—4-dr. sed., $1,959.25; | (deluxe, $1,829); sed. epe., $1,745 (deluxe, | (deluxe, $1,837). (Hydra-Matic optional on 
ee co ees $3,433. (Dynafiow | $988. | 2-dr. sed., $1,927.75; club cpe., $1,9 ; | $1,813); club cpe., $1,719 (deluxe, $1,787); | all models at $158.50.) 
sap a : Pe oac master, optional on Spe- | 5 DeSOTO—-Deluxe—-4-dr. _ sed., 2,006.25; | conv., $2,443.75. Super Six—-4-dr. sed., $2,- | conv., $2,135; Holiday, $2,003 (deluxe, $2,- RENAULT — 4-dr. sed., $1,035. (Deliv- 
c CADILLAC. — at $169.20.) . | 8-pass. 4-dr. sed., $2,696.25; club cpe., | 105; 2-dr. sed., $2,068; club cpe., $2,101.75; 1108); stat, wag., $2,362 (deluxe, $2,504). |}ered in New York.) 
866: inh one $2.761 = 4-dr. sed., $2,- | $1,995.75; Carry-All sed., $2,210.50. Cus-/|conv., $2,628.50. Super Eight—4-dr. sed., | Series 88—4-dr. sed., $1,978 (deluxe, $2,- STUDEBAKER—Champion Custom—4-:'r 
$3 tas: . ae 16 oa 62 ~4-dr. sed., | tom 4-dr. sed., $2,193.75; 8-pass. 4-dr. $2,189; 2-dr. sed., $2,152; club cpe., $2,-|056); 2-dr. sed., $1,920 (deluxe, $1,998); | sed., $1,519.25; 2-dr. sed., $1,487.50; club 
tans De vil oe 50; conv., $3,654; | sed., $2,882.75; club cpe., $2,175.75; conv., | 185.75. Custom Commodore Six—4-dr. sed.,|sed. cpe., $1,904 (deluxe, $1,982); club|cpe., $1,513.75; bus, cpe., $1,419, Cham- 
— - aoe s Series 60 Special a $2,598; Sportsman, $2,508.75; stat. wag., | $2,281.50; club cpe., $2,257.25; conv., $2,-|cpe., $1,878 (deluxe, $1,956); conv., $2,-|plon Deluxe—4-dr. sed., $1,597.25; 2-cr. 
— = ao cA Se es 75—-4-dr. 7-pass. | $3,112.75; Suburban sed., $3,198.75. (Tip-| 809.25. Custom Commodore Eight 4-dr. | 294; Holiday, $2,162 (deluxe, $2,267); stat. | sed., $1,565.50; club cpe., $1,591.75; bus. 
$4 Sie i a us, oo Imperial sed., | Toe Hydraulic Shift standard on Custom, | sed., $2,365.50; club cpe., $2,341.25; conv., | wag., $2,520 (deluxe, $2,662). Series 98—j|cpe., $1,497. Champion Regal Deluxe — 
ze’ eee i " ra-! tle standard on Series | optional on Deluxe at $120.90.) 3 $2,893. 25. (Super-matic optional on all|4-dr. sed., $2,299 (deluxe, $2,393); 4-dr.|4-dr. sed., $1,676; 2-dr. sed., $1,644.50; 
and 75 g 174,25. ee es See DODGE—Wayfarer—2-dr. sed., $1,755; | models at $199.31.) town sed., $2,267 (deluxe, $2,361); sed. | club cpe., $1,670.75; conv., $1,981.25; bus. 
, ET sage adi roadster, $1,744.50; bus. cpe., $1,628.75. KAISER — Special — 4-dr. sed., $1,989; | cpe., $2,225 (deluxe, $2,319); conv., $2,-|cpe., $1,576. Commander Deluxe — 4-:!r. 
“an $1 a ; — ne Species 4-dr. Meadow brook—4-dr. sed., $1,865.75. Coro- | 2-dr. sed., $1,939; club cpe., $1,959; 4-dr.|772; Holiday, $2,383 (deluxe, $2,641).|sed., $1,902.50; 2-dr. sed., $1,871; club 
oe, St, 50; 2-dr. sed. $1,403; club cpe., | met—4-dr. sed., $1,944.75; 8-pass. 4-dr. | utility, $2,089; 2-dr. utility, $2,039; bus. |(Hydra-Matic optional on all models at|cpe., $1,897.25. Commander Regal Deluxe 
- : us, cpe., $1,329. Styleline Deluxe | sed., $2,634.25; club cpe., $1,931; conv.,|cpe., $1,889. Deluxe—4-dr. sed., $2,099; | $158.50.) —4-dr. sed. $2,023.75; 2-dr. sed., $1,9'2; 
See pe te Beet ete, Sed, $1,482; | $2,346; Diplomat, | $2,240.75; stat. wag. |2-dr. sed., $2,049; club cpe., $2,069; 4-dr. | PACKARD — Eight — 4-dr. sed., $2,249 | club cpe., $2,018.25; conv., $2,328.50. Land 
$1 seem : 49 yt i Bel-Air, | $2,882.50. (Gyro-Matic optional on Coronet | utility, $2,199; 2-dr, utility, $2,149; bus. | (deluxe, $2,383); 2-dr. sed., $2,224 (deluxe, | Cruiser—4-dr. sed., $2,186.75. (Automatic 
ely - at, os $1,994. eetline Spe-| models at $94.60.) }cpe., $1,999. (Hydra-Matie optional on all | $2,358). Super—4-dr. sed., $2,633 (deluxe, | optional on Commander and Land Crui:er 
gles +, $1,450; sed. cpe.. $1,403.) | FORD—Deluxe Six—4-dr. sed., $1,471.50; | models at $158.50.) $2,919); 7-pass. 4-dr, sed, deluxe, $3,950; | models at $201.25.) 
. ep De re a. sed., $1,529; sed. | 2-dr. sed., $1,424; bus, cpe., $1,332.50.| LINCOLN — 4-dr. sed., $2,575.50; club|2-dr. sed., $2,608 (deluxe, $2,894); conv. WILLYS-OVERLAND—Four — Jeeps'*r, 
we. - - py de optional on De-| Deluxe Eight 4-dr. sed., $1,545; 2-dr. | cpe., $2,528.50. Cosmopolitan 4-dr. sed., | deluxe, $3,350; lim. deluxe, $4,100. Cus- | $1,493.87; stat. wag., $1,605.32 (four- 
OHEYSLER $ oo ‘ - - | sed. $1,497.50; bus, cpe., $1,419. Custom | $3,239.50; club cpe., $3,187; conv., $3,-|tom—4-dr. sed., $3,935; conv., $4,480. | wheel drive, $2,010.22). Six-—Jeepster, £1,- 
& t ~~ yal — 4-dr. sed., $2,-' Deluxe Six—-4-dr. sed., $1,558; 2-dr. sed., | 949.50. (Hydra-Matic optional on all mod-! (Ultramatie standard on Custom, optional ' 598.80; stat. wag., $1 689.57. 
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Lawsuits Affecting Dealers .. . 


| Court D 


By Leo T. Parker 
Attorney at Law 

ECENTLY a reader asked this 

question: “Under what circum- 
stances can an automobile dealer 
mortgage an automobile he does 
not have in his possession? We} 
have a suit on an automobile which 
we purchased by mail and we 
mortgaged it to obtain some money 
before getting possession of the 
ear. The mortgage was recorded 
before we got possession of the 
car. Can you supply me with legal 
data that will assist our lawyer to 
win the suit?” 

According to a recent higher 
court a person can lawfully mort- 
gage an automobile which he pos- 
sesses, or which he purchased with 
intent to have legal title pass to 
him in the future. 

For example, in Granite Accept- 
ance Corp. v. Fergnani, 71 Atl. (2d) 
422, reported March, 1950, the tes- 
timony showed facts as follows: 
One John Cowing was a Kaiser- 
Frazer dealer. He telephoned the 
Rutland Motor Sales Corp., the dis- 
tributor of such automobiles in the) 
state, and was given the motor 
and serial numbers of an automo- 
bile which the distributor said he! 
could buy at once. 

The following morning Cowing | 
sold the car to one Fergnani for | 
cash and gave him a bill of sale, | 
upon which were these motor and | 
serial numbers, | 

In the afternoon of the day Cow- | 
ing gave a chattel mortgage to| 
Granite Acceptance Corp. upon this | 
car, in which the same serial num- | 
bers were written to secure a loan 
of $1,950. 

Cowing received a 
$1,000 made out to the Rutland} 
Motor Sales Corp. to be used in 
payment for the car. In other) 
words, Cowing had sold the car to) 
Fergnani the previous day and re-| 
ceived cash, but he needed $1,000) 
to pay for the car before he could 
obtain delivery. So he mortgaged | 
the car to the Granite Acceptance 
Corp. 

The mortgage was properly re- 
corded. Then Cowing went to the 
distributor and using the $1,000 
check in part payment, got the 
ear and received from the dis- 
tributor a bill of sale. Cowing de- 
livered the car to Fergnani that 
afternoon. 

Later the mortgage was default- 
ed and the Granite Acceptance 
Corp. sued Fergnani to get posses- 
sion of the automobile. 

Fergnani argued that the mort- 
gage was invalid because Cowing 
did not have legal title to the car 
on the day he mortgaged it. The 
higher court refused to agree with 
this contention and held the mort- 
gage valid, saying: 

“The only question raised here 
is whether Cowing owned the car 
at the time he mortgaged it. He 
was a straight factory dealer in 
Kaiser cars and had done consider- 
able business with that corpora- 
Gen... ss 

“Where there is a contract to 
Sell specific goods, the legal prop-| 
erty in them is transferred to the 
buyer at such time as the parties 
to the contract intend it to be 
transferred.” 





check for! 


Trucker’s Hiding Places 


Opened to Ky. Inspectors 
LOUISVILLE, Ky. — Hiding be- 
hind a cup of coffee will not save 
truck drivers from Kentucky’s road 
block inspection anymore. Attorney 
General A. E. Funk has ruled that 
inspectors may check any vehicle 
suspected of violating state laws, 





even if the vehicle does not ap- 
proach the road block. 

The ruling is aimed at truck 
drivers who have been avoiding 


the inspection by remaining in res- 

taurants and service stations until 

the inspectors have passed them by. 
of + * 


Rent Law Not Applicable 


To Gotham Garages 

ALBANY.—An opinion handed 
down by the New York state court 
of appeals held unanimously that 
provisions of New York City’s com- 
mercial rent control law were not 
applicable to the rate charged a 
customer of a public storage ga- 
rage for storage, garaging and in- 
cidental service, 


ecisions 


The commercial rent law, the 
court said, “was not designed to, 
and does not, regulate the relation- | 
ship between the operator of a 
public garage and one who has his 
automobile stored or garaged there- 
in, at least where, as in the pres- 
ent case, no definite space is as- 
signed to him.” 

“As is clear from 
its history and its purpose,” the 
opinion declared, “the statute ex-| 
tends its protective coverage only 
to those who, as tenants, either 
possess or occupy a specified and 
measurable area of commercial | 
real estate. Obviously, one who}! 
simply garages a car in a public | 
garage is not a tenant within the 


meaning of that statute.” 
+ * * 


its language, 


Jersey High Court Rules 


On Disability Law 
TRENTON, N. J.—In a precedent- 

setting case, the appellate division 

of New Jersey superior court laid 





Burton Chevrolet 
This is the second Chevrolet dealership under the general manage- 
the other is located in Georgetown. The building is of 


ERECTED BY DEALER BURTON—Pictured above is the new home of 


Sales, Millsboro, Del 
ment of Theodore Burton Ill; 
brick construction. 





rules governing the|employe to grant a _ sick leave 


benefits under the | when the facts do not support it. 
state’s temporary disability bene-| To qualify for benefits, appli- 
fits law. _ |cants must be totally disabled from 

Rules laid down by the court, in| non-occupational causes to per- 
an opinion written by Judge East-|form the duties of employment. 


wood, included these: 'Another condition is that the ap- 
The disability benefits 


down § strict 
granting of 


oa 
statute | plicant must be under the care of 


cannot be circumvented merely by |a legally licensed physician. 
an agreement of the employer and Cursory examinations by plant 





There’s Profit in Every Job We Do With 


ENT-MOORE 


SPECIAL SERVICE TOOLS 


efficient automotive 


Moore line is designed to perform a specific service operation .. . 
built to do its special job better, faster, easier than is possible by means 
of costly, improvised makeshift methods. The results? Good service 


at a fair price for your customers, positive profits for you. 


Kent-Moore 


ORGANIZATION, inc. 


GENERAL MOTORS BUILDING ¢ 


Sales and Service Engineering Representatives in Principal Cities Coast-to-Coast 





That's right. No matter what the repair job is on most 
leading makes of cars, you'll find it can be done more profitably with 
Kent-Moore Special Service Tools. And for good reasons, too. First, 
because Kent-Moore Tools are developed in cooperation with service 
engineers of major car manufacturers . .. men whose prime concern 
is to establish both the means and the methods of providing effective, 


service. Second, because each tool in the Kent- 


25 


physicians to determine if a worker 
is qualified to work do not consti- 


jtute “care” as intended by the 
statute, the opinion said. 
* + * 
Florida Rules Speeders 
Not Always Reckless 
TALLAHASSEE, Fla. — Under 


Florida laws, driving at an exces- 
sive speed does not necessarily con- 
stitute reckless driving, it has been 
ruled by Florida Attorney General 
Richard Ervin in an opinion re- 
quested by Sarasota County Judge 
John D. Justice. 


| Although Florida has no specific 
|speed limit on rural highways, it 
| has a law which says driving above 
|60 miles an hour in the daylight 
| and above 50 miles an hour at night 
is prima facie evidence of reckless 
driving. 

Ervin said that driving above 
| those speeds “does not, within itself, 
constitute reckless driving but does 
create prima facie evidence of 
reckless driving which may be 
made and dispelled by proof of cir- 
;cumstances under which the act 
was committed. 





AUTOMOTIVE NEWS, the Newspaper of 


| the Industry, read by everyone who counts 
in America’s No. 1 Industry . .. an esti- 
mated more than 100.000 readers weekly! 





SPECIAL SERVICE TOOL GUIDE! 


Describes and illustrates the entire line of Kent- 
Moore Special Service Tools covering nine leading 


makes of cars through 1950 models. Gives essential 


DETROIT 2, MICHIGAN 


ENGINEERS AND MANUFACTURERS OF SPECIAL AUTOMOTIVE SERVICE TOOLS AND 


application data. . 


. Classifies tools by type of 


service, lists adaptations of each by car make and 
model. Provides convenient forms for controlling 
Essential Tool Inventories, contains complete price 
information. FREE! Yes, this time-saving, profit- 
building Special Service Tool Guide is Free... 
yours for the asking, without obligation. Write for 
your copy today! 





EQUIPMENT 








26 


Dealer 


J. W. Vaughan, Mullins, S. C., 





is the new 
local Civitan 


automobile dealer, 
president of the 
club. 

* * + 


Willys Expands Territory 
Of Ohio Distributor 


William S. Venn, Willys-Overland | 


general sales manager, has an- 
nounced the expansion of the Wil- 
lys distributorship for northwest- 
ern Ohio, Laurel C. Worman, Inc., 
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while on a trip from the Magothy | 
river to the Choptank river, with 
11 persons, including an 11-month | 
| old infant, aboard, returned 
safely. 

| The craft floated free after a 
search by the Coast Guard and | 
the tidewater fisheries commis- 
sion. The Mary Ann _ reached 


+ + 








, 1950 


on the west coast in merchandis- 
ing lines of foreign cars, opened 
its new Chicago downtown sales- 
rooms at 65 E. S. Water St. re- 
| cently, 
| The firm handles five makes of 
British cars—Jaguar, Javelin Ju- 
piter, Healey, Lagonda and Aston- 
Martin — and the French-built 
Simca 8, 
Chicago officials of the firm, in 
addition to Maximilian E, Hoff- 
man, owner, include R. Clark 
Hadley, general manager, and 
Bruce Smith, service manager. 

* + . 





| Chicago Buick 


Cambridge under tow. 
| 


Dealers 


FROM USED CARS TO PACKARDS—Announcement has been made of the appointment 


of Gill Baer, used-car dealer since 1944, as a Packard dealer in Camp Hill, Pa., to trade 
as G. M. Baer Motor Sales. Baer's cinder-block building contains 6,000 square feet of 


Marcum Manages U.C. Lot 


| Elect Sirovatka 


to include the 
Cleveland. The move is in 
with Willys’ 
strengthening its domestic 
organization, he said. 


In acquiring the Cleveland dis- 
Toledo firm, 
headed by Laurel C. Worman, will 
potentially triple its original terri- 
tory of 24 northwestern Ohio coun- 
ties and two in southern Michigan. 
The new area adds 27 Ohio coun-| 
ties to the Worman distributorship | 
extending to the eastern Ohio boun- | 
dary from Lake Erie to south of | 
Marietta in Washington county. 
* + * 


tributing area, the 


McComas, I1 Passengers 
Saved from Bloody Point 


Harry G. McComas, Cambridge, 
Md., dealer and his 47-foot cabin 
which 
went aground off Bloody Point 


cruiser, the Mary Ann, 


territory formerly 
covered by Ohio Willys Sales Co., 


current program of 
sales 


at the annual meeting of the group. 

Also elected as officers were Dale 
Williams, Chicago, vice-president; 
Earl Palmer, Oak Park, secretary, 
and Bernard Gordon, Chicago, 
treasurer, 





I5th Birthday 
Seibert Chevrolet Feted 


In Hughesville, Pa. 
Seibert Chevrolet, Hughesville, 


| Pa., recently observed its 15th an- 
niversary as a Chevrolet dealership, 


according to owner William B, Sei- 
bert. 
Prior to 1935, Seibert and Henry 


George Sirovatka, of Cicero, was 
elected president of the Metropoli- 
tan Chicago Buick Dealers Assn. 





floor space. 


the Lycoming County Fair Assn., 
serving as president from 1942 to 
1948. He was also a former burgess 
of Hughesville and a former direc- 
tor of the Lycoming County Auto- 
| mobile Club. 


+ * * 


Edgewater to Expand 
Edgewater Chevrolet, Inc., of 
Cleveland, has announced an ex- 
pansion program to cost in excess 
of $75,000. According to President 
M. B. Bittinger, the work will be 
completed in six months and will 
involve rearrangement of the en- 
tire present building. 
* * * 


Bank Names Dealers 
Harvey D. Gibson, president of 


Sones operated a Chevrolet dealer- | Manufacturers Trust Co., announces 


ship in partnership. 


|that Ralph T. Horgan, president of 


Seibert is a former director of'Ralph Horgan, Inc. (Ford), and 


UM tt ae te ae: 
he cd) ee ees 


THE COST OR CLAIMS... 





PORTABLE PNEUMATIC AUTO-LIFT 


THAT GIVES YOU THESE IMPORTANT FEATURES OF 


SAFETY « 


No part of the Bay- 
Lift extends beyond 
area occupied by car. 
Thus saving valuable 
floor 


space. 





ECONOMY °* 


Easily used anywhere, indoors or out by simply 








CABLE 
LOPREH 
NEW YORK 


PHONE 


attaching an air hose. 
WRITE TODAY FOR FULL INFORMATION 


BAY MANUFACTURING COMPANY 


TORRANCE, 


IDEAL FOR... 


Equipped with 2-way auto- 
matic self-closing hoist 
valve, with sufficient open- 
ing for fast operation, 


Double safety factor — 
load is supported by air 
tight cylinder 
doubly safe at any height 


and made 


by automatic safety lock. 


Entire cylinder self-lubricat- 
ed by positive feed. All 
moving parts equipped with 
Zerk fittings. 


1625 + BOX 405 > 





Steam Cleaning Racks — Body and Fender Depts. 
— Paint and Brake Depts. — Auxiliary Greasing 
— Shock Absorber Service — Front End Rebush- 
ing — Tightening Work — Undercoating Work. 


Its use by service managers for customer inspec- 


tion has proven exceptionally profitable. 





LASTING SERVICE 





Lifts either end of any automo- 
bile with safety. No ‘‘tricky’’ at- 
tachments required. Front axle is 
welded to frame aiving addi- 
tional strength. ne 













Compact 
out of the way 


C. E. Marcum has been named 
manager of the used-car lot for 
Community Buick, Ine., Indian- 
*“ apolis. In addition to the lot, the 
have | Buick dealership has a used-car 


on the | department at its h rters with 
advisory board of the bank’s Co- Paul MeAteo [—” ey 


lumbus Circle office, 1819 Broad- a. = ~ 
way, New York. Schnurmacher is 
president and Horgan, secretary- 


| Charles Schnurmacher, president of 
Manhattan Pontiac Corp., 
been appointed to serve 


Gentry in Owensboro 


treasurer, of the Automobile Mer- The Nash outlet in Owensboro, 
chants Assn. of New York. Ky., has been purchased by Guy 
+ * #* Gentry. He left the position of 
Smiths Mark Milestones general manager of Mooney Mo- 
: A - tors, Inc., of Evansville, to come 

Harry W. Smith, Richfield (tg Qwensboro. 


Springs, N. Y., is celebrating his | 
25th anniversary as a Ford dealer ' Neal. a . 
this month. Son Harry jr., Nor- Cassell Takes New Office 
wich, N. Y., also passes a mile- | James B. Cassell has been ap- 
stone in May. He has been a Ford | Pointed director of a new adver- 
| dealer one year. jtising and sales department at 
| * ¢ * Braley and Graham, Buick dis- 
tributors in Portland, Ore. 
Moseley Takes Mercury : =? 

Joe — - ee Quit- Form Campbell Packard 
man, Tex., he open house re- ~, , cian 
cently. The firm also distributes Campbell Packard, Inc., TERNS 
Fordson tractors ton, W. Va. has been organized 

3 with capital stock of $50,000, of 


tam hs which $20,100 has been paid in, ac- 
Maher Knighted 


cording to the principals, George 
i : . R. McDonald, Margaret E. Camp- 
Catholic Church Honors 
Dallas Ford Dealer 


bell and Helen M. Cook. 
. * * 
S i i 
In a colorful ceremony at Sacred hepperd Builds in 28 Days 
Heart cathedral, Edward R. Maher, 


Glenn Shepperd, 28, recently com- 
in 28 days—-construction of 


* * * 


veteran Dallas Ford dealer and_ Pleted 

prominent Catho- Glenn Shepperd Buick Sales and 

lic layman, was | Service firm on U. §S. 1, in Stuart, 
t Fla. 


invested with the 
honors of a 
Knight Com- 
mander of _ the 
Order of St. Greg- 
ory the Great. 
Bishop Joseph 
P. Lynch bestow- 
ed the sword and 


the gold cross of ° 
‘ee alice on tee Hollaway to Harrington 


| half of Pope Pius Edward R.Maher| J. T. Harrington, owner of the 
XII who awarded them to Maher | Baytown (Tex.) Motor Co., has pur- 
in recognition of his many years|Chased Hollaway Hudson Co. in 
of lay leadership in church affairs.| Baytown from P. D. Hollaway sr., 
Maher is head of Ed Maher, Inc.,,R. E. Hollaway and P. D. Holla- 
and this year celebrates the 37th | Way jr. 
anniversary of his association with 
|Ford. In March, 1940, he was hon- 
a. by A see end ps i ” Kernan Motors, Inc., Baltimore, 
ben — ~—— wen 26 dis- | is now a Nash outlet, it is an- 
posed of 309 new units in one! nounced by Irvin H. Sentz, gen- 
month to break the company’s best | eral manager. 
| previous mark. . 
| 


* * . 


Poteau Expands in Okla. 


| A branch of Poteau (Okla.) Mo- 
|tor Co., has been opened in Heav- 
'ener, Okla. The new branch of the 
Ford-Mercury dealership is super- 
| vised by Gordon Bryan. 
* > 7. 





+ * . 


Kernan Switches to Nash 


+ * 
+ * 


* 

|New K-F Firm Opens _ Henson, Brown Buy Deal 
| : | Knapp Motor Co. Inc., Hudson, 
|In Bowling Green, Ky. |Birmingham, Ala., has been pur- 

Prizes and gifts were given to|chased by Ed Henson and B. L. 
leveryone attending the formal| Brown. It will be operated as Hen- 
|opening of Mayhugh & McReynolds |son-Brown Motor Co. Inc. Henson 
|Motor Co. (Kaiser-Frazer-Willys), (Continued on Page 27, Col. 1) 
| Bowling Green, Ky., the owners an- 
| nounced, 





Civic Chevrolet Dealer T : M E S A V E R 
| Latimer - Looney (Chevrolet), | For Sales and Service 





|Kingsport, Tenn., has donated its | 
third driver training car to the city. 
|Presentation of the keys to the| 


|new automobile was made to Direc- | 5 
|tor of Public Safety John G. Mar- | Quick HELIN 


itin by R. F. Looney. The car will} 
Dealer License Plate Holder 


Departments 









be used in the city’s driver train- | 
|ing classes, conducted by the police | 
| department. 
i * * * 


| Shumaker Marks 31 Years 


As Chevrolet Dealer 
Shumaker Chevrolet Co., recently | 
celebrated its 31st anniversary in 
Ford City, Pa. W. B. Shumaker sr., 
president, has three sons with him 
in the business. Paul, the eldest, is 
service manager; Warren jr. works | Foe? ; 
in the shop, and Kenneth is as-|' LOCKING WASHER 
sistant bookkeeper. 
Wallace Carney and _ Charles | 
Smith, mechanics, have been with 


Legs protrude thru bracket, prevents 


loss. Attach to any plate without 
alteration. Guaranteed to fit all slotted 





Shumaker 27 years and Sales Man- | 
ager James Garbarino is a 21-year} 
veteran. | 


when not in use. 
Hoffman Foreign Car Firm 
Opened in Chicago | 


| Hoffman Motor Car Co., which 


| also operates in New York and 


CALIFORNIA 





brackets or bumper. Prompt delivery. 
$1.00 per set of four 
Order From Your Jobber 
or 
Cc. HOWARD 
1498 Overlook Dr. Akron 7, Ohio 
JOBBERS WANTED 
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who has operated the outlet since Nay: 


1938 and also is retiring from 















: | Bho Abe 
. D e a | e r D oO | n g Ss the automobile business. | 
ia * * * | 
: Hardaway Opens Showroom | 
‘Cont d fro Page 26) — ; ° } 
f ae ee ae For Used-Car Operations 
z vas formerly sales manager for| sales manager, and Robert Jen- | Larry Hardaway, owner of Larry | 
. <irksey Motor Co., (DeSoto-Plym-| nings, business manager, are the | Hardaway Motor Sales, is the lat- 
suth) and Brown is a former Ford! principals. est used-car dealer in the St, Louis | ® 
ind DeSoto-Plymouth dealer. Sad ia area to follow the trend of operat- | 
n * * * ° 
, ors to have places with permanent- 
FE People’s Names Haun Man of Year type buildings for office and camel 
; People’s Chevrolet, Harrisonburg, Bellevue (Pa.) C. of €. ditioning shops. ; 
Va., announces the appointment of Hardaway recently moved into 
Charles Haun as sales manager. Honors Parker quarters at 5999 Natural Bridge | 
Haun replaces Harold McGowan, S. H. Parker, head of Parker! Ave., Pine Lawn, St. Louis county. 
who is now with Lustine-Nicholson | Chevrolet, Bellevue, Pa., and past |A one-story brick building is be- 
d Motor Co., Hyattsville, Md. president of the Pittsburgh Auto-|ing completely remodeled. A _ con- 
- * * * mobile Dealers Assn., has been|dition shop is at the rear. Hard- ee iF GANNER—C E. Manausa, provident of Monesse Motors, Inc., Ann 
s : a * > Year” , s]le- | i - Arbor, Mich, t orkmen hoisting a Kaiser-Frazer sig i m. M ‘ 
i- Mitchell Builds named man of the year” by Belle ipobotand pa fon tn tee banidinn. | we te bens "te “the eutomobile business since 1930—-the ‘lent oleh years 0 a Fechard 
M A $40,000 building is being con- {VUES Chamber of commerce. _| across the street trom ‘| dealer—switched to K-F May 10 
ur sae : Parker was cited for his untiring | — 
structed at 3163 Roswell Rd., At- d unselfish efforts in behalf of |Honie B B = Nash 
h lanta for the new home of Tom 7” inselfish efforts in behalf of| Honig Buys Brown \Nas G. S. Means Co., 515 W. Main, Fort | manager, Ward S. Johnston to serv- 


his fellow citizens and the resultant 


Mitchell Buick. Mitchell has been advancement of his community. 


Wayne, Ind, Thompson has been| ice manager, and Herbert P. Ferris 
in the used-car business in At- 


|In Santa Monica, Calif. 
| engaged in the sale of automobiles to fleet manager. 


Spencer Honig, president of 


lanta for the past seven years. . Ms a . Nash California Co., Los Angeles, |f0r the past several years. - - & 
‘ + + Indianapolis Dealers Join purchased Lyle P, Brown Nash | _ aS Ke K-F’s Square Dance 
y Form Wales Motor Horseless Carriage Show Co. in Santa Monica, _ Nagels Elected President Combining an old-fashioned 
of Wales Motor Sales, Inc., Elkhorn, | Honig’s downtown location for 


le 


Wis., has been incorporated with 
800 shares of stock at no par value, 
according to the principals, How- | 
ard Dailey, Henry Wales and Alex 


Johnson. 
= = * 


New GMC Deal 
Stead-Eggleston has been award- 


Several Indianapolis auto deal- 
ers displayed current models at 
the antique automotive exposition 
staged by the Horseless Carriage 
Club recently. 

Two of them also showed an- 
tique models. Indianapolis Nash, 
Inc., displayed a 1902 Rambler, 
the forerunner of the Nash, along 


the Nash California Co., under 
the direction of General Manager 
Charles Roh jr., during April set 
an alltime sales record in deliv- 
ering 187 new Nash cars, 


In léth Yoor 


Of Midwestern Railroad 

E. C. Nagels, Studebaker dealer 
in Topeka, Kans., since 1944, 
been elected president of Chicago, 
Aurora and Elgin Railway Co. 

Nagels said he plans to con- 
tinue operation of his motor car 
business. The railroad operates 


has | 


| square dance with the first show- 
| ing Manhattan, Kans., of the 1951 
Frazer, Emil Kientz drew a rec- 
| ord throng of more than 1,590 
persons to his showroom. 

+ + + 


House Opens Lot 
House Motor Sales, Inc., 1800 E. 


; a | with the new Nash Rambler and Merced Motor Goes 220 trains a day in its commuter |Main St., Rochester, N. Y., has 
as bag Fg ca he eae | other models. David L. Stone, . | service to the Chicago area. It | opened a used-car headquarters on 
etersburg, . > | Chrysler dealer, showed Jack By Milestone also handles freight. Headquar- |a paved and well-lighted outdoor 


and George S. Eggleston are part- 


firm. 


ners in the new 
. * * 


F. H. Dailey Expands 
A 12,000-square-foot sales and 
display room has been opened by} 
F. H. Dailey Motor Co. (Chevro- | 
let), Oakland, Calif. The opening 


Benny’s favorite model, a 1904 
Maxwell, and a 1927 Chrysler, in 
addition to new models. Strick- 
land Motors had the 1950 pace- 
makers with other Mercury and 
Lincoln cars. 

Also displaying new models 


Beginning its 16th year as Cad- 
illac-Oldsmobile dealer in Merced, 
Calif., Merced Motor Sales has pub- 
lished a full-page ad in the local 
newspaper with pictures of the 





| 


ters of the road are at Wheaton, 
Til. 


* * * 


Don Allen Promotes 4 
Don Allen has announced the pro- 


dealership building, its personnel| motion of four men to key man- 


and the products it selis. 


agerial positions at Don Allen’s 


lot. Les Pennell is manager of the 
| operation, 
> + * 


Westlund Sells to Allison 
George Westlund, Ford dealer 

in Pelican Rapids, Minn., since 
| 1944, has sold his business to 


were: Toby Motors, Inc. (Oldsmo- Partners in the firm are George | Chevrolet, Inc., 2585 Main St., Buf- | Homer Allison. Westlund has been 


coincides with the firm’s celebra-| bile); Scanlan Sales Co. (Hud- L, Johnson sr. and George John- I y ’ ) 
tion of its 40th anniversary. son); Gates Motors, Inc. (De- son jr. i ai — a a | in Ng automobile business since 
a a Soto); Jones & Maley, Inc. (De- * * * eading the list is ran | 191 , most of it with Ford, in- 
> Soto): Roehl Motors (Crosley) ’ Scott, who has been advanced to! cluding 20 years at W. W. Wall- 
Koster-Swope Moves ond M@enust Sieber Galen, San. Means Names Thompson | vice-president and reneral manager| work, Moorhead. In 1944 he pur- 
d Koster-Swope Buick, Inc., Louis- | and Bogda Motor Co (Kaiser. | W. H. Thompson has_ been! of the dealership. Uthers promoted| chased the Ford outlet of E. M. 
ville, is in new headquarters at 3712 G named Cadillac sales manager at|/are James J. O’Leary to used-car| Saul. 
i . Frazer). 
Frankfort Ave. Fred C. Koster is | : x = a a 
president and Darrell W. Swope jr.., | e 
vice-president. Carvin-West Motors 
: = ©& Carvin-West Motors, Inc., has 


been incorporated in Buffalo, with 
capital of 300 shares, Incorporators 
are Harold G. Carvin, Carl K.| 
Shumway and Joseph T. West 


* * + 


New Showroom for Kaye’s | 
Kaye's Auto Exchange, Inc., 515) 
Central Ave., Albany, N. Y., has a} 
showroom formerly occupied by L. | 
R. Mack, Inc., at 527 Central Ave. | 
The price reportedly was $46,000. Weber Opens Parts Home 
a a Weber Implement and Automo- | 
bile Co., which recently purchased | 
ja two-story building to house the} 
|Chrysler parts division of its dis-| 
| tributorship, has completed moving | 
‘into the structure. 


Capital Sells Interests 
Marvin M. Milsap, president of 
Capital Chevrolet Co., Denver, 
announces that two officials of 
the firm have purchased inter- 





ests. Roy L. Mason, general | *. * #8 








=m) 1 rmQe trer . 
Sf a oe 


Habiger Changes Name 


A. J. Habiger (Studebaker), Iola, | 
Kans., announces that he _ has! 
jchanged the name of his firm to| 
A. J. Habiger Sales. It was for- 
merly Iola Implement Co. 

* + 


Bathrick Adds Service 


John S. Bathrick, head of Bath- 
rick Pontiac, Los Angeles, has an- 
nounced the acquisition of two new | 
mobile units as additional customer 
service at his Highland Park out- 
let. 

A fleet tender equipped with 
heavy-duty machinery will be used 
for truck servicing when tire trou- 
ble develops on the job or in the| 
| fleet owner’s yard. The other unit 
is a panel delivery which salesmen 
can use for complete demonstra- | 
| tion of tires, accessories and parts. 
| * * * 


Long—Baltimore SAE 

Raymond T. Long, service man- 
ager of Worden-Young Inc. 
(Dodge-Plymouth), and president of 
Raymond T. Long Co., was elected 
chairman of the Baltimore chapter, 
Society of Automotive Engineers, 
at a recent meeting of the organi- 
zation. 


The STRONGEST The FINEST 


|) CUSTOM STYLED 100% 
QUALITY DESIGNED and 
MADE UNDER ONE ROOF 


STOCK -DISPLAY-SELL CELLO 








eS 


CELLO GRILLE GUARD 
WITH WINGRAILS 


Selling Cello Grille and Trunk Guards 


is the sure and easy way to add extra profits 


to your till . . . and more protection and 


safety to your customers’ cars and trucks. 
CELLO DUAL RAIL Cello guards are specifically engineered to 
TRUCK GUARD 
CUSTOM CUTOUTS 
FOR 91 
LATE MODELS 


Save car owners many dollars in costly re- 


PS si 


pairs. This makes the Cello line easier to sell 





and brings in handsome profits. 


America’s No. 1 Bag Maker 


For complete information on the Cello 
and Burlap importer 


line of guards and license frames write to the 

DETROIT « Brooklyn « Chicago 
\ Indianapolis « New Orleans 
i Boston « New York « St. Louis 


CELLO SINGLE 


Cello factory today for FREE catalog pages 
TRUCK GUARD 7 : ; 





Two New Buick Dealers 


Appointed in California 


Appointment of two new Buick 
dealers in Southern California— 
Becherer Buick, Inec., at Mon- 
rovia and “Pat” Dolan Buick at 
Corona—is announced by E. Lynn 
Ballagh, Los Angeles zone man- 
ager for Buick. 

O. E. Becherer, head of the new 
Monrovia dealership, is taking 
over the Buick interests of Rob- 
ert L. Roberts, who is retiring 
from business. In acquiring the 
Buick dealership at Corona, H. S. 
Dolan succeeds Lester E. Cundiff, 


and price lists. 


Also Offices In Other Principal Cities 


Custom styled for 1950 cars and trucks. Similar guards for 1946- 
49 models. Gleaming beauty. Guaranteed Super-Chrome finish, In- 
stalled in 5 to 8 minutes. Order from your nearest jobber or direct 












RADIATOR 
GRILLE GUARDS 


for all 
POPULAR MAKES OF TRUCKS 
Individual styles to fit models 
1945-1950 incl. 


Bustin Iron Works, Inc. 


110 East 130th St., N. Y. C. 
Est. 1928 


from factory. Specif) car or truck make and year when ordering. 


' THE PRODUCTS CO. 


EAST BOSTON 28, MASS. 
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4 Regular Monthly Section for Dealers, Jobbers and Maintenance Men who Service and Lubricate 


America’s 40 Million Motor Vehicles and UD a 5 Million Used Cars Annually 





Backshop , 


--- by Jack Weed 





\ ANY dealers are inclined to!the customer when he pays the bill 
think that increased traffic|and that he is completely satisfied. 
flow will automatically bring in- es 


creased service business. This is a 


On Traffic Flow 


myth that is being exploded _in | O MEET this, the best thing 
practically every dealer's service | would be to have the dealer 
shop right now, and a careful peru- out there on the service floor to | 


sal of a day’s or week's repair 
tickets will undoubtably show any 
dealer how far wrong he is. 


Increased traffic flow is needed 
in practically every dealer’s serv- 
ice shop now, however. But along 
with that greater number of 
prospects to work on, is the need 
of a return of some good com- 
mon sense service selling. 


|greet service customers when they 
come in, or to be seen around the 
cashier’s window in the late after- 
noon when the customer comes in 
to pay his bill—evidencing by his 
presence that he has full confidence 
in the ability of his service boys to 
handle the job and his mechanics 
|to do good work. Next best is to 
|do a diagnosis of what is needed 


Dealers Missing Out on Service Jobs .. . 





7Y 7HILE surveys of thousands of 
dealer service orders indicate 


that now, as in prewar, the lubrica- | 


tion hoist is the best sales depart- 
ment in the 
service shop, the same surveys show 
that customers are not being sold 
the other services which the owner 
would be more than willing to buy 
if he knew the need for the service. 

This lack of selling in the service 
department is one of the 
why the average 
revenue is steadily dropping. 

The survey for April 
that 25.6 percent of all repair orders 
included—-or were for—lubrication. 
The same survey shows that only 
20.7 percent of the 
carried oil changes. 

Oil changes, which have been 
holding fairly steady for the past 


franchised dealer's | 


reasons | 
dealer’s service 


indicates | 


repair orders | 


| and ‘50 cars—and a very high per- 
|centage of those cars coming in 
for either a tuneup or a lube job, 
the lubrication department is the 


|work should be sold. 

It also is the place that drives 
much revenue out of the dealer’s 
shop directly to a gas station. 


in April but 1.55 operations per 
service ticket were being obtained 
by the average dealer. This in it- 
self means that but one-half of one 
operation could possibly have been 
|sold by the service department, as 
|lthe owner must have had at least 
}one service in mind when he came 
into the dealership. 

As many come in for more than 
| one service—it is quite evident that 





one place where additional service | 


This is evidenced by the fact that | 


Selling All the Angles 


really come back some day soon 
these tactics will ruin dealers who 
are floating along on a profitable 
basis today. 
* * * 

ANY dealers have a hazy idea 
| that if a customer comes in 
for lubrication, he automatically 
will buy his service from the dealer 

and the other way around, that if 
he comes in for service other than 
|lube he will come back for that too. 

Figures developed from this sur- 
vey do not seem to bear this out. 
Of the total number of service 
customers in dealer shops, 7.7 per- 
cent of the customers for lubrica- 
tion were owners of 1946 cars—but 
|6.1 percent of the non-lubrication 
|repair orders were also on 1946 
cars. 





|service selling in the average shop| Utilizing the lubrication depart- 


It is the type of selling that is 
done with a well-planned and exe- 
cuted diagnosis department that 
builds up sound increased business 
without making the customer feel 
that he is being “taken for a ride.” 


}on the customer's car and put it 
jin writing, so that he can read it 
| himself and take it to any other 
shop for checking, if he still has 
any lack of confidence in the deal- 
|er’s integrity. 





But going back to that traffic 
flow deal not paying off on its 
own, the Allied Plan of Service | 
Merchandising recently made a 
little survey of one dealer’s oper- 
ation— a dealer who was doing a 
fairly good job, incidentally, of 
getting more than one and one- 
half items per repair ticket. 
Average items sold on his service 
customer’s repair orders averaged 
out 2.57 per ticket, as against a 


A thorough diagnosis job, hon- 
estly done and sold to the owner 
for a modest sum that will about | 
take care of the mechanic’s time | 
in doing a thorough job of checking | 
and analyzing, points out to the | 
owner the type and amount of | 
work he should have done on his | 
car to keep it in “factory fresh” 
operating condition. 


° . © et | national average right now of 
Little Suspicious | about 1.55 items per ticket. 
F THE dealer's service reso Over 50 percent of the repair 


hands the report to the purchaser | orders in this shop called for lubri- 
of the diagnosis, and makes it clear | cation. Of these tickets that called 
that the owner can take that re-|for lubrication, 88.5 percent called 
port sheet any place he wants to to|for oil change, showing that much 
have the diagnosis checked or the | of the service work being done was 
work done, a degree of confidence |on new cars, 13.2 percent of the 
in the dealer’s integrity is built | tickets called for wash or polish; 
right there that is hard to build | 17.8 percent called for minor motor 


year, are to a great extent the 
result of new-car sales and the 
periodic changes. Oil checks and 
changes should, however, be one 
of the “musts” in every dealer- 
ship under present conditions. 

While it is a good rule to let the 
engine determine when oil should 
be changed, it is equally a good rule 
to check the oil in every custom- 
er’s car each time one drives in. 

Lubrication engineers claim that 
we have reached the limit of en- 
deavoring to lubricate the top cyl- 
inder from the fuel. As compres- 
sions go up and film pressures be- 
tween the cylinder and rings and 
the piston wall increase, more and 
more evidence of “ring pack” and 
gummy valves becomes noticeable. 

* + * 

HE use of premium oil with 
“ their inhibitors designed to help 
prevent oxidizing and aid in the 
formation of a better piston seal 
is being advocated by a number of 
factories. 

Dealers should watch their cus- 





in any other manner. 

Owners, whether they have 
been “taken for a ride” by some 
thoughtless or hungry dealer—or 
have just heard from a friend 
about some other guy who has 
had a bad experience—are just 
a little suspicious about whether 
they are getting a square deal in 
a dealer’s service shop. 

One of the reasons for this feel- 
ing is, of course, that even though 
they may know the dealer per- 
sonally, they rarely see him in the 
shop and practically never see him 
taking care of any complaints or 
checking the work of his mechanics 
in person. At the independent shop 
around the corner, however, not 
only the mechanic who did the 
work, but the boss who runs the 
shop, makes sure that they talk to 


NE of the most important aids 

to greater tire mileage, and a 
service too often neglected by the 
franchised car dealer, is the regular 
rotation of the tires, on new cars 
especially. 

Far too often, tires are run with- 
out switching until worn out, or so 
badly cupped that the owner has 
to replace them when they should 
have given many thousands of ad- 
ditional safe miles of wear. 


* * * 
I put 


often too, the spare tire is 
trouble 


into use only when tire 
is encountered. This is a 
loss of valuable tire mileage and 


reflects in reduced car perform- 
ance. 
Tire switching--which tire men 


claim should be done between 2,500 
and 3,500 miles on new cars—is a 
revenue producing service that can 
be sold the owner when he is bring- 
ing his car back for its last check- 


-(tuneup)—8.3 percent for major 
|motor repair, 89 percent for 
| brakes, 12.6 percent for chassis and 
|4.3 percent for body and paint. 
| * * * 


| On Older Cars 


ITH the exception of oil 
changes, this check shows that 
a much better selling job could 
j}have been done on other services. 
With lubrication and oil changes 
(both very essential services) tak- 
ing care of practically two of the 
2.57 items per ticket, it still left 
this dealer in about the same shape 
as the average dealer nationally, 
having a service crew that sold but 
one-half an item per service cus- 
tomer. 
Of course, one of the best ways 


to build up service revenue is to 
(Continued on Page 41, Col. 1) 





Tire Upkeep ‘Package 


up. By the time that mileage has 
been run up on the tires, the tread 
has been worn sufficiently so that 
the rubber will take its set. 
* * * 

N MANY cases, where spotty and 

uneven front-tire tread wear is 
experienced, a check of the align- 
ment and wheel balance will find 
these to be correct. Then in most 
cases the trouble can be traced 
directly to lack of tire switching in 
the “under-5,000-mile” period. 

Another reason for periodic tire 
switching is found in the fact that 
tires do not wear equally in the 
different wheel positions. 

On the average this wear varies 
approximately to the following de- 
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New Products .............Pages 32-39 
Fast Turnover, Low Debt......Page 31 
Mufflers Banned sats .. Page 29 





tomers’ cars for evidence of gum 
and carbon blow-by from the rings 
and suggest more frequent oil 
changes in those cars where these 
conditions are apparent. More fre- 
quent oil changes in some instances 
will prevent more serious repairs 
later, it is claimed by the lubrica- 
tion experts. 

This is particularly true now 
that we are coming into the sum- 
mer months when heat will be 
more of a problem and owners 
will drive further and faster— 
particularly in their new cars, 
where most of the gumming and 
ring packing is occurring. 

With late-model cars now con- 
stituting approximately 75 percent 
of the cars being worked on in the 

|}average dealer’s place of business 

68.1 percent representing 1948, ’49 


° Builds Shop Revenue 


grees: Left front wheel wear gets 
the least or 14 percent, right front, 
19 percent; left rear, 29 percent, 
and the right rear gets the most or 
| 38 percent wear. 

While rear wheels wear faster 
because they are power-driven, 
they also wear more even because 
of breaking, traction and power 
drive. 

Front wheels 
cause they are free wheeling but 
wear less evenly because continu- 
ous steering distorts them and be- 
cause of the effects of steering 
geometry. 

In addition to “cupping” caused 
by driving the new-type cushion 
tires at too low a pressure, one 
occasionally hears complaints from 
owners that his tires are “thump- 
ing.” 

By this, the owner means that 
under certain conditions, usually 
when travelling about 30 miles an 





wear slower be-| 


|is at about an alltime low. 

| * * + 

| YET a check made recently on 
a number of dealers in small 
|towns, whose car sales ranged from 
|5.3 to 23 cars per month so far this 
year, brought out the astounding 
| fact that the average absorption 
jof this dealer group averaged un- 
ider 50 percent. 

Dealers of this size and particu- 
larly in small towns should be get- 
ting 100 percent absorption or 
nearly that—if they wish to be in 


a position to meet “long trade ’’com- | 
petition from nearby large cities, | 
as the present rush of new-car| 


business drops off into another 
competitive market. 

Another disturbing factor which 
this survey disclosed is that, while 
17 percent of the service custom- 
ers lost just one year ago were new- 
car buyers of the dealer, this loss 
has increased to 22 percent in April 
of this year—indicating that even 
small-town dealers are not paying 
too much attention to the basic de- 
tails of their own business. 

When 22 percent of the new- 
car buyers do not come back to 
the dealer within 90 days after 
the end of the warranty period, 
one of three things must be de- 
cidedly wrong in that dealer’s 
business, 

Either the customer was not sold 
on the ability of the firm to give 
him the type of service he was 

| accustomed to getting, he was mis- 
treated by some employe, or ig- 
nored by the men charged with 
meeting him when he came in. 

Any one of these things is a 
serious indictment of a dealer’s op- 
eration—and in almost any other 
kind of a retail business would 
doom him to failure. 

In the highly competitive era of 
retail automobile selling, which will 


hour on a smooth asphalt road, he 
notices a vibration which he at- 
tributes to his tires. This vibration 


is often a rhythmic thumping 
sound. 

* * + 
i BUILDIN tires, pieces of 


cord fabric and rubber are put 
| around a drum. Where the splices 
are made, there are naturally slight 
variations in thickness, especially 
where the tread rubber is spliced. 
This has always been true ever 
since tires have been built. 

One of the prime reasons for 
“thumping,” according to tire ex- 
perts, is that the modern automo- 
bile is so cushioned, streamlined 
and silenced by the use of more 
efficient mufflers, undercoating ma- 
terials and various sound and vi- 
bration dampeners that these slight 
irregularities in tires rolling over a 


smooth highway are now becoming 
(Continued on Page 40, Col. 1) 


|ment to the fullest extent means 
|that the operator must be not only 
|a good lube man, a diplomat who 
lis detail minded, but a salesman 
jas well. And as such he can be 
made the most valuable employe 
in the service department with the 
possible exception of the service 
manager. 

If he or the order writeup man 
checks the oil of every customer 
coming in as a matter of habit, 
it opens up the possibility for a 
wealth of service selling that the 
customer appreciates. It cannot 
possibly be placed under the cate- 
gory of “barber-shopping” or over- 
selling. 

In the first place, most custom- 
ers like to have someone check 
their oil—if they are not in a hurry 
as they usually are when they 
drive onto the gas station apron- 
and tell them not only if they need 
oil, but what condition it is in. 

Most car and truck owners are 
conscious of the need for having 
their crankcase filled with clean oil 
if they do not want high repair bills 
to follow. 

So the dealer’s contact men in 
making this check show an appre- 
ciation of the car owner’s welfare 
and prevent that customer from be- 
ing sold oil at the first stop he 
makes for fuel, 

It also opens up a wealth of sale 
and suggestion opportunity by giv- 
ing the contact man a chance to 
ask when the owner had his filter 
changed last, a look at the fan 
belt, radiator hose and many other 
items that may need changing. 

* . oO 


| F)yEALER contact men must be 

trained to look for “needed” 
| services such as this simple oil 
|check, if the dealer is going to 
|materially increase his profit from 
|customer labor and parts — and 
|his service gross so that he can 
show a better absorption picture. 
| The contact man should look at 
the front tires on every car that 
| comes in for service to detect front- 
end misalignment or unbalanced 
|wWheels. Even on new cars that 
| have been driven under 2,500 miles, 
|these conditions may begin to evi- 
|dence themselves, 

If the customer is there when 
| this inspection is made, it gives the 
|contact man an opportunity to tell 
|the owner that he should have his 
| front-end aligned and wheels bal- 
j}anced as a package operation at 
|about 3,000 miles, even though this 
operation had been done when the 
car was bought new. 

After this many miles of driving, 
metal should have taken its “set’’ 
and a front-end misalignment from 
the “setting” of all front-end parts 
can be rectified before damage 
occurs. Tire tread has worn enough 
too, so that when the wheels are 
balanced they will feel smooth to 
the customer’s hand. 

Brakes should never be ad- 
| (Continued on Page 43, Col. 1) 





ee —  —————————————————————— 


= 


T\\ 





to 





m- 
ck 
ry 
ey 


ed 


ag 
vil 
Is 


in 


re 
e- 
he 


V- 
to 
er 
in 
er 


e 
1” 
yi] 
to 


1d 
in 


at 
at 
c. 
d 
ut 


1- 


SERVICE SECTION 





NEW YORK.—An exceptionally 
healthy foundation for the automo- 
tive aftermarket industry is_ re- 
ported by the Motor and Equip- 


ment Manufacturers Assn., follow- | 


ing a survey of 410 wholesaler’s 
1949 financial statements. 

The rosy picture includes strong 
cash and current positions; good 
turnover of both inventories and 
receivables; strengthening of worth 
to debt ratios, and $3.50 worth of 
investment securing every dollar of 
debt. 

Inventories are still high but the 
price factor accounts for a good 
part of that, says the credit group. 
Sales suffered a decline to 1946 
levels and there was less gross and 
net profits along with a slightly 
higher expense ratio, but this was 
expected, MEMA noted. 

Net profit on sales dropped 1.2 
percent to $11,506 compared to $16,- 
710 on the average last year. 

But MEMA warns that net profits 
cannot be taken as too true an 
index because profit reports are not 
uniform and it is affected by be- 
fore-and-after taxes and _ with- 
drawals. 

MEMA suggested the need for 


U.S.Told to Help 
Keep Oil Firms 
Geared for War 


WASHINGTON. — Continued co- 
operation between government and 
the oil industry is vital to national 


security, in the opinion of Walter | 


S. Hallanan, chairman of the Na- 
tional Petroleum Council. 

“It has been demonstrated that 
this cooperation between govern- 
ment and the petroleum industry is 
essential in normal times,” Halla- 
nan said in a statement before a 
Senate Appropriations subcommit- 
tee. 

“In an uncertain and ominous 
twilight zone between peace and 
war, such as that in which we live 
today, that cooperation is abso- 


lutely indispensable to the national | 


safety.” 

He urged the subcommittee to 
approve an appropriation to carry 
on the work of the Department of 
Interior’s oil and gas division. 

“In the event of another war,” 
said Hallanan, “an oil industry 


which has continued to progress | 


under a sound national oil policy 
would again be prepared to throw 
all its resources, facilities and 


manpower to the nation’s defense.” | 


Cleveland Graphite Gets 
Monmouth Sales 


Fast Turnover, Low Debt 


MEMA Reports a Healthy Foundation 
For Aftermarket Field 


proper controls that will help avoid 
distortions, caused by the fast 
;}operating rate of business, and 
|fluctuations caused by strikes in 
major industries, taxes, seasonal 
abnormalities, prices and heavy 
expenses. 





Henderson Is Named 


To ASI Show Board 
CHICAGO.—Erle A. Henderson, 
of Sacramento, Calif., past president 
of the Motor and Equipment Whole- 
salers Assn., has been appointed to 
fill the vacancy on the ASI show 
joint operating committee left by 
the death of W. F. Wilkerson. 
The other three MEWA members 
on the committee are Frank G. 
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Acute Shortage 
pc Of Mechanics 
, Grips Canada 


OTTAWA. — A shortage of first- 
class auto mechanics is reported 
and dealers are offering higher pay 
as well as other inducements to 
get such skilled labor. 

With more cars and trucks in 
operation this year, the rush of 
such major and minor repairs is 


STUDY SPRAY PAINTING—This group, recently enrolled at DeVilbiss Co.'s school of spray ’ - 
painting, assembled for a photo on the lawn at the plant in Toledo. The young woman| now beginning to be felt even by 


shown near the middle of the picture participated in the course, since she is associated | dealers who service cars, causing an 
with her husband in a welding and auto refinishing business. School schedule for the overall delay in their ability to 


remainder of this year includes two classes of one week each for instruction in automotive : 7 
refinishing. These are set up to begin on July 17 and Sept. |! and applications are invited handle jobs and holding up many 
as far in advance as possible. There is no charge for instruction for these Monday-through- | sales of used cars which require 





Friday sessions. Enrolees pay only for meals and lodging while attending the school, the | attention or checkup prior to sale. 


company states. Inquiries should be sent to 








Folding Gooseneck Trailer | 


KEWANEE, IIll.—A 
bulletin, issued by Martin Machine 
Co., describes the company’s fold- 


four-page | 


300 Phillips Ave., Toledo |. 
os Buyers of new cars also have to 


wait for repairs or any service 
|much longer than last year at this 
time. 

On top of these conditions first- 
|class mechanics are harder to en- 
|gage, though dealers are offering 
better working conditions, insur- 
ance benefits and holidays with pay 


| motor graders and shovels in a 
|short time, the bulletin says. 


Johnson Opens Branch 
Guy F. Johnson, who operates a 
|new-car salesroom at 19 Collier St. 





ing gooseneck trailer which comeS|anq a used-car lot at 57 Wash- 


Stewart, Standard Automotive Sup- 
ply Co., Washington; Hal Miller, 
United Service Co., Lexington, Ky., 
and Frank K. Meyer, Joseph F. 
Meyer Co., Houston. 


Martin Bulletin Describes 
| 


|in order to get such workers. 
jin 20, 27 and 32-ton capacities. | ington St., Binghamton, N. Y., is| sasvasiniemensiennarenateatenans 
When the gooseneck is lowered | opening a new and used-car sales | 
|to the ground, one man can load or/and service branch at Main St.) iS sad te 1 eee ee 
|unload equipment such as tractors,'and Badger Ave. in Endicott, N. Y.! mated more than 100,000 readers weekly! 


AUTOMOTIVE NEWS, the Newspaper of 


MOTOR OIL 





CLEVELAND.—The Cleveland | 
Graphite Bronze Co. announced | 
last week that the name of its} 
Monmouth Products division has | 
been changed to the Replacement | 
Sales division of Cleveland Graph- | 
ite Bronze Co. It thus becomes a| 
part of Cleveland Graphite’s gen- 
eral sales division and will handle 
all markets in the replacement field. 

Raymond Z. Oswald, replacement 
sales vice-president, heads the re- 
placement organization. J. E. Brad- 
ley becomes distributor sales man- 
ager, with R, H, Wickersham his 
assistant. A. M. Currier jr. is spe- 
cial markets sales manager. W. M. 
Williams becomes assistant to Os- 
wald. All were formerly associated 
with Monmouth Products, which | 
was acquired last year by Cleve- 
land Graphite. 





re south, east, west—all over the United States, Canada, 
Mexico, and in many other countries, too—Quaker State is 
far and away the favorite Pennsylvania motor oil. 






|LET US INSTALL 
A FOG LIGHT 
IN THE NOSE 
OF YOUR NEw | 


People from all over look for this quality motor oil at the familiar 
green sign—buy it again and again. Why not cash in on its popu- 
larity—as more than 100,000 other dealers are doing? 





| 
r | 


Quaker State Motor Oil is made from 100°], pure Pennsylvania 
grade crude oil. It is refined with the most modern oil processing 
equipment...and technical skill unsurpassed in the industry. Jt 7s the 
finest motor oil, we believe, produced anywhere in the world. Suggest it, 
next time, to customers you want to keep! 


MOTOR OIL 


“With this horn, I don’t need 
to see so good,” 


Quaker State Motor Oil - Quaker State Superfine Lubricants - Quaker State Oil Refining Corporation - Oil City, Pennsylvania 
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Cut Costs, Prolong Life, Tool Engineers Told. . . 


_ Chromeplated Parts Praised 


PHILADELPHIA. — At technical | showed that the life of automobile | necessarily increase capital inves - 
|sessions of the American Society|piston rings can be multiplied five|ment cost. 

|of Tool Engineers, here, members|times and cylinder wear can be| He based his statement on Har- 
/|were told that chrome plating on|reduced two-thirds by the use of|vester’s recent $30,000,000 tooling 
|parts is reducing their cost and|“hard chrome” plating on only the| program to build new types cf 


“Kileome 


% 





AN BTL 





SERVICE SECTION 


|increasing their life. top ring in each cylinder. 

B. A. Taylor, vice-president, 
|Chrome Electro-Forming Co., De- 
|troit, said that experimental tests 





' Natural Rubber Story 
° i 
FRAM DISTRICT MANAGERS MEET—George A. Maxted, district manager of the detroit) Lold in New Booklet 
territory, explains the Fram catalog to fellow district managers during the institute of WASHINGTON. — The story of 
filtration held at Providence headquarters of Fram Corp. Giving part of the Fram presen- | natural rubber—-past and present— 
tation, while the other district managers analyzed and criticized his technique, was part/is told in a new booklet just an- 
of the training program of the institute nounced by the Natural Rubber 
|Bureau, with headquarters here. 

expansion program, the new plant| Entitled “Natural Rubber and 
will provide needed extra facilities | You,” the 64-page booklet outlines 
'for handling the corporation's in-|the history of the natural rubber 
‘industry from its beginnings in 


Fram to Build Plant 


In Greenville, O. 
PROVIDENCE, R. I. 


Construc- | creased business, says Wilson. 
tion of a Fram Corp. 


subsidiary | : : ‘ : : South America to its present major 
plant at Greenville, O., has been|. Because of its strategic location | ole in the economy of the Far 
announced by Steven B. Wilson, |i" relation to Fram’s midwestern Past. The booklet points out that 
chairman of the board. It will be| distributors and the major auto| over 90 percent of the world’s sup- 


used both by Fram and its associ- | factories, the Ohio site was se-|ply of natural rubber today comes] being considered by Manitoba deal- 


ate, Mason Can Co. Part of Fram’s | lected, according to Wilson. 


from southeast Asia. 





% 4 'British Columbia, 
| | 
oe & @ | that all prairie dealers’ groups are 


|freight rates, which run, in Mani- : 
'toba, to between $130 and $140 a| _MILWAUKEE.—It’s cheaper to 


car. 


GREATEST NAME'IN : 


would have to be via the U. S. 


|truck engines. The new setup en - 

The plated surface gains a (ploys transfer and single-purpose 
natural lubricating quality which | automatic machines wherever po: 
prevents rapid wear and scoring, | sible and costs less than a simile 
he said. | setup employing more general pur 

Joseph Olender, mechanical engi- | P0Se machines, Olender said. 
neer of International Harvester,| | Other advantages of the new 
told members that use of highly, factory tooling, according to 
complex interlocked transfer type| Olender, include greatly reduced 
machines which eliminate much of; ™aterials handling costs, re- 
the manual handling of parts in| duced floor space required and 
process of manufacture does not| increased production capacity. — 
— - — . —}|} Automatie handling of parts ir 
production, without physical effort 
by the operator, received anothe: 
boost from Ford's N. L. Bean. 

He told about experiments witt 
valve guide bushings machinery 
Only once in the entire productior 
line are the bushings touched by; 
hand and this single operation 
out of the dozens performed auto: 
matically on 3,000,000 bushings 34 
month, may soon be made auto 


Truck Shipments 
Of Cars to B.C. 
Are Ruled Out 


VANCOUVER, B. C.—Proposals 


ers to move automobiles from the 
factory to their showrooms by 
truck, in order to avoid increased | matic, according to Bean. 
freight rates are not practical in| This setup, he said, averages less 
according to/than .004 percent scrap on the 132 
Clarke Simpkins, president of the} bushings produced a minute. 
Vancouver Automobile Dealers’ | 
Assn. 





Operating Costs 
Lowest in N.J., 
Highest in Va. | 


Simpkins was commenting on a} 
statement by H. Dickson, president 
of the Manitoba Dealers’ 








Assn., 


considering trucking to beat the | 


|drive a car in New Jersey than in 


The haul to Vancouver would be |#ny other state, and it costs more 
long, said Simpkins, and {to drive one in Virginia, according 
|to a study made here by Griffen- 


Simpkins said British Columbia |hagen & Associates, public admin- 





SERVICE JACKS 








dealers are using all available car- |‘Stration analyst. 
'go space in vessels from the At- | Wisconsin ranked fifth in the 


lantic seaboard to B. C. via the/|™atter of low-cost operation, the 
'Panama canal. | survey showed. The Griffenhagen 
Shipments through Panama are |company license fees and gasoline 
| slower than rail, but save the deal- |t@xes on a four-door sedan with a 
|er about $75 per car, by comparison a weight of 3,448 pounds and a 





| with rail haul. 


‘Freeman Gets 
‘Marmon Post 


| CLEVELAND.—Edward H. Free- 
man has been appointed general 
manager of Central States Mar- 
|mon - Herrington Sales, six - state 
| distributor for Marmon-Herrington 
|motor coaches and Ford coach 
|parts and accessories. 

Assisting Freeman will be R. J. 
|}Sturm on coach sales and William 
|P. Richards on Ford parts distri- 










19 years of leadership 
back up your judgment when 


you choose an S-4 All-purpose 


4-ton capactiy 


9 Take a look at the best known piece of 
service equipment in the motor vehicle in- 
dustry! It’s the Blackhawk 4-ton Model 


8-4 Hydraulic Jack. It’s the jack that shop 
men have rightfully learned to trust more 
than any other jack on the market. 

This brute was years ahead when intro- 
duced in 1931. No other jack has ever 
caught up to it. Blackhawk has continual- 
ly added outstanding, exclusive refinements 

.so that today, as before, the S-4 is the 
best all-purpose jack you can roll onto your 
floor. Your Blackhawk Jobber will deliver 
one to you — with full confidence! 


Break Expensive Bottlenecks! 
Equip Each Mechanic 
with His Own Jack 


BLACKHAWK 


Blackhawk Mfg. Co., Dept. J-4060, Milwaukee 1, Wis. 


‘“*PQORTOcPQWER'* @© **BECKRACK'' @ JACKS @© WRENCHES 


bution, 

Freeman has been sales engineer 
and general manager for Transit 
Bus Sales since 1945. 


Back to Class 


Oil Industry Program 


Planned for Schools 


CHICAGO.—A _ school relations 
program, “to help teachers and stu- 
dents to reach a better understand- 
jing of the operations and achieve- 
| ments of the petroleum industry,” 
|will be tested by the Oil Industry 
Information Committee next fall, 
says H. B. Miller, executive direc- 
| tor. 

The program, designed for junior | 
'and senior high school levels, will 
‘supply booklets charts and other | 
literature to complement class 
room studies. 

Local representatives of the com- 
mittee will work with teachers in 
providing the prepared materials 
for class work. 

The pilot program will be tried 
out in selected areas of Ohio and 
New Jersey. 











|Lee All-Season Tire 


| Receives Patent 
CONSHOHOCKEN, Pa.—A pa-| 
'tent covering the basic mechanical | 
features of the Lee winter-summer 
tire has been granted to A. H.| 
Nellen, a Lee Rubber & Tire Corp. | 
vice-president. The patent was as- 
|signed exclusively to the corpora- | 
| tion. 
The tire, made up of 275 odd-| 
shaped cleats staggered across the | 
tread, make it a high traction tire| 
for winter and a regular tire for) 
other seasons, according to Lee. | 


| 121%4-inch wheelbase, which is driv- 
;en 10,000 miles a year. 

Taxes for driving such a car in 
|Wisconsin for one year would 
|amount to $41 a year, the company 
said. The sum would be made up 
|of $16 in license fees and $25 in 
_ tax at four cents per gal- 
on. 

Motorists in four other states 
get off cheaper, the survey revealed. 
New Jersey’s taxes and fees on 
the same car would amount to 
$29.95. Totals for the next three 
|lowest states would be $30.65 in 
| Michigan, $35 in Ohio and $39.25 in 
| Delaware. 

Operating such a car in Virginia 
would cost $93.62 a year, with $22 
going for a license, $37.50 in gaso- 
line taxes and $34.12 in property 


taxes. Other “high-cost-of-opera- 
|tion” states include Kentucky, 
| $93.25; Nebraska, $79.38: Kansas, 


$78.59, and North Carolina, $78.50. 


Europe Tourist Outlook 


WASHINGTON. — There will be 
more American tourists in Europe 
this year than in the record year 
of 1930, according to the Economic 
Cooperation Administration. Mar- 
shall Plan officials, viewing the up- 
swing in tourist trade as a dollar 
aid to the European recovery pro- 
gram, said they expected the 1950 
travel figure to top that of 1930 
when an all-time high of 359,000 
tourists crossed the Atlantic. 





Hoek, 


“_And notice this roomy front 
seat!” 
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* States Make Equipment Law Changes. . . 


Va. Bans Hollywood Mufflers 


placements died in Kentucky. Use 
of “safety glazing material” is now 
Rhode Island and 


Virginia’s ban on _ Hollywood 
nufflers tops the National High- 
vay Users Conference report on) permitted in 
rends in motor-vehicle equipment | Virginia. 
aws. Mississippi now prescribes color 
Reaching the East Coast only al of lights and reflectors and New 
‘ouple of months ago, the mufflers,| York prohibits any but white or 
vhich give a purring motor a deep-/ yellow lights on the front of a 
hroated roar, have caused many | vehicle. 
‘omplaints. The newly enacted leg- Directional signal devices are 
slation prohibits use of mufflers} now required in Kentucky when- 
vithout baffles or plates. ean sihtieseiihcapnsaibumiicee 

Legislation prohibiting televi- 
sion sets so located as to be vis- 
ible to a vehicle driver was enact- 
ed in Arizona, Massachusetts ana 
Virginia. Similar legislation failed 














|General Products Buys 
Precision Windshield 
ENGLEWOOD, N. J.— General 
in Mississippi but has been intro- | Products has acquired all rights to 
duced in New Jersey. | Precision Windshield Products, ac- 
Vehicle television has been com-|cording to a company announce- | 
pletely prohibited in Rhode Island.|ment here. 
Massachusetts, the only other state Precision-line products were for- 
to have such a law, modified it to|}merly distributed by American 
the “not visible to the driver’ type| Linen Co. 
of prohibition. = 
While Massachusetts now includes 
windshields among equipment sub- 
ject to inspection, a proposal to 
require safety glass in all glass re- 


Pacific Jobbers 
Name Committees 


For 1951 Show 


SEATTLE.—Committee members 
for next year’s Pacific Automotive 
Show have been named. The job- 
ber’s exhibit, to be held March 
21-24 in Seattle’s civic auditorium, | 
will be headed by Rollie J. Myers, 
who was also manager of the 1949) 
Los Angeles show. 

E. C. Walling, Seattle, will be) 
general committee chairman. My- 
ers said that he will set up show 
headquarters in Seattle by mid- 
summer. | 

Other committee appointments | 
(all from Seattle unless otherwise | 
stated) are: 

Show committee—H. Saunders, 
C. A. Solberg, R. E. Fleischer, Dell | 
Wendling, Victor Condron and H. 
M. Dingley. 

Credentials committee—C. A. 
Nudleman, Jack Spinner, Ross| 
Beezer, Al Nelsen, Dan J, Sweeney, | 
P. W. Lund and A, W. Pease. 

Sponsoring wholesalers’ commit- 
tee—E. P. Marilley, Jack Pitzer, 
E. W. Hall, H. L, Sibley J. Cornell, 
R. H. Garlach, Spokane, and J. A. 
Layley, Portland. 

Publicity committee — Martin B. | 
Trepp, Dan P. Cheney and John 
B. Spalding, Portland. 

Housing committee—Roy Ryberg, | 
Paul Wetzler, G. R. Ekstedt, John | 
Watt and H. M., Dingley. This com- | 
mittee is comprised of members of | 
Seattle Club (B-21), Automotive 
Boosters International, which ac- | 
cepted the task of housing show} 
visitors. 





Blackhawk Appoints 
LaPorte in Chicago 
MILWAUKEE.—Appointment of | 
Jene LaPorte as territory repre-| 
sentative for Chicago was an- 
younced here by Blackhawk Mfg. 
Xo. 

LaPorte succeeds Bill Manning 
n the Chicago office and will oper- 
ite under the supervision of Dale 





‘and reflector warning devices for! «2 


-ty ; 5 | So ee 
flector-type flares. A Massachusetts | >. A 





ever hand signals are not visible. 
Gov. Dewey of New York vetoed 
a bill that would have permitted 
use of “semaphore-type signals 
and a New York law was passed 
prohibiting directional signals of 
the mechanical type. 


Laws prescribing use 







of flares 


disabled commercial vehicles were 
enacted in Arizona, and amended| ° 
in Virginia to permit use of re-| 


bill to require all vehicles to carry! * 
such flares was defeated. 
Missouri municipalities may now 
regulate motor-vehicle equipment. 
School bus signs in Virginia must = 
be covered when not being used to) Leeman Adds Building | 


transport pupils, and illuminated | | 
school bus signs will be required| The Leeman Auto Co, (Plym- 


in New Jersey if a proposed law, Oouth-DeSoto), Denver, has opened 
is passed. a new service building across the 
aippectenliaseae anccinaliccesmehaadacecaieel cident tt 


y 


THE MARINES HAVE LANDED—Newest use for Lumite woven fabric is for seat uphol- 
stery in U. S Marine Jeeps. Lumite fabric, says its producer, can ‘'take it'’ from heavy 
equipment, weathering, and rough treatment. It is easily cleaned with soap and water 
or cleaning fluid, reports the firm. 
street from the firm’s new and 
used-car building. The new build- 
ing, which contains 28,000 square 
feet of floor space, has two floors 
devoted to service departments. 





EXTRA 
WEAR 


AVERAGE 
WEAR 


RE-BORE 
RE-BUILT 


MODERATE UGHT ACTION 
ACTION _ 


Pus SPIRO-SEAL, the continuous 


steel ring, changes action automatically. 


f? 
Zquals- GENUINE ALL-PURPOSE ACTION 


Another important reason why 
you need never worry about harsh pressures with RAMCO 


=. Stenz, district manager, the 

‘ompany said. | 
Skid-Proof Rug 

NEW YORK.—Si‘dney J. Allen, 


resident of Allen Industries, Inc., 
Jetroit, manufacturers of automo- 
ive pads, batts and felt trims, won 

1950 home safety award at the 
National Safety Awards Dinner 
here for his company’s latest pro- 
duct—Allen rubber-loc rug cushion. 
The cushion keeps rugs from slip- 


ping. 


Think of the Ramco Inner-Ring as a cushion, a 
stabilizing agent between the piston and cylinder 
wall that RETARDS VIBRATION, RESISTS PISTON 
SLAP and PREVENTS BARREL FACING OF RINGS. 


Think of the Ramco Inner-Ring as a pillow... 
not a pressure force .. . and you'll understand the 
engineering reason why the Ramco Inn«¢ r-Ring is 
suited for operation in any cylinder from re-bored 


to badly worn. 


That's why the Ramco Inner-Ring also is an im- 
portant contributory factor to the All-Purpose 
character of the Ramco 10-Up Ring Combina- 
tion. Along with basic Ramco Spiro-Seal and 
many other factors. Ramco's patented Inner-Ring 
makes it possible for you to GUARANTEE BOTH 
RINGS AND LABOR for 10,000 MILES or One Year! 


Better see your Ramco Jobber about full details 
on the Ramco RE-POWERING Method. Ramsey 
Corporation, St. Louis, Missouri. 





Service Customers Get 
Complete Vacuum Job 


KOSCIUSKO, Miss.—Mid-State | 
Motor Co. is advertising that it | 
will give a complete vacuum | 
job to every car passing through | 
its service department. 

It is also setting up a complete 
upholstery - cleaning “special” | 
based on a recent used-car re- 
conditioning clinic held in its 
territory. 








Copyright 1950, Ramsey Corporation 





Year after Year, Better and Better, Yet, UN 


CH ic 
DESIGN Since Originated by Ramco Many Ye 
RE POWER WITH RA MCO Uu 


ALL-PURPOSE PISTON RINGS 
Unchanged except for the Better through continuous engineering 
perfection of detail. No obsolescence loss or risk of performance 
disappointment due to frequent design changes. 
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FOR TRANSMISSION OILS—A Hydramatic 
oil pump with only three moving parts has | 
been introduced by Balcrank, Inc., Cincin- 
nati. The hand-operated model 1844 dispenses 
all automatic transmission fluids at a rate of 
one pint per six pump strokes, says the firm. 
Standard equipment includes a five foot, one- 
half inch hose, eight-pint non-totalizing meter, 
one straight and one hook-type anti-drip noz- 
tle and dust cap. | 


FOR WELDING UNITS—A 400-ampere weld- 
ing transformer—model 400E—has gone into 
production at A. O. Smith Corp., of Mil- 
waukee. The unit features a welding range of 
70 to 585 amperes, says the firm. Fan motor 
and capacitors of the 400E ate accessible for 
maintenance through the hinged door at the 
front of the machine. A heavy-duty motor and 
fan blade provide high velocity air to clean 
and cool the coils. 








ae 


CHEVROLET BRAKE SHOE TOOL—A de- 


BRAKES CAR IN TOW — Wood-Williams- 
Copp Mfg. Co., Ypsilanti, Mich., has gone 
. 7 ee ®- | into production with the Williams automatic 
vice to remove and install the friction pin : 
lock securing the links of the shoe is an-| rake for use with the Red Arrow tow bar 
nounced by B & B Mfg. Co., Oakland, Calif.| for use in auto deliveries. When the brakes 
The tool has two claws hinged to a curved|are applied in the front car, the Williams 
lever to relieve the spring pressure on the| brake is activated. The slight pressure of the 
friction pin lock washer, rear car pushes on a heavy steel slide which 
works the lever that pulls the cable attached 
to the brake pedal of the rear car. This 
applies the brake and lights the stoplight of 
the rear car. 


Lim. * * * 
° = 


+ . > 





SMOOTHS CAR'S RIDE — ''From riding 
like a lemon to riding like a limousine in 
10 minutes,"' claims Larson Automotive Sup- 
plies, Puente, Calif., manufacturer of Glide- 
O-Rides, a product which puts the glide of 








FOR OFFICE WORK—An accessory for Un- 
derwood standard typewriters is a _ visible 
ball bearings between automobile spring index card feature designed for handling of 
leaves. Installed by using a screw driver to|¢@rds for visible index systems that require 
pry the spring leaves apart and slipping them| typing on the extreme bottom of the card. 
in, Glide-O-Rides consist of long-wearing steel | The unit can be attached or removed by the 
balls held in a patented, thin steel keeper.| operator, and no tools are necessary. 





AIR CONDITIONS CAR'S INTERIOR—A unit involving use of a refrigerant under com- 
pression which Lone Star Olds Cadillac Co., Dallas, announced last year has been reduced 
in size and price, says N. J. De Sander, president of the firm. Frigikar is being produced 
at Lone Star's plant at 2311 Ross Ave. A view under the hood shows the condensing unit 
installed between the radiator and the grille. Back of the radiator is the compressor, driven 
by the car's engine through @ belt attached to the crankshaft. A three-way selector on the 
dash controls the interior temperature. The cool-air ducts are located on rear package fray. 





FOR MAILING JOBS—A posting table with 
a 24 by 28 inch composition top is announced 
by Herring-Hall-Marvin Safe Co., Hamilton, 
©, The steel table stands 30 inches high and 
has a deep utility drawer. The table is cited 
as large enough for adequate posting space, 
plus room for "'in'' and "out" baskets. 





FOR COUNTER DISPLAY — Anderson Co., 
Gary, Ind., offers dealers a ‘'complete"’ wind- 
shield wiper replacement department includ- 
ing arms, blades and motors, in a counter 
space 17 inches wide by 22'/, inches deep 
with the two cabinets illustrated. The two 
cabinets may be used separately. 
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SPRAY POWDER LUBRICANT—Lub-a-Spray, 
a Graphitoid lubricant produced by Panel 
Mfg. Co., Milwaukee, is said to protect 
metals from rusting and corrosion as well 
as lubricating. The product is applied by a 
puffer gun. The company's counter display 
holds 24 units 





FOR REBUILDING CARBURETORS—A kit 


which contains all parts that should be re- 
placed when renewing a unit is announced 
by Guaranteed Parts Co., Seneca Falls, N. Y. 
Each kit contains illustrated instructions for 
the job. 


NEW PRODUCTS 












CLEANS COOLING SYSTEMS—The 1950 
Pressure Purger which removes grease, grime 


and rust from the cooling system and motor | 
Choidun Mfg. Corp.., | 
The unit forces a chem- | 


block is announced b 
New Haven, Conn. 


ical back and forth and the removed sludge 
is brought into the glass container where it is | 
trapped by filters | 





FOR 1941-51 FORDS—A 
buretor for six-cylinder Ford engines is an- 
nounced by Tillotson Mfg. Co., Toledo. Fea- 
tures of the unit, report the firm, are a fixed 
"fast idle'’ control mechanism that prevents 
stalling during engine warmup and an “‘anti- 
teapot" construction to eliminate carburetion 
difficulties when a car is on a hill. 


* * s 





|removing or installing cylinder studs is an- 
nounced by Owatonna Tool Co., Owatonna, 
Minn. This tool turns on its own center and 
is not eccentric; its maximum diameter is 
| two inches and can be operated with either 
| '/a-inch drive socket handle or a one-inch 
open-end box wrench, says the firm. 











LOW-PRICED MODEL—The Comet Special, 
a visor which has been redesigned to reduce 


| 


cost, is announced by Aske Products, Inc., 
1015 Fisher Bidg., Detroit. The Special has a 
narrower stainless steel center section and is 
painted a neutral vey: The firm also mar- 
kets the Comet Skyshield and the Comet Sky- 
master in the higher-priced lines. 








replacement car- | 


FOR CYLINDER STUDS—A stud wrench for | 


SERVICE SECTION 








KEEPS DISPLAY BATTERIES CHARGED — 
A seven-battery merchandising rack with built- 
|in charge preserver is being offered to Wil- 
|lard Storage Battery Co. dealers. In addition 
|to the new rack, Willard has introduced a 
|large curb sign painted in red, white and 
| black. The sign is 3/2 feet high and the 
| panel is 31 inches wide. 


+ * * 


FOR WELDING, CUTTING JOBS — Light- 
weight headrest spectacles for eye protection 
are being produced by General Scientific 
Equipment Co., 2700 W. Huntington St., 
Philadelphia. All plastic, the product dis- 
tributes the weight over the entire head. 
Regular glasses can be worn under the spec- 
| tacles. 


| 
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| FIXES CRACKED BLOCKS —Tincher Alloy 
Seal for filling cracks in cylinder blocks and 
|}heads is being distributed in a new con- 
tainer by Tincher Products Co., Sycamore, Ill. 
The can is packed to contain 20 ounces by 
weight. 


GLOWS AT NIGHT—Luminous name plates 
by Wilson Co. of Boston are available in 
several color combinations. Besides the '‘'safe- 
ty'' plates pictured here, Wilson says it will 





make special order plates for advertisers, 

clubs, cities and schools. The plates come to 

dealers with a counter display, Wilson says. 
(Continued on Page 33, Col. 1) 
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ON -ERVICE SECTION ire F 33 
| incorporated in two new Sun fast | Reversible Sealine 
i } battery chargers introduced by Sun = | 
} i ‘ 
| New Products  Musctsie Corp, G05 Avondale Ave. [And Cutter Offered 
| Chicago. A _ standard model for The two-way nee an Kove . 
ediaieias dinida: Witla six-volt batteries and heavy-duty | ter, a reversible razor- hee 
= {model for six and 12-volt batteries | See Com, & ae Sy Se 
Neapco. Complete interchange data/are said to have an automatic! i | Mfg. Co., 5850 Forsyth, Detroit 
is also included on car models from | switch-over, four settings for fast | | 2, Mich, ; 
i 1934-50, says the company. and medium charging, four settings | With the blade turned in, the 
ee ai for slow charging, low current con-| FOR TORQUE WORK—Adjustable to any| device can be used to = ese 
Sun Electric Introduces sumption through the use of sele- the dom00 py aaa ie . SE eae hype peter ern 
Two Battery Chargers nium rectifier plates, automatic Co., Los Angeles. For short torques the , ‘rape ice sree 
7: gers resetting circuit breakers protect- oett handle is used and for long torques the| The dealer’s name and address 
Innovations which protect both/ing both AC and DC circuits, and | $xtension can be added. The re a et | can be inscribed on the handle. 
battery and charger a are said to be a forced air r cooling system. long and with two extensions it is 74 inches. | (Continued on Page 34, Col. 1) 
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CLEANS CARS AND DEALERSHIP — Com- F 
pressed air-actuated cleaner that vibrates at ‘ ae 
the same time it sucks, pulls deeply em- 
bedded dirt from upholstery of new and used 
cars, will handle upholstery wash foam from 
seats and headlinings, the maker states. It 
also removes dirt from parts stock bins. 





_ ora 7" ago 


Comes with two lengths of handles and sev- 
eral adapters. 
electric motors needed. Made by 
Maccabees Blidg., 

* * * 


Only two moving parts, no 
Wm. N. 


Patterson, Detroit 2. 
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Looking Ahead Throug 
FITS ALL CARS, TRUCKS—For replacement PLEXIGLAS Visilite Sun Visor snaps into place 
crank, teas ox, windew emges, Retina PLE saeea ee octet eee 
duced plastic Kranknobs in two colors—tan 
and white. Each knob has a self-adjusting 
screw which allows fitting to all sizes of 
handle shafts, reports the firm. 
* * oa 
7 efze e 
Visilite Sun Visor Ends Glare— 
e * - 
Sells on Sight—Piles up Profits 
Custom built for all cars from 1942 on. Easily installed 
in one minute on curved windshields. Demonstrates and sells 
itself — on sight. Approved by leading new car manufacturers. 

Here’s a money-maker for automotive dealers The Visilite actually sells itself. Experience proves 
and servicemen. Visilite Sun Visors sell on sight that 75% of new car customers who see Visilite 
to every driver who wants freedom from glare on a show-room car—buy it. It’s one of the 
and eye-strain. Made of optically-true green fastest-selling, easiest-to-install accessories you 
PLEXIGLAS by the Visilite Corporation. can stock ...and it’s profitable. For full details 

‘1 7 ee 4 get in touch with Visilite Corporation, Saginaw, 
y = — . T* “ye Te . . 
In 60 seconds, you can snap Visilite into plac Mich. The Visilite Sun Visor is just one of many 


rc ew 


inside curved windshields. 
glass, Visilite banishes 88% 
glare, reduces sun heat, increases driving safety 
and reduces driver fatigue. It does not interfere 
with clear view or the color of traffic lights. 


Flush against the 
of sun and road 





FOR DISTRIBUTOR TESTS—For checking and 
adjusting full vacuum-controlled ignition dis- 
tributors as used by Ford, Lincoln and Mer- 


cury, Price Instrument Engineering Co., New- 
port News, Va., announces the Lo-Vac Ma- 
nometer. The unit can be adapted to distribu- | 
tor test fixtures as is shown above. 

* * * 


Chassis Parts Added 


To Neapco Line 


Neapco Products, Inc., Pottstown, 
Pa., has announced the addition of 
a complete line of chassis parts. 
Kits are now available in standard 
packages, All replacement kits for 
each car and model are shown in 
one listing in the catalog issued by 


Full Address, Please 


To avoid inconvenience to our 
readers, Automotive News has 
adopted the rule that firms sub- 
mitting items for the New Prod- 
ucts section must list their com- 
plete address—street and num- | 
ber, city and state. | 


PLEXIGLAS is a trade-mark, Reg. U. S. Pat. Off. and in 
principal foreign countries. 








applications of PLExicLas acrylic plastic in the 
automotive field. Others include rear windows 
for convertible cars, tail and stop light lenses, 
steering wheel medallions, radiator ornaments, 
escutcheons and instrument panel dials. 


CHEMICALS FOR INDUSTRY 


ROHM & HAAS 
COMPANY 
WASHINGTON SQUARE, PHILADELPHIA 5, PA. 


Representatives in principal foreign countries 
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and the other is a floor model. 


New Products . 


(Continued from Page 33) 


The C-4 line = yee tnend a - 360-Degree Swivel Coupler 
halt products for automotive an 7 
castecined equipment is described | Marketed by Universal 
in catalog 501-CA, just issued by | An_ all-steel 360-degree swivel | 
Coopers Creek Chemical Corp.,|coupler for grease guns has been| 
placed on the market by Universal | 
Lubricating Systems, Inc., 704 Al-| 
|legheny Ave., Oakmont, Pa. Known | 
es las the Universal No. 360, this swivel | 
< wm |coupler is said to have a patented 
a swivel action which locks it auto- | 
ea matically and instantly in any one|side sway and overloading of automobile 
of 16 stations on a 360-degree| springs is claimed for a hitch being pro- | 
swivel. The swivel coupler can be | duced by Marine Safety Equipment Corp., | 
freely releaséd from grease fittings 
at pressures as high as_ 20,000 
pounds, seals at high or low pres-| unit's hitch, which fits to the axle, can be| 
sures, even on worn fittings and|removed in a few minutes. The device has | 
is designed with maximum eA approved by the New Jersey depart- 
larity to eliminate leakage at the | javentor, Milton's. 
various positions where it is used, | 
MOVING COLOR DISPLAYS—Scott Movie-| says the company. 
Sign allows the advertiser to show a picture é “ ‘ 


of his product encased in a wooden display 
case. A sales message moves on a horizontal Brandt Makes Presses 
| 
Two five-ton capacity hydraulic | 


| 


West Conshohocken, Pa. 










Voorhees. 
* * * 


| Baldor Exhaust Fans 


|Come in Three Sizes 
film to catch prospective customers’ atten- | 
tion. Manufacturer is Scott Products Co., 
Defiance, O., and national sales agent is| Pres 
James A. Norris Co., New York. |} C, 





Gath 
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the Portable # 
PHOTO-SCOPE || 


wx $16 50° 


An outstanding addition to the famous line of 
Weaver Headlight Testers pioneered by Weaver 
over 20 years ago. . . the Photo-Scope is a truly 
portable tester that will roll in a straight line. 
Can be moved and used anywhere in a shop hav- 
ing a reasonably smooth floor. One man can 
calibrate it to floor slope in less than one minute. 
Counterbalanced head with all mechanical move- 
ments simplified. 100°, photo-electric operation. 
Maximum beam candlepower always indicated 
when beam is properly aimed—no separate 
operation required. The Photo-Scope is new and 
improved for all shop needs at a new economical 

















price. 
tud nou 
q at 
= Ray-O-Scope is portable too! 
a Weaver's new Model WX-50 Portable Ray-O- 
: Scope is an improved version of the popular 





WX-40. It is equipped with patented 4-cell photo- 
electric cell unit, high-low left-right aim meters 
and candlepower meter in one case on front of 
tester. Headlights are aimed with precision—en- 
tirely by instrument. Extreme accuracy and high 
speed checking now combined with portability. 


WxX-50 


jvdilable with pe 


Both Photo-Scope and Ray-O-Scope 
Models WX-46 and WX-51 


nent track type base in 


See your authorized Weaver Jobber for a demonstration or write 
us for Bulletin AN-473 on the new Weaver Headlight Testers. 


WEAVER MFG. CO., SPRINGFIELD, ILL., U.S.A. 


* * * 


| Cole-Hersee Connector 
Available in 4-Point Unit 
Cole-Hersee Co., 20 Old Colony 
SPE: |Ave., Boston, has announced that 
HOUSE-TRAILER HITCH — Elimination of | its heavy-duty lock-type connector | « 
is available in a four-point unit. 
The sealed latching device per- | 


| Point Pleasant, N. J. The Trailmaster makes| mits the unit to uncouple if the | 
| it unnecessary to use a dolly on the trailer truck and trailer 


or helper springs on the car, it is said. The} nected manually, without rupturing | 
the unit, says the company, 


* * ” 


ment of law and public safety, reports its Meehanite Book Reviews 


Casting Design Principles 
A 62-page book entitled “Funda- | tries, Columbus, 
|mentals of Casting Design as influ- 
jenced by Foundry Practice” 


sses are being manufactured by Ave., St. Louis, announces develop-|Corp., New Rochelle, N, Y. 
R, Brandt Machine Co., Inc.,|ment of a line of exhaust fans in| Written by Oliver Smalley, pres- | 


HEADLIGHT TESTERS? 


OG Haye YOU cept), WEAVER’S NEWEST 









substantial steel 


is not discon-| 


has 


lis a guide, providing examples 


rules to be followed. 
* + * 


- 


| 





| 
| 


~ | warmer into action, says the firm. 
| * * * 


| Som 
e RGS 6-101 

| TN gage 

| ae - ] 
| i RGS 6-102 


a 





VOLTAGE REGULATORS — By developing 
two new models, American Bosch Corp., 
Springfield, Mass., now has available a sim- 
plified line of voltage regulators which makes 
it possible to service practically all cars by 
carrying only three types in stock. The re- 
vised line is being introduced to dealers in 
@ merchandising package called the ‘'Three 
for All’ regulator kit which contains one each 
| of three regulators, application specifications 
and installation instructions. 


| 
| 
| 
| * * * 
| 





ALL-PURPOSE TORCH—Precision Engineer- 
ing & Mfg. Co., Saginaw, Mich., has an- 
nounced production of its butane-propane 
gas torch, the Precision torch. The unit 
weighs four pounds fully loaded, is capable 
of generating heat up to 2,200 degrees, says 
| the firm, and is designed for light brazing 
soldering and other heating operations. 





* * * 


Dress for Work 


Industrial Uniform Co., Wichita, 
Kans., has issued a catalog showing 
its line of coveralls, matched shirt 
and pants uniforms, jacket and 
pants sets, and shop coats, A wid: 
range of sizes, colors and styles 
are shown. 





AIDS IGNITION WORK—A power timing 
| light for 6 or 12-volt ignition systems is an 
nounced by Electric Heat Control Co., 9123 
| Inman Ave., Cleveland. Power for the blue 
| white beam is provided by a built-in ampli 
| fying power-pack. The manufacturer claims 
this design gives more than twice as much 
| light as conventional units and makes igni 
| tion timing easy even in direct sunlight. 


| (Continued on Page 35, Col. 1) 


SERVICE SECTIO\ 


| York, Pa, One is a bench model | 16-inch, 20-inch and 24-inch sizes. | ident, the book deals with the bas c 
By using a deep-pitched blade | principles involved in engineeri: g 
and a large motor, each fan moves|design as a means of obtainirg 
a large volume of air, it is said.| Uniform quality castings. The boc k 
Other features, the company says 
jinclude direct drive, ball bearings} 
|of the sealed-for-life type, rubber- | 
|; mounted low-speed motor of capaci- | 
|tor-run type, a 
case and metal grill which guards 
the fan blade on the inside. 


*|correct and incorrect design pra - 
tice and offering a series of defini e 


FOR SUMMER, WINTER—The Arvin 300 car 
heater, we to Noblitt-Sparks Indus- 
nd., the manufacturer, dou- 

| bles as a summer ventilator by keeping the 
| car's own right-hand air duct in use. The 
| heater permits triple control of temperature 
Baldor Electric Co., 4353 Duncan| been published by Meehanite Metal | and circulation through use of a variable- 
speed blower switch, dash temperature con- 

trol and a defroster control which shuts off 
the defroster and automatically puts the foot- 
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‘RVICE SECTION 


New Products 





(Continued from Page 


A 20-page Rivnut data book for| install 


designers and engineers with prob- 
ioms of blind fastening or riveting 
has been published by B. F. Good- 
rich Co., Akron, It will be distrib- 
uted by Goodrich salesmen to com- 
panies with fastening problems and 
mailed to users of Rivnuts. Re- 
quests should be sent directly to the 
company on business letterhead. 


* * * 


Body Shop Business Plan 


Introduced by Kellogg 

Kellogg division of American 
Brake Shoe Co. recently introduced 
a merchandising plan which is said 
to stimulate refinishing and body 
shop business. Termed the “brake | 
shoe turnover plan to double your) 
body shop business,” it points out | 
the sources of undeveloped refin- | 





with which to tap these 
of new business, according to Amer- 
ican Brake Shoe Co., Kellogg divi- | 
sion, 97 Humboldt St., Rochester, 
iu, me 





FOR PLASTIC SEAT COVERS—A combina- 
tion liquid cleaner and static eliminator, 
called Parko Static-Stop, is being produced 
by Park Chemical Co., 8074 Military Ave., 
Detroit. Annoyances caused by static elec- 
tricity are ‘‘pin-prick’’ shocks and the fre- 
quent irritation of lightweight clothing cling- 
ing to the wearer's person. Static-Stop is| 
wiped on, allowed to dry and then wiped off. 


* * * 


Waterproof Seal Produced 


For Ignitions by Sherolite 

Research and development has 
been completed for GMC’s Coach 
& Bus division on a water-repellent 
ignition seal to be distributed by 
GMC. 

The product, developed by Shero- 
lite Chemical Corp., 2201 Amster- 
dam Ave., New York 32, functions 
primarily as a protective coating 
on metals, wires and electrical sys- 
tems against such corrosions and 
damages as are effected by water, 
condensation, leakage, acid, fungus 
and rust. 





SALES table 


TABLE — A _ merchandising 
which is 60 inches long, 30 inches wide and 
33 inches high is announced by Lyon Metal 


Products, Aurora, Ill The unit's top and 
center shelves have built-in rails for various 
displays. Bins with glass tops are also 
provided 


* * ’ 


Bulletin Describes Hose 

A two-page bulletin describing 
Rub-Bub neoprene flexible radiator 
hose is announced by Samuel Moore 
& Co., Mantua, O. The bulletin 
States that the new hose is of 
heavy-duty, high-pressure construc- 
tion with alternate layers of syn- 
thetic rubber and heavy canvas 
fabric with a neoprene core. The 
hose is said to be flexible, easy to| 





grease, cleaning and antifreeze so- 
lutions, 





4 é SPRAYS DRY LUBRICANT—The Jet sprayer, - 
ishing work and provides the means | produced by Container Speciality Co., 2034 Special 
sources | ©. 22nd, Cleveland, contains several thousand 
; shots of graphite or white mica, reports the 
firm. The unit 
inches in diameter. 
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Dartnell Claims Solution 


To Crowded File Cabinets 


The problem of overcrowded fil- 
ing cabinets has been 
cording to Dartnell Corp., 4660 Ra- 
venswood Ave., Chicago 40, 

In its recently published “Cutting 
| Filing Costs,” it explains the use 
|of retention and disposition sched- 
|ules which, Dartnell says, establish 
|the period of time each record 
|}must be kept and when it can be 
| destroyed 


34) 


and highly resistant to oil, | 


* * + 
Nut Sample 
| Townsend Co. offers a sample 


card of its new product, the Tuff- 
|lok nut, now available to the trade. 
|Four sample nuts are attached to 
| the card for inspection. For a copy, 
write the company at New Bright- 
on, Pa. 

+ + * 


Hydra-Matic Tool Catalog 


Released for K-F Dealers 


Miller Mfg. Co., 5919 Tireman 
|Ave., Detroit, has released a free 
|}eight-page brochure with more 
than 30 pictures showing how its 
tools make Hydra-Matic 


is 4/2 inches high and I'/2 


developed to provide Kaiser-Frazer 


solved, ac-| 


service safe, fast and dependable, | 


says the company. These tools were | stop on upgrade enable him to start again 


1950 


dealers with tools required for new- 
car inspection, pre-delivery serv- 
ices, maintenance and _ overhaul 
services. 


* * 
49 Speed Grip Sizes 
Forty-nine stock sizes of the 
Speed Grip nut retainer have been 
established by Tinnerman Products, 
Inc., 2036 Fulton Rd., 


* 


lished recently by the firm, 


* * * 





FOR AUTOMATIC DRIVES—An_ auxiliary 
pedal developed for cars with an automatic 
clutch is announced by Hold-N-Bar Co., 8630 
W. Outer Drive, Detroit. This pedal—Hold-N- 
Bar—is bolted to the brake pedal and se- 
cured by locked nuts. It is claimed to stop 
car-creeping, facilitate parking, prevent stall- 
ing, permit the driver to put his car into 
reverse with greater ease, and after complete 


without rollback. 


Cleveland, | 
and are described in a booklet pub- | 





| LIGHTS WITH EMERGENCY BRAKE—Ek- 
| lind Tool & Mfg. Co., 2629 N. Western Ave., 
| Chicago, has announced an emergency brake 
| signal-lite. It features a plastic escutcheon 
| (shield over the bracket behind the red cap 
| covering the bulb) in red, ivory or brown. 
| When ignition switch is turned on, a red 
| warning light indicates emergency brake is 
}on. The red plastic cap can be removed to 
| make a@ map or reading light in the front 
| seat. 
* * * 


Lumite Offers Booklet 


| A 22-page product booklet, “Lu- 
mite Woven Fabrics,” has been 
| published by the Lumite division 
of Chicopee Mfg. Corp., 40 Worth 
St., New York 13. It describes vari- 
ous qualities and uses of Lumite’s 
insect screening, decorative and up- 
holstery fabrics and specialty fab- 
rics. 


(Continued on Page 36, 


Col. 1) 





We can help you make more contacts .. .and keep 
them ...with our great new Contact-Builder. Get 


details from your Socony-Vacuum Representative. 


SOCONY-VACLUM OIL COMPANY, 


INC. 


SOCONY-VACUUM 
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New Products 


(Continued from Page 35) 


| Claim Paint Remover 


Eliminates Scraping 


Aircraft-Marine Products, Inc., 
1482 N, Fourth St., Harrisburg, 
Pa., has announced a quick-act- 
ing liquid paint remover which is 
said to eliminate tedious buffing, 
scraping and sanding. The liquid, 
known as formula 22, is brushed 
over the to-be-removed surface 
and after a few-minute waiting 
period the loosened paint can be 
rubbed off with a rag, the com- 
pany says. . 

* * > 


Shofield Offers Chart 
Describing Repair Items 





BACK-UP LIGHTS—The lamps, produced by 
Yankee Metal Products Co., Norwalk, Conn., 


from the Schofield Mfg. Co., 


are of chrome-plated brass, 2% inches in 
diameter and are designed for a_ flush 
mounting. The apparatus comes complete in 
its own counter display package. 


and is drop-forged from alloy steel. | 
| 


* * * 


1949-50 CHEVROLETS—A wrench for 
inaccessible" starter bolts on 


FOR 
the "almost 
1949 and 1950 Chevrolet cars has been an- | 
nounced by Owatonna Too! Co., Owatonna, 


| 
Minn. This tool permits access to the starter| Fire-Retardant Paint 


bolts without removing the solenoid, reports | 
the firm. The wrench has a %-inch opening | 


* * * | 





| 
panels are installed, says the com- 


pany. 


dations on materials and proced- 
ures for a wide range of automo- 
tive cleaning operations, including 
steam-detergent cleaning. 


* * ? 


|K-D Re-Edits Shop Manual 
|For Ford-Built Motors 


The K-D valve service manual 
'for all Ford-built motors has been 
| re-edited and brought up to date 
(1949-50 engines included). In print 


isince 1937, it contains servicing 
procedures, diagrams, tolerance 
charts and service tool require- 


ments in complete detail, says K-D |} 
Mfg. Co., Lancaster, Pa. 


* * * 


Offered by Flame-Seal 


Flame-seal, a fire-retardant in- 
terior paint, is being introduced in 





SERVICE SECTION 
is available only in semi-flat whi e, 
while Flame-Seal Imperial com :s 
in a range of seven pastel colo s. 
The company is also introduciiig 
Quench for flame-proofing all kin is 
of fabric. 

7 x * 


Rayon Booklet Published 


A booklet describing Condura 
rayon, which is said to reduce in- 
dustrial, manufacturing and main- 
tenance costs, is available from 
the Rayon division of E. I. duPont 
de Nemours & Co., Wilmington, 
Del. 


* * * 


Rubber Work Suits 


A catalog section on its work 
suits, made both with rubber and 
with Koroseal, has been published 
by B. F. Goodrich Co., Akron, and 
is available upon request. 


* * * 


The 1950 Schofield select-o-chart On Automotiv 
of autobody replacement panels and | 
body repair items may be obtained 
1140 
E. 222nd St., Cleveland. This wall 
hanger, in three colors, gives classi- 
fied descriptive data and diagrams 
which explain and show where 


Oakite Revises Booklet | SEFtOr cz 
| Michigan and Ohio for the first 
| time, according to Flame-Seal Corp. 


e Cleaning 

Copies of a revised edition of the|of Ohio. 663 Spitzer Bldg., Toledo. 
booklet “Modern Cleaning Methods | Es: : am , 
in the Automotive Service Field” | The aah ten tae thee has been | 
may be obtained from Oakite Prod- | tested and listed by Underwriters 
ucts, Inc., 157 Thames St., New | Laboratories, Inc., the company an- 
York 6. }nounced. Packed in one and five- 
The booklet contains recommen-' gallon pails, Flame-Seal Standard 
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We'e not going out 
ona limb / 


..»wWhen we claim—and without reser- ‘ ‘ 
; et Advertisements like 
vation —that any car owner who con- 


sistently uses 100% pure Pennsylvania 


EVENING POST, H 
TRY GENTLEMAN 


motor oil will use /ess of! than before 
and will reduce engine wear and costly 
repair bills caused by inferior lubrication. 


This claim is based on a fact well known 
to every oil man and automotive engineer: 


The quality of the crude oil from the 
Pennsylvania Grade Region of the 
U.S. has never been equalled by any 
other oil field in the entire world. 


“talk” to your present 


keep on telling them 


: buy Pennsylvania oil. 
From this crude come the only motor 


oils, that, by law, are entitled to say in 
their advertising and on their containers: 
“Made from 100% Pennsylvania Grade 
Crude Oil”—the highest grade crude 
oil in the world. If you want to keep 
the power you bought ask for and insist 


on 100% pure Pennsylvania motor oil. same time. 


inently. 


your brand of 100% 
motor oil. 





For your protection, only oils mode from 100% Pure Pennsylvania Grade Crude 
which meet ovr rigid quality requirements are entitled to carry this emblem, 
the registered badge of source, quality and membership in our Association 


PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 


Oil City, Penasylvanie 


view umeee 


Oil City, Pennsylvania 





are you telling ~ 
and selling? 


throughout 1950 in LIFE, SATURDAY 


SIVE FARMER, telling the story of 
Pennsylvania motor oil 90,000,000 times. 


Month after month this advertising will 


hundreds of other motorists who could 
and should be your customers. It will 


BUT THE REST IS UP TO YOU! You 
can’t sell the finest oil in the world unless 
people know you have it for sale. 


Here are two ways you can let them 
know and increase your oil sales at the 


1. Display your Pennsylvania oil prom- 


2. Use displays or curb signs advertising Fa 


Made from 





PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 





— ete ance anit enanteeninnnnened 


HAND-OPERATED GUN —K-P Mfg. Co., 
Minneapolis, announces a gun which is said 
; to eliminate air pockets, assuring a uniform 
. grease charge. The device has a_ six-ounce 

capacity and weighs two pounds when filled. 

’ The gun is 10 inches long when empty and 
: 14 inches long when loaded. 
* * * 


0 


Chemical Firm Develops 


|Combination Cleaner 


| A carburetor, fuel line condition- 
er and work bench cleaner called 
Carb Master is being introduced by 
Rust Master Chemical Co., Cam- 
bridge, Mass. 

| Carb Master dissolves 


carbon- 
sludge, gum, varnish and lacquer 
deposits and absorbs any moisture 
or water that may be present in 
the fuel line and carries it through 
the exhaust as vapor, says the com- 
pany. 


OLIDAY, COUN- 
and PROGRES- 


customers and the 


why they should 





“APPLIED IN 20 MINUTES"—A liquid auto 
said to require no polishing, rubbing 
or buffing has been developed by S. C. John- 
son & Co., Inc., Racine, Wis. Car Plate, the 
firm claims, gives a better and more pro- 


tective finish than paste waxes. 
* * * 


this will appear 
| 


pure Pennsylvania \ 





the highest grade crude oil in the world 


COPYINGNT 1837 A AY POOMMSTA amd GABE CHNOL Om A3S9CIIOR 
NRA mame REGUS TURE OA PATENT Br rice 


BLEEDER SCREW SET—An assortment o 
all sizes and types used in hydraulic brak« 
wheel cylinders is announced by the Auto 
motive division of Wagner Electric Corp 
6400 Plymouth Ave., St. Louis. Part No 
FL-278 is said to cover all vehicles, fror 
Passenger cars to heavy trucks. The contain- 
er is transparent plastic, 3!/2 by seven inche:. 


(Continued on Page 37, Col. 1) 
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(Continued from Page 36) 


Linmar division of Automatic 
Steel Products, Inc., Canton, O., 
has issued a 12-page catalog on 
Linmar water pumps for automo- 
tive replacement. These water 
pumps are factory duplicates of 
original equipment and all parts 
are interchangeable with those sup- 
plied by the car manufacturers, 
Linmar says. 

o 


DEALER GIVEAWAY ITEM—A clothes hang- 
er which clamps over a window without boit- 
ing or assembling is announced by K-D Mfg. 
Co., 526 N. Plum St., Lancaster, Pa. With 
the unit in place the window can still be 
closed. A special safety catch prevents hang- 
ers from falling off, says the firm. The device 
can be imprinted with the dealer's name. 


METAL DISPLAY—A shock absorber mer- 
chandising assortment is being offered b 
Briggs Shock Absorber Co., Cleveland. Eac 
kit contains 12 direct-acting Briggs shock ab- 
with factory-installed bushings. 
SupeRides, which 
Chrysler- 


sorbers, all 
Included are two Briggs 
are oversize shocks designed for 
built cars. 


* * 


Manzel Markets Remover 


For Oil Seals, Retainers 


Remover No. 1175-H, for grease 
retainers and oil seals of most cars 
and light trucks, is produced by 
Manzel, Buffalo 10, N. Y. It re- 
moves seals without disassembling 
the transmission output shaft, or 
drive pinion shaft on rear axle ap- 
plication, says the company. 

a * * 


PRESERVES TOPS—A top dressing for con- 
vertibles said to impart a dry, non-tacky 
finish to which dust particles do not adhere 
has been formulated by Champion Textile 
Finishing Co., 4939 S. Austin Ave., Chicago 
38. The dressing has a plastic resinous base 
which penetrates the fibers of the fabric, yet 
leaves the fabric soft and pliable. The addi- 
tion of a fungicide aids in retarding mildew 
and dry-rot, while special pigments are used 
to restore the original color of the top, the 
firm reports. The product comes in black, 
green, gray, tan and clear. 


* * * 


Remington Rand System 


Eliminates Typesetting 


Flexoprint, a system of producing 
printed directories, catalogues and 
various listing, has been placed on 
the market by Remington Rand, 
Inc., 315 Fourth Ave., New York. It 
is said to eliminate metal typeset- 


ting and allow copy to be set by 
regular office typists. 

Any typewriter equipped with a 
carbon ribbon and a suitable card) 
holding device may be used, and| 
only initial proofreading is neces- 
sary because all subsequent opera- 
tions are photographic, says the 
company. 

* + 
Offer Insulating Varnish 


An insulating varnish that com- 


* 


bines characteristics of other for- 


mulations into a single, general- 
purpose compound has been devel- 
oped by Irvington Varnish & In- 
sulator Co., 6 Argyle Terrace, Irv- 
ington, N. J., according to the com- 
pany. 


| Atlas Filter Said to Stop 


Sun, Headlight Glare 


Glare-Master, a product of Atlas | 
Specialty Mfg. Co., Chicago, is said 
to eliminate color or distorting 
| images while protecting against 
headlight, sky and snow glare. 
| Atlas says this green filter cre- 
ates no traffic light problem and 
is easily installed on most cars. 


1950 


Lg 


DIRECTIONAL SIGNALS—A line is an- 
nounced by J. W. Speaker Corp., Milwaukee. 
Automatic-canceling switches are available 
for late model Chevrolet, Ford, Plymouth and 
Dodge, and master control | switches and 
adaptor units for most other popular models, 
1942 through 1950, says the firm. The signals 
flash on front parking lights and rear stop 
lights. 
in the bo 


Therefore there are no holes to drill, 
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Sensors Tool Catalog 

A 20-page catalog, which gives 
buying and application information 
on the Dumore line of tool-post 
grinders, hand grinders, flexible- 
shaft tools, drilling tools and other 
equipment, has been published by 

Dumore Co., Racine, Wis. 
o 


Versatile Grease 
Shell Oil Co. announces that the 
manufacture of its Retinax “A”—a 
multipurpose grease—has been in- 
creased. The company says the 
grease can be used to lubricate 
wheel bearings, chassis fittings, 
water pumps and universal joints. 
(Continued on Page 38, Col. 1) 


* * 
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St. Joseph, Mo, The catalog pro-| Tractor Synthetic Enamel 
‘vides, at a glance, vital specifica- Produced by Arco Co. 
tions and features of 18 jack mod- 
els, the company says 


New Products 


(Continued from Page 37) 


| Story of Welding 

A 24-page booklet of photographs | 
jand articles on welding is now} 
|available. Copies are mailed free} 
|of charge to anyone interested in| 
jarc welding. Many of the articles| 
|feature time and money-saving ap- | 
|plications. Hobart Brothers Co.,| 
| Troy, O., is the maker, 


Spring 


Facts 





+ * + 


For Steam Cleaners 
DuBois Co.,- of Cincinnati, has 
|published a nine-page booklet on 
the operation and maintenance of 
steam cleaners. 





QD 1008 HG 6 bets Company Momongeheta, Pe 


+ * * 


|Auto Specialties Catalog 

FOR CAR RECONDITIONING—A book on . - | 
Dexter leaf springs is available from Liggett} Describes 18 Jack Models 
Spring & Axle Co., Monongahela, Pa. In 
“Spring Facts,"' there is a section on spring . 
inspection and service for service managers| provide jack users and buyers with 
or mechanics involved in a car reconditioning | an overall view of Ausco hydraulic 
program. The Dexter line covers cars and ; : » he San 
light trucks of all makes and models, says and mechanical jacks, has been is 
the firm. 











To Save Time.,. 
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---Eliminate Comebacks! 


The shortest. ; 
points—between the initial iris 0 engine 
and the completed repairssi® the straight line of 
Scientific Diagnosis. Why try to-match wits with the 
unfailing precision of modern electronic testers? Why 
not use this equipment to make your job easier, to 
save precious hours of time, to insure 
customer satisfaction and increased 
earnings? 
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Locate the Exact Cause of Engine Failure 


With the SUN Master Motor Tester you cut out the guesswork, 
the unnecessary work and the uncertainties of completed repairs. 
You compare accurate, dependable, conclusive test results with 
the manufacturer’s specifications. You know exactly what needs 
to be done and you know when the job is done right. All of this is 
done in a minimum of time with a minimum of work and with 
assured customer satisfaction. 


To insure the most efficient Diagnosis Procedures and maximum 
time-saving, work-saving benefits from this equipment, SUN 
furnishes a complete 112-page Diagnosis Procedure 
Manual with each Master Motor Tester. Present 
owners of SUN Equipment can obtain additional 
copies of this new Diagnosis Procedure Manual for 
$1.00 per copy. 


Heavy-Duty Accessories for Truck and Bus Testing are Available! 
SUN Master Motor Testers equipped with 15 foot leads 
are avilable for truck and fleet shops. Heavy-Duty 
Battery Starter Testers, Volts Ampere Testers and 
Power Timing Lights are also available for 6- and 
12-volt systems, 


GET THE COMPLETE STORY... 
write for your copy of the new SUN Scientific 

Automotive Service Equipment Catalog. It's 
yours without cost or obligation! 





its maker, Boyle-Midway, Inc., 22 E. 40th St., | 
New York, provides a glass-hard surface that 
; | will last six months and will keep moisture | car's ignition, Save-A-Life lock, produced by 
A four-page catalog designed t0/ ang heat from penetrating paint and chrome | Sellwell Industries, Buffalo, automatically locks 
surfaces. The firm says the silicone process| the doors when the motor is started. A switch ait . Hees ‘ered 
allows the user to "wipe it on and wipe it|on the dash, however, allows the driver to Revised Edition Of 

off.’ 
cng .. | gram's "High Stakes,’ 

sued by Auto Specialties Mfg. Co.. | Autobrite. 

























_ SERVICE SECTION 


A line of tractor and implement | 
synthetic enamels is announced by | 
Arco Co., Cleveland. 

The firm claims exterior durabil- | 
ity and good color retention for| %_ 
|the product. Arco says the enamels | 
|are adaptable to finish require-| 
| ments of all types of machinery and | 
jother metals. 






spread and 


METAL FILLER—It can be 
| worked repeatedly and is “tough enough to 


be disc sanded,"' according to Minnesota 
Mining and Mfg. Co., St. Paul 6. Is a paste 
| like material recommended for use in filling 
| rust pits, dents, scratches and holes in auto- 
| body metal. It is used like body solder, but 
| without the necessity of heat or tinning com- 
| pounds, the company adds, and has ‘excel 
| lent cold shock resistance’’ at temperatures 
KEEPS CAR DOORS SHUT—Operated by 4/ down to 30 degrees F., it was reported 





| 
SILICONE AUTO POLISH—Autobrite, says | 


+ * * 


Here Wendy Waldron, star of Mono-| unlock the doors when the motor is running. |\On Lighting Manual 
polishes her car "'taaaees Gee tallies — prevents pas A 16-page revised edition of the 
- ——_—_—_— automotive lighting service manual 
is available from Westinghouse 
Lamp division, Bloomfield, N. J. 
It contains illustrated sales tips, 
instructions for replacing various 
|types of car lamp bulbs and de- 
'scribes a headlight adjusting and 
aiming procedure. 


* * * 


Storm-Vulcan Offers 


Advice on Bearings 


A service booklet, “Stop Bearing 
| Failures,’ has been published for 
users of reconditioned crankshafts. 

With illustrations the booklet 
shows the cause of most early bear- 
|ing failures, and how Microfilming 
|prevents them. It is offered by 
| Storm-Vulcan, Inc., 2504 Commerce 
St., Dallas. 


Accurately Test and Adjust 
All Distributors 


It’s good practice to check dis- 
tributors every 5,000 miles! With 
the sUN Master Distributor 
Tester this job is quick and easy. 
You can test and recalibrate any 
make or model distributor to the 





| DRAINS CRANKCASES—The Drain-All, a 
| unit said to be able to drain the oil from 
vehicle crankcases in three minutes, without 
hoisting or driving the vehicles over an oil 
| pit, has been introduced by K-P Mfg. Co., 
| Minneapolis. The oil is vacuum pumped 
f “ leteal ifi |from the crankcase into a five-gallon con- 
manulacturer's original specifi- jtainer through a tube inserted into the oil 


cations. You can detect wear, | measure opening. 

leaks in vacuum advance units, a 
| dwell settings, synchronization, 
etc. and assure customers of pre- 
cision timing. Operation is clear 
and simple. 


White Sidewall Cleaner 


Also Good for Metals 
| Palmer’s white sidewall cleaner 
iis said to remove dirt and curb 






- marks from tires, exhaust soot 
, = |from bumpers and can be used as 
|a brass and bronze cleaner. It is 





|made by Palmer & Phillips Mfg. 
Co., Georgetown, Tex. 
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Generator & Regulator Service and Overhaul is Simple 


There’s no need to job out this work when you have the SUN 
Generator & Regulator Tester. You can test and repair all 6- and 
12-volt generators and regulators right in your own shop with 
factory efficiency. The new SUN Generator & Regulator 
is designed and engineered for the average mechanic... 
you need not be an expert to master its operation. All 
manufacturers’ specifications are shown on a convenient 
roll chart—hookups are simple, quickly made. 





FOR CLUTCHLESS CARS—A brake for left- 
| foot use which attaches to the regular brake 
pedal is announced by Curtman Co., 6l! Pine- 
hurst Bivd., Kalamazoo, Mich. Under stop- 
| and-go driving conditions, Lefty-Brake makes 
| it unnecessary for the motorist to keep shift- 
| ing his right foot from the accelerator to the 
brake. 


| (Continued on Page 39, Col. 1) 





ELECTRIC CORPORATION 


6327 Avondale Avenue «+ Chicago 31, Illinois 
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SERVICE SECTION 








A hydraulic brake cylinder cata- 
log has been issued by the Mercury 
Brake Products Co., 1532 W, Fulton 
St., Chicago. It includes master and 
wheel cylinder 
listings, cross index information on 
car manufacturers’ part numbers 
and diagrams and explanations of 


master cylinder and hydraulic brake | 


system operations, says the com- 


pany. 


> * * 


Folder on Floors 


A folder entitled ‘No Floor Chop- 
ping,’ which explains the uses of 
Stonhard Resurfacer, is available 
from Stonhard Co., 500 Stonhard 
Bldg., 1306 Spring Garden S&t., 
Philadelphia 23. 


New Products 


‘(Continued from Page 38) 


interchangeability | 
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kali or acid but a self-leaning, self- 
drying synthetic detergent, the com- 
pany says. 
yr | aa. 

Electric Motor Data 


A bulletin on polyphase electric 
motors has been published. For 
copies write A. O. Smith Corp., Mo- 
tor division, Los Angeles 22. 











| eling. The other, an_ electrolytic 
}cleaner, is for use on steel, brass, 
| nickel and die castings, 
| * * * 





eee - <— At soy a lo 
| UMBRELLA FOR USED-CAR LOTS—Made by McFarland Awning Corp., 742 S.W. Eighth 
| St., Miami, Fla., it has a 2!-foot spread and can be raised and lowered when desired, 
| the company states. Comes in four colors—yellow, tangerine, red, green and blue. Any two | 


| colors may be used in combination. It is designed to cover cars, desk and chairs. | 


* * * * * * 


| unique filing system, “VISIrecord,” | 


Utility Hoist Bulletin > 
‘ |the Visible Index Corp., Long Is- | 


| A bulletin Unit Mfg. 











BUMPING HAMMER — Born Mfg. Co., El-| 
gin, Ill., is offering a pneumatic hammer for 
body and fender repair work. The hammer is 
furnished with a general purpose arm, four 
steel dies and one ‘'‘line-up'' die in a metal 
box, and a 25-foot length of '/4-inch pressure 
hose with swivel connections. Special arms 
for use on turret tops and extremely long 
sweeps, as well as circle arms for use on 
deep-skirted fenders, can also be furnished, 
the firm advises. 


* * * 


Demonstrator Display Rack 


Offered by Purolator 


An oil filter display rack, exhib- 
iting an actual muck-loaded, used 
element as a sales feature, is be-| 
ing distributed to dealers by Puro- 
lator Products, Inc., Rahway, N, J., 
on a sales-incentive basis, accord- 
ing to Howard J. Hopkins, sales 
manager, jobber division, 

A handy check list of big-volume| 
Purolator refills is furnished in| 
connection with the rack, so that! 
salesmen can quickly advise re-| 
tailers on a properly selected stock 


* * * 


Car Engine Powers Spray 

A spraying unit that can be pow-| 
ered from a car or truck engine| 
has been developed by G. H. Meiser | 
& Co., 327 E. Marquette Rd., Chi- 
cago. It will spray paint, enamel, 
whitewash or insecticides, says the! 
company. 


* + * 





BONDS BRAKE SHOES—A unit which cures 
two shoes per cycle in from three to eight 
minutes is announced by James C. Heintz & 
Co., Inc., 3738 W. 143rd St., Cleveland. The 
Heintz Electric brake bonder has been engi- 
neered to accommodate |4 and |6-inch diam- 
eter light and medium truck brake shoes in 
addition to the passenger-car range of nine 
through 12 inches. 


Detrex Folders Describe 


Two Cleaner Compounds 
Two cleaning compounds are de- 
scribed in folders released by De- 
trex Corp., Box 501, Detroit 32. 
One is a_ heavy-duty alkaline | 
compound developed for the clean-| 
ing of steel prior to vitreous enam- | 





issued by 3 , 
$ ; jland City, N. Y., has formally 
|Co., 1229 Harmon Place, Minne- changed its name to VISIrecord, 
DRIES AUTO PAINT—An infrared radiant) @Polis, gives a general description, | Ine. 


ALL IN ONE KIT—The Whiz Lusterize auto 


heat paint dryer—the Jensen automobile lists specifications and suggests | 2 3 ins th @ fae fool 4 ; 
oven—is announced by Jensen Specialties, ses its ilitv hois | eauty kit, & liquid car cleaning and waxing 
Inc., 9333 Freeland Ave., Detroit. The unit| > — oe = _ Drew Offers Car Wash | combination, has just been introduced by R. 
is a motorized tunnel which moves auto- . IS | E. F. Drew & Co., Inc., 15 E, 26th | aged in an illustrated display carton, the kit 
matically along a guide rail, over and past Call It VISTrecord St., New York 10, has announced |holds a one-pint can of solvent-action Lus- 


. On 1A tifes of . +a | terize cleaner (formerly London Coach) and 
In order to better identify the|the introduction of Autoglo—a CAr!. one-pint can of wipe-on Lusterize liquid 


manufacturing division with its!wash. Autoglo is not a soap, al-| wax 


the painted vehicle. Five switches control 
separate panels of lamps to permit using 
only necessary panels for ‘‘touchup"’ work 





NEW RUBBER SPRING PROVIDES UNIQUE BENEFITS | 


Used on new tractor seat, it eliminates slow-down from rider fatigue . . . increases production 


ee 


ae 


~ 
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GOOD-BYE TO “ROUGH RIDING.” As the 
tractor rides over rough ground, the seat’s rubber tor 
sional springs twist and turn with each jolt, cushioning shock 
and leveling out the sharp rebound. Result: less fatigue for the 
farmer... greater working efficiency . . 
from the tractor in the same amount of time! 


.more daily output 





SMOOTH SEAT FOR EVERYONE. \ twist of this tie bolt and the seat 
spring can be adjusted to provide the utmost comfort for the 
slimmest farm girl or the huskiest male. Another good example 
of the results obtained by manufacturers who bring their 
problems to U.S. Rubber’s engineering staff! 


THE PRINCIPLE OF THE THING. These stabilizing springs operate on 
a torsional principle... consist of a thick layer of carefully 
compounded rubber, sandwiched between metal plates. Springs 


were especially developed by U.S. Rubber engineers for the 


manufacturers of this revolutionary new seat. 


Hundreds of different products, from baby carriages to railway 
cars, can be improved by the use of the new U. 5. Rubber 
Torsional Spring. It may well be that your own product, 
whether on the market or in the design stage, can obtain with 
this spring the competitive advantage it requires for real suc- 
cess. The tractor seat above is only one instance of how this 
versatile development aided a manufacturer. Ask “U. 5.” engi- 
neers to investigate its possibilities for your product. Write 


UNITED STATES RUBBER COMPANY 


MECHANICAL GOODS DIVISION + ROCKEFELLER CENTER, NEW YORK 20,N.Y. 
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Combine Rotation, Aligning. . . 


Tire Upkeep ‘Package’ 


Builds Revenue 


(Continued from Page 28) 


noticeable. The noises and vibra- 
tions have always been there, but 
with the noisier cars, were never 
heard or felt. 

With the lower air pressures 
now carried in tires, this condi- 
tion is also more noticeable than 
when 28 to 30 pounds of infla- 
tion were used. 

Tire men also feel that because 
the owner has to pay a consider- 

ably higher price for his present 
ear, he is also more critical of 
noises and vibrations than he used 
to be. 

To satisfy complaints on “thump- 
ers,” the most important thing of 
course is to locate the tire or tires 


sell Select-0-Seat * 


CHOOSE YOUR OWN COMFORT” 
and sell more cars! 





it’s easy to convince every new car buyer and owner how indispensable “‘Select-O- 
Seat” is for lasting satisfaction. A simple demonstration shows how it can be 


| which 
trouble. 


seem to be causing the 


+ + * 


NE method of doing this is to 

inflate all tires to about 50 
pounds pressure. If the trouble- 
some noise or vibration is still in 
evidence, then something else be- 
side the tire is at fault. 


However, if: the disturbance is 
gone or lessened with this higher 
inflation, then the suggestion is to 
reduce the pressure to the normal 
24 pounds hot in one tire at a time, 
until the offending tire is found. 

* * * 
NOTHER method is to apply an 
ordinary wheel spinner used in 
selling wheel balance jobs to each 
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READY TO SELL BATTERIES—A two-week battery sales training program conducted by 


the Automotive division of Thomas A. Edison, 


Inc., West Orange, N. J., marked the initial 


step in the company's plans for readying itself for the forthcoming battery selling season. 


The trainin 
eastern an 
tion in manufacturin 
facturing facilities; 


program was attended by all sales representatives from the southern, south- 
the midwestern territories. Included in the two-week program were indoctrina- 
and quality control processes coupled with field trips to see manu- 
lemonstration of jobber salesmen's meetings; discussion and instruction 


in selling techniques including individualized training, and a program on sales administration. 


tire in turn. The pulsation of the 
spinner handle may indicate the 
offending tire. By rotating the tread 
against some stationary object, an 
offending tire can sometimes be 
detected by a sudden variation in 
thickness. 

When the offending tire is found 


(A demonstration does it!) 


adjusted whenever desired. 


Just remove the cushion, turn it over and, without disturbing the upholstery, flip 
@ few extra adjusting coil springs into the open spaces of ‘‘Select-O-Seat’s” special 


design. 


The result is greater firmness for those who have special comfort requirements, 
or who need increased eye level for safer driving vision. Only “Select-O-Seat”, 
(factory-installed in over 3,000,000 new cars of eight leading makes), can be so 


adjusted by the dealer to assure greater comfort for life! 






“Select-0-Seat 


CHno0se YOUR Own ComFoRT” 
L. A. YOUNG SPRING & WIRE CORPORATION 


cushion sprin 


—and if wheel balancing or criss- 
crossing does not take the “thump” 
out to the owner’s satisfaction— 
then that tire should never go back 
on a front wheel. In bad cases some 
deal should be worked out to take 
the tire away from the customer. 
Tires which thump on one car 


Take advantage of this latest 


major development in seat 
g construction. 


Poe eee eee TTT rrr Tete 


~~ vo 


Unless the entire spring cush- 
ion is a “Select-O-Seat"” de- 
sign, the extra pocketed coils 
cannot be added to prevent 
this discomfort, shown above. 


New car dealer service men 


can flip as many extra springs 
as desired into base of cush- 
ion to suit most exacting need 
for “personalized” comfort. 


GENERAL OFFICES: DETROIT Tl, MICH. © IN CANADA: L. A. YOUNG INDUSTRIES, LTD., WINDSOR, ONT. 


Whenever desired, 
O-Seat” can be adjusted in 
minutes for greater than aver- 
age buoyancy, and to raise 
eye level for safer vision. 





“Select- 





_SERVICE SECTION 


may not be noticeable on others 
—or on another car of the same 
make. It is generally accepted 
that the more sensitive the 
spring action of the vehicle, the 
more a thumper can be noticed. 


Thumping should not be confused 
with an unbalanced condition. One 
is noticeable at low speeds, the 
other at higher speeds. Balancing 
rarely improves a thumping condi- 
tion, say the experts. 

If the trouble is first noticed at 
around two to three thousand 
miles, the trouble can, and often is, 
due to the normal uneven wear 
which develops in new tires on 
|front wheels at about this mileage 
Criss-crossing the tire will usually 
correct this condition. 

* aa > 


HUMPING can sometimes be 
| corrected by moving whole wheel 
| assemblies from one side of the car 
to the other, thereby changing the 
direction of rotation of the tire. 
Dealers and service men however 
should remember that tires are not 
the only cause of vibration on a 
car. Bad brake shoes, shock ab- 
sorbers, out of round wheels, un- 
balanced propeller shafts and other 
rotating parts may cause a vibra- 
tion that should not be confused 
with tire thumping or vibration. 


Tire engineers as well as steer- 
ing experts advise that one serv- 
ice that should be sold new-car 
owners as a package “must” is 
a front-end aligning job, wheel 
balancing and tire rotation as 
soon as the new modern car has 
been driven at least 2,500 miles. 


By that time the metal in the 
entire front end—springs, clips 
and all other parts that can make 
}a variation in height of one side 
over the other has taken its “set.” 
| The “sponginess” has been driven 
;}out of the treads of all but the 
|spare tire and the owner is about 
ready to try out his wings—if he 
is the type that likes to “step on it” 
once in a while. 


| Steering experts report that much 
| of the noise, bad steering, tire wear 
and other complaints due to vibra- 
tion and faulty steering geometry 
can be cleared up at this time—and 
| the “package” service will then stay 
|put for thousands of miles, unless 
some unusually hard shock should 
come to one front wheel. 

It is certain that the sale of such 
a “package” service will not only 
aid greatly in creating additional 
customer goodwill and give the 
dealer an additional service revenue 
on the new car, but tend to ma- 
terially increase the tire life the 
owner will get from his shoes. 


No Strain, No Pain 


British Invention Eases 


Flat-Tire Problem 


LONDON. — Strained backs and 
sweaty brows will be fewer if a 
recent British invention lives up 
to its advance publicity. 

The invention will keep a punc- 
tured tire pumped up while the 
car is being driven, says its manu- 
facturer, Overseas Engineering Co. 
of London. 

Called the Mopal compressor kit, 
it consists of a 14-foot air hose, 
a small compressor and a universal 
joint. 

When a tire is punctured in the 
future, the motorist will clip the 
Mopal’s air outlet to the tire valve 
and its air-tight universal joint to 
the hub. Then the hose will be 
attached to the compressor, the 
pump pushed into position inside 
the fan belt and locked, and the 
engine started. 

Then, with only a slight sweat 
worked up, the car can be driven 
until it is convenient to have the 
puncture repaired. At least that is 
how the inventor explains it. 














Bridgeport Brass Wins 
New Patent Hearings 


BRIDGEPORT, Conn. — Patent 
infringement charges leveled by 
Bridgeport Brass Co, against Bost- 
wick Laboratories and Connecticut 
Chemical Research Corp. are sched- 
uled to come up before a U. S. 
district court again, according to 
Bridgeport officials. 

A Bridgeport Brass spokesman 
said that the U. S. court of ap- 
peals had reversed a previous dist- 
rict court edict in favor of the de- 
fendant firms, and had sent the 
case back for further proceedings. 
Bridgeport Brass charges infringe- 
ment of two of its aerosol patents. 
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| Backshop : 


By Jack Weed 


(Continued from Page 28) 


concentrate more on older cars— 
cars that have gotten into the 
hands of the second owner, whether 
the 
; 





dealer himself sold them or| 


see me (now that I have pegged 
him with that title I won’t dare tell 
you who he was.) 

+ * + 


whether they came into his service Must Be Fair 


area from some other source. 


But it is only by doing a better 
diagnosis job on the cars that 
have been out in service one year 
or more that any dealer is going 
to build up a lucrative and steady 
service customer clientele which 
will again enable him to come 
close to the 100 percent absorp- 
tion of his fixed expense that is 
so necessary for the average 
dealer in a highly competitive 
trading market. 

Along that line of thinking—I 
spoke to a group of small town 
dealers in my home town a week 
ago—and just the other day a 
“wheel ’em and deal ’em” dealer 
from the West Coast came in to 


| F la. Auto Check 
| During May Finds 





40% Defective 


TALLAHASSEE, Fla. — Florida’s 
highway patrol found 28,414 me- 
chanically faulty vehicles on Flor- 
ida highways during a 26-day safe- 
ty inspection in May. This was 
40 percent of the total checked. 

| A total of 42,299 other cars and 
| trucks were certified in good con- 
| dition and awarded windshield 
| stickers. The most widespread de- 
with 
8,807 uncovered by the survey. 

Next came faulty tag lights, with 
5,458 in bad condition. Foot brakes 
were in bad shape on 2,451 cars and 
trucks, and emergency brakes in 
poor order on 3,695. Headlights of 
3,688 vehicles were out of order, 
and rear lights of 4,815 also were 
defective. 

Tires were in poor condition on 
1,113 vehicles and steering systems 
of 556 failed to pass inspection. 
Windshield wipers were criticized 
on 2,519 vehicles and window glass 
was in bad shape on 932. Horns 
were out of order on 2,042. 

There were 162 arrests made dur- 
ing the May 1-26 safety check. Lack 
of a driver’s license accounted for 
107 arrests. 

Twenty were arrested for having 
no brakes or improper brakes, 14 
for having no license plates or the 
wrong plates, nine for improper 
drivers’ licenses, five for allowing 
unauthorized persons to drive, two 
for driving while their drivers’ li- 
censes were revoked, two for reck- 
less driving and one “plain drunk.” 


Welcome friend! 
Hitch up your chair, 
be comfortable, and stay awhile 


That's the warmhearted spirit you'll find 
at The Fort Shelby. Conveniently located, 
it’s famed for hospitality as well as the 
value in its 900 rooms with bath, chair- 
side radio, servidor, and circulating ice 
water. There are two fine restaurants, 
and an attractive cocktail lounge. 


Garage and Parking Facilities 


HOTEL 


FORT SHELBY 


DETROIT 


J. E. FRAWLEY, GENERAL MANAGER 





I ASKED both a simple but very 

important question to any car 
dealer: “What does it cost you ex- 
clusive of salesman’s commissions 
to sell a car?” 


Maybe these boys know what it 
costs them, but I am inclined to 
doubt it like the very devil. Or else 
my information of what it costs to 
put a car through a dealer’s books 
prewar was all wet and the in- 
creases that have taken place in 
dealer overhead since 1940 are pure 
fabrication. 

In prewar one of the soundest 
dealers I checked with from time 
to time figured it cost him $52.50 
to put a car through his books. 
He is just now making an inten- 
sive study of his cost of opera- 
tion to determine not only what 
his ACTUAL cost is today, but 
what his ACTUAL absorption is. 

I have emphasized the word 
“actual” intentionally. Dealers to be 
safe, fair to themselves and their 
salesmen, must use actual figures 
in determining these two important 
figures. It is their own business if 
they wish to juggle accounts 
around for one reason or another, 
but for their own information— 
and for the basis of paying their 
salesmen, especially if their deal 
uses a percentage on net profit over 
and above—they should arrive at a 
cost of putting a vehicle through 
their books that is honest and 
which will actually clear their fixed | 
burden, regardless of their absorp- 
tion. | 


Who Is Right? 


ETTING back to these other two 

deals—the boys from the small 
towns guessed (one said he knew) 
that it cost them around $40 per 
unit to sell a vehicle. The mass 
selling dealer said $100 per unit. 
And maybe he was right. I’ll bet 
my bottom dollar that, if there was 
any discrepancy, it was on the safe 
side and in his favor. 
type of operator. 

I am sure that, even though the 
small dealer sold all of his new cars 
and had very little non-productive 
salary burden, his figure was low. 
Either that or his less than 50 per- 
cent absorption was wrong. 

Even if the right figure is 
$82.50, as one good dealer told me 

recently —or $185 as another 
dealer was certain of—the dealer 
who plans to trade down to 
within $25 to maybe $10 of that 
figure to maintain his percentage 
of price-class volume, when wild 
trading comes back, is going to 
need as near to 100 percent ab- 
sorption as he can get. 


* + 


Going back to September, 1948; | 





He’s that 


ask any dealer who sold trucks 
how long it took him to train some 
salesmen who could sell, and you 
have a picture that every dealer in 
this country may be facing far too 
soon. 

It takes time to train service men 
to sell properly—and to get a traffic 
flow of good service customers who 
leave profitable service business be- 
hind them when they go out. It 
isn’t done over night and the time 
to spend the money doing the 
training and selling job is now 
while there still is a fair margin of 
profit in every new car—and even 
in most used-car sales. 

Be ready to face September, 1957, 
with confidence and a_ trained 
crew—and with a satisfactory flow 
of profitable service customers. 


* * * 


Packard’s Training 


GS BARING about training—Jack 


Carr, parts and service man- 
ager for Packard, took the time to 
go over his entire training pro- 
gram with me recently, and for one 
company battling all alone on so 
many fronts they are doing a swell 
job, in my humble opinion. Recently 
they have not only schooled their 
field service force on service man- 
agement and selling, parts mer- 
chandising and management and 
used car mechanical and appear- 
ance reconditioning, but have just 


on the Ultramatic drive. 

The training of sufficient me- 
chanics to handle the service on 
all automatic transmissions and 
torque converters is getting to be 
a major job in this industry—even 
Ray Cady, of Detroit Transmission 
division, is beginning to have this 
problem as one of his No. 1 head- 
aches. 


It’s all right to say that the 





Service Shops 
Held Lax on 
Battery Checks 


WASHINGTON.—Service outlets 


are not doing a good job in taking | 


batteries, says 
of the 


care of customers’ 
the service department 
American Automobile Assn. 

The large number of battery calls 
handled by AAA contract garages 
in 1949 shows that batteries are not | 
being checked periodically and that 
in many cases service consists of 
adding water after the motorist has 
had trouble. 

With the vacation season start- 
ing, unwary motorists face road| 
failures and new battery purchases 
away from home unless local serv- | 
ice departments insure trouble-free 
trips by competent battery checks, 
says the AAA. 

These checks should start with a 
voltmeter or hydrometer test, the 
service department recommends. 
Batteries that read half charged or 
less should be recharged and tested 
for capacity, the advice continues. 

When the capacity test indicates 
that the battery is in good condi- 
tion, an inspection of the car’s 
electrical system should be made to 
determine why the battery was 
low and then, if the tests show 
that the battery is worn out, sell 
the customer a new battery, says 
the AAA. 








completed a very thorough school | 
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Pegg 
Tire 


divisions—in the case of General 
Motors —or the customers who 
use them have that responsibility. 
But automatic transmission men 
are about as scarce as good diag- 
nosis men. And no one can guess 
where an automatic transmission 
is going to need service any- 
more. Nor can these boys know 
where a dealer may be up against 
it for a good transmission man 
because some other dealer has 
offered his trained mechanic an 
additional 10 cents an hour. 


As long as the transmission is 
made and sold by one company, it 
is that company’s job to train as 
many men for their dealers as pos- 
sible. That’s Jack Carr’s problem, 





president. The Whiles live in Cuyahoga Falls, 


PLAYS WITH BALLOONS, DAD WINS $1,500—Toy balloons, played with by 14-year-old 
While, gave her father, Thomas While (left), manager of budget sales for Goodyear 
Rubber Co., an idea for a retail store LifeGuard tube demonstrator. The idea clicked 
and While won a $1,500 suggestion award, in addition to a like amount for another sug- 
gestion. Father and daughter are demonstrating the gadget to Vic Holt, Goodyear vice- 
O. He has been with Goodyear for 22 years. 


and he is working on it effectively 
and hard. 

But Ray Cady, now, has seven 
different vehicle company dealer 
organizations to worry about and 
their need for men. In his case the 
training problem is beginning to 
build up broader than merely just 
training the service travellers and 
technicians of the factories, to 
whom they sell. They have a re- 
sponsibility to the customer who 
owns a car in which a Hydra-Matic 
is an integral part and a responsi- 
bility to a great number of dealers 
to make good Hydra-Matic men 
available — which eventually they 
will have to assume along with 
their customers. 


BRING YOUR ALIGNMENT 
EQUIPMENT UP-TO-DATE 


74 PBEAN 


YSUALINER 


CHANGEOVER 


WILL GIVE YOU MORE SPEED, MORE 
ACCURACY, MORE PROFIT 


Now, for a moderate investment, you can 


ame eel ae eo 


TTT ae ee 
been proven superior in every way 


information from your 


today 


Mele hlute Me tata) Lamers 


Cra ama 
John Bean Jobber 


there’s a Visualiner Changeover 


model for all standard makes of aligners 


JOHN BEAN DIVISION 


FOOD MACHINERY AND CHEMICAL CORPORATION 


LANSING 4, MICHIGAN 


WHEEL ALIGNERS AND CORRECTION TOOLS 


BALANCING TOOLS WEIGHTS 


STEAM CLEANERS ie 


WHEEL BALANCERS AND 


AR WASHERS 
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Is Termed 


NEW YORK.—Government plan- 
ners took a double-barreled verbal 
blast from two eastern banks last 
week because of their big and small 
business programs. 

Asserting that the so-called prob- 
lem of small business, as such, is 
mostly imaginary, the Guaranty 
Trust Co. of New York declares in 
its monthly report that what small 
business needs to be protected 
against is not big business but “big 
government” and “big labor.” : 

The bank sees no basic conflict 
of interest between big business 
and small business. On the con- 
trary, it says, business concerns 
of all sizes depend upon each 
other, and their interests and re- 





Home Course Offered 


On Body Repair Work 


SCRANTON.—A “short course” 
in auto building, rebuilding and 
refinishing has been announced by 
Admiral George S. Bryan (ret.), 
dean of the faculty at Internation- 
al Correspondence Schools here. 
The 13-lesson home study course 
illustrates the techniques needed in 
rebuilding and repainting modern 
cars and shows the “A-B-C’s” of 
setting up the most efficient kind 
of body shop and getting busi- 
ness, Bryan said. 

“Modern auto designers,” said 
Bryan, “have helped create more 
than a demand for new cars. Our 
representatives throughout the U. S. 
report that the greatest demand is 
for a new kind of craftsman in 
the nation’s garages. The new de-| 
signs mean that the old-time 
“sledge hammer body man” is out. | 











draulic car lift, as illustrated. 


STAND 





Banks Hit Federal Plan 


Basic Conflict Between Big, Little Business 
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Imaginary 





quirements are identical in al- 
most all respects. 
The real problem is to provide 


an economic environment in which 
all sound business can thrive, ac- 
cording to the bank, which declares 
that new governmental credit fa- 
cilities and new federal services to 
aid small businesses, as recom-| 
mended by the President, are wide 
of the mark if the objective is to 
remove the main obstacles to the 
successful operation of small busi- 
ness concerns. 

Another bank on the firing line 
—the First National Bank of 
Boston — warned of “disastrous 
and far-reaching consequences” 
if the federal government suc- 
ceeds in its current campaign 
against big business, 
big business | 


Contending that 
plays an “indispensable” role in| 
the economy in making large in-| 


vestment of capital in plant and} 
equipment as well as in technologi- | 
cal research, the bank points out) 
in its New England letter that 
about half of the total employment 
in this country is based on prod- 
ucts which came from research lab- | 
oratories, 

Antitrust laws are essential for| 
safeguarding our free competitive 
economy, the Boston bank declares, 
but asserts that such present sta- 
tutes are too vague and general. A 
new set of standards “in keeping 





with the times’ should be estab- 
lished, it declares. | 
An effective program to aid | 


small business, according to Guar- 
anty Trust Co., would be directed 
primarily at increasing its earn- | 


Just Floating Along 


SERVICE SECTIC\ 
‘Caution Called 


Prevalent Mood 
Throughout Trade 


NEW YORK. — Although no' ing 
the fulfillment of optimistic predic- 
tions for spring business activity, 
ithe National City Bank of New 
York points out that most business 

. |men continue to hold a conserva- 
g\ tive view of the future and remain 
|disturbed over the fiscal situation 


= |in Washington. 


| Concerning the future, the bank 





IN THE CHICAGO PARADE—Shown is the float which the Metropolitan Chicago Ford 
Dealers Assn. sponsored in the recent Jefferson Jubilee parade. 





PRIZE WINNING DE SOTO FLOAT—Spencer Motors, Inc., DeSoto-Plymouth dealer in San 


letter declares: 
“Recovery is 
;}momentum but 


still under strong 
it seems apparent 
|that confidence in the outlook for 
the second half year has improved; 
one indication is the willingness to 
enlarge programs of capital expen- 
ditures a little and another is the 
evident feeling that the commodity 
price outlook is firming. 


“On the other hand, if a pol) of 
opinion were taken, most business 
men would probably cite some rea- 
sons for a conservative view. They 
would say that the end of the 
eatching up period must come 


|}sometime in automobiles and hous- 


ing, as it has come in other lines 
earlier, 


“The expansion of housing credit 
and of consumer borrowing for the 
purchase of durable goods seems 
to cut both ways in business senti- 


|ment. The stimulating effects while 


the expansion lasts are recognized, 
but people wonder how long it can 
run and what the drop in purchas- 
ing power and activity will be when 





Antonio, Tex., won a prize for this float entered in the week-long San Antonio Annual Fiesta 





rowing and capital raising ca- |which is reducing the supply of| 
pacity. venture capital and the incentive 
to invest it, and interfering with | 


A sound program would give at- 


the plowing back of earnings, says 
tention to the tax burden, on both 


the bank. 


it ends. Exports are down to the 
lowest levels of the postwar pe- 
riod. 

“Crop prospects, subject to revi- 
sion, point to a lower farm income 
and smaller buying in the farm 


Repairs and adjustments can be further facilitated by 
combining the Otis Proving Stand with a 2-post hy- 


PROVING 


A Chassis Dynamometer 


small business and big capital, 


ing capacity rather than its bor- 


Electric motor-driven dynamometer 
checks front end performance 


The Otis Proving Stand permits ove mechanic to demonstrate 






a car's front end performance — scientifically. It reveals mis- 
alignment. Big easy-to-read dials register brake force, bearing 
friction and equalization — in a way that the car owner can 
see and understand. The Otis Proving Stand adds authority to 
tune-up and repair work. The famous Otis Elevator Company 
trade mark tells your customers that they can trust the results 


of all these tests on front and rear wheels: 


uphill, downhill, and level-road performance * pulling 


Manufactured « Installed * Serviced power * friction drag * front and rear brakes and braking 
OTIS ELEVATOR COMPANY force * speedometer * speed balance * acceleration and 
ee eee deceleration * compression * chassis alignment and track- 

The Otis Proving Stand is sold, installed and serviced . oo m sa ae @ titene oe * os ee ae 
| by the Otis Elevator Company through its 263 local | ing wheel wandering timing ignition automatic 
| offices. For further details, contact your local Otis | transmissions * differential and axles. 
| representative. Or, send this coupon to: Otis Elevator | 

Company, 260 lIith Avenue, New York 1, N. Y. : ; ‘ : ; ; 
| ; | The Otis Proving Stand pays for itself in use. A Proving 

Name Title_ : aS 
| ocr ___. - | Stand test takes only half the time of an actual road test 
| Address__—__ : | You handle more jobs each day. And you build customer 
| City Zone State : | confidence. Your service manager is always in the shop 


either selling new jobs or doing a better supervisory job. 


“It would be desirable also to|®OMmunities. The $2% billion of in- 
examine, with special reference to |SUrance refunds to veterans which 
their impact on small business, the has stimulated consumer demand is 
monopolistic labor practices that|>Y now mostly disbursed. 
have developed under governmental| “With these uncertainties, busi- 
|protection and that tend to freeze|/ness men are still of a mind to 
wage rates and other contractual |exercise restraint. They are put- 
obligations in nationwide patterns |ting emphasis on turnover and in- 


without regard to local needs and | 
| conditions,” the trust company de- | 
| clared., 

It also called for an investigation 
into the effects of “easy money” | 
| borrowing policies and of restraints 
on competition such as prohibitive 
licensing requirements and barriers | 
|to interstate trade. 

In closing, Guaranty Trust said: 
“The notion that the salvation of 
small business lies in easier money 
has persisted for many years in 
ithe face of all evidence, and ex- 
perience to the contrary. The evi- 








dence does not support the view 
that present credit facilities for 
small business are inadequate.” 


Voluntary Inspection Plan 


On Bumpy Road in Conn. 
HARTFORD, Conn.—If Connecti- 
|}cut motor vehicle operators fail to 
|make the present voluntary auto- 
mobile inspection system a success, 
|they will be faced with the prob- 
ilem of selecting a new plan. The 
state so far has a “rotten record” 
of compliance with the voluntary 
system according to Wilbur L. 
Cross jr., director of the division 
|of engineering and inspection of 
|the state department of motor ve- 
hicles. 
He made the statements recently 
}in commenting on a lack of public 
;support for the present system. 
|Cross expressed the hope that most 
Connecticut registered vehicles will 
|be inspected under the voluntary 
|system this year, with others 
|}checked on the highways by MVD 
inspectors or police personnel. 





Minneapolis to Stop 
Auto ‘Keyhole Peepers’ 
MINNEAPOLIS.—The days of 


“keyhole vision” driving are 
legally over for Minneapolis 
motorists. 


The man who tries to drive 
while peering through a small 
spot cleared in his snow-covered 
windshield is likely to be “it” in 
the game of tag played by the 
police department. 

Neither the windshield, the 
front side windows nor the rear 
window may be covered with 
steam, frost, snow or dirt to 
such an extent as to prevent 
proper vision, says a revised 
city traffic ordinance. 





ventory control.” 


For Hot Traffic 
Army Builds Snow Roads 


In Upper Canada 


MONTREAL. Building roads 
with snow is the Army’s latest 
transportation wrinkle. 


Army headquarters disclosed that 
Army engineers started doing the 
job in the bush about 20 miles 
south of Kapuskasing, Ont. 


“They hope to make winter roads 
across country which otherwise 
would be impassable for wheeled 
vehicles,” army said. “Thus far, the 
trials have shown great promise, 
and next winter may tell the com- 
plete story.” 


The development work under the 
command of Capt. Ian Smith of 
Coleman, Alta., and the methods 
employed “were relatively simple.” 

First a commercial-type snow 
pulverizer and an Army-designed 
snow harrow whipped across a 
structure of the snow. The banks of 
snow, about four feet high, were 
packed and _ repacked by huge 
rollers which pressed the banks 
down to a 12-inch roadbed. 

Results of the trails are going to 
be made available to commercial 
industry. 





For Their New Car Advertising 
® Critical Craftsmanship from 
Designer to finished Product 
® Triple-plate Chrome Finish 
@ Life-of-Car Durability 
® Customer Eye Appeal 


® New Low Prices... 


Write TODAY for beautiful full 
size FREE SAMPLE. . . Yours to 
keep and compare! 


@ NO OBLIGATION ®@ 


Stemac.. 2407 15m 3: 


DENVER 2, COLORADO 
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SERVICE SECTION 


OQualy Minor Motor Gains Last Year .. . 
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Service Is Still Slipping 


| SAE quality. Over 60 percent of the | 
|brands tested in one city lately! 
|were found to be under minimum 
SAE standards and several brands 
| were actually dangerous to use, 
Ask every car owner who comes 
in for any service if he does not 
'need a lubrication job. Explain to 
the customer that it is only by 
shoving dirt and other abrasive ma- 
added last, and if it was in a sta- | terial out of bearings and bushings 
tion that he knew sold fluid up to| With clean lubricant of the proper 
‘ont " |grade, that expensive bearing and 
at least minimum SAE standards. | bushing replacement can be kept 
Warn the customer about adding|at a minimum. 
any fluid to his car brake system a a 


(Continued from Page 28) 


justed without pulling at least 
one front wheel to determine the 
state of the lining and be able 
to give the customer a warning 
if his lining is worn down dan- 
gerously near the rivet heads, 

At the same time, it is well for 
the contact man to ask the cus- 
tumer When he had brake fluid 


&) that he does not know to be of par too many owners believe that | 
ee ee they don’t need a lube job un- 
|til the car or truck squeaks—they 

don’t realize that the act of forc- 

ling new grease into these spots 


pushes the dirt and abrasives out 
that get in by running through| 
muddy water or that work in as 
fine dust. Much of the driving pub- 
| lic has yet to realize the importance 
jof periodic lubrication. 
Checks recently made show that 
|the average “grease job” brings in 
|$4.32 in customer labor and $5.42 
jin parts sales if properly handled. 
| With present average labor 
| sales running but $6.47 and parts 
| sales $6.37, the above return on 
| the lowly grease jobs isn’t too 
bad, when the dealer considers 
that these operations not only 
| hold customers but keep them 
| coming against the time when | 
they will need—or will buy—the | 








TESTS LUBRICATION EFFECTS—A transpar- 
ent plastic bearing for lubrication studies | 
has been built by researchers of the Texas | 
Co. at Beacon, N. Y. Using this unit, engi-| 
re gy and Se _ ae | With the average dealer losing 
of oils and greases in bearings under differ- ween ss sai 
ent loads and speeds. Red dye is mixed with | 86.1 percent of all new-car owners 
the lubricant so that the lines of flow can be| 4S Service customers at the end of 


Page + aoe a ae ; first year after the sale—40.6 
measure the friction drag—the tendency of/ gi 5 eel 
the bearing to rotate with the shaft. Operat- | pe reent from the records entirely 
ing temperatures are measured electrically. |it behooves dealers to not only! 


more expensive services. 


- 


Are you selling an additive that 
your motor oil? Does it change 


other lubricating qualities built i 
oil by the refiner? 


ERP PETES LL ATA EE RIT TET NTE ETE TIT 


matrnas 


Y DRIER “I 


to do. 
So—when your customers want an a 


z 
£ 
£ 
¢ 
g 


FROR 


|Phillips Ave., 


cosity rating, viscosity index, detergents or 


If you are, then you can’t expect your oil 
to do the lubricating job it was designed 


sell Miracle Power to them—it won't change 
their oil. Instead, Miracle Power will help 


keep every new-car buyer as a 
service customer, but to reach out 
with monthly mailings and bring 


in as many owners of their make 


|}of car, now living in their trading| 


area, as possible. 


percent of | 


Records show that 77 
“lost” customers still live in the} 
dealer's zone of service -that only] 
10 percent leave the city or the | 
neighborhood. 

Another fact brought out by 
these studies is that 84.6 percent of 
all service customers that stay with 
the average dealer six months aft- 


er the expiration of the warranty 2 


period remain active service cus- 
tomers for at least another six 
months. 
* * * 

yee longer a customer is away 

from the dealer’s service station, 
the harder it is to get him back as 
a steady customer. In one test trial 
only 14 percent who had been away 
from the dealer for four months 
Were reactivated as active custom- 
ers While slightly over 50 percent 
of those who had been away but 


Free Copies 
Bodyshop Layout Plan 


Offered by DeVilbiss 
TOLEDO.—Free copies of a new 


|layout plan for an automotive body 
|and paintshop arrangement are be- 


DeVilbiss Co., 300 
Toledo. 

The plan, for a shop capable of 
handling eight to 10 refinishing jobs 
a day in addition to normal spotting 
and touchup service, depicts a rec- 
ommending setup for large volume 
refinishing. 


ing offered by 


changes 
the vis- 
only pure 
nto the 
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EVERY DAY |S "'DERBY'' DAY—In addition to incentive pay, Gordon Motor Co. (Ford), 
85 


9 N. 3rd St., Milwaukee, offers a daily incentive to its used-car and service salesmen 
with a ‘‘dollar derby,’ a punch-board from which salesmen may win as much as $10 per pull. 
A used-car salesman receives one pull for each unit sold and three pulls at the end of 
the week if he's high man. Service salesmen receive one pull for sales totaling more than 
$50 but less than $100, two pulls from $100 to $200 and three pulls for sales over $200. In 
the above photograph, Bud Rogers (right), sales manager, congratulates All Hoppe, top 
used-car salesman of the week. 


| ‘ . 
two to three months were brought|that it takes selling to hold as well 


back. |as get, sufficient active customers 
The answer to the dealer's [tO Make the “fixed gross” good 
problem, these studies indicate, |>USiness insurance. 
| 


is for the dealer to go after his 


| 
customers the 


new - car - buying 


Judge Questions Legality 


minute they miss coming into | ~ , 
the service department for 30 \Of Florida Trade Act 
days. The longer they are left | ST. PETERSBURG, Fla.—Consti- 


to patronize some other service jtutionality of Florida’s 1949 fair 
source the harder it is to bring | trade act, permitting manufacturers 
them back, to establish minimum resale prices 
On the other hand, owners of | for their trademarked products, 
the dealer's make of car who move | Was questioned by Circuit Court 
into the neighborhood—or buy their| Judge Victor O. Wehle in issuing 
car second hand—have been found|4n enforcement injunction sought 
easy to sell on coming into the| Under the act by three liquor pro- 
dealer’s service department with the | ducers. 
proper type of an invitation sent Including in his opinion a clause 
them in a letter over the dealer’s| expressing doubt of the law’s valid- 
signature. ity, — Wehle said he couldn't 
Nealers don’ - ee | raise the issue because the defend- 
the fact that competition is back | 2% in the case did not do so. He 
; : ; : . |explained, however, that the clause 
in their service business just 8S!was inserted to prevent possible 
much—or more—than it is in their|misunderstanding of his ruling if 
new and used-vehicle business, and| other cases should arise later. 





Dont Change Your Oil ! 


good motor oil do a better job of lubrica- 
tion, because it’s all lubricant—contains 


colloidal synthetic graphite com- 


pletely suspended in fine blending oil. 


Miracle Power is so pure, so carefully 


blended that you can use it in both gaso- 
line and motor oil—safely. 


Stock and sell one additive—Miracle 


dditive, 


THE |; |! PARTS CORPORATION 


AP BUILDING - TOLEDO 1, OHIO 


Maonvutacturers of: 


Power—for all your customers. If you're 
not already selling Miracle Power, ask 
your jobber salesman or write— 


an J 


Miracle Power Division 


cs 





MUFFLERS * PIPES * MIRACLE POWER * dof-123 
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Waiting Lists Return 


By John A, Noll 
Staff Correspondent 

It’s not quite as bad as in 1946, 
but if you want a new automobile 
these days you’ve got to wait for 
it. Several dealers in Springfield, 
Mass., report that new automobiles 
are in very short supply and a 
waiting period of several months 
is required before a customer can 
obtain delivery. 

A variety of reasons was sug- 
gested to account for the short- 
age in view of the fact that most 
automobile factories are turning 
out vehicles at a record rate this 
year. 

The Chrysler strike contributed 
to the situation, since this manu- 
facturer produces about 20 percent 

of the new cars sold hereabouts. 

One dealer said the number of 
dealerships handling his particular 
line has increased from 2,300 in 





MAKE MORE SALES 
AND MORE MONEY! 
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1946 to 4,000 this year. He said this;waiting four or five months for a| 


accounts for his failure to get a 
larger proportionate share of the 
output. Factory production is up 60 
percent over four years ago but he 
is getting only 10 to 15 percent 
more cars than he did in 1946, he 
said. 

The dealers believe, however, 
that within four or five months 
deliveries will catch up with or- 
ders. There was heavy buying this 
spring which should level off in 
the late summer and fall, giving 
production a chance to catch up. 

Effect of the shortage of new 
cars has been felt in the used-car 
market, which all dealers here de- 
scribe as very good. Prices are 
down from a year ago and the turn- 
over is fast, they said, 

Dollar volume is up, however, 
since many customers are buying 
late-model used cars rather than 
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MeBerland 
““GREAT”’ UMBRELLA 


21 FOOT 


SPREAD 


Attracts MORE CUSTOMERS to Your Lot. 
Pays for Itself Many Times Over 
In Increased Sales and Comfort. 
The McFarland GREAT UMBRELLA is the big umbrella espe- 


cially designed for used car lots. The 21' 


spread covers cars, 


desk and chairs with room to spare—yet, in spite of its size, 
this GREAT UMBRELLA is designed to be raised and lowered 


when desired. 
now in use in many cities, 


It was introduced and tested in Miami, but is 
large and small, 


in 15 states 


throughout the country. The McFarland GREAT UMBRELLA 


has many attractive features for any car lot. 


It supplies 


shelter, a pleasant place to do business and display cars as 
well. In itself, it attracts much attention because of its great 
size and color. It may be lettered for advertising purposes— 
used as a mark of distinction to identify your location. It 
definitely attracts customers—makes more sales and more 


profit. Get the jump on your competitors. 


Be the first lot in 


your area to have one of these GREAT UMBRELLAS working 
for you. Wire or write today—NOW! 


FOR FULL DESCRIPTIVE LITERATURE 


McGarland 





GREAT UMBRELLA 


Company 


Division of McFarland Awning Corp. 


742 S. W. 8th Street 





Miami, Florida 


new one. 
* * * 


Fort Worth 

Only 17 vehicles separated new- 
car sales totals for March and 
April in Tarrant county (Fort 
Worth), Tex. In April, 1,681 new 
cars were sold, while in March the 
count was 1,698. 

New-truck and commercial-ve- 
hicle sales were also close with 322 
sold in April, compared with 335 
in March. 

New-car sales by makes in 
April were: Buick, 146; Cadillac, 
28; Chevrolet, 472; Chrysler, 4; 
Crosley, 1; DeSoto, 6; Dodge, 7; 
Ford, 434; Hudson, 21; Kaiser, 1; 
Lincoln, 9; Mercury, 130; Nash, 
39; Oldsmobile, 121; Packard, 14; 
Plymouth, 5; Pontiac, 105; Stude- 
baker, 103, and Willys, 35. 

Combined new-truck and com- 
mercial-vehicle sales were: Chev- 
rolet, 127; Diamond T, 1; Divco, 2; 
Dodge, 12; Ford, 116; GMC, 13; In- 
ternational, 21; Mack, 3; Pontiac, 


1; Studebaker, 9; White, 3, and 
Willys, 14. 
* * * 
Cleveland 


Despite the Memorial day holiday, 
auto sales continued to show 
strength in the Greater Cleveland 
area with indications pointing to 
first postwar buyers now seeking 
their second purchase. 

In only five previous weeks this 
year were sales for the week ended 
June 3 matched. Sales in that week 
totaled 1,536 new cars. New-car 
sales in May, or approximately 
since the end of the Chrysler strike, 
were 24 percent over last year, 
whereas April sales were 17 per- 
cent above last year. 


Used-car sales dropped, how- 
ever, to 2,172, the lowest week in 
the past three months. This is 
believed to be the first reflection 
of the seasonal drop. Truck sales 
were 134 used, 144 new; both 
slightly under the previous week. 


Total May sales of new cars were 
6,834, as against 5,550 a year ago. 
Breakdown by makes for May was: 
Buick, 530; Cadillac, 93; Chevrolet, 
1,607; Chrysler, 122; Crosley, 7; De- 
Soto, 36; Dodge, 167; Ford, 1,395; 
Frazer, 25; Hudson, 204; Kaiser, 
45; Lincoln, 40; Mercury, 536; 
Nash, 329; Oldsmobile, 425; Pack- 
ard, 103; Plymouth, 258; Pontiac, 
509; Renault, 1; Studebaker, 364, 
and Willys, 38. 

Commercial vehicles sold in the 
past month were 645, almost 100 
above May a year ago. A break- 
down of sales by makes: Autocar, 
4; Chevrolet, 214; DeSoto, 1; Dia- 
mond T, 7; Diveo, 7; Dodge, 28; 
Federal, 1; Ford, 202; GMC, 32; 
International, 81; Mack, 9; Pontiac, 
3; Reo, 4; Studebaker, 16; Twin 
Coach, 2; White, 32, and Willys, 2. 

(Sanford Markey). 


North Carolina 

New-car sales in North Carolina 
for April numbered 8,656 units. 
New-truck sales totaled 2,237 units 
during the month. 

Ford led in new-car sales in April 
with 2,284. Chevrolet ran second 
with 2,184. Chevrolet led in new- 
truck sales with 894, Ford was 
runnerup with 713.—(John M. Greg- 
ory). 


* * * 


Ottawa 

Ottawa used-car dealers are now 
offering “easier terms” to increase 
sales of late-model used cars and 
some dealers are worried about it 
because they fear it may bring un- 
desirable results in relaxing credit 
too much, 


Some car buyers are reportedly 
taking advantage of this new trend 
and asking for easier terms. Some 
dealers foresee dangers to the trade 
in such a trend if it should develop 
into cutthroat competition, 





However, there are some deal- 
ers who confide that they do not 
expect a “credit war’ because 
they do not believe circum- 
stances today would let such deal- 
ers continue in business long if 
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sir. Which one 


“I’m new here, 
do I sell?” 


easier and easier terms are given 
On newer used cars, 

Still, they do not like stories in 
circulation about efforts to sell late- 
model used cars under “special 
terms” to suit buyers. So far no 
serious trade troubles have come 
from this development, dealers as- 
sert, but it is readily seen that the 
trade may suffer adversely if this 
trend is allowed to continue un- 
abated.—(M. L, Schwartz). 


* * * 


Wheeling, W.Va. 

April proved to be a profitable 
month for Ohio county (Wheeling), 
W. Va., new-car dealers. Sales rose 
from 132 in March to 190 in April. 

Sales by makes in April were: 
Buick, 20; Cadillac, 4; Chevrolet, 
44; Chrysler, 4; DeSoto, 1; Dodge, 
6; Ford, 30; Frazer, 1; Hudson, 11; 
Kaiser, 1; Lincoln, 3; Mercury, 7; 
Nash, 8; Oldsmobile, 16; Packard, 
9; Plymouth, 2; Pontiac, 9; Stude- 
baker, 13, and Willys, 1. 

New-truck sales also increased 
over March and over April, 1949. 
Total sales in March were 19, 
while for April they were 24. In 
April of last year, 20 new trucks 
were sold. 

Sales by makes were: Chevrolet, 
8; Dodge, 2; Ford, 4; GMC, 1; In- 
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ternational, 2; Mack, 2; Plymo: th, 
1; Reo, 2; Studebaker, 1, nd 
Willys, 1 

Used cars moved slower than in 
March and prices remained ab ut 
the same, dealers reported.—(Hacry 
C. Taylor.) 


Buffalo 

New-car registrations in Erie 
county (Buffalo) in April contin ed 
to show an increase over the cor- 
responding month a year ago al- 
though the gain was not as sharp 
as had been recorded during Maich, 
according to the Buffalo Automo- 
bile Dealers Assn. 

New-car sales during April to- 
taled 3,270, compared with 3,301 
in April, 1949. Registrations dur- 
ing the first four months of this 
year totaled 12,971, compared 
with 10,784 in the corresponding 
1949 period. 

Registrations by makes for April 
were: Chrysler, 14; DeSoto, 9; 
Dodge, 27; Plymouth, 10; Ford, 792; 
Lincoln, 28; Mercury, 238; Buick, 
333; Cadillac, 50; Chevrolet, 751; 
Oldsmobile, 227; Pontiac, 222; Kai- 
ser-Frazer, 37; Crosley, 2; Hudson, 
90; Nash, 185; Packard, 41; Stude- 
baker, 206, and Willys, 10.—(George 
E. Toles.) 

. * o 


Dallas 

New-car sales during April in 
Dallas declined to 2,775 units, com- 
pared with 3,281 in March, New- 
truck and commercial-vehicle sales 
were up, however, with April’s total 
690 against 580 in March. 

New-car sales by makes in 
April were: Austin, 11; Buick, 

09; Cadillac, 41; Chevrolet, 687; 
Chrysler, 9; Crosley, 6; DeSoto, 
9; Dodge, 1; Ford, 675; Hudson, 
99; Lincoln, 18; Mercury, 264; 
Nash, 110; Oldsmobile, 136; Pack- 
ard, 37; Plymouth, 1; Pontiac, 
187; Studebaker, 157, and Willys, 
18. 

New-truck and commercial-ve- 
hicle sales were: Chevrolet, 246; 
Diveo, 4; Dodge, 24; Ford, 203; 
GMC, 53; International, 61; Mack, 
8; Pontiac, 1; Studebaker, 64; 
White, 16; Willys, 9, and miscel- 
laneous, 1.—(R. Fenoglio), 


F PROGRESS 


ELECTRIC POWER 


generated in Tennessee in the past 10 years 
increased from 2044 million watt hours to 


6549 * muon warr Hours 





The heart of {'Q@Y 7 Tennessee is 


INT AAS TEDW Wb 1h 1s 


The ‘MONEY TOWN” of the South 


Reach this prosperous market through two great newspapers. 


The Nashville Tennessean = 





Newspaper Printing Corporation, Agent, Represented by the Branham Company 
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SERVICE SECTION 





'- SOMETIMES pays to be re-| 
minded of things you already 
know in a vague sort of way. At 
least you can check the points over, 
and speculate on how you are doing | 
at present. 
Like public relations. Walker Wil- | 
liams, general sales manager of the 
Ford division, was speaking of that 
the other day before the Massachu- 
setts dealers. 
The record, he said, is im- 
pressed on the minds of people by: 
The kind of service you give. 
The appearance of your facili- 
ties. 


The way the customers are 
treated. ‘ 

The way the promises are 
kept. 


How complaints are handled. 

The things people read about 
you. 

The business letters you write, 

The things you and your em- 
ployes say informally to your 
families and friends. 

The interest you take in com- | 
munity activities. 
In short, your business and civic 

behavior. 

Williams says that what em- 

ployes think and say often carries 
more weight with potential custom- 
ers than thousands of dollars spent 
in advertising and sales promotion. | 
How are you doing, by the way? 
a > * 


Valuable 
OMEWHAT along the same line, | 
the Washington Automotive | 


Trade Assn. says: 

“Do not jeopardize your firm’s | 
good name. Misleading or trick 
advertising will unquestionably 
draw until the truth be known. | 

“And usually this does not take 
long. Your reputation for honest 
and fair dealing is one of your 





most valued assets. Treat it as| 
such.” 

* . * 
Future 


TORDAN SALES, used car dealers 
in Jefferson City, Mo., has la-| 
beled its stock: “Used cars with a 
FUTURE—Not a Past.” 
* * * 


Vital Ounces 
Oe GARAGE, Jamestown, N.| 
Y., warned motorists about 
neglecting their motors with an| 
impelling newspaper ad headed by 
the caption: “Stop! Read This!” 
Copy continued: “The loss of just | 
two ounces of metal from a car| 
motor, in the wrong places, can} 
completely destroy’ that motor. | 
Don’t let this happen to your car! | 
Regular checkups will keep your | 
car on the road for many years.” 
* + + 


Bury in the Box 
E LIKE to watch the pitches | 
tossed by M. H. Bury in Phila- | 

delphia, not only because they are | 

clever but because Bury has played | 


| 
| 


the game for a long time, and| 
knows the angles. 
He tells about the _ elaborate} 


schemes that have been hatched in| 
the last 25 years for establishing | 
central used-car clearing houses. 

The theory is that the owner who | 
was about to buy a new car could! 
sell his old car through the clear- 
ing house and buy his new car 
without a trade. 

“It would never work,” Bury 
says. “For many reasons. Prin- 
cipal reason is that the Ameri- 
can motorist, like that Kentucky 


Varda to Manage 
Wis. Carrier Assn. 

MILWAUKEE. — John P. Varda 
has been appointed general man- 
ager of the Wisconsin Motor Car- | 
riers Assn. He succeeds Edward J. | 
Konkol, who resigned to become | 
manager of the Wisconsin Good 
Roads Assn. 

Varda, 33, is a former state as- 
semblyman and Army captain. For | 
the last three years he has been 
legal and economic adviser to sev- | 
eral firms in Europe. 


Merchandising 


Memos to Dealers 


By Bob Finlay 









policeman, likes to swap—to bar- 
gain—to maneuver for a better 
deal. 


“Next time you have a yen to do 





a little trading, do come to see us. 
Not only are the odds in your favor 
when you trade with us, but when 
you trade for a Buick—new or used 
—you’re trading for one of the fin- 
est cars ever built.” 





a 





THAT'S STEWART MOTOR CO., 


* * * a * * 
Cake Bake |Return Trip 
{= Knickerbocker Ford dealer- | ALSH MOTOR SALES, LTD., 


ship, New York City, celebrated 
its first anniversary the other day |i 
by baking a giant cake and hav- 
ing famous models serve it to cus- 








means of selling new cars. 
a Ford or Monarch is purchased 


Vancouver, B. C., is advertis- 
holiday plan as a 
Where 


ng a_ special 








PODNER—The Studebaker dealership in Phoenix, Ariz., 
used a rodeo theme for its window display as a tie-in with the Phoenix world's champion- 
ship rodeo. The setup was arranged on a revolving stage 20 feet in diameter. 
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hotel accommodations, while await- 
ing the pickup of the car, and for 
use on the return trip in motels. 
The company will also pay the 
gasoline and oil expenses up to 
4,000 miles on the return trip. 

* * 7 


Sales Incentive 
UDY FICK dealership (Ford) 
in Cleveland is keeping sales 
personnel primed by offering lucra- 
tive awards for best records of the 
month. 

In the past month, the two win- 
ning salesmen were given three-day 
free trips to Detroit that included 
a conducted tour through Ford's 
Rouge plant and test track. 

* . € 


Balloons 

TO MARK the start of 24-hour 
service, Burke Motor Co, (Ford) 

is releasing gas-filled balloons from 


tomers. The celebration was adver- | from the company, free plane tick-|its used-car lot in Atlanta, Ga., at 
tised heavily. 


ets from Vancouver to Detroit and|the rate of 500 each day. Attached 
Windsor are supplied. The saving/are certificates good for $10,000 
in freight is $252. worth of free credit memorandums 

The regular price for two airline|ranging from $1 to $100 in value. 
tickets is $272, but the firm has 
secured a special price of $205. The 
firm pays the customer up to $252, 
which will cover the two single 
tickets by plane and leave $47 for 


AUTOMOTIVE NEWS WANT ADS have 
been proveh the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 


LL eA 


MORE 


REGULAR 


CUSTOMERS..-FROM™M 


WA ALLA ee hah cae 


ELECTRICAL SERVIC! 


Here is the way to 





retain your service Customers 


and keep them coming regularly for ALL the ser- 


vices in your entire 


shop! 


The ALLEN “Departmentalized Diagnosis” Plan 
gives you a complete Electrical Diagnosis and Ser- 
vice “package” merchandiser, containing EVERY- 

THING you need for an efficient 


and 


profitable department for 


Electrical Diagnosis and Service. 













AAILILIEIN ttectric and equipment co. 


MiCHIGAN 


K ALAM 


with ALLEN 


necessary 


Azo OQ, 


With Allen Equipment you are prepared to 
increase profits by service on BATTERIES... 
GENERATORS...REGULATORS...STARTERS 
...and CABLES. All in your own shop! 


Make Diagnosis an integral part of your entire 
service facility ... the greatest profit-producing 
department in your shop... with the ALLEN 
“DEPARTMENTALIZED DIAGNOSIS” PLAN ! 


...and DIAGNOSIS is as simple as ABC 


Dial- Chek 


Diagnosis... 
the Allen DIAL-CHEK the mechanic is guided through 11 


A revolutionary new method 
that takes the “mystery” out of 
amazingly easy to use, fast and accurate. With 


tests .. . he is shown the wiring diagram for each 


test, the correct reading, and posssible location of the trouble. 
DIAL-CHEK puts Diagnosis to work creating profits for you 
through more service and parts sales. 


WRITE TODAY FOR INFORMATION ON THE ALLEN DIAL-CHEK 
and “DEPARTMENTALIZED DIAGNOSIS” PLAN. 
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Used-Car Auction Prices 


Market Trend 


The break in used-car prices continued last week as the overall 
average price fell $5 to $1,015. This was the third straight week in 
which the average declined. The only models which did not drop 
in price were ‘41s and 50s. 


Things were never better for 1950 models. The price rose $15 to 
an average of $1,995—high for the year. The increase in the price 
of 41s was a modest $1, bringing the average to $383. 

Declines hit all other models. Losses ranged from $3 to $12. The 
losses were: °49s, off $10 to $1,474; °48s, off $7 to $1,119; °47s, off $3 
to $933; °'46s, off $12 to $800, and °42s, off $11 to $405. 

Although offerings declined last week at nine auctions, percentage 
of sales increased. The nine auctions sold 755 units out of 1,082 
offerings last week for an average of 70 percent, In the previous 
week, the same auctions sold 874 units out of 1,328 offerings, or 66 
percent, 

Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 


CONCORD, MASS. 





sedan, $1,435; FL 


‘48 SM sedan, $1,050; FM sedan, $1,050 


(Concord Auto Auction, Inc. Sale every ‘47 FM econv., 2 at $1,125; club coupe, | 
Monday and Friday. Prices are for sales| $1-150; sedan, $940; FI, aerosedan, §$1,- 


Deluxe sedan, $1,475. 


of May 26-29.) gaan ae p- | ee ne oer ae 
iy 2 sedan, 385 MD sedan, 
(Sold 105 units out of 149 offerings $505; SD sedan, $475 ‘40 SD sedan 
at May 26 sale.) $435, $475, $350, $290. °39 MD sedan. 
BUICK "49 RM sedan, $1,800*; Super $350, $295, $160 
sedan, $1,925*, $1,550. "47 RM_ sedan. | CHRYSLER ‘46 Windsor club coupe, $1 
$1,135; Super sedan, $1,215, $1,200. ‘46 000; conv. $1,000 
RM sedanet, $950. ‘42 Super sedanet, | CROSLEY—'48 sedan, $395 
$350, ‘40 Super sedan, $495. ‘39 Special | pesoTo —°40 sedan. $305 
sedan, $590 DODGE. ‘48 Deluxe business coupe, $910 
CHEVROLET -°50 SI. Deluxe cony $2,- FORD —'50 CD (8) cony 2,065; Deluxe 
055 ‘49 SL Special sedan, $1,290, $1,- (8) sedan, $1,620. °49 Custom (8) sedan, 
400, $1,210; conv., Special | $1,150, $1,200, $1,195; conv., 


$1,770; FIL $1,235, 


AUTO AUCTION 


Free Registration for Dealers 


MAY 31, JUNE 7, JUNE 14 


We Want Buyers—We Will Have the Cars 


SALE EVERY WEDNESDAY 


12 O'clock Noon — Rain or Shine 


LEACH’S AUTO AUCTION 


NORFOLK, VIRGINIA Phone 5-3694 
U. S. Highway No. 13 2 Mi. Airport 


GET RID OF GAS FUMES 


Solve Your Garage and Shop Ventilation 
Problem This Simple Inexpensive Way 


What you have been waiting for—the final, successful solution to your garage 
ventilation problem all available in o packaged kit, including motor and 
blower, ready to install. 
@ Removes gas fumes at source (exhaust pipes). 
@ Simple installation—no change or alteration of exist- 
ing facilities. 
@ Not in your way—instantly in use or out of the way 
when you don't need it. 


@ Saves man-hours and helps keep employees. Mechanics 
have less sinus, headaches, etc. 


COMPLETE 
PACKAGED KIT 
F.O.B. Decatur 


$18750 


WRITE FOR CIRCULAR 


IWMustration shows standard kit 
with two extra tube outlets. 





National also makes a complete packaged kit for underfloor installations. 
Cast aluminum floor assemblies, flexible metal hose, motor and blower 
units and accessories available. Write for Complete Catalog. 


The National System of GarageVentilation 


World's Largest Manufacturer of Exclusive Garage 
DEPT. 2D, 318-330 N. CHURCH ST., aaa 
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$1,550, $1,515; 
ard (8) sedan 
$800; club coupe 


club coupe, $1,280; Stand 
$1,075 47 SD sedan, 

$1,000 46 SD club 
coupe, $805, $800 "42 sedan, $360 "41 
half-ton pickup, $360; station wagon, 
$550. °40 sedan, $255; half-ton pickup, 
$250. ‘37 sedan, $165. 


on 


Average Used-Car Prices | 


*‘(Oompiled by Automotive News/ i 
















HUDSON—’49 Super (8) sedan, $1,375. '48 June 1950 May Apr. | 
Super (8) sedan, $1,200. ‘47 Super (6) Model (to date) 1950 1950 | 
sedan, $830. ‘40 sedan, $110 1 1 } 

KAISER—'51 Standard sedan, $1,875. $1,015 $1,031 $1,021 ae. ee bee iy | 

MERCURY-—-'50 club coupe, $2,025*; se- th ’ ri 1152 | 
dan, $2,050, $2,025. ‘40 sedan, $135 1948. . 1,119 152 ’ 

| OLDSMOBILE '50 (S88) sedan, $2,400* Es ounces 933 968 958 
'48 (66) sedanet, $1,085; (98) conv., 1946. . id 800 832 829 
$1,800*; sedan, §$1,160*. "47 (66) se- > 
danet, $1,050"; (98) conv., $1,285*; 1942.. : 405 438 414 

| sedanet, $S75*. ‘46 (76) sedanet, $800. | _, aa 383 405 403 
49 (76 4 on sada onn | 
- ph . $425. 40 sedan, $255. | ae Overall | 
39 sedan, $2! | une S = 

| PACKARD. “48 Deluxe (S) sedan, $1,200 (to date) Average $1,015 $1,031 $1,021 
Super (8) sedan, $1,185 "40 (11007 
sedan, $220; (120) sedan, $150 (The above figures are averages of used-car auction prices, all 

PLYMOUTH ‘50 Deluxe sedan, $1,700, '49 : ‘ t ive News.) 

SD sedan, 81.460, °46 Deluse sedan makes and models, carried regularly in Automotive 
$475, $600, $580, $875. °41 sedan, $330, | 
es a ‘ nate 7 oo, f 390. °48 half-ton pickup, $550 ‘40 MD ota $350, 280, $275. 

PONTIAC -'49 Chieftain (8) Deluxe sedan, | wipLys—'50 Jeepster, $1,298, $1,300. '49| 2-dr., $275, $235 
$1,840. ‘47 SL (8) sedan, $1,195, 10| “Jeep half-ton pickup, $620. ‘48 Jeep, CHRYSLER '50 Windsor Highlander 
(6) club coupe, $325. 39 (6) sedan, $600, '47 station wagon, $780. 4-dr., $2,370 

| $270. ‘36 (6) sedan, $195. | DeSOTO "41 club coupe, $410, 

| STUDEBAKER—’47 Champion sedan, $900. | . AIC | DODGE—'48 Custom conv., $1,375 47 

| ‘41 Champion sedan, $305. EBENSBURG, PA. Custom 4-dr., $1,110. °38 wrecker, $250 

WILLYS—'48 Jeep, $675. ‘35 sedan, $120 (Ebensburg Auto Auction Co. Sale every "37 4-dr., $225. 

Thursday, Prices are for sale of June 1.) | FORD—'49 conv., $1,350; Custom (5) 

HOUSTON (Prices remained at high level, Sold 4-dr., $1,390*%, $1,210, $1,230. ‘48 SD 

F 73 units out of 88 offerings.) j (8) 4-dr., $860. °47 SD (8) 4-dr., $885 

(Guif Auction Co, Sale every Tuesday at E san) =—§$810. 40 wrecker, $400. ‘37 (85) 4-dr 

Prices are for sale of May 30.) BUICK 4S Super conv., $1,440°. 46 $135. 

(Market unsteady. Sold 76 units out Super sedanet, $1,020, $1,055 40 Spe- | gUDSON—'48 Commodore (6) 4-dr., $1 
of 142 offerings.) cial 4-dr., $380 005 

CHEVROLET ‘50 Bel-Air, $2,110; SL De CADILLAC --'49 (62) 2-dr., $2,550 | KAISER "48 4-dr., $780 , 
luxe club coupe, $1,695; 2-dr., $1,710; | CH EVROLET-—'49 FL Deluxe 2-dr.. $1,410, ae 48 club coupe, $1,010 4t 
i-dr., $1,825; FL Deluxe 2-dr., $1,750, $1,435, '48 FM 2-dr., $1,160, $1,110,| | 4-dr., $860. m j 
$1,690. °49 FL Deluxe 2-dr., $1,410; SL | §1.095. $1,075; (taxi, $750 47 sM | N — a a 4-dr., $660; (6UU) 
Special 2-dr., $1,235, $1,290; 4-dr., $1,- t-dr., | $1,060, $1,010; FI. aerosedan, | club coupe, $760 _ (600) 4-dr vam. 
300 Deluxe 4-dr $1,410 45 club $1,075, $1,070. $905 42 SD 2-dr,. $435, | OLDSMOBILE- "49 (98) sedanet, $1,905 
coupe, $960. ‘47 FL. aerosedan, $950. '41 conv,, $340; 2-dr., $475, $470, $300 (Continued on Page 47, Col. 1) 

DODGE—'50 Custom 2-dr., $2,085 "49 sane — at om wan 

| half-ton pickup, $875 

FORD ——'50 2-dr., $1,670, $1,625; Deluxe ae te ee Se 
i-dr., $1,690; half-ton pickup, $1,185. 

‘49 4-dr., $925. ‘48 half-ton pickup, . 
$435. ‘47 club coupe, $670. ‘46 half-ton 
pickup, $435, 

HUDSON—’42 club coupe, $260. e ; 

RAISER A, St ive your truck sales a 

LINCOLN— ‘47 Continental club coupe, $1,- 

500. 


MERCURY — ‘50 4-dr., club 
coupe, $1,460. 

OLDSMOBILE.—'50 (88) 4-dr., 
(98) 4-dr., $1,850. 

PLYMOUTH--'50 2-dr., 


$1,975. ‘49 
$2,300. °49 


$1,620 "49 4-dr., 


$1,350, $1,450; 2-dr., $1,250 
PONTIAC—’50 (6) 2-dr., $1,860, ‘49 De- 
luxe 4-dr., $1,515. ‘42 4-dr., $375. 


OAKLAND, CALIF. 


(A. L. Pollock Auto Dealers 
Auction. Sale every Wednesday 
are for sale of May 31.) 

(Market softer on all models.) 
BUICK—’50 Super 4-dr., $2,295*; Special 

4-dr., $1,175*. ‘49 RM 4-dr., $1,825*, 

$1,800*; Super 4-dr., $1,650*; conv., $1,- 

945*. °47 4-dr., $1,150; sedanet, $1,025 

‘46 sedanet, $1,025. ‘40 club coupe, $285. 
CADILLAC "49 (61) sedanet, $2,6 : 

(62) 4-dr., 2 at $3,000*. ‘48 (62) 4-dr., 

$2,415*. ‘47 sedanet, $1,700*. ‘46 4-dr., 

$1,550* ‘42 4-dr., $800*. 

CHEVROLET —'50 FL Deluxe 2-dr., $1,850. 
'48 FM conv., $1,295; sedan delivery, 
$800; 4-dr., $1,185. ‘47 FL aerosedan, 
$1.115. ‘41 2-dr., $415. °'40 4-dr., $395 
°39 4-dr., $200. 

DeSOTO—'48 Custom sedan, $1,305 

DODGE—'46 club coupe, $1,935. ‘40 conv., 
$295 

FORD 





the original 
one-man 
tailgate loader 


Wholesale 
Prices 











for 15, 34,1 ton pick-up trucks 





CAN BE A “SALES-CLINCHER” AND “MONEY-MAKER” 


"49 (8) conv., $1,565. '48 (8) club If you are able to offer Venco you have a 


selling pont 


coupe, $1,000. ‘47 (8) station wagon, 
$1,025; (6) 4-dr., $880. '46 (8) 4-dr. that can swing any pick-up truck deal 
$860; 2-dr., $540. 9 
HUDSON—'48 4-dr., $1,320 "470 «4-dr., | at an added profit to you! 
$675. VENT 
LINCOLN ‘50 club coupe, $2,500 "49 cost " pays for trek,” 
club sedan, $1,725. | ~ 
NASH—'42 4-dr., $275. °41 4-dr., $325 sO cose 
OLDSMOBILE—"50 (88) sedanet, $2,475*; | ® economical @ saves labor @ 600 Ih. load 
Holiday, $2,850*. ‘49 (76) sedanet, $1,- | 
790*. '48 (98) 4-dr., $1,510*; (78) 4-dr., | @ easy to operate @ saves time @ removable crank 
1,400*. “46 s , $900"; ¢ : eo” ' 
: P SOGRAE. CEOS"; Clem SOMES, ~ @ easy to install @ stops accidents @ plathorm 28°. 48 
| PLYMOUTH "48 SD 4-dr., $1,070. 7 | A 
i-dr., $875. °'46 4-dr., $830. IF MOT AVAILABLE AT YOUR TRUCK EQUIPMENT DISTRIBUTOR, WRITE 
PONTIAC—'50 4-dr., $1,800. °49 (6) club ol T CORP 
coupe, $1,610; (8) club coupe, $1,875; . 
4-dr,, $1,780; Chieftain (6) 4-dr., $1,600. 
‘46 sedanet, $905. °41 4-dr., $380. 2832 NEWELL ST., LOS ANGELES 39, CALIF. 





STUDEBAKER—’'50 Champion conv., $1,- 
875. °47 Commander RD business coupe, | ——— TTT 
$875. 





VALDOSTA, GA 


Hewitt Auto Auction Sale every 

Friday. Prices are for sale of May 26.) 
(Sold 159 units out of 225 offerings.) 

BUICK—’50 RM 2-dr., $2,300. °49 Super 
4-dr., $1,600, $1,620, $1,625; 2-dr., $1,- 


WOULD YOU LIKE A SUCCESSFUL—INEXPENSIVE 


USED CAR CONTROL RECORD? 


(Tom 











600, $1,710; conv., $1,850. ‘48 Super 
2-dr., $1,200. °47 Super 4-dr., $1,350, ° ° ° ° 
$1,025. "46 Super 4-dr., $950. A Simplified System That Will Contribute 
)c — LAC—'49 (61) 4-dr., $2,625; (62) 
4-dr., $2,730, $2,740. '47 (62) 4-dr., To Faster Turn-Over and Help Keep 
$1, 500. » 
CHEVROLET—'50 SL Deluxe 2-dr., $1,- Your Mind Acute to the Trends, 
825*; 2-dr., $1,630; conv., $1,925; FL 
Deluxe 2-dr., $1,775*. °’49 SL Deluxe 
4-dr., $1,340, $1,350; conv., $1,450, $1,- PLUS 
310, $1,370; 2-dr., $1,300, $1,350 "48 
conv,, $1,020, $1,400; FL aerosedan, §$1,- THE FINEST PROVEN AND MOST HELPFUL 
150. '47 FM 2-dr., $870. °'41 SD 2-dr., 
$450. ‘37 MD 2-dr., $400 a 
CHRYSLER—.'49 Windsor 4-dr., $1,900. ‘48 
Windsor 4-dr., $1,270 
DODGE—'49 Custom 4-dr., $1,600; Coronet 
4-dr., $1,550, $1,760 '48 half-ton pick 


up, $700; club coupe, $1,025. ‘47 Custom 


Your Sales Staff Will Know Every Day of All 














| 4-dr., $775 
FORD—'50 CD (8) 4-dr., $1,700, $1,850, * . 
$1,790; 2-dr., $1,680, $1,600, $1,720; club Units on Hand, the Sale Prices and All | 
coupe, $1,720; half-ton pickup, $1,150. . 
'49 Custom 4-dr., $1,280, $1,260, $1,200, Other Necessary Information 
$1,180, $1,110; half-ton pickup, $800. '48 j 
SD 4-dr., $800, $725, $789. "47 SD 3-ar., MODERN METHODS ASSURES BETTER SELLING 
$815; station wagon, $625. ‘41 Deluxe 
2-dr., $410, $400, $500. ‘40 Deluxe 
4-dr.. $400, $450. '39 Deluxe 4-dr., $425, | 
$300. j 
| HUDSON—'47 Commodore 4-dr., $750. Write Today for Free Samples 
MEROCURY—'50 sport sedan, $2,150, §$2,- 
000. °’49 conv., $1,515, $1,625; station 
wagon, $1,300. ‘46 44-dr., $775. "41 
4-dr., $360. 





OLDSMOBILE—’50 (88) 2-dr., $2,150, $2,- 


PLYMOUTH—'50 club coupe, $1,615. ‘49 
Deluxe club coupe, $1,375, $1,350. ‘46 


P.O. BOX 666 


LOUISVILLE 1, KY. 


i 
' 
i 
050. '49 (88) 4-dr., $1,655, $1,850; (98) Mod 4 li M | 
4-dr., $1,820, $1,850." '48 (78) 4-dr., € e et S nc 
shh, “at rm Selling ye. 


8D 4-dr., $800. 

PONTIAC—’50 (8) 2-dr., $1,900. '49 De- 
luxe (8) 2-dr., $1, 700. °48 SL 4-dr., 
$1,210. '33 (8) 4-dr., $405. 


STUDEBAKER—’50 Champion 4-dr., §$1,- 











sa 


of 


CA 


or 











1ON 


pr. 
950 


152 | 
958 
329 
14 
103 


| 


nder 


250 


(8) 
8D 
S55 


$1 
UU) 


Bin 
Nis 








SERVICE SECTION 








Used-Car Auction Prices 


‘(Continued from Page 46) 


i8 (78) sedanet, $1,425 '47 (76) De- 
ixe 4-dr., $1,030. ‘46 (66) 4-dr., $860 

Pt.YMOUTH—'49 SD 4-dr., $1,330. ‘48 SD 
lub coupe, $1,110 4-dr.. $1,190 ‘47 
3D 4-dr., $995, $1,000, $1,040 "46 SD 
-dr., $880 "41 4-dr., $340; half-ton 
yickup, $400. 

PONTIAC. 46 (6) sedanet, $915. ‘41 (6) 


t-dr., $505. 


STUDEBAKER club coupe 


‘48 Champion 


$1,130. ‘47 Land Cruiser 4-dr., $1.175 
46 1-ton chassis, $355 
WILLYS. 48 Jeepster, $1,.050* 


AMARILLO, TEX. 


‘Amarillo Auto Auction. Sale every 
day. Prices are for sale of June 2.) 

(Prices steady to higher. Sold 180 units 
out of 230 offerings.) 


Fri 


BUICK—'50 Special 2-dr., $2,060*; Super 
2-dr., $2.250°. ‘49 Super 2-dr., $1,505. 
47 RM 2-dr., $880. '46 RM 4-dr., $860. 

CADILLAC—'50 (61) club cpe., §$3,800*. 
"49 (62) 4-dr, $2.850*,. ‘48 (62) 4-dr., 
$2,255°. 

CHEVROLET—'50 Deluxe 4-dr., $1,965*, 
$1,985, $1.850, $1,880. ‘49 2-dr., $1,340, 
$1,345. ‘48 FL aerosedan, 2 at $1,150. 
47 2-dr., $775, $805, $860. ‘46 FL aero- 
sedan, $655. 

CHRYSLER "59 Royal 4-dr., $2,105; 


Windsor 4-dr., $2,175. '47 Windsor 4-dr., 


$1,010, $1,015. 


SL Special club coupe, $1,710, $1,750; 
SL Deluxe 2-dr.. $1,775; FL Deluxe 
4-dr.. $1,970. ‘49 FL Deluxe 2-dr., 2 at 
$1,420; SL Special club coupe, $1,575; 
SL Deluxe 2-dr., $1,300, $1,450, $1,500, 
$1,350; 1'.-ton cab and chassis $1,000 
‘48 FL aerosedan, $1,200, $1,250. ‘47 
station wagon, $900; FL aerosedan, §$1.,- 
060; SM 2-dr., $840, FM conv., $1,100. 


‘46 sedan delivery, $570; half-ton pickup, 


$550 ‘41 SD 2-dr., $410. °40 SD 2-dr., 
2 at $250. 

DeSOTO—'49 Deluxe 4-dr., $1,850, $1,775. 
‘48 suburban, $1,400. ‘39 Deluxe 4-dr., 
$220 

DODGE ‘48 Deluxe 4-dr., $1,150 46 De- 
luxe 4-dr., $900. '41 half-ton panel, $220. 

| FORD—'50 Deluxe (8) 2-dr., $1,620. ‘49 
Station wagon, $1,420 ‘47 Deluxe (8) 
2-dr., $880. ‘46 Deluxe (8) 4-dr., $620, 
$660. ‘40 (8) 2-dr., $390. °39 (8) 4-dr., 
$200. 

FRAZER—'i7 Manhattan 4-dr., $550. 

HUDSON —'46 Super (6) club coupe, $660. 

LINCOLN—'49 club coupe, $1,585; 4-dr., 
$1,570; 2-dr., $1,610. ‘42 Custom club 
coupe, $370. 

MERCURY — ‘50 4-dr., $1,950. ‘49 club 


DeSOTO—'47 Suburban, $730. 
DODGE—’49 Wayfarer 2-dr.. $1,175. °47) 
2-dr., $870. '46 4-dr., $625. | 
FORD—’'50 CD (8) 2-dr., $1,915*; CD (6) | 
2dr., $1,535. '49 Custom (8) 2-dr., $985, 
$1,025, $1,095, $1,105. ‘47 2-dr., $700, 
$725, $825, $855. ‘46 4-dr., $650, $670, 
$700. °41 2-dr., $210, $255, $312. 
FRAZER—'48 Manhattan 4-dr., $950*. 
HUDSON—'50 Pacemaker 2-dr., $1.675. 
"48 (8) 4-dr., $960. ‘47 (6) 4-dr., $510. 
KAISER—'50 Traveler 4-dr., $1,425. 

LINCOLN—'49 44-dr., $1,230; club cpe., 
$1,410*, $1.465*. ‘46 4-dr., $480. 
MERCURY—'50 2-dr., $2,010, $2,080; 4-dr., | 
$1,845. ‘49 2-dr., $1,385*. ‘47 club cpe., | 
$830 
NASH—’'50 Ambassador 2-dr., $1,850*, ‘49 
(600) 2-dr.. $1,200. ‘48 4-dr., $940*. | 

OLDSMOBILE ‘49 (98) 4-dr. $1,875", 
$1,850*; 2-dr.. $1800, $1,810, $1,830. 
‘48 (76) sedanet, $1,340; (66) 4-dr., 
$1,115. ‘46 (66) club cpe., $695. 
PLYMOUTH—'50 club cpe., $1,665. ‘49 
4-dr., $1.240, $1,365. ‘48 4-dr., $655, 
$850, $865, $950. ‘46 4-dr., $380, $450. 
PONTIAC—'50 Chieftain (6) 2-dr., $1,780; 
(8) Catalina, $2,655*, ‘49 (8) 4-dr., $1,- 
560, $1,585. “48 4-dr., $1,035, $1,140. °46 
(8) 2-dr.. $675. 

STUDEBAKER—'50 Land Cruiser 4-dr., 
$1,990*; Champion conv., $1,660* "47 
Commander conv., $930*. 

WILLYS—'49 half-ton pickup, $640; sta- 
tion wagon, $810. ‘48 station wagon, 
775. °47 half-ton pickup, $385 

4 . . 
MT. CLEMENS, MICH. 


(Simpson Bros. Auto Auction. Sale ev- 
ery Friday. Prices are for sale of May 26.) 
(Sold 28 units out of 40 offerings.) 





BUICK—'47 Super sedan, $1,040, '40 se- 
dan, $150. 

CHEVROLET "49 FL sedan, $1,225, 
$1,415, $1,340. ‘48 conv., $1,260; sedan, | 
$875, $1,140. 47 sedan, $1,025, $895. | 
‘40 sedan, $395. 

CHRYSLER ‘46 Windsor sedan, $980 

DeSOTO—'47 Custom redan, $965. 

FORD —'49 sedan, $1,100, $1,230*, "46 (6) | 
sedan, $635. ‘41 (6) sedan, $275 39 | 
sedan, $110, $125, $240. 

KAISER —'49 4-dr., $1,200, 

MERCURY—-'39 sedan, $150. 

PLYMOUTH -'40 sedan, $185. 

PONTIAC—'49 (8) sedan, $1,715 "4S 
(8) sedan, $1,365, $1,.450*. 

WILLYS—'48 Jeep, $425. 

ALBANY, N. Y. 

‘Tim Anspach's Dealers Auto Auction. 
Sale every Monday. Prices are for sale 
of May 29.) 

(Improved retail trade caused higher 

bidding. Sold 89 units out of 112 offer- 

ings.) 

KBUICK— ‘49 Super 4-dr.. $1,750, $1,700 
$1.730; sedanet, $1,710; conv., $2,030. 
47 Super conv., $1,430; RM 4-dr., $1,- 
970. ‘46 Super 4-dr., $890. ‘41 Special 
4-dr., $440, $340. 

CADILLAC — ‘49 (60) Special 4-dr., $2,659 


‘47 (62) 4-dr., $1,600. 


CHEVROLET 





We Wholesale 
Fine Used Cars 


een Lia e 


DETROIT’S OLDEST 
CHEVROLET DEALERSHIP 


TW 1-0600 


Le ate 
aU 


TW 3-5100 
DETROIT'S VOLUME 
CADILLAC DEALER 


FINE USED CARS 
















50 Bel-Air, $2,125, $2,055: 


coupe, $1,300. 

NASH—'50 Super Statesman 4-dr., $1,610. 

OLDSMOBILE—-'50 (88) 4-dr., $2,350. ‘48 
(98) conv., $1,570. ‘39 (60) 4-dr., $250. 

PLYMOUTH—'49 Deluxe 4-dr., $1,360, $1,- 
325, $1,200; SD club coupe, $1,490. ‘48 
Deluxe 2-dr., $1,110; SD 4-dr., $1,110. 
‘47 SD 4-dr., $950; club coupe, $980. 
‘41 SD 4-dr., $420, $360; station wagon, 
$450. °40 Deluxe 4-dr., $440. 





‘50 Chieftain (8) 2-dr., $2,400; 


PONTIAC 
conv., $2,650. 
STUDEBAKER—'50 Champion 4-dr., §$1,- 
| 
| 


620. ‘48 Commander 4-dr., $1,160. 


WILLYS $850, $770: 
pickup, ‘48 Jeepster, $S65 


‘49 Jeepster, 1-ton 


$800 


* T rt 
DENVER 
(Denver Auto Auction, 
Tuesday at Englewood, 
for sale of May 30.) 
(Prices steady, but offerings declined 
because of Memorial day sale.) 
$1.970* 49 
2-dr., $1,- 


Sale every 
are 


Inc 


Colo. Prices 


BUICK 4-dr., 
‘48 RM 


$910 


4-dr., $4.150* 
$2,325° “46 


~'50 Special 
Super 2-dr., $1,635. 
195*. °47 Super 2-dr.. 


CADILLAC—'50 (62) 
(62) 4-dr., $2,.185*, 
4-dr., $1,500*. 

CHEVROLET 
FL 
2-dr., 
$1,345; 
$1,265; 
$1,225. 
coupe, 
"41 4-dr., 


‘48 
(62) 


$2,210 
Deluxe 
2-dr.. 
"48 conv., 
$1,140, 
club 
$730 


‘50 Bel-Air, 
Deluxe 4-dr., $1,910". 
$1.370, $1.480; 
half-ton pickup, 
FL aerosedan, 
‘47 FL 4-dr., 
$815, $910. 
$530, $570. 
CHRYSLER—'47 conv., 
DeSOTO—'48 Custom 4-dr., 
DODGE—'48 Custom 4-dr., 
(S) 4-dr., 
$1,035. 
as) 


$2,050. 
"49 SL 
SL Special 
$955. 

$1,110, 
$1,060; 
"46 SM 


SM 
4-dr., 


$1,090. 
$1,125 
$1,290. 
$1,290; 
"48 
2-dr., 


FORD—'49 Custom 
tom (6) 2-dr., 
$780, $825. "46 


conv., $415. 


2-dr., 
“41 


(6) 
$680. 


HUDSON—'46 2-dr., $455. '41 4-dr., $195. | | mn set 

| MERCURY—’50 4-dr., $2,270*; club coupe. Sale every Friday Prices are for sale of 
$2,165*, $2,145*. ‘49 4-dr., $1,515, | June 2.) 

| OLDSMOBILE ‘50 (9S) Deluxe 4-dr., $2,- | BUICK—'50 Super sedan, $1,790, $1,915*. 

| 710*, $2,700*; (S88) Deluxe 2-dr.. $2,-| ‘47 Super conv., $1,275; sedan, $1,115; 

| 450*%; (88) 2-dr., $2,350", "48 (98)) Special sedan, $1,065. ‘41 Special sedan, 
4-dr., $1,345. | $455, $530, $395. '40 Special sedan, 

PLYMOUTH—’'50 SD club coupe, $1,705;| $205, $290. 

| Deluxe 2-dr., $1,590. ‘48 SD = 4-dr., | CHEVROLET—’50 SL Special sedan, §$1,- 

| $1,100. | 485. °49 SL sedan, $1,260, $1,360; FL 
PONTIAC—'50 Catalina (8) 2-dr., $2,515*; sedan, $1.500, $1,280. ‘48 SM_ sedan, 

$955, $1,035. |'47 SM sedan, $785, $865; | 


Chieftain (8) 4-dr.. $2,155*; (6) 2-dr., 


AUTOMOTIVE NEWS, JUNE 12, 1950 


Cus- 





Automotive News 


“Ah, here comes 


now.” 

$1,825. 49 (8) 2-dr $1,695* "47 (8) 
2-dr., $1,050 

STUDEBAKER '47 Commander club 


coupe, $910*. 


QUINCY, ILL. 


(Charlie Thale's Quincy 


i 
; 
‘ 
i 
: 


Auto 


Auction. 


47 


FM sedan, $990, $815, $915, $910. ‘46 
FL sedan, $900. ‘41 sedan, $475, $525, 
$285, $475, $615, $610. ‘40 sedan, $410, 
$375, $220, $285. ‘39 sedan, $290, $165, 
$220. ‘38 sedan, $185, $190. ‘37 sedan, 


$135, $215, $140. 
CHRYSLER—-'50 Highlander sedan, $2,175. 


DODGE —'49 $1,325, $1,400. "46 
sedan, $820. 

FORD—'49 sedan. $1,200, $1,075, $1,215. 
‘48 sedan, $1,050, $890. ‘47 sedan, $815 
$740. ‘41 sedan, $345, $480. ‘40 sedan. 


sedan 


$305, $285. $190. ‘39 sedan, $125, $210. 
‘38 sedan. $150, $240, $200. ‘37 sedan, 
$155. ‘'36 sedan, $200, $120. 

FRAZER—-'48 sedan, $750. 

HUDSON.-'50 sedan, $1,530. 

KAISER--'47 sedan. $620. 

MERCURY ‘41 sedan, $390 "39 sedan, 
$155. 

OLDSMOBILE— ‘41 sedan, $420, $340. 

PLYMOUTH -'49 sedan, $1.350. ‘48 sedan, 
$720, $895. ‘46 sedan, $735, $490, $725 
"41 sedan. $360, $245, $385. ‘40 sedan, 
$140, $365. 

PONTIAC—'48 sedan, $1,135. ‘47 sedan, 
$995. ‘39 sedan, $285. 

WILLYS ‘49 Jeepster, $835. ‘48 Jeep, 
$505. 

MANHEIM, PA. 

(Manheim Auto Sales & Auction, Inc. 


Sale every Friday. Prices are for sale of 
May 26.) 


(Sold 76 units out of 157 offerings.) 


BUICK—-'48 Super sedan, $1.465, $1,330; 
RM sedan, $1,350, $1,220. '40 Special 
club cpe., $640. 

CADILLAC—'50 (61) 4-dr., $3,625. ‘48 
(62) 4-dr., $2.440. ‘46 (62) 4-dr., $1,475. 

CHEVROLET—-'50 Bel-Air $2,100; conv., 
$2.100; FL 2-dr.. $1,625; bus. cpe., 


(Continued on Page 54, Col. 1) 
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Aro Challenger live (Chassis, Drain and Gear for use 
with up to 100-Ib. drums) styled to pair up perfectly 
with Aro Junior Lubricators (for 25-50 Ib. drums). See 


your Aco Jobber 


The Aro Equipment Corporation, Bryan, Ohio. 


Aro ot Canada 
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Toronto 
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On Semi-Annual Basis .. . 





Compulsory Checks 
Urged in Florida 


MIAMI.--A compulsory automo-|such a state law, local ordinances | ee 


bile inspection law in Florida was| 
suggested as an aid to the Florida! 
highway patrol in getting unsafe 
jalopies off the road. It came from} 
R. W. Pierce, former president of 
the Miami Automobile 
Assn. 

“Everyone seems to agree that 
automobiles should be inspected at 
least twice a year for safe opera- 
tion,” Pierce said. “The ideal situ- 
ation would be to have a safety 
law to make this necessary in every 
state in the union.” 

Pierce said the ordinance pro- 
posed by the dealers association 
for Miami might be adopted as a 
model for a state law. 

Pierce recalled that Capt. H. N. 
Kirkman, head of the state high- 
way patrol, has issued orders for 
tightening down on unsafe cars on 
Florida's streets and highways. The 
patrol leader called for vigorous 
prosecution of drivers who oper- 
ate cars with bad brakes, poor 
lights and other obviously danger- | 
ous defects. 

“We agree heartily,” Pierce said. 
“Our prime interest in sponsoring 
this Miami ordinance, is safety, We 
feel inspections should be on a 
statewide basis. But until we have 


Body Engineers 
Set Nov. 1-3 for 
Technical Parley 


DETROIT. — The American So- 
ciety of Body Engineers will hold 
its fifth annual technical conven- 
tion here Nov. 1-3 at the Rackham 
Memorial building. 


Eight sessions on the latest de- 
velopments and trends in body 
styling, materials and production 
will feature the parley. 


Parts makers and suppliers will 
display new products and manufac- | 
turing developments, the society re- 
ported. 

Charles Y. Cheriez, Hudson's su- 
pervisor of styling, will act as 
general chairman of the conven- 
tion, according to Lynn A. Fill, 
ASBE president and chief engineer 
of Motor Products Corp. 

Committees are as follows: pro- 
gram and discussion, Frank D. 
Leonard, Elmer A. Wilkie; exhibits, 
John H. Walter; publicity, George 
W. Tannahill, Charles E. McCor- 
mick; art and printing, Gordon J. 
Lawton; finance, Milton Kraska; 
house, Edward T. Williams. 








*DUNK 
AND 
DRIER 
BASKET 
INCLUDED 


U. S. PAT. #2318842" 2,107,288 


GUNK DUNK BENCH Corburetor ond Ports Cleaning Kit 


New 6'4 gol. size deep “Vopor-catcher” design 


REFUSE SUBSTITUTES 


lead, ma 
and fittin 
and orific 


Without the Genuine 
GUNK trademark, the 
product may be a 
cheap imitation... 
partly diluted, will 
not afford the long 
life and corrosive 
protection gue by 
GUNK. Flatly refuse 
substitutes! 


Works ho 
Patente 


Gives Lake Ships 


not exceed $30 per cab. 


. Quickly digests and removes carbon gum, paint, 


. Lasts more than one year . . . due to Hydro-Seal. 
. Automatic rinsing. 


are preferable to none at all.” 


Under the dealers’ ordinance, in- | 


spection would be on a semi-annual 
basis. The city 
would license qualified garages to 


Dealer’s | conduct the inspections instead of | 
forcing all motorists to jam the} 


city’s two inspection stations. 

The ordinance was passed by the 
city commission in May. But a 
repeal move found important sup- 


port and comes up for commission | 
| 


consideration this week, 


Peak Auto Output 


Busiest Season | 


BUFFALO. ~The movement of 
new automobiles from Detroit to 
Buffalo by lake vessels is boom- 
ing this season. During May, near- 
ly 25,000 cars with a retail value 
close to $50,000,000 were brought 
here for distribution all over the 
Fast. 

Despite the Chrysler strike, more 
auto carriers docked in Buffalo 
last month than in May, 1949. The 
number of auto boats arriving to- 
taled 64, an increase of 11 over 
the same 1949 period. 

T. J. McCarthy Steamship Co. 
has increased its auto-carrying 
fleet by the purchase of another 
ship, its fourth. It increased capac- 
ity of another during the winter 





safety director | 
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For Benefit of Home Owners 


| 


| 






CHEVROLET EXHIBITS IN ST. LOUIS—Chevrolet dealers of St. Louis sponsored an exhibit 
at the recent fourth annual St. Louis Home show. Features of the display, which was viewed 
| by more than 100,000 people, included a cutaway model of the Powerglide automatic trans- 
| mission and a cutaway model of a Chevrolet car body. 





CINCINNATI 


which was believed tr 
one roof in the city. 


STUDEBAKER EXHIBIT—Visitors to Cincinnati's 


recent Home Show were 
attracted in great numbers to the cutaway chassis exhibit of the Greater Cincinnati Stude- after 
baker Dealers. The dealers’ booth was the only automotive exhibit in the entire show,|friend and associate, 


SERVICE SECTICY 


Obituaries 


C. S. Howard, 70, 


Dies on Coast 


SAN FRANCISCO.— Charles S. 
Howard sr., 70, pioneer Buick de: |- 
er and internationally known is 
owner of race 
horses Seabiscuit, 
Kayak II and 
Noor, died of a 
heart attack at 
his home in Hills- 
borough, near 
here, last week. 

Born in Mari- 
etta, Ga. Mr. 
Howard was with 
Col. Theodore 
Roosevelt’s Rough ‘al 
Riders at San C. 8S. Howard Sr. 
} Juan Hill, in the Spanish-American 
war. Coming to San Francisco 
early in the century, he became a 
factory representative -for eight 
western states. His company now 
has dealerships here and in Los 
Angeles. 

His fortune, estimated at more 








than $40,000,000, was partially 
gained through the financial aid he 
gave William C. Durant, GM found- 
er, shortly before the first World 
war, 

* * * 


Former Howard Aide, 


Harold Tuttle Dies 

LOS ANGELES.—Harold Tuttle, 
owner of Long Beach Buick Co 
and former general manager of 
Howard Automobile Co. (Buick). 
died of a heart attack here June 7 
Mr. Tuttle died less than 24 hours 
the death of his lifelong 
Charles §S 


be the largest assemblage of home products ever gathered under | Howard sr. A past president of the 


_|Los Angeles Motor Car Dealers 


months by adding an extra ack Prices of Used Cars Show 


This firm now can bring as many 
as 15,000 cars a month to Buffalo, 
4,000 more than last year. 
Nicholson Transit also has 
creased its capacity. It has just) 
completed conversion of one steam- | 
er for the trade which is capable| 
of carrying 617 cars—said to be the 
largest auto carrier in the world. 
Other concerns are getting into 
the auto-carrying trade. Detroit & 
Cleveland Navigation Co. is active 
after an absence of two years. 
There also are reports that some 
steamship lines which handle bulk 
freight in their holds will start 
carrying automobiles on deck. 


Ky. Cabs Must Pay 


FRANKFORT, Ky.—State Attor- 
ney-General A. E. Funk has ruled 
that Kentucky cities may require 
licenses from taxicabs. He said 
that a section of a bill enacted by 
the 1950 legislature provides that 
all cities are authorized to impose 
an annual license tax which shall 


HYDRO-SEAL; | 


poil. 


kes possible accurate visual inspection 


ig of delicate metering mechanisms, jets 
es. 


t or cold. 
d Performance. 





j 


SOLD BY BETTER JOBBERS EVERYWHERE 
(If your jobber doesn’t stock Genuine GUNK) 
Attached is my business letterhead and check. Ship me: 


(__) Kit (with Dipping Screen) 6% gal. size. Dealer's net | 


cost $11.80. Shipment by fa 


+ GALLON OR A 
TANK CAR 





st prepaid railway express. 


1 


n. Slight Decline Again 


(Continued from Page 1) 


Automotive News (June 5). 


This | ported from Albany that “improved | 


showed a generally optimistic out-| retail business” had caused higher | 
look by dealers for both volume| bidding at his auction. 


and prices, at least until the fall. 
* * * 


OLUME of offerings at 
the percentage of sales rose, The 
nine wholesale marts had 1,082 of- 
ferings and 755 sales for an aver- 
age of 70 percent last week. In 
the previous week, the same auc- 
tions sold 874 out of 1,328 offerings 
for 66 percent. 


The decline in volume is not 
significant, however, since incle- 
ment weather at two of the auc- 
tions was the major factor in cut- 
ting down the number of entries. 

If wholesale prices remain firm 


at the present levels, many auction | 
_|owners expect volume of offerings 


to climb, because, they explain, 
more new-car dealers will whole- 
sale used cars. 


On the other hand, it’s known 


that more new-car dealers are in| 
used-car business now} 


the retail 
than there were last year. The ris- 
ing market for used cars during 
February, March, April and May 
caused many new-car dealers 


nine | 
auctions declined last week, but | 





to | 


take advantage of the chance to} 


wholesale their tradeins, but wheth- 
er they would continue to whole- 
sale in a_ declining market is 
doubtful, 
* * * 

RICE declines by models in last 

week's auctions were general, 
except for 1950 units. There was 
also an increase of $1 in the price 
of ‘41s. All others were off with 
losses ranging from $3 to $12. 

Average prices by models are: 
"50s, $1,995; °49s, $1,474; °48s, $1,- 
119; °47s, $933; °46s, $800; ‘'42s, 


| $405, and ‘41s, $383. 


The wholesale market was attrac- 
tive enough to entice two more 
auctions in the past couple of 
weeks. Leach’s Auto Auction was 


reopened in Norfolk, Va., while Elie 
Lam opened the Wichita Auto Auc- 
tion in Wichita Falls, Tex. 

* * + 


HE RETAIL market continued | 


somewhat muddled. Anspach re- 





New King West Showroom 


King West Motors has opened a 
new showroom at 235 King St. W., 
Hamilton, Ont., featuring several 
makes of automobiles. Albert Blair 
is general manager and Norman 
Smith, president. 


| passed 


In Cleveland, however, used- 
car sales during the week ended 
June 3 amounted to only 2,172 
units—the lowest weekly total in 
the past three months. Used- 
truck sales for the same week 
were only 134 units. 

In Detroit, used-car sales by new- 
car dealers in May totaled 13,098 
units, against 10,795 in April and 
10,872 in May of last year. Used- 
truck sales were off, though, to 703 


|in May, against 765 in April and 


584 in May, 1949. 


. * +. 
A FAIRLY steady demand char-| 
“4% acterized the Akron market for | 
used cars, For the week ended May | 
27, sales numbered 602, against 560 
in the preceding week and 491 in 
the comparable 1949 week. 


Improvement was shown in Co- 
lumbus, O., when used-car sales 
in May numbered 9,829 units, 
against 9,462 in April and 8,547 in | 
May, 1949. The total for May of 
this year was still under the | 
year’s high of 11,324, set in March. 
The day of high prices hasn't 
completely, though. W. R. 
Stone reported his Los Angeles auc- | 
tion sold a 1950 Cadillac (62) con-| 
vertible, described as “loaded,” for 
$5,300. 


} industry since 1912, 


|}of Halsell Motor Co 


Assn., Mr. Tuttle started with How- 
ard Automobile Co. as a stock boy 
in 1909. 

. 


* * 
Benjamin B. Jackson 
DELPHI, Ind.—Benjamin Butler Jack 
son, 66, a partner of Fred Morrison in 
Studebaker Sales Co. here, died May 31 at 
St. Elizabeth hospital in Lafayette, Ind 
He had suffered a heart attack recently 
* * * 
Warren A. McClure 
DETROIT.—Warren A. McClure, 58, died 
here June 3 after a short iliness. Mr. Me 
Clure, a former president of the Michigar 
Used Car Dealers Assn., had been in the 
automobile business here for 30 years 


* * > 
Julius Chester Bush 
MEXICO CITY.—Julius Chester Bush 


77, founder and president of Bush, S. A 
Mexico automobile distributor, died here of 
intestinal paralysis. A native of New Or 
leans, Mr. Bush came to Mexico more than 
50 years ago He was one of the first 
automobile dealers in this country His 
firm is being continued by his sons, Julius 


|jr.. Paul and Francis 
* * * 
Elis L. Larson 
CHICAGO.—Elis L. Larson, 62, presi 
dent of United Parts Mfg. Co. for nearly 
15 years and active in the automotive 


died here May 9 Be 
fore he became president of United Parts 
in 1935, Mr. Larson was associated wit)! 
the central office of the National Automo 
tive Parts Assn. Prior to that he was gen 
eral manager of Locomobile Motors Co 
and sales manager of Detroit Pressed 
Steel Co 

* + 


Halsell 


Kay Halsell, 77 


* 

Kay 
BRYAN, Tex president 
here and veteran car 
his home on June 5 A 


Ky he had re 


dealer, died at 
native of Bowling Green, 
sided in Bryan since 1922 

. * * 


Eadwar T. Ramonett 


HATBORO, Pa Eadwar T. Ramonett 

|47, Ford dealer here, died recently 
* * * 
Carl J. Rorick 

BUFFALO.—Car! J. Rorick, 48, regiona 
service manager for Kaiser-Frazer in Buf 
falo, died suddenly May 30 of a heart 
attack He had been associated with the 
automotive industry for more than 3 
years, including service with Nash Motors 
in Buffalo 


SPRAY GRAIN| solves your used car problem 


Spray Grain helps m 


makes dashes 
& mouldings 
like new! 


fo spray graining ink thru cloth screen to form grain. 
is a factory-like finish that dries fast. 
thinned 4 to 1 with 
for 50 to 70 cars. 
lacquer thinner. 





ove Used Cars faster. Easy for any painter 
Result 
Graining ink should be 
lacquer thinner, making 30 pints, enough 


Screens last indefinitely when washed with 





e Kit consists of 3 graining screens—fine, medium, wide .. . 


6 pints graining ink 
mahogany, 
maple, oak grey. 


GEORGE w. 


926 So. Flower Street, 


dark walnut, 


concentrate— 


F.o.b. 
walnut, 


los Angeles 


$18.75 


SNIBBE SALES COMPANY 


los Angeles 15, Calif. 
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‘SERVICE SECTION 
| ‘actories, Gullible Dealers Hit by Williams .. . 


‘Discount-itis’ Called Ruinous 








1950 


SOUTHLAND 
CHEVROLETS 


(Continued from Page 3) 


vhen the factories threatened to 
‘ut discounts a percent or two, but 
.ctually collaborate with the mak- 
ors in slashing discounts anywhere 
from 10 to 24 percent in an attempt 
to increase sales, he pointed out. 
The fallacy in this, Williams 
warned, is that the discount price 


Keystone Club 
Lists 570,000 


Travel Requests 


PHILADELPHIA. — Automobile 
touring is one of the nation’s big- 
gest businesses, according to fig- 
ures compiled by the Keystone 
Automobile Club here. 

Keystone had 570,000 requests 
for travel information in 1949. Its 
touring bureau prepared 42,000 per- | 
sonalized routes for trips ranging 
from 200 to 5,000 miles. 

On the basis of these specially 
prepared routes, Keystone members 
traveled 41,534,187 miles at a cost} 
of $692,236 for 3,461,182 gallons of | 
gasoline used. The gas price was) 
figured at 20 cents a gallon. | 

Trips up and down and across 
the U.S. by Keystone members 
consumed 1,339,520 hours of driving 
time and cost an average of three 
persons to a car $2,441,327. 

Keystone figured that each trav- 
eler spent $5.72 daily for food. 
lodging and gasoline and that each | 
car went 233 miles a day for an) 
average of nearly 12 days. 

Routes most often requested | 
were those with final destinations | 
at Miami, Los Angeles, Boston, 
Niagara Falls, Toronto, Quebec 
City, Williamsburg, Va., and Penn- | 
sylvania’s grand canyon at Wells- | 
boro. 

Most distant points requested | 
were Fairbanks, Alaska, 5,018 from | 
Philadelphia; Los Angeles, 3,031 | 
miles: Mexico City, 2,741 miles: | 
Lake Louise, 2,684 miles, and Se-| 
attle, 3,297. | 








Pierce Bequests 


Total $325,000 


PONTIAC, — Bequests left by 
Frank R. Pierce, president of Dear- 
born Motors Corp., totaled $325,000 
plus an undisclosed amount in trust | 
funds for his wife and children, | 


reading of the will last week re-| 
vealed. = 
Mr. Pierce, 49, was fatally in-| 


jured May 25 when his airplane | 
crashed at Charlotte, N. C. 

The will left $100,000 each to his | 
children, Frank jr., of Columbus, | 
O., and Nancy Joel, of Birming- | 
ham, Mich. His widow received the 
elaborate residence in Birmingham, 
personal effects and a lifetime in- 
come from a trust fund. Bequests 
of $25,000 each were made to other | 
relatives and his secretary. | 

O’Neal Names Munos 

Dutch O’Neal Motor Co., Little | 
Rock, Ark., has appointed Louis §S. | 
Munos as general manager. | 


Top Trucks 


New-truck registrations for 
two months, plus 48 states in 
March and 35 states in April: 

1950 Pos. Make 1949 Pos 

1—103,239 Chev. 98,166— 1 
2— 82,577 Ford 47,424— 2 
38— 26,502 Inter’l. 27,548— 4 
4— 25,351 Dodge 33,520— 3 
5— 23,357 GMC 21,261— 5 
6— 13,709 Stude. 16,501— 6 
7J— 5,414 Willys 13,3098— 7 
8— 2,849 White 2,591— 8 
9— 2,305 Mack 1,765—10 
10— 1,580 Diam. T 1,900— 9 
1i— 1,024 Divco 1,057—12 
12— 923 Reo 1,359—11 
13— 598 Brockway 493—14 
14— 588 Pontiac 50—20 || 
1— 493 Autocar 631—13 | | 
Ib 341 Federal 421—15 
1j— 141 Crosley 362—16 
Ix 187 Kenworth 146—17 || 
14 101 FWD 142—18 
20— 100 Sterling 65—19 || 

Total All Makes 
292,375 269,809 


For further details see page || 
24, today’s issue. | 





quickly becomes the starting price, |Oldsmobile, 13; Packard, 1; Plym- 


with no marked increase in sales. 

The NCADA president opined 
that dealers need more protec- 
tion from themselves than they 
do from unfair legislation, fac- 
tory pressure or “new-used” car 
dealers. 

Cutthroat schemes, if not curbed, 
will make a racket of the business 
and bring financial hurt to all and 
bankruptcy to many, Williams de- 
clared. 

Admitting that he had no solu- 
tion to the problems, Williams said 
“our greatest hope lies in the 
strengthening of our local dealer 
groups and the formation of a code 
of ethics that would condemn such 
practices.” 

The association’s report on boot- 
leg sales for the first 15 days of 
May showed that 251 new cars 
were sold by  non-enfranchised 
dealers. 


The breakdown: Buick, 13; Cad- 


illac, 5; Chevrolet, 96; Dodge, 1; 
Ford, 105; Hudson, 1; Kaiser, 1: 
Lincoln, 1; Mercury, 6; Nash, 1: 


}outh, 3; Pontiac, 3, and Stude- 


| baker, 1. 


Registry Increase 
Seen Good Omen 


In South’s Future 


| MEMPHIS.—The South has a 
promising future in the manufac- 
ture of parts for automobiles, Sec- 
retary of the Treasury John W. 
Snyder told the Tennessee Bankers 
Assn. here, 

Snyder said that ownership of 
cars and trucks in the South had 


| period of 1938-48, as compared with 
|a national average increase of 28 
| percent. 


ership, many auto assembly plants 
j}have been established in southern 
areas, Snyder added. 

The Treasury head forecast a 
|good year for business in 1950. 
“Business profits this year,” he 





There’s an 





ASIER WAY 


To Tackle 


Transmissions 


MA 





MAIN DRIVE SHAFT 
BEARING REMOVER 


The only way to insure remov- 
ing bearings without damage 
to gears, shafts, or housing. 


No. 7025-C...$15.75 





DRIVING HEAD FOR REAR SEAL ASSEMBLY 


Replaces the assembly without damage to seal 


or other parts. 


NZEL 


STOP YOKE FOR MAIN 
DRIVE GEAR BEARINGS 


Spaces and positions geors 
and shifter yoke when install- 
ing bearings. Prevents jam- 
ming and damage to transmis- 
sion ports. No. 7025-D. ..$14.50 


50 Mercury and Lincoln UNIVERSAL 


No. 7657-K for Mercury... $9.80 
No. 7657-1 for Lintoin....$9.80 


* 
. 





& Passenger Cars 


OIL SEAL REPLACER 


overdrive oil seals without 
damage. 
No. 7052-A...$6.20 


As a result of this growing own- | 





increased 44 percent in the 10-year|/qown by 
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TWO LOCATIONS To steve . You y 
Cae DIVISION 
78 Mt 2 ave 


GENUINE ail PA 





SOUTHLAND GIVES SPECIAL DELIVERY — Personnel of the Southland Chevrolet Co., 


Miami, pictured with the heavy-duty Chevrolet truck in which the 
to customers in the Miami area. Left to right are J. E. 
and J. R. Ley. Southland's car division is located at 1125 N. 


division is at 1714 N.W. First Ave. 


“are less likely to be held 
inventory losses. since 
commodity prices have shown a 
firm trend, and inventories have 
been greatly reduced.” 


said. 


Wareing-Sacramento 


Richard Wareing, Sacramento 
(Calif.) Ford dealer, is the newest 
member of the North Sacramento 
district chamber of commerce, 


( 
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FACTORY APPROVED _— 
Service Tools 


1930 Ford 1, 1'2, 2 Ton Truck with 8MTH Four Speed Transmission 


COUNTERSHAFT DUMMY 


Holds the 88 roller bearings, 
spacers and washers in place 
while countershoft is inserted. 


No. 7111-A... $1.65 


MAIN DRIVE GEAR 
BEARING REPLACER 


Inserts roller bearings evenly 
without cocking of inner or 
outer race. 


No. 7065-A... $6.65 






Coun 


GREASE AND OIL SEAL REMOVER 


deliver Chevrolet parts 
Kelly, C. 1. Edwards, Larry Poff 
. Second Ave., and its truck 


Allen Promotes Scott 


Don Allen has announced the 
promotion of Frank R. Scott to 
vice-president and general manag- 
er of Don Allen’s Chevrolet, Buffalo. 
Scott has had extensive executive 
experience in automobile merchan- 
dising and was formerly in busi- 
ness in Toledo before joining the 
Don Allen organization in New 
York City. 
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For transmission and all other seals on passenger cars 


Quickly replaces drive shaft and 





ond light trucks. 


@ JUST OFF 


THE PRESS 


New Manzel ‘‘Tool Guide” lists all tools 
needed in servicing any Ford, or Lincoln- 
Mercury built vehicle. For each tool 


every possible application is given... 


to each mechanic. 





a unique, complete, and valuable refer- 
ence. Write for free copies... give one 


315 BABCOCK STREET, BUFFALO 10, N. Y. 


Factory authorized manufacturer and supplier 
of approved tools and equipment for servic- 
ing all Ford, Lincoln, and Mercury Vehicles 
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‘On the Financial Front. . . Aute Stocks 


GM Stock-Split Plan ex. a 

















General Motors 8814 85 Ore. 
Hudson .. a 15% 16! T 
Attracts Investors Raierraeer es | Te 
Nash-Kelvinator 20% 21' PO 
‘ . Packard .. navi 3% 4 Used 
By George Deery special meeting of stockholders Studebaker 33%, 34% secre 
| Associate Editor 4 later this year. Tucker .. 10 10 i serve 
ProLLowine the first flurry over All officers of Willys-Overland 5% 6! main 
‘ * the _ corporation | . ri acai 
the plan to split General Mo ware reciected Average for va 
tors common stock, investment- and Roger Kyes,| 10 Stocks 24.40 23.8 of R 
minded holders were interested last é g 8, | 
week in the extent of the historical general manager | ; 
rise that almost invariably accom- of GMC Truck &| price, will attract more stockholi- | Phil 
‘ i . Coach, was named | erg and, naturally, supporters of 
panies a split. a member of the | -¢, policies ‘ Ads 
~ To those intent on a shorter- administrative |’ Th itt : ie dita PH 
—_.. term view, it’s a question of what committee. Mason he resu ia én oueas in ily tis pape 
the market does in general and M. Roberts, Frig- bution should add substantially (o I 
SCHOOL'S OUT—Colton O'Donoghue of Jenkintown, Pa., Ford, Inc., left, and Raymond | what circumstances make GM idnisge @enerat its present total of about 403,000 ing 
Maxton of Matthews Sales Co. (Ford), Paoli, Pa., receive diplomas upon graduation from | in it . ight naeer toes 1 g stockholders. from 
first truck sales training school in the Ford southeastern region. R. R. Anfin, right, Chester | stand out in its own right. e 5 manager, was er noun 
district sales manager, presents diplomas, while C. R. Beacham, regional sales manager, Right now the main topic, in elected a vice-president of the cor- If the split is okayed by stock- Th 
and Lido A. lacoces, cogenet vem a ee ee ann yd corven | addition to how long the unprece- poration. holders—no date for the meeting nen 
Treoteclalt’ avutranlgaed track salesmen from Chester district dealerships. were in the|dented demand for the corpora- As well as being good news to|has yet been announced GM's 88,- in ] 
first class tion’s products will continue, is the public, many observers see a} 900,000 shares outstanding would - 
—_— — dividends. firmer stance for GM in those bouts |8ive it the largest total of any ine 
Sell —= berg, who will operate | * * * staged periodically between the | Corporation. a jaan 
; i : ay Sonnenberg, who ts oe 
Minn. Director Sells die bax ap Gad-Hemmenbers tho 10 Git beard eat fact Wook — and successful busi ne ine hb ee ee privi 
Carols F. Ellis, Ellis Motor Co..|tors, Inc. Ellis is a director of the that a revision of the retire- | ioe duPont, which split its stock a Ho 
Rochester, Minn., has sold his deal-| Minnesota Automobile Dealers! ment program to cover all salaried | /[.HEIR conclusion is based on the|fey months ago. DuPont owns deale 
ership to W. Robert Smith and/ Assn. ‘employes will be submitted to a' fact that GM stock, at a lower|109,000,000 shares of GM. Its out- news 
a ———— — : ete ee . i ; ~ | standing common stock aggregates acce] 
45,000,000. auto 
GM jumped to 97 from an open- 
ing at 91% on the day following 
the announcement and closed at Lan 
j 95%4. Easily the star of the day’s In J 
market, it lead the list in turn- . 
| | over—96,300 shares. Ww! 
{ | The enthusiasm seemed to spill first: 
| over into other auto stocks and mobi 
i 'nlaced Chrysler, Packard and Tues 
{ Studebaker among the first 15 most | E. L 
} active issues. ; La 
} | + * * | Lam 
| | THE previous split in the firm's Trav 
i stock was in 1929 when 2!. / be h 
} | shares of $10 stock were exchanged Tele) 
i |for one with a par value of $25. } whic 
| At the time of that division of Auto 
| shares, GM was selling in the ; 
| neighborhood of 225, Last week’s Col 
quotations represented the high- sont 
est in the history of the corpora- Fac 
tion. The high point after the cc 
| split in 1929 was 91%. en 
In the first quarter this year alias 
|GM reported a net profit of $212,- W. | 
| 387,765, or $4.76 per share. This el 
|compares with $136,763,338 in the aoe 
first period of 1949. = 
* * Os 
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In Total of Detr 
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The number of stockholders in 
automotive companies has _ risen 




















( 
4 
) 
i 
steadily and _ substantially since Me 
|1930, a compilation by the New = 
. York stock exchange shows. oo 
In 1930 Bendix Aviation had 14,- 
“Our lLinco/n Masterluber has the 526 stockholders, which it boosted = 
|to 22,479 in a decade. Its 1949 total — 
is given at 27,357. 
rs li 
m ty in that | General Motors and Packard, the 
kind of clean, odern S 9g only other two firms in the indus- Nt 
" ‘ ” try that are analyzed in the Big Smil 
Board’s study, show the increasing oper 
builds customer confidence. trend of more Americans owning an 
/Stock in the nation’s businesses. mer! 
Back in 1930 GM was credited city 
“A good car dealer must have modern lubrication we have the proper equipment to do our lubrica- Pens winnaar Pe 
equipment if he’s going to keep up his reputation _ tion jobs right. | corporations had 403,691, but showed - 
‘ merchandiser. ng ee ; : a slight drop to 403,065 last year. 
as a good merc In addition, this Masterluber gives me a fast, Packard’s 82,386 in 1930 compares Ne 
“Our Lincoln Masterluber has the kind of clean, convenient, labor-saving way to serve two lifts bac sess in fe year Before pres 
: i y : ° 9 ear arbor and was up to 115,- I 
modern styling which builds confidence. The busi- at one time. Ad. Bistearder, Ue Bote Piymeuth Ses to tak kas Eee Ec aan rs 
ness-like appearance proves to our customers that : . ) | companies are for nearest available : 
ppe Pp Homestead (Pittsburgh), Pa. bile 
date prior to weekends. auct 
* * * day 
a | 
{ THCO, Aj ‘Continental Net H 
e 9 —— 
BULLNECK FITTINGS Best Since *48 Je 
; : Earnings of Continental Motors 
, Replace lost and damaged fittings with LINCOLN in the quarter ended Apr. 30 were H. 
BULLNECK* FITTINGS .. . The modern fitting with the best since the like quarter in ‘ 
the Ball-In-The-Top ... the choice of original equip- 1948 and approximately double rel 
t fact in th tomotive and farm im- those of the previous quarter this ru: 
INSURES Dependable Performance ite anediink Sek wahene yer retire fiscal year, C. J. Reese, president, ing 
i ASSURES Fast, Easy Operation P nee ° reported last week. ok 
PROVIDES Trouble-Free Service "Trademark Registered Consolidated net earnings for the ; 
mer Confi April quarter were $912,658, or 27 
BUILDS Customer Confidence ee @ PIONEER BUILDERS cents per common share, against = 
LUBRICATING % 4 gap | $461,693, or 14 cents per share in ok 
BNESEN the quarter ended Jan. 31, and ai 
: $698,171, or 21 cents per share, in au 
EQUIPMENT LUBRICATING EQUIPMENT © + « the "April quarter last year. Sales ov 
; ; ; as aes in the April quarter this year were aa 
LINCOLN EQUIPMENT IS GUARANTEED by over 25 yeers of For more information on Lincoln Business Building Lubricating | $24,666,612, against $15,969,003 in the wi 
dependable service. Service outlets stocked with genuine Equipment, ask your Lincoln Wholesaler or write for brochure |previous quarter and $21,038,101 a om 
Lincoln parts and staffed with factory-trained lubrication ex- “‘StylEngineered Lubrication Departments.”’ |year ago. 0 
perts, are strategically located to serve every Lincoln user. Se so 
“ A | AUTOMOTIVE NEWS WANT ADS have wi 
| been proven the quickest, least expensive “d 
: LINCOLN ENGINEERING COMPANY «+ 5709 Natural Bridge Ave. + St. Louis 20, Mo. what you have or have what you want! de 
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Ore. Assn. Elects Daskalos 
To Vice-Presidency 


PORTLAND, Ore.—The Oregon} 3} 
Used-Car Dealers Assn. elected its|nymber is 5-3694. 


secretary, W. R. Daskalos, to also 


serve as vice-president for the re- | - r 
niainder of the year. He fills a| Akron Firm Changes Name 
resignation | 


vacancy caused by the 
of Ralph J. Martinole. 


Philadelphia Papers Refuse 
Ads from Virginia Auction 





PHILADELPHIA. — Local news- | tion to H. C. Turney Auto Auction.|Co., Ninth and Filmore, Amarillo, 
papers have stopped an advertis- | Sales are held every Thursday 


ing invasion of an auto auction 
from Norfolk, Va. it was an-| 
nounced here. | 
The auto auction wanted to place | 
thousands of dollars of advertising | 
in Philadelphia’s newspapers, it 
was said. The auction’s copy, it is 
claimed, would have proclaimed | 
free transfer and transportation | 
privileges to buyers. 
However, as a service to local) 
dealers who advertise regularly, the | 
newspapers said they refused to 
accept the advertising copy of the 
auto auction. 
. . * 
Lam to Open Auction 
In Wichita Falls, Tex. 
WICHITA FALLS, Tex. The 
first sale of a new wholesale auto- 
mobile auction will be held here 
Tuesday (June 6), according to Elie 
E. Lam, operator of the auction. 
Lam, who also owns the Elie 
Lam Motor Co. (Chrysler), 814 
Travis St., here, said the sale would 
be held every Tuesday at 1 p. m.| 
Telephone number of the auction, 
which will be known as Wichita 
Auto Auction, is 3-2171. 


Columbus Auction Patron 


Faces Bad-Check Charge 


COLUMBUS, O.—Detectives here | 
have charged Ramcn Osborne, 50, | 
alias C. W. Smith of Charleston, 
W. Va., with executing and deliv-| 
ering checks without sufficient 
funds. 

Osborne purchased two cars at| 
an auction here and paid for them | 
with worthless checks, the police| 
said. He was returned here from| 
Detroit, where he was attempting) 
to sell the cars. He identified him- | 


self as an automobile salesman. 
* * ae 


Commodore Greiner 


TOLEDO. — Ear! Greiner, local | 
used-car dealer and auction oper- | 
ator, has purchased a 33-foot cus- 
tomer cabin cruiser, He plans to 
dock it at the Port Clinton yacht 
club. 


* * * 


Smiling Jack Moves 


NORTH TONAWANDA, N., Y.— 
Smiling Jack Chesbro, Inc., has! 
opened a used-car lot here at Main) 
and Goundry Sts. Property for-| 
merly occupied by the firm in the | 
city has been sold. 

* * + 


Leach Schedules Reopening 


Of Norfolk (Va.) Auction 

NORFOLK, Va. — C. Z, Leach, | 
president of Leach’s Used Cars, | 
Inc., 844 Granby St., announces the | 
reopening of his wholesale ee | 
bile auction here. Leach said the 
auction will be held every Wednes- | 
day at 12 noon. 

He also revealed that registra- 


| 
| 





Jalopy Removal Drive 


Hits Ontario U.C. Lots 


OTTAWA. — The campaign to 
remove jalopies off urban and 
rural roads in Ontario is caus- 
ing more precaution to be exer- | 
cised by buyers of used cars. 

Dealers say that buyers are | 
more particular about possible 
mechanical defects in cars of 
old vintage. However, the deal- 
ers add that this is not affecting 
overall sales. It has called for 
some change in selling tactics, 
with emphasis on a longer guar- 
antee against mechanical de- 
fects. The latter, when properly 
handled, has helped sales of 
some older models which other- 


wise might have become a 
“drug” on the lots, say the | 
dealers. 


Used-Car Notes 





business of the Turney firm has| Hamilton, 


AUTOMOTIVE NEWS, JUNE 12, 


|here of mail fraud charges in con- 
|nection with an interstate sale of 
jan automobile. 
| The jury deliberated four hours 
/on two counts of the government 
tions for dealers will be free at|indictment stemming from use of 
the first three sales. The auction|an allegedly false car title certifi- | 
will be conducted on U. S. Highway | cate. Two other counts were dis- 
near the airport. Telephone | Missed earlier by Federal District 
Judge Arthur J. Mellott. 


* * * 


Penbell Elected Director 


. ° Fee 
To H. C. Turney Auto Auction | = a. - D oT ‘ 
| , Tex.—J. R. Penbell 
AKRON. —A. F. McClelland of | was elected a director of the Texas 
- ©, Turney Auto Sales (Used|Used-Car Dealers Assn. at the re- 
Cars), has announced a change in| cent quarterly meeting held here. | 
the name of the Akron Auto Auc- 





* a + 





at | Fillo who J. B. Patterson of Ama- 
rillo, who retired from the director- = 


1 p.m. | . ; 
The auction has operated for the | ***: en eee ae eee |that license 
one month. 


vast two years. The retail used-car 


+ * * 
Ont., to Delay 


| 
Issuing New Permits 


ie | HAMILTON, Ont.—There are too 
Wichita Salesman Absolved | many used-car lots and gas sta- 


Of Mail Fraud Charges 

WICHITA, Kans. — Richard E. | Hicks told the local board of con- 
Morgan, 41, used-car salesman, has|trol in explaining action of a li- 
been acquitted by a federal court|cense committee in recommend‘ng 





been in operation since 1924. 


Boe ee controller said. 


‘to someone else. 





transfers 


“These places are 
lest type of commercial zoning,” the 


should be changed. 


itions in Hamilton, Controller H. A.| that some licensees would engage 
in the used-car business for a few 


months and then sell the business | district sales manager for Ford’s 





BELIEVES IN GOOD USED CARS—Twin County Motor Co. (Lincoln-Mercury), Rocky Mount, 
| N. C., is housed in its new building of 9,000 square feet. Its used-car lot is 75 by 150 feet. 
Penbell, owner of Penbell Motor | Each car taken in trade, reports the firm, is cleaned with vacuum foam. Mechanical condi- 
| tion is also checked and improved. Officers of the company are A. B. Smith, president; 
A. D. Adams, secretary-treasurer, and L. G. Paschall, vice-president. 


Ford Cites Craft Again 


be held up 
‘ , Craft Motors, Inc. (Ford), Kings- 
in the high-| port, Tenn., has been awarded the 


The 


category 


It was stated C. Templeton, 


Cincinnati district. 


factory’s four-letter dealer plaque 
for the second consecutive year, T. 
treasurer of Craft 
Motors, Inc., accepted the award, 
made by E. R. Carter, 


assistant 


ENGINEERING ACCEPTANCE OF ENGINEERED FILTRATION! 


Performance-wise manufacturers seem 
to agree with WIX on the basic im- 
portance of ENGINEERED FILTRA- 
TION. More and more leaders, such as: 
Case, Oliver, Minneapolis-Moline, Wis- 
consin, Diamond T and Harnischfeger, 
are accepting WIX as original equip- 
ment. To them, the oil filter and its 
element are not mere accessories, but 
rather an extension of their own engi- 
neering concepts, which measure and 
rate equipment on the basis of “what 
it will do for the user.” 


Each year sees new concepts and im- 
provements in WIX Filters and Filtere- 
fils, as research and engineering team 
up to provide constant, progressive de- 
velopment. Built-In Sealing Washers; 
Electronically Controlled Micro - Pore 
Filtrant Construction; Lithographed 
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Mette 


(Rael 


CANADIAN FACTORY: WIX ACCESSORIES CORP. LTD., 


OIL FILTER 
WIX ACCESSORIES CORP. * GASTONIA > N+ t > 


Rustproofed Prick-Punched Containers, 
are but a few of many improvements 
pioneered by WIX in replacement cart- 
ridges. 


Nor does WIX interest stop with the 
production of filter products that deliver 
outstanding performance. WIX mer- 
chandising “Know-How” provides added 
sales and profit advantages with a 
definite program for both manufactur- 
ers and dealers. Thus, you have that 
ideal combination . . ,. a superlative 
product plus a selling plan that works. 


CAR * TRUCK ¢* TRACTOR AND 
ENGINE MANUFACTURERS 


Get the facts as they apply to you 
specifically! Write, and a member of 
the WIX Engineering Staff will outline 
the picture at your convenience. 
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1) Wabesh Ave., Toronte 3, Ont. 
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UAW Threatens Suppliers 


GM Pact Demands Spread 


(Continued from Page 1) 


tropolis, a key assembly and sup- 
ply center for the automotive in- 
dustry. 

An international vice-president of 
the union and thereby a member 
of the UAW board, Gosser also is 
a defendant in several fraud suits 
being pressed by John Bolman, for- 
mer Local 12 official, 

* * * 

EUTHER called the Toledo 

meeting of the UAW board 
after leaders of the rebel group 
charged he was trying to “white- 
wash” Gosser. The board heard 
testimony from members of both 
the pro- and anti-Gosser factions 
within Local 12, whose 35,000 mem- 
bers from all Toledo automotive 
plants make it the second largest 
local in the union (next to Ford 
Rouge Local 600). 

Specifically, the allegations of 
the anti-Gosser group have paral- 
lelled the charges made by Bol- 
man in his law suits. Gosser is 
accused of malhandling financial 


books of the local and of hav- 

ing fraudulently operated certain 

Local 12 subsidiaries, including a 

summer camp and a Toledo hard- 

ware store, 

Largely because of these claims 
against Gosser, his promotion of 
an area-pension plan for Toledo in- 
dustry has met a stone wall of op- 
position from the Toledo public as 


well as the plants unionized by 

the UAW, according to the con- 
census of observers. 
+ + * 

EUTHER reportedly was an- 

gered because the campaign 


against Gosser’s fitness, led by the 
Toledo Blade, forced the union vice- 
president to shelve the area-pen- 
sion drive when the situation grew 
“too hot.” 

The UAW president had selected 
Gosser to spearhead the area-pen- 
sion fight in Toledo because the 
Maumee river city is so compactly 
organized by the ubiquitous Local 
12. A citywide strike by Local 12, 
moreover, could choke off parts 





with CONVERTO 


wanetanere picliPac 












This hand hydraulic unit quickly 
and easily converts pick-up trucks 
up to | ton capacity, into dumps. 
The picUPac requires no power 
take-off, making installation sim- 
ple, features rugged construction, 
6,000 Ibs. load lifting capacity. 
stands up under the toughest of 
fast dumping jobs. Users can con- 
vert any premanufactured body of 
their choice to a dump body. 





Optional at extra 
cost is the electrical- 
ly driven Blackhawk 
“Power Packer” 
Pump shown above. 


the CONVERTO CONSTRUCTOR 


Combine 


Converto’s Constructor with the 
picUPac for greater sales and greater profits. 
This heavy duty, |! gauge all steel body is 
designed for those requiring a sturdier, more 










efficient 
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dump body. 


The trailer with 100 selling fea- 





pipelines to most major auto as- 


sembly plants. 

The UAW executive board can- 
not directly oust Gosser from 
membership, but its decision could 
instigate such a movement from 
among the Toledo faction oppos- 


ing the controversial figure, who | 


once served a prison term in 
Michigan. 

If the board 
against Gosser are 
can order a trial under a written 
affidavit signed by five board mem- 
bers. Jury in the trial, as prescribed 
by the UAW constitution, would 
consist of 12 men chosen from 
among the delegates to the union’s 
last international convention. 

* * * 


ENDING a trial on his member- 


decides charges 


substantial, it | 


SERVICE SECTIO | 
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McGRIFF DRIVES OLDSMOBILE TO VICTORY—Hersche!l McGriff at the wheel of the 1950 


| Oldsmobile ‘'88'' club sedan which he drove to victory in the 2,177-mile race from the 
| northern to the southern border of Mexico. Beside the car is Ray Elliot, mechanic and 
| relief driver on the trip. The Oldsmobile, entered from Portland, Ore., carries the legend 
on the side "For You a Rose in Portland Grows'' both in English and Spanish. McGriff 
averaged 79 m.p.h. over all types of roads to beat 13! rivals. Aside from changing two 
tires that were punctured by nails and a complete tire change half way through the race 
the only work on the car consisted of cleaning the spark plugs once and changing the oi! 
| once. Because all the gasoline was provided free by a Mexican petroleum company, no 
| record of fuel consumption was kept. 





ship status, though, Gosser| CIO considers its most outstandin ° . ° 
would remain in office unless sus- | *'Tire Chiefs Differ 


pended by a two-thirds vote of the 
23-man board. 

Reuther, meanwhile, released de- 
tails of the first group pension plan 
negotiated by the union. It estab- 


| lishes a common pension trust fund | Go. 


| 


members of these plants. 

The UAW head called this con- 
tract “an answer to those who 
have falsely charged that it is 
impossible or unreasonable for 
the smaller plants to pool their 
resources and work out an equit- 
able pension plan for the secur- 
ity of their workers.” 


actively opposed in Toledo by the 
Committee to Save Toledo’s Pay- 
rolls, a group sponsored by most 
of the 125 plants in the UAW baili- 
wick thereabouts. 
* 7 + 
LSEWHERE along the labor 
front, a threatened strike was 
headed off at the last minute at 
Chrysler of Canada when the com- 
pany granted an ll-cent hourly 
wage “package” and UAW-CIO 
| Local 192 dropped pension demands 
\for five years. 

The Canadian company’s eco- 
| nomic offer included a six-cent 
| hourly raise, insurance benefits 





equivalent to four cents and im- 
proved vacation pay worth one 
cent, 

Abandonment of pension de- 
|mands was something of a surprise, 
since this issue had appeared to 
be the primary bone of contention. 
The new Ford of Canada contract, 
what is more, includes a retirement 
plan. 

T. A. Johnstone, national director 


|of the UAW’s General Motors de- 


partment, reported “overwhelming 
approval” by GM rank-and-file of 
the five-year unreopenable con- 
tract. Thirty-one of the 65 local 
unions approving the agreement 
did so unanimously, he stated. 
Pension payments to the first re- 
tired GM workers will begin Oct. 1. 
An estimated 5,000 at the corpora- 
tion have reached 65 and have the 


|required 25 years of service. 


+ * * 


T DECATUR, ILL., the United 
4 Automobile Workers-AFL 





tures! This I! gauge all steel 
reinforced trailer frame and 
undercarriage is designed to 
accommodate any regular or 
special type body, and 
equipped with telescopic 
tongue. It dumps, ideal for 
commercial and farm use. 


Converto's 11 gauge all steel 
Utility Dump Model features 
48" x 72" floor space capacity, 
14!/." height * reinforced one 
piece tailgate * standard au- 
tomotive type wheels * exclu- 
sive, detachable chassis. Also 
available is a Cargo Model. 


WRITE FOR COMPLETE DETAILS 


r (em hs 
Please send me at once your illustrated automo- 
J tive equipment folder with complete details. 


— ee oe oe oe oe oe oe ol 


claimed conclusion of a _ pension 
agreement outdoing what the UAW- 


Chrysler 


(Continued from Page 1) 


tory officials, in the hope of getting 
restored the retroactive discounts 
(ranging from $6.25 to $37.50 on the 
Royal, Windsor, Saratoga and New 
Yorker models; from $15 to $75 on 
Crown Imperials) which had been 
in effect up to 18 months ago, When 
these retroactive discounts were} 
discontinued, it is understood, the 
base discounts were raised about 
1 percent to the present levels. 
The Chrysler division action 
does not affect Plymouth cars, 
which carry a base discount of 

22 percent on Deluxe models and 
23 percent on Special Deluxe 
models. 

Nor has the DeSoto and Dodge 
dealer discount been changed, De- 
Soto’s base discount is 24 percent, 
plus an $18 per car retroactive dis- 
count. Dodge has a 24 percent base 
discount, plus a $12 override, 





|for 70 tool and die makers in the| s *. . \ 
| Detroit area and provides for inter- | Approval of Budd’s new pen 


plant seniority for more than 4,000 


The area-pension scheme is being | 


|retirement plan. 

| The AFL pact with A, E. Staley) is . 

| Mfg. Co. provides pensions of up- On Disposal of 

|wards of $150 a month including . : 
Synthetic Plants 


}social security—a sum _ reportedly 
> Ww 

| bettering the CIO plan with Budd WASHINGTON. — Conflicting 

| ideas on the nation’s synthetic rub 

| ber situation were presented to the 

|Senate Armed Services committee 

last week by two major rubber 
company executives. 

C. F. Burke, assistant to the 

| president of General Tire & Rubber 


| sion plans by stockholders was 
reported by President Edward G. 
Budd jr., who forecast that oper- 
ation of retirement - benefit 
schemes would contribute to 





Sa iin cn ae |Co., urged the committee to acti- 
= * : a vate the private enterprise policy 
Budd stockholders had _ voiced 


of Public Law 469, which provides 
for lease of government-owned rub- 
|ber producing facilities to private 


doubt as to “the long-run social 
and economic wisdom of pension 
| plans.” a enterprise. 

In Paducah, Ky., UAW-CIO Lo-| But Paul W. Litchfield, Goodyear 
cal 99 entered the 10th week of 4) board chairman, recommended 
wage-raise strike against the Pa-|“that Congress continue its exist- 
ducah Battery Co. division of Ray-| ing program of ownership and con- 
| O-Vac Co, trol of these facilities for two years, 

meanwhile increasing the output of 
these plants and building up the 
é Te stockpiles of synthetic rubber.” 
Company in Firing In his testimony, Burke said: 

WASHINGTON.—A National La._| “General Tire, for example, might 
| bee Relations Board examiner last eee provisions ao 

: ages e new in connection 
ve nda mes ion |with synthetic Fubber, which cou 
| makes a deliberate false statement ee . a, “= 
j aa rat some new adaptation which would 
| with intent to injure the employer. | greatly expand the use of Ameri- 
| It was further held that an em-|can-made rubber.” 
|ployer is entitled to discharge an| Litchfield also said the ownership 
employe who tries to invoke a boy-| 4nd operation of synthetic rubber 
cott to cause the employer to rec-/| facilities belong in private rather 
ognize one union when a petition|than government hands. He added, 
by another union for a board rep-| however, that such a move at the 
presentation election is pending. | Present time would place the na- 


* * * 


NLRB Aide Upholds 





| 








The rulings were made in a case 
involving charges that Electronics 
Equipment Co., Inc., of Brooklyn, 





had illegally discharged a shop 
| steward because of his union ac- 
tivities. 


The trial examiner held that the 
company had not violated the law 
by discharging the man after he 
and a group of other employes sent 
letters to customers of the 
pany urging them to boycott it 
until the company recognized Local 
65 as the bargaining representative | 
for its employes. At the time the} 


| 
| 


| 
| 


| surance 





letters were sent, Local 854 of the} 
AFL Teamsters union had filed a| 


tional security in danger. 


Insurance Cuts 
Seen by NADA 


WASHINGTON.—Automobile in- 
rates should be lower in 
most states within the next year 
or 18 months, NADA predicted last 


com-| week, 


Premium cuts will average from 
15 to 18 percent, the association 
reported, not only for liability in- 
surance but also for property-dam- 
age insurance. 


petition for a board election to de-| “If the retirement of ancient, un- 
termine the employes’ choice of a|Safe vehicles from the highways is 
bargaining representative and had |Speeded,” said NADA, “, . . motor- 
obtained the employer’s consent to|ists will benefit not only by the 
the election. |removal of these safety hazards 

The trial examiner found the|fTom the highways but also by re- 


letters accused the company of il- ductions in their automobile in- 
legally refusing to bargain with | SUfance rates. 

Local 65 at a time when the em-| “Rate adjustments are already 
ploye knew the employer could not| under way. Substantial reductions 
lawfully bargain with Local 65 be-|have already been announced in a 
cause of the pendency of the Team-|few states and state insurance 
sters’ election petition. boards are reviewing applications 

In holding the discharge lawful,|'" others.” 

the trial examiner recommended Other reasons cited for rate cuts 
dismissal of the entire complaint/are loss ratio reductions and com- 
against the company. | petition among insurance firms. 


One Out of 3 in Wyoming 


More than one out of every three businesses in Wyoming can be 
called automotive, according to preliminary reports of the 1948 Census 
of Business, 

The state has 3,853 business establishments and 1,412 of them are 
automotive concerns, the census says. They employ over 5,000 persons, 
or over one-fifth of Wyoming’s business employment. 


Vermont, the only other state reported on thus far, lists 7,483 auto- 
motive establishments, one-fifth of all business concerns in the state. 
One out of every six persons employed in Vermont works in the 
automotive business, 

Included in the automotive classification are automotive retailers, 
gasoline stations, automotive repair and service shops and motor 
courts or camps. 
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(sed-Car Retailing Up... 


Trading Ratios Still Under 2 to I 


(Continued from Page 3) 


far in metal and mechanical re- 
conditioning of used cars at this 
time, 
+ 7. * 

F THE car is not yet ready for 

junking, the most common prac- 
tice is to wholesale it or sell it “as 
is.’ There are _ indications that 
many factories are planning cam- 
paigns to convince dealers to re- 
condition such units thoroughly, but 
most of them say they do 
believe such a program 
sary at this time. 

The most common form of war- 
ranty or guarantee prevalent in 
the used-car business now is the 
50/50, 30-day deal, in which the 


dealer and customer split the | 
cost of any repairs, which might | 


be necessary within 30 days after 
the sale of the car. 

Ford, Chevrolet and Oldsmobile 
use such a warranty for their “slo- 
gan” used cars, while it forms a 


not 
is neces- 


|\far in 1950 than they did in the 
| comparable period of 1949. 

| * * * 

| G@EVERAL admitted, however, that 
|\7 the strong wholesale market for 
| used cars this spring caused many 
dealers to dispose of tradeins at 
|auctions. This was particularly true 
of the “popular” cars. 

A good many of the makers con- 
tacted expressed satisfaction with 
the used-car situation so far this 
| year. 
| They claimed that their dealers 
were generally in good shape on 
supply and turnover, and most 
of them, while laying claim to 
merchandising and _ recondition- 
ing programs, said that such aids 
were not being pushed, because 
they don’t appear to be neces- 
sary. 

Several of the makers said that 
they do not put much stock in trad- 
ing ratios, believing that turnover 
and day’s supply of used cars are 
more dependable indicators of mar- 


part of the warranty programs of! jet trends. 


several other makers. 

Most of the makers surveyed re- 
ported that their dealers have re- 
tailed more of their used cars so 


CATA Expects | 
Attendance High | 


CHICAGO. Advance reserva- 
tions point to a new high in at- 
tendance Thursday night (June 15) 
at the 46th annual Chicago Auto- 
mobile Trade Assn. dinner meeting 
in the Red Lacquer room of the 
Palmer House, Frank H. Yarnall, | 
president, announced last week. | 
The room accommodates more than | 
700. 

The nominating committee re- | 





| * * * 


| ESPITE this viewpoint, not all 

of the factories were willing to 
be quoted on what their trading 
ratios were in the first three or 
four months of this year. 

Of those that were, the ratio 
varied from “about 2 to 1” to 
“less than 1 to 1.” The majority 
of the companies, however, were 
between 1% to 1 and 1% to L. 
This was in sharp contrast to the 

first three or four months of 1949. 
At that time, only two of the re- 
porting car makers said their trad- 
ing ratio exceeded 1 to 1. 


* * + 
y= general opinion among 
the factory used-car depart- 


leased the names of five directors|ments is that everything is satis- 
selected to be voted upon by the factory now, there is an awareness 
membership at the meeting. There | that all of this may be drastically 


plans. 


advantages of metal and mechani- 
cal fixing up, in an effort to gain 


used-car sales. 


| 


For N.Y. Parley 


Of July 16-18 


ALBANY, Committee appoint- 
}ments for the 27th annual conven- 





;mobile Dealers, 
| 16-18 in Saratoga Springs, were an- 
nounced last week by A. Bigsbee, 
general convention chairman. 

Assisting Bigsbee will be 
King as convention co-chairman. 


Floyd Brown will be honorary 
chairman. 
Chairman of the banquet com- 
mittee is J. A. Haraden,. Other} 


committe members 


old Leilous and Paul J. Roth. 

Members of the 
committee are Sam Lavine, chair- 
man; Edward C. Schoen, Harry T. 
Flynn and Charles Martin. 

George Smith is chairman of the 
exhibits and equipment committee. 
|Other members are Claire C. Bate- 
man, W. F. Murray, James Ruckle 
and Leo Walker. 

The grand prize committee is 
headed by Harry W. Slawson as 
chairman. Assisting will be D. E. 
Fraboni, David L. Hagan, Wesley 
Van Benschoten, A. H. Livermore, 
Waldo Rhodes, P. Lester, Charles 
Oliver, W. R. Noonan, Robert Ebert 
and E. G. Boessneck. 

P. J. Kaufmann is chairman of 
the guest committee, and William | 
Frame is_ vice-chairman. 
members are A. H. Bartlett, George 


ranty and extensive reconditioning 


The latter accent appearance re- | 
conditioning, but many makers are} 
also planning to demonstrate the| 


|for dealers the maximum dollar on 


‘Committees Named 


|tion of the New York State Auto- |! 
to be held July) 


Carl 


include Ralph} 
W. Austin, William Herpich, Har- 


entertainment | 


Other To Small in Fresno 


53 
| 


At Oldsmobile Penner 


| 
| 
} 
| 
| 
| 
| 
| 
} 
| 
| 





CHICAGO OLDS DEALERS DISCUSS PLANS—Oldsmobile dealers in metropolitan Chicago 
attended a dealer conference last week. Details of Oldsmobile sales and promotional plans 
for 1950 were outlined. Among those present were, left to right: E. E. Carlson, Carlson 
Oldsmobile Co., Maywood, Ill.; S. L. Davis, Davis Oldsmobile Co., Chicago; G. R. Jones, 
general sales manager of Oldsmobile; Frank J. Sheair, Sheair Motor Sales, Chicago; Mile 
E. Steele, Steele Motor Co., Chicago, and A. E. Norman, Norman Motors, Inc., Evanston, Ill. 








OLDS DEALERS MEET FACTORY MEN—S. E. Skinner, general manager of Oldsmobile, 
headed a group of factory officials attending the Oldsmobile dealers’ sales conference in 


| Chicago last week. Details of the greatest production and sales plans in Oldsmobile's his- 
| tory were outlined. The Chicago meeting was one of a series being held with Oldsmobile 
| dealers throughout the nation. Shown above, left to right, are H. G. Hollingshead, Hollings- 
head Motors Co., Chicago: H. C. Brown, Brown Motor Co., Inc., Galesburg, Ill.; Skinner; 
G. J. May, May Motor Sales, Inc.. Chicago, and L. C. Morgan, Lark Motor Sales Co., 
LaGrange, Ill. 
|Fresno Hudson dealership to Ted 
Small, former partner in a Dodge 
| dealership in Fresno. 


FRESNO, Calif.—Glenn C. Stater,| The sale, said to be in the $125,- 


Stater Sells Hudson Deal 








is no opposition ticket in the field. | 
Named to succeed themselves 
were Steve J. Barrett (Buick), 
James F. Goodwin (Dodge-Plym- | 
outh) and Roy H. Keeling (Stude- | 
baker). The two new directors 
picked were: Franklin Barrow, to} 
succeed Ralph J. Scheu as the} 
Nash representative, and Norman 
A. Lindsay to replase Joe E. Rob- 
ert as the Cadillac representative. 
Harry G. Moock, sales counselor, 
will be the guest speaker. 





changed in the next two or three 
months. 

More than one of the factories 
quizzed admitted complete used- 
car reconditioning and merchan- 
dising programs were in readi- 
ness, waiting for the word from 
dealers that used-car stocks are 
piling up. 

The majority of these programs 
involve merchandising slogans, 
some form of guarantee or war- 










The Complete, Safe CARBO 





So simple to install, so 

quick and effective to use, 

so completely concealed, 
CAR-MON Exhaust System 
is the most practical, efficient 


N-MONOXIDE REMOVAL System 







WRITE FOR 
DETAILS 
TODAY! 


way of removing dangerous carbon monoxide gas fumes, 


for any number of cars. Simplifie 


d installation permits the 


flexible and underfloor ducts to be easily and economically 


installed anywhere. Floor plates 


conceal and protect tube 


from damage. No tripping or handling heavy tubes. Entire 
tube disappears within duct. Permits exhaust testing while 
in operation. Employees work better, feel better! Leading car 


dealers depend upon CAR-MON. 


CAR-MON PRODUCTS CO., PES Ye EL 





way, Chicago 40, TF 


i __ 


Dunbar and Ralph Young. 

Heading the hall of fame com- 
mittee is the first member of 
NYSAD’s hall of fame—John Van 
Benschoten. Chester Daetsch, Harry 
P. Johnson, A. L. Nelson, H. S. 
Medbery and Oscar C. Oram, all 
;members of the hall, will serve on 
j}the committee. 

Members of the manufacturing 
committee are T. L. Williams, 
chairman; Glen Campbell, Howard 
Clute, Irving Cole, Ralph Kerr, 
George Ostendorf, R. M. Nelson, J. 
E. Savles and E. E. Tunison. 

N. C. Lawson is head of the pub- 

licity committee which also has as 
members Gordon A. Davis, Don 
Dwyer, Philip Card, Frank B 
Smith, T. J. Ryan, Glen Whitaker, 
Hugh E. Ridlon, Henry Gaffey, 
|Newton B. Parker, Henry Walt- 
man, N. E. Snyder, Henry Sivers, 
Howard Laux, J. B. Greenwald, 
John Nachman, David Spielman 
jand Frank A. Hill. 
The reception committee includes 
|Bernard Toomey as chairman; Earl 
|Carswell, Lyman Goodrich, Samuel 
Giles, Frank Kingsley, William 
Meyer, Leslie Sibley, Harold M. 
|Stanton, H. A. Taylor and Edward 
Whiteside. 

Sperry W. Miner is chairman of 
|the resolutions committee. Other 
|members are Ben Curry, A. Rich- 
jard and Claude Wheeler. 
| Heading the souvenir program 
|committee is M. H. Yager. Mem- 
|bers include Hugh T. Beckwith, L. 
W. Hooker, Gerald Tumalty, Rich- 
ard Saulpaugh, Donald Sanderson 
and Carl J. Westcott. 

T. H. McElvein jr. is chairman 
of the speakers’ committee. Ben 
| Hansen, Ralph Managun, A. J. Mor- 
ris, S. J. Reynolds and Charles 
Rasmussen are members. 


‘Gotham Sales Offices 


|Moved by L-M 


| NEW YORK.—Lincoln-Mercury’s 


eastern regional and New York 
district sales offices have been}! 
moved to the new Mutual Life 
building, 1740 Broadway. Their 


previous address has been 445 Park 
Ave. 

The sales offices will occupy the 
entire 24th floor of the new build- 
ing. The new telephone number 
for the combined offices is JUdson 
6-5600. Northeast regional and New 
York district sales offices of Ford 
division will continue to occupy 
quarters at 445 Park Ave, 


northern California auto dealer, | 000 bracket, involves both the new- 
has announced the sale of his|car building and the used-car lot. 





Do you know how 


SAN DIEGO 


Retail Sales compare? 


Look at 1949-50 Consumer Markets - Standard Rate & Data 





Toledo . . . 
Nashville . . . 
464,780,000 Rochester. . . 422,000,000 
324,600,000 Providence . . 350,800,000 


California ... $415,000,000 


. $448,000,000 
258,000,000 


. $423,000,000 
281,480,000 


Memphis . . 
Syracuse . . . 
Louisville . . . 
Hartford . . . 


SAN DIEGO, 


How BIG is San Diego? Bigger than most people 
think! Bigger in PEOPLE. Bigger in DOLLARS 
spent. How do you reach them? The San Diego 
Union and Tribune-Sun offers the one BEST way 
to cover this big, busy market thoroughly at low 
advertising cost. 


A 


Ask the West-Holliday man GF z, 


UNION and TRIBUNE-SUN 


Morning, Evening and Sunday 
in California's New Major Market 
REPRESENTED NATIONALLY BY WEST-HOLLIDAY CO., Inc. 


New Yerk« Detroit» Chicago Denvers Seattle» Portiands San Francisco*Les Angeles 


. 








54 





UP IN CENTRAL PARK—Elaine Crowley, of Springfield, Vt., receives the keys to her 1950 


Jeepster won on ‘Chance of a Lifetime,'’ over ABC, from Lyman W. Slack vice-president 
of distribution, Willys-Overland. The program is sponsored by Bretton Watch Bands. Taker 
in Central Park, in New York City, the photo also shows Marty Gould (left), Brooklyn 
Willys distributor, and H. E. Pickett, New York distributor (far right) 





Used-Car Auction Prices 


(Continued from Page 47) | 
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By George Deery 
Associate Editor 
At the annual convention in De- 
troit, the Advertising Federation of 
America board named as its offi- 
cers: Graham Patterson, publisher 


chairman; Ira E. De Jernette, of 
the ad agency of the same name, 
vice-president; Helen Carothers of 
Julius Mathews Special Agency, 
vice-president; Ben R, Donaldson, 


director of advertising for Ford, 
treasurer; Grace Johnson of Amer- 
secretary. 


ican Broadcasting Co., 





Affecting Factories and Dealers... 
Auto Advertising 





editor of the Sunday Union July 
1. A statement by Kennedy said 
that publishing costs had risen 
“twice as fast” as had income. 


The demise of the Journal, 
President 


of Pathfinder and Farm Journal, Lester G. Bradley, “portends a 


warned Union-Tribune 
trend that is disturbing and one 
to which both labor and manage- 
ment should give careful consid- 
eration.” 
* * * 
Times in Times 
A 2,100-line advertisement of 
the Sunday Times of London 
Feb. 12 in the New York Times 
| brought in 1,660 subscriptions to 
the London weekly newspaper, 
according to the New York news- 
paper. 
| The 1,660 total was more than 
double the number of subscrip- 
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“I know a good body and fen- 


der man if that’s any consola- 


tion.” 


friends of Carroll, including mem- 
bers of Industrial Marketers of 
New Jersey. He was one of the 
founders of Industrial Marketers 
of New Jersey and one of its first 


presidents. 
* * * 


tions expected, according to | Joins Ford 


Frank Oliver, New York repre- 
sentative of the English publica- 


tion. 
* * * 


The Buffalo Courier-Express has 
announced that run of paper color 


is now oftered to advertisers. One, | 
addition to 


|two or three colors in 
black are available in daily morn- 
ing issue. Black and one color in- 
sertions can be had on Sundays. 


In both cases reservations are 
necessary three weeks in advance 
while the deadline for plates or 
color mats is one week prior to 
date of issue. Minimum space re- 
quirement is 1,000 lines. The paper 
is represented by Osborn, Scolaro, 
Meeker and Scott. 


* * + 


Inflation Guide 

The Rubber Mfrs. Assn., Inc., 
has just published a new display 
poster containing the correct tire 
inflation pressures for all makes 
and models of automobiles for 


the period 1942 through 1950. 


Tire manufacturers, petroleum 
companies, farm cooperatives and 
mass distributors of tires have 
purchased quantities of this new 
poster for distribution to their 

| retail sales and service outlets. 
Single copies also can be secured 

| from 444 Madison Ave., New 

| York 22. 

* * * 


Esso’s Safety Boards 
| This summer for the third straight 


| year Esso Standard Oil will cooper- | 
| ate actively with the vehicular cam- | 


paign of the National Safety Coun- 
cil by devoting nearly one-third of 
its hundreds of outdoor 24-shect 
panels 
poster, 

As in 1948 and 1949, the poster 
will warn motorists to “Drive Care- 
fully ... The Life You Save May 


to an automobile safety 
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BUICK ‘49 Super 2-dr., §1,715*. ‘47/has been incorporated by Nathan | 
Super eons’ #1 300. $1,200. °41 SuPer! Solinger, Elsie M. Bartels and| 
a (62) 4-dr., $1,360. |Clara Marzheuser. 


CADILLAC_--'47 


field. 
John A. Kennedy, Journal edi- 
tor and publisher, will become 


ot : 
The New LIFT "For Dump Truck Sales 


aN 


\en 


GALION FULCRUMATICS 





Be Your Own.” This message will 
be displayed during June, July and 
August. 
* * * 
|New Home 
New York headquarters of the 
Bureau of Advertising of the Amer- 
ican Newspaper Publishers Assn. 
have moved to the General Elec- 
tric Bldg. at 570 Lexington Ave. 
* 


* * 


Fete Carroll 

A surprise testimonial lunch- 
eon held recently at the Newark 
Athletic Club in Newark, N. J., 
honored Harry M. Carroll, adver- 
tising manager of the Hyatt Bear- 
ings division of General Motors, 
Harrison, N. J., on the 35th anni- 
versary of his first day at Hyatt. 

The luncheon was sponsored by 











Frank J. McGinnis, manager of 
Ford sales staff services, has an- 
nounced the addition of Frank W. 
Noble to the advertising and sales 
promotion department. Noble has 
been assigned to special promo- 
tional activities and will work un- 
der the supervision of Gordon 
|'Eldredge, manager of the depart- 
ment, He formerly was advertising 
and sales promotion manager of 
|Eureka division of Eureka-Wil- 
|liams Corp. 

7 * * 


Art on Parade 


Outstanding art work created 
by Detroit advertising agencies 
during the past year will be on 
public display at the Scarab club 
June 20-30 at the second annual 
exhibition of advertising art, 
sponsored by the Art Directors 
Club of Detroit. 

“The purpose of the exhibition 
is to show the public the constant 
development and improvement of 
commercial art,” says Marvin 
Weeks, of J. Walter Thompson 
Co., member of the board. Joseph 
T. Franz, of Maxon, Inc., is presi- 
dent. 


* * * 


Feather in Bonnet 

For the third consecutive year, 
the Pontiac Chieftain and Pon- 
tiac Warrior, monthly dealer and 
employe publications, respective- 
ly, received awards for excel- 
lence. Presentations were made 
in Pittsburgh in the contest spon- 
sored by the International Coun- 
cil of Industrial Editors, repre- 
senting nearly 600 organizations’ 
entries. 

The Chieftain took a highest 
award honor, and the Warrior 
an honorable mention. Editors 
are Hugh Munce and Plummer 
Whipple. 

* +” 
Regional Rep 

The Chicago Sun-Times has 
appointed Cresmer & Woodward, 
Inc., Atlanta, Los Angeles and 
San Francisco, as its southern 
and western national representa- 
tive. Under the arrangement, ef- 
fective June 1, the paper con- 
tinues its midwestern and east- 
ern national representation 
through its own offices in Chicago 
and New York. 


* * * 


Adds Account 


Norman Malone ¢é& Associates, 
Akron advertising agency, an- 
nounces a new account, Mesco 
Products Co. of Cleveland. Mesco 
manufactures Jet-O-Matic vacu- 
um vapor injectors for automo- 
biles, commercial motor units and 
tractors. 


MORGANSTERN CHEVROLET OPENS—Fred epavpanstern, president of the Reading, Pe 
i 


dealership, reports that 20,000 persons visited his 


rm's new quarters on opening day. The 


brick building has a 190-foot front and is 175 feet deep. Large service and parts depar’ 


ments are included in the structure 


Morganstern has been a dealer since 1932. 
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SERVICE SECTION 


AMR RE A 


recent Region III convention in Milwaukee 


Above from left to rig 
Oregon secretary of state; Ben Marcus, Wisconsin motor vehicle administrator; H. J. M 
secretary of Nash-Kelvinator Corp.; John Weiland, manager of Nash body plant; 





Harris, executive director of motor vehicle administrators; E. W. Bernitt, Nash works man- 


ager, Kenosha plant: E. W. Merritt, vice-president of Region III; E. D. Stebbins, Nash zone 
lowa motor vehicle administrator. | 


manager, Milwaukee, and A. W. Kahl 


Propane Suppl 
Called Ample by 
Twin Coach Head 


KENT, O.—"The available supply 
of Propane motor fuel far excee 
any forseeable demand.” 





{stated that the 


|pane is currently proceeding 
jrapid rate, according to Fageol. He 
Twin Coach Co. 
|now has Propane-powered units on 
order from 10 large operators and 
that its backlog is increasing rap- 
idly. 
Among the transit cities now 
ds using Propane are Los Angeles, 

Wichita, Galveston, Tex., and Fort |the Mexican government for as-) 


This statement has been made | Wayne, Ind. 


here by L, J. Fageol, Twin Coach 
Co, president. It was issued in an- 
swer to rumors that present wide- 
spread conversion to Propane by 
some of the nation’s bus lines might 
cause serious shortages of this tuel | 
and result in increased prices. 
“Petroleum industry authorities 
now estimate our available supply 
of Propane at 15 billion gallons an- 
nually,’ Fageol said. 
“By contrast to this figure—if all 
| Of the nation’s urban buses were | 
i to suddenly operate 100 Percent on | 


2 lis 


ne their total requirements 
; e Only 625,000 
commu. ,000 gallons 


“Addition of this amount to the 
present U.S. Propane consumption 
of 2% billion gallons yearly would 
represent a total annual demand 
of only 3% billion gallons. Obvi- 
ously, We would still have 11% bil- 
lion gallons of unused, surplus Pro- 
pane Capacity. It is apparent that 
the day of Propane shortages and 
ane Prices is still very far 


Conversion of bus lines to Pro- 
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NAME PLATES 
ew: PRECISION CAST... 

N ELIMINATING ALL DIE COSTS 

Quantities as low as 100 may be 

ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily chrome plated. 

Write for details. 






















* PRECISION 
ya} 0. Wide 
Phila. 45, Pa., Dept. A 
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BLOWBACK 
OVERFILL and 
EXPANSION 
SPILLS 


VENTALARM 


WHISTLING TANK FILL SIGNAL 













in 1950 over 1,000,000 cars will 
be factory equipped with 
VENTALARM * Signal 


The car you sell 
deserves one. 













SCULLY SIGNAL COMPANY 












92 First St., Cambridge 41, Mass 


Comparisons 


—|the Italian Fiat company, is said 
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Auto News from Mexico 


British Car to be Assembled in Packard Plant; 
European Car Invasion Expected 


MEXICO CITY.— Beginning in| 


July, the British-made Hillman- | 
Minx 
ard’s 
here, according to Ramon Beteta, | 


Mexican minister of finance. 
Details of the plan are now 
being completed, he said. But the 
Rootes group car will soon have 
plenty of competition, says the 
Economic and Financing Agency 


of Mexico, a semi-official organ- 


NASH SALUTES VEHICLE ADMINISTRATORS—As Wisconsin's auto builder, Nash spen-| 
sored a dinner in tribute to the American Assn. of Motor Vehicle Administrators at the | 
ht are Earl T. Newbry, | A 
ellum,;}and Czechoslovakian manufactur- 


L. S.jers are also planning to assemble 


ization. 
It reports that French, Italian 


ears in Mexico, 
Aurelio Pecci, director general of 


ico and full production schedules 
for the U. S. plants, which have 
will be assembled at Pack-| been faced with a lessening demand | 
plant in Puebla City, near for their larger cars.” 

He noted that Ford is prospering 
|here by assembling and selling the 
| English-type Fordson van. 


Indiana Dealers 


Call for NADA 


Line Groups 


INDIANAPOLIS. — 


Immediate 


at a|to be coming here soon to talk tO/board in a resolution last week. 


Four-Door Sedan Prices 
Advertised-Delivered 


Chevrolet Styleline, Fleetline Sp.. .$ 


Ford Deluxe Six 
Studebaker Champion Custom ... 
Chevrolet Styleline, Fleetline Del... 
i O. BL BPPrerererrerere 
Ford Custom Deluxe Six ........ 
Plymouth Deluxe P20 .......... 
Studebaker Champion Deluxe ... . 
Ford Custom Deluxe V-8 ........ 
Piymouth Special Deluxe P20 .. 
Studebaker Champion Regal Del 
Pontiac Streaml. 6 Standard .. 
Nash Statesman Super .......... 
Pontiac Chieftain 6 Standard .... 
Pontiac Streaml. 8 Standard .... 
Pontiac Chieftain 8 Standard .... 
Oldsmobile 76 Standard 

Pontiac Streaml. 6 Deluxe ...... 
Pontiac Chieftain 6 Deluxe 

Dodge Meadowbrook ............ 
Oldsmobile 76 Deluxe ........... 
Pontiac Streaml, 8 Deluxe ...... 
Nash Statesman Custom 
Studebaker Commander Deluxe . . 
Pontiac Chieftain 8 Deluxe ..... 
Buick Special Jetback 

Hudson Pacemaker ............. 
Buick Special Tourback 

Dodge Coronet 

Buick Special Jetback Deluxe ... 
Hudson Pacemaker Deluxe 
Oldsmobile 88 Standard 
Buick Special Tourback 
Kaiser Special .... 
DeSoto Deluxe .... 


Deluxe . 5 


1,450 
1,472 
1,519 
1,529 
1,545 
1,558 


. 1,566 


1,597 
1,637 
1,644 
1,676 


. 1,724 


1,738 
1,745 
1,792 
1,813 
1,819 
1,819 


Studebaker Commander ‘Regal ae 


Oldsmobile 88 Deluxe ........... 
Nash Ambassador Supe 

Kaiser Deluxe ..... oneus 
Hudson Super Six ........c.s00 
CE v.cncbakbanseaeeneews 
SE sessed nese ses 
Studebaker Land Cruiser ........ 
Hudson Super Eight .... 
DeSoto Custom 
Buick Super Riviera sed. ‘ee 
Nash Ambassador Custom ....... 
EE BED oes cn 0s v0sessccese 
Oldsmobile 98 Town Standard .. 
Hudson Custom Commodore Six. . 
Oldsmobile 98 Standard ......... 
Chrysler Windsor 

WUE oon oe vt seco eeseecensecee 
Oldsmobile 98 Town Deluxe ..... 
Hudson Custom Commodore Eight 
Packard Deluxe Eight .......... 
Oldsmobile 98 Deluxe 

RPP Ore eee CREE 
Buick Roadmaster .............. 
Packard Super Eight ae 
Dodge Coronet 8-Passenger ..... 
Chrysler Saratoga ............+. 
DeSoto Deluxe 8-Passenger 
Buick RM Riviera sed. ........ 
Chrysler New Yorker ..... 
Cadillac Series 61 Lica ba wee 
Chrysler Royal 8-Passenger 
DeSoto Custom 8-Passenger 
Packard Super Deluxe Eight .... 








Chrysler Windsor 8-Passenger ... ‘ 


Cadillac Series 62 ...... 


Lincoln Cosmopolitan ...... ne eg ; q 
Cadillac Series 60 Special ....... 3 


Packard Custom Eight .......... 


MAY 22:24:26 10AM*12 NOD’ 
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the ministry of finance and a group | 


of Mexican bankers regarding his | ganizations outside of NADA would 
company’s plan to build an assem-| weaken the national dealer group, 
_ |add an additional cost burden upon 
Another Italian automobile build-|the trade and duplicate facilities | 


bly plant in Mexico City. 


DD 





wor’ 


formation of line organizations “Tm the G0 GmnOnnen, Ey. 
oa s| 1e rospect: t 
within NADA’s structure was rec- meee ste = — * wer ne 
ommended by the Automobile Deal you haven’t been able to close 
. i ”” 
ora Agen. of indiana executive that I might go and polish off 
Formation of national line or-| vidual manufacturers on_ specific 


line problems, it said. 

| Signed by Haywood M. Davis, 
| ADAI president, it stated: 
“Resolved that the National Au- 


er, Alpha Romeo, is also expected already available, the Indiana reso- | tomobile Dealers Assn. proceed im- 


to assemble cars 
|two Czech manufacturers, Skoda | 
jand Tetra, 


sembly franchises, says the agency. 
| An economic commission to 
Europe, headed by the director 
general of the Bank of Mexico, 
is expected to bring Citroen and 
| Delahaye into the Mexican mar- 
| ket, the agency said. Renault is 
| already assembling cars here. 
| Seeing a mutual benefit in the} 
| assembling of European-made auto- | 
|mobiles in American plants, Min- | 
|ister of Finance Beteta says: | 
“It means cheaper cars for Mex-| 


Plan to Compel 
Patent Licensing 
Draws Attack 


WASHINGTON. A Congres- 
|sional proposal to compel the li- 
censing of all American patents | 
would work to the detriment of | 
small manufacturers and individ-| 
ual inventors, according to T. Irv-| 
ing Potter, president of the Patent | 
| Equity Assn. 
| Potter laid his stand on the mat- 
ter in a letter from New York to 
Rep. Emanuel Celler, chairman of 
the House Judiciary committee. 

“Any further handicaps,” Potter 
| wrote, “such as compulsory licens- | 
ing of patents, will tend to dry up| 
| completely the well of incentive for | 
|improving present machines and | 
| processes and creating new ones.” | 
| Potter said the bill, in which the | 
|proposal is included, contained 
| many improvements. 


Packard Shows Works 
Of Detroit Artists 
| DETROIT.—Packard is holding 
ithe first exhibition of Scarab club| 
art in the automotive industry, ac- 
| cording to President Hugh J. Ferry. | 
| The public exhibit of paintings by 
|prominent Detroit artists opens 
ithis week in the main Packard 
lobby of the factory building on 
E. Grand Blvd, and will run four 
weeks. 





| The Scarab club, organization of | 
jlocal painters, has furthered art) 


{causes in the Motor City for 38 
years, Ferry said the current show- 
jing would “bring into closer rela- 
tionship the automobile industry 
and art,” and added that many of 





are negotiating with|o 





the artists, whose works are 
view, are employed in allied auto- 
|motive fields. 


LOUISIANA 


ie 


HOUSTON SAFETY INSTRUCTOR GETS APPLES—Offering apples to Morris A. Kay, who 


1,500 persons attended the classes. 


to Ralph L. Fowler, general counsel of Houston Automobiie Dealers Assn 


taught classes in Houston's three-day ‘Drive for Safety School,"' are D. M. Farrell, safety 
committee chairman of the Houston chamber of commerce, and Ruby Fenoglio, secretary 


Approximately 


on | 





in Mexico and/lution read. 


|mediately to establish line-organ- 


Line groups will improve NADA's | izations among its members and 


pportunity to negotiate with indi-| within its own structure.” 


THE 
Bl 8-7 Vea 


HITCHES on 


THE 


TOW-KING 
HITCH! 


Sparkling Chrome Plated! 


Ideal for boat, utility trailers and a host of 


similar jobs, 


the Tow-King hitch 
plated. Made of %" x 2” 
with 13%", 1%," 
and quickly attached di-ectly 


is chrome 
steel and comes 
or 2" diameter balls. Easily 
to the frame. 


Can be used on all types of vehicle:, will haul 
all farm equipment. 


Please State Size Of Ball Desired 


Adjustable 


Power-King 


@ Adjusts to keep trailer riding level! 
@ Eliminates pitching, sagging, jogging! 
@ Chrome finish harmonizes with bumper! 


EASY TO INSTALL 


welding necessary, tie rod assembly 
securely to frame of car, distributing 
the weight evenly throughout car frame. 
Tie rods are not required for light utility 
LIST 


PRICE $2 375 


Bumper Plate . . . $4.50 


No 
fits 


INSURED BY 
LLOYDS OF LONDON! 


Every Power-King hitch car- 
ries a product-liability policy 
which protects you against 
damage or liability incurred 
through fault of the hitch. 


The Power-King gives you 
level riding at all times, rides 
your trailer in a smooth, par- 
allel-to-road position. Riding 
height can be raised or low- 
ered 7 inches. Can be used 
for house trailers, boat trailers 
and on farm implements. 


DEALER DISCOUNTS: 40% off List, 
F.0.B. Milwaukee, Wis. 2% 10 days. 
Credit extended to rated dealers. 


Tie Rods .. . $4.50 


CHARLES DISTRIBUTING CORP. 


2733 W. Wisconsin Ave. 


Milwaukee 8, Wis. 
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(Continued from Page 4) 


Terrific Job 


Congratulations upon 
terrific Almanac job. 


We have a complete file of the 
Almanacs in our library and have 
found them very useful throughout 
If possible, the current | ‘ Ras ene 
edition is even more comprehensive | ice organizations 
Har-|up, seeking discounts. 


the year. 


than any of its predecessors. 
oLp M. Hastines, secretary-man- 
ager, Adcraft Club of Detroit. 

* * * 


Wealth of Data 


May I compliment you upon 
your Silver Anniversary issue. 
This 1950 Almanac contains a 


wealth of information, and it is 
something of which you all can 
be justly proud.— Fiorence M. 
Kiety, managing director, Mich- 


igan Trucking Assn., Inc., Detroit. 
* * * 


Wanted by FBI 

Epitor’s Note: The Federal Bu- 
reau of Investigation has again 
asked Automotive News and its 

readers for help in locating a 

Dyer act fugitive. Publication in 

the Jan. 9 (1950) issue of AUTo- 

MoTIVE News of a similar FBI 

“wanted” plea aided in the cap- 

ture of a Dyer act fugitive, E. L. 

Moseley. The new FBI memo 
follows: 

The Federal Gureau of Investi- 
gation has requested all automobile 
dealers and persons connected with 
related industries to be on the look- 
out for Jacob A. 
Eichel, who is un- 
der federal indict- 
ment for receiv- 
ing an automo- 
bile, knowing the 
same to have 
been stolen and 
transported in in- 
terstate com- 
merce. 

Eichel, who has 
also used the 
names Jacob J. 





J. A, Eichel 
Brown, Jake Brown, John Brown, 


Jake A. Eichel and Joseph A. 
Eicher, has for some years been 
engaged in the buying and selling 
of automobiles. In addition to the 
offense with which he was charged 
by a federal grand jury at Chatta- 
nooga, Tenn., on Nov. 10, 1947, in- 
vestigation has indicated Eichel has 
defrauded used-car dealers by giv- 
ing insufficient checks in payment 
for automobiles which he has dis- 
posed of to innocent purchasers. 

He has been known recently to 
frequent automobile auctions, par- 
ticularly in the midwestern states. 
Posing as a representative of well- 
known automobile concerns, Eichel 
has successfully induced innocent 
persons to accept his worthless 
checks in payment for cars al- 
legedly purchased on behalf of the 
reputable firms. 


The FBI has furnished the fol- 
lowing description of Ejichel: Age, 
53, born June 19, 1896, Evansville, 
Ind.; height, 5 feet 7 inches; weight, 
175 pounds; build, heavy; eyes, 
gray; hair, light brown, graying, 
bald on top; complexion, ruddy; 
race, white; nationality, American; 
education, eighth grade, one year 
business college; occupations, fire- 
man, automobile salesman; scars 
and marks, brown and white dis- 
colorations on back of one or both 
hands, scar on one side of nose; 
remarks, sometimes speaks in un- 
usually loud voice, is reported to 
be a baseball enthusiast and to 
have a fondness for horses. 

Any person having information 
which may assist in locating Eichel 
is requested to immediately notify 
the director of the Federal Bu- 





a quality 


In the Letterbox 


another |the nearest division of the FBI. 
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jreau of Investigation, U. S. De-;right at first, but now the “yes 
partment of Justice, Washington,|men” they kept on their pay- 
lor the special agent in charge of|rolls under the disguise of sales- 
/men are not making the grade, | 
and the good productive men they 


* * * 


Holding the Line 

I notice that the Chicago asso- 
ciation warns that so-called “serv- 
were springing 


are doing better pin hooking than} 
they would be working on some} 
salary-commission arrangement. If | 
they make too much the natural 
streak of automotive jealousy will | 
» cause them to lose their job or get 
|ticular area, we have been ap-|q cutback, so thus the so-calle 
proached by everybody in every | “car bootlegging.” 
jassociation, whether it is for the I lost my job as top salesman 
| State, the county, the city, or hos-| for a Packard dealer. I ran a high- | 
pital associations, and all wanted/.¢, yolume each month than any) 
ae ¢ the at te | three salesmen he could hire, but 
S an example, one of the state|T was making too much and prog- 
hospitals, under the California Em- ressing too awed. 
ployers’ Assn. is doing its utmost ‘ 
|to get discounts. In this associa- I was let out. After that I bought 
: jand sold as many Packards from 
tion there are county employes, | my back yard as he sold with his 
ian parr Moana oe get-| cales force and warranties. I could 
We still maintain that the only} u 
‘people entitled to discounts are | #4 then make more than he did 


|fleet owners, county and city and | 0°" each car. 
I had no overhead or comebacks 


At the present time, in this par- 





state municipalities, and we are| wn 

|holding a line on it. However, it|or servicing. All the Packards I} 
lis really costing us a great deal/|sold for myself I would have sold 
lof business. A. J. Dinceman|for him if I had still remained in} 
|(Ford), Oxnard, Calif. |his employ, but the modern trend} 
ge toward salesmen is not how pro-| 
| ay wee aii ductive they might be, but how! 
|No Kick Coming? good a yes man or ex-lieutenant’s | 
| In every issue of AUTOMOTIVE) orderly they can make themselves. | 
News lately you read articles of| pe days of salesmanship are 


}comment on what is called car) ,assed. There is no market for| 
| bootlegging. Now a. ag eI of | quality in a man nor article as for 
| Virginia has signed a law defining | that matter these days, especially 


/new cars or explaining what a neW/, galesman.—Roy Brooks, Colum- 
ear is, in his opinion... . ibia, S. C. 
| All the cause (of bootlegging) ® 
jcan be laid right into the laps of 


|new-car dealers and factories. Likes Jordan 
Neither has any right to cry. | I am long past due sending my 

During the war most factories|compliments on having Ned Jor- 
signed up every filling station,/dan (better known to me as Ed- 
every grocery store and anyone|ward S. Jordan of the old Jordan| 
else they could hook for a dealer.| car, which I was privileged to han-| 
It: was easy then to paint a pic-/dle until the very last ones were 
ture of how the man — get | produced), write a column for your 
rich quick. He was promised sev-| paper. 
eral cars, and —_ — A buying| I do hope that he will not only| 
ee ee parts he nae sam (oe permitted to continue these ar- 
need. ae ee, en eee roe ae ticles, but to make them longer: 
kept some old established dealer/anq if it isn’t too much sven 
|from getting that car to deliver to| would you please send me his pres- 
|Some long-time customer waiting. | ent address? I should like to write 
| This Egy iggesiocia ae te hello and good luck letter.—Puit 
one car, ‘ost more than tie prol’|Mamone, Ocean County Motors 
> the — he _ to take to get | (Cadillac), Toms River, N. J. 
jsae coutracs and Car. |  Epitror’s Note: Jordan’s address 
ae ee ee — is 2733 Grand Central Terminal, 

ven ee) ey eee een en | OD Work Ciy. 
and look for other fields because, le 
they said, “we can sell what cars ‘ r odes 
we can get and we don’t need a De Vaux in Mining 
salesman.” 

That was true at that time, but 
the salesman had to exist also. So} me as I see and talk with Norman 
|the salesmen connected wherever | quite frequently. 
they could, some out of the auto-| As stated by Mr. Bowyer, Pack- 
motive sales work, some hun n|, : fa : 
| and bought and sold one car ‘at aor? Gate TNO, SN. Ee. 
tim d : t . ahonatl De Vaux is in the mining business 
f . eke be ee 50 “ae pientl-| in Arizona. In fact, he is president | 
Nat ig see cr - aie of the Reymert Extension Silver | 

aturally they sold the make car| wines, Inc., just outside of the town | 
they had been selling as that was|o¢ Superior, Ariz. some 60 miles| 
the clientele they had built up and east of Phoenix. 


|cultivated through the years. ec: oe MAME 2 wks dabieeiaieall 

| These dealers did not holler 
yee ae _____.| with Mr. De Vaux when he was in 
charge of Pacific Coast operations 


for Willys-Overland. Shortly after 
| that when I became connected with 














‘Manchester Dealers Told 
‘To Stop Sunday Sales 


MANCHESTER, Conn. — Dealers 
here were notified by local police 


track of Norman for more than 15 


turned out in the pasture to die| g 


’ 5 ment to become the Ford dealer in Palo Alto, Calif., from Clem Powell 
Your item regarding Norman De | district sales manager. Lutz recently resigned as the district manager in Richmond to head 
| Vaux was extremely interesting to| Lutz Ford Sales in the California city after an association of 30 years with Ford. 





years. A couple of years ago while|ments of New Jersey for attach-|Co. (Hudson), 
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USED CARS pip HARBOR MOTORS 


— vi pe 2 3 6 Loe 


ns ame cea “ Sa ero 


AIR HARBOR MOTORS EXPANDS—This Chrysler-Plymouth dealership in Inglewood, Calif 
has erected a five-car body shop with spray-booth and a used-car sign and front to ha 
monize with the main building. Black-topping an additional 4,500 square feet for the used 
car lot and customer parking has also been completed. The establishment now has 14,000 
square feet under roof and 26,000 square feet of black-top area. Shop equipment includes 
10 hoists. President Bartlett M. Hall reports that customer labor sales are showing a steady 
increase, in spite of a sectional decline. In 1949, the volume was 35 percent over 1948 
and 102 percent over 1947. 
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|undersell him from $300 to $1,000| [im 


oouseBe. = 88) 


HAIL TO THE CHIEF—Another Pontiac better dealer was acclaimed when Doten Pontiac 
Co., Berkeley, Calif., received the Chief Pontiac award. Left to right are: C. L. Messecar 
now Portland zone manager; Don E. Doten and Harry T. Doten, father and son dealers 
and D. R. Stuart, San Francisco zone manager. 





PALO ALTO HAS A NEW FORD DEALER—Leslie H. Lutz, left, receives his sales agree- 


Ford Richmond 


ROSS LYNCH MOTORS IN YAKIMA, WASH.—Here's the new home of this Oldsmobile 





|Chrysler here on the coast, I lost| dealership started by Ross Lynch, deceased, and now operated by Ross Lynch jr. 


. < 
521 N. Market St., 
Shreveport, La. 





BINDER for 
Automotive News 


NSWERING many 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 


and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 


AUTOMOTIVE NEWS 


| that Sunday selling of automobiles 
| must cease. The move was regarded | 
|as an outgrowth of an earlier so- 
j}called “blue law crackdown” in 
|Hartford when warrants were 
issued over Sunday night dancing. 

Manchester police said the action 
here resulted from complaints re- 
ceived from other persons engaged 
in automobile selling, but who do | 
not remain open for business on 
Sunday. 


| 
| 
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| visiting a friend in West Los An-/ment on the second car that will 


geles who was also acquainted with|apply the brakes on this second| 
Norman, I had the pleasure of see-| ynit, in the event of a breakaway | 


Epiror’s Nore: Perhaps our 


some idea. 


ing him again at his home there. 


As Mr. Bowyer said, Norman is 
the same as he was in the old days 
and, I might add, just as active, en- 
thusiastic and friendly as he was 
20 years ago when I worked with 
him. He spends the greater part of 


which he is developing into quite 
an extensive operation that will 
very soon be producing and ship- 
ping a large supply of silver, lead 


j}and copper. 


Mr. De Vaux’ address is Reymert 
Extension Silver Mines, Inc., P. O. 
Box 521, Superior, Ariz. I am sure 
he would be delighted to hear from 
some of his many old friends if 
they would be good enough to drop 
him a line at the above mentioned 
address.—Ray N. Martzincer, direc- 
tor of distribution, Chrysler Motors 
California, Los Angeles. 

+ » 


Tow Breakaway 


We have been in communication 
with the New York Used Car Deal- 
ers Assn. relative to the require- 


when being towed. 
As you know, there never has 


been anything like a “dead man’s | 


brake” manufactured by anyone, 
|so, of course, it cannot be pur- 
|chased by any dealer. 


| This law is discriminatory against 


his time at the mines in Arizona | the new and used car dealers, as 


New Jersey allows motor freight 
trucks to use their roads as well 
as utility and house trailers hauled 
| behind automobiles, and they most 
|assuredly have no way of applying 
|brakes on the trailer should there 
lever be a breakaway.—Ben Go.p- 
BERG, Tow Bar Sales Co., Chicago. 
* . * 


| Ancient Auto 


Can you tell me if the Baker 

Wagon, built in a blacksmith shop 
in Kansas City in 1895, is of value 
jas a collector’s item? 
I have a complete file of the 
building of this automobile, which 
seems to me as interesting as the 
car itself. 

It was built at a cost of some 
$50,000.—Georce HEtTon, M. I. Davis 





readers might have 
c * 


* 


| Used-Car Law 


Your May 22 issue, which carried 
a story regarding the South Da 
kota law regulating the sale of 
used cars, was in error. You re- 
ported it as being a new law. Ac- 
tually, this law was a part of the 
|1939 session laws and has, there- 
|fore, been on the statute books 
|for 10 years. 

It is the opinion of the South 
Dakota Automobile Dealers Assn 
that Judge Seacat was within his 
rights in declaring the law uncon 
| Stitutional, and the SDADA will no! 
|oppose his ruling.—D. B. Broper 
ick, South Dakoto Automobile Deal] 
ers Assn., Sioux Falls, S. D. 

Epitor’s Note: Thanks. 


Elkhart Trailer Firm 
Adding Output Space 


ELKHART, Ind.—Two addition 
are being constructed to the plan 
of Pacemaker Trailer Co. here a 
110 S. Elkhart Ave., to provid: 
12,250 square feet more floor space 
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Economic 


Former Truman Adviser Says U. S. Prosperity 
Stems from Government Spending 


NEW YORK.—Management and 
ibor face a supreme test in the 
iltimate readjustment from a pros- 
nerity based on the inflationary 
timulus of government spending, 
iccording to Edwin G. Nourse, for- 
mer chairman of the President's 
ouncil of economic advisers, 

“The present year brings us to 
a crucial stage in our economic 
life,” Nourse told the annual 
meeting of the National Industrial 
Conference Board here. 

“The questions it presents,” he 
said, “are not merely those of our 
private fortunes and our national 
prosperity. The entire free world 
is looking to us as the only indus- 
trial and financial bedrock upon 
which the economic structure of 


Fears Debunked 


On Loan Boom 


BUFFALO. — The president of 
Associates Discount Corp., William 
F. Gaunitz, disclosed here that his 
company is doing more financing 
than ever before and that the vol- 
ume this year will top $600,000,000. 

“We don’t feel at all that this 
huge volume is unsound,” he de- 
clared. “As a matter of fact, there 
is less auto financing today in pro- 
portion to national expendable in- 
come than there was in 1941. 

“The delinquency rate is ex- 
tremely low and collections are in 
the best shape they’ve been for the 
last two years.” 





Oregon Dealers Adopt 


Youth Driving Program 


COOS BAY, Ore, — The South- 
western Oregon Automobile Dealers 
Assn. has voted to institute a “man 
to man” campaign for recognizing 
safe juvenile drivers. It also re- 
iterated a previous stand against 
Sunday auto sales. 

However, the secretary of state 
has opened a branch office in near- 
by North Bend to speed up issu- 
ance of temporary licenses in the 
southwestern corner of the state. 
Under a new state plan, licensed 
automobile dealers may issue tem- 
porary licenses for 
sold over the weekend when the 
state office is closed. 





|sidiary of Aluminum Co. 


automobiles | plants 





Test Seen 





the whole non-Soviet future can be 
reared.” 

If the stimulus of large govern- 
ment spending were removed, Dr. 
Nourse pointed out, “we should 
have to face the problem of supply- 
ing jobs in private industry to off- 
set those dropped from the public 
payroll or employed on government | 
contracts. 

“Whether this will come in 1951 
or 1955 or later, I do not know,” 
he continued. “But whenever it 
does come, management and labor 
will be put to the first real test of 
our private enterprise system we 





have had to face since the 1930s. 

“As full inventories and well- 
stocked larders, living rooms and 
garages cause buyers’ lassitude and 
then resistance, it will become nec- 
essary to check cost advances, or 
effect declines, to step up produc- 
tivity, or to reduce volume, 


“The latter, of course, sounds 
the knell of economic expansion 
by private enterprise. I cannot 
accept the view that government 
can meet this problem by pour- 
ing out more monetary purchas- 
ing power indefinitely, 
“Management and organized la- 
bor will have to hammer out a 
workable answer between them- 
selves or hand over the job of eco- 
nomic expansion to a government 
of fast-growing and soon of all- 
inclusive powers.” 

Another speaker at the meeting 
was Arno H, Johnson, vice-presi- 
dent and director of media and re- 
search for J. Walter Thompson Co., 
who declared there was evidence 
that the U. S. could support more 
than $300,000,000,000 of annual pro- 
duction through increased living 
standards, “providing the desires 

and demands by the mass of the 
population can be made insistent.” 





American Magnesium 


Absorbed by Alcoa 


CLEVELAND. — American Mag- | 
nesium Corp., a fabricating sub- | 
of | 
America, became inactive June 1, | 
according to Wiser Brown, ALCOA | 
will assume its manufacturing ac- | 
tivities. 

The latter will operate AMC’s 
in Cleveland and Buffalo 
and continue to handle its sales 
activities. 





This Picture Shows How 
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Eight out of ten 


$3.50 to” $5.00 


Three jobs an ho 
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Mail coupon 


for catalog cleaning. The de 


Se eee een See SS Se eaaae es 
BOX 550, EL MONTE, CALIFORNIA 


Send catalog and have your nearest re 
demonstration of your Kerrick Kleaner. 


NAME___ 
ADDRESS___ 
CITY. 
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CLAYTON MANUFACTURING COMPANY 





cars that drive in for service have 


dirty motors under their hoods. Each is a potential 


steam cleaning sale. The dirtiest, 


grease encrusted motor can be made spotless in 15 


minutes with the All-purpose KERRICK KLEANER. 


ur, five hours a day, 5 days a week, 


means a gross revenue of $262.50. Total operating 
cost, including labor, fuel, water, power and com- 
pounds would not exceed $87.50. Mail the coupon 
to see how and why the Kerrick Kleaner is the 
steam cleaner for you to buy for all your service 


monstration imposes no obligation. 
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57 
Productivity Rise 
Called Impetus 


Of Business Boom 


PROVIDENCE, R. I.—(UTPS) 
In this city to attend the governor's 
conference on _ industrial safety, 
Ewan Clague, federal commissioner 
of " bor statistics, said there was 
no doubt in his mind that a gen- 
era. business revival was under 
way. 

Backstopping the recovery from 
the 1949 recession, he said, are the 
“spectacular” building boom, the 
auto industry’s 7,000,000-car-a-year 
production rate and a sturdy em- 
ployment in television lines. 

“The general picture in indus- 
try,” he said, “is that production 
has recovered in recent months 
more than employment, indicating 


HAWAIIAN ISLANDS DEALERSHIP—When the Studebaker firm of Wooley, O'Brien &|that the U. S. is getting more out- 
Quealy recently finished its new building in the center of Honolulu, C. K. Whittaker, presi-| put per worker today.” 
dent of Studebaker Pacific, attended the opening. Here he is at the showroom premiere 


with some of the local staff. From left: Harry 


Kanada, salesman; Edward F. O'Brien, general | 


He said the economy must absorb 


manager; J. T. Young, salesman; Whittaker, pointing to nose of 1950 car, and William| a growing labor force but expressed 


Polson, salesman. The building occupied by 


Wooley, O'Brien & Quealy is described by | 





Whittaker as being ''modern ranch type with South Sea touches." 





N. Y. Boroughs Get | 


Nation’s Highest 
Liability Rates 


NEW YORK.—New increases last 
week gave three New York bor- 
oughs the highest car and truck 
liability and property damage in- 
surance rates in the nation. 

The recent hike was the fourth 
for car owners and the third for 
truckers since gasoline rationing 
expired more than four years ago. 

In announcing the new rates, the | 
state insurance department said 
they reflected not only a higher | 
accident frequency throughout the 
country, but also that in the three} 
boroughs of Manhattan, the Bronx 
and Brooklyn are “the greatest 
claim-conscious motorists in the 
world.” 

Rates in those boroughs are now 
said to be 72 percent higher than 
they were in early 1946, although 
the average rise throughout the 
state in the same period has been 
only 34 percent. 








Police Explain 
New Technique 
In Car Theft 


FORT WORTH, Tex.—A “quick- 


|change” car stealing technique that 


had police puzzled was finally dis- 
closed here when the thief was 
caught. In all, he stole more than 
100 autos, police said. 

The man operated by stealing a 
car, driving it into a used-car lot 
and asking to try out a different 
car. He would leave the stolen auto 
while he “drove around the block.” | 

Instead, he would drive the sec-| 
ond auto to another lot, sell the} 


spare tire, and then drive to a) 
third lot to get another “tryout” | 
car with which to repeat the 
process. 
Packard Stocks 
9 i. 

At °50 Low 

DETROIT. — Packard said last 


week that field stocks at its dealers | 
on May 31 were at the lowest level| 


of the year, despite the fact that!1,. arndt-Palmer Quick Grain Kit is only one of its 


the company’s shipments of cars 
in May were 35 percent over Jan- 
uary. 

Karl M. Greiner, sales vice-presi- 
dent, said Packard sales in May 
held to the level experienced in 
April. He said sales totaled 8,377| 
cars last month, the third month 
in a row in which they exceeded | 
production, April sales totaled 8,383 
cars, he added. 


Dealers Organize Assn. 
In Crawford (O.) County 
BUCYRUS, O. — The Crawford 


County Automobile Dealers Assn 

was formed recently with J. E. 

Huggins (Ford), of Bucyrus, as 

president. 

Others elected were: K. Stowe || 
(Chevrolet-Buick), Galion, first 


vice-president; R. A. Dauber}| 
(Chrysler), Crestline, second vice- | 
president; O. L. Bishop (Buick), | 
New Washington, third vice-presi- | 
dent, and W. H. Wilson eee | 
Bucyrus, secretary-treasurer. Twen- 
ty-five dealers attended the organi- | 
zational meeting. j 


Dohansky Remodeled 


Dohansky Bros. Garage (Ford) 
has opened its remodeled building | 
in Virginia, Minn. | 


Regrain complete molding on car — no 
need to take off—any reconditioning man 
can do it the Arndt-Palmer way. 
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no concern over rising inventories. 


Clague said he saw no chance 
that unemployment in 1950 would 
approach 5,000,000 but cautioned it 
would be surprising if there weren't 
a sharp rise in June or July when 
college and high school graduates 
invade the labor market. 
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RE SPOTS 


from window moldings 
EASILY - QUICKLY - CHEAPLY 


Arndt-Palmer Graining Kit is standard with most car factory programs because it is 


@ money saver, time saver and ea:y to apply. 


It brings back that new car appear- 


ance—grains and varnishes in one operation—durable—beautiful—matches car trim 


—six colors. 





TEN-MINUTE PROCEDURE—Sand old molding to smooth finish—coat with ground 


color—let dry ten minutes—sand lightly 
grain dye color to match old trim with 
graining solution, starting at top center o 
entire molding. Immediately use graining 
graining. When dry, job is 
spot moldings. 





| ARNDT-PALMER LABORATORIES, INC 


17730 Doro Street, Melvindale, Mich. 


Gentlemen: Enclosed is our check for $ 


completed—-needs no extra coatings 


with 320 parer—mix two teaspoonful; 
two teaspooniuls graining gloss. Apply 
f molding with soft one-inch brush—coc! 
tool or rymple cloth (in kit) for straight 
Do not try to 


type on market—takes all 
gamble out of graining—assures excel 
lent results every application. 


Quick Grain +] 2°° 


RN ce eee 


Special Graining Tool now 
available $2.50 


Order through your Parts and 
Accessory Dept or direct to 


for which please ship 


| ] Special Graining Tool 


| Dealer 
City 
Signed 


| Per 


| 
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| 
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| 

! 

; a | 
Quick Grain Kit | 
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try last week was also enjoying 

record operations. Nearly all ste«! 

mills were operating at better 
than rated capacity. 

Observers noted that demand ‘or 
steel is still greater than supply, 
although traditionally it ususily 
tapers off around this time of the 
year. 

However, 
no indications that steel users «re 


it was added, there are 


| going to ease their pressure for ‘Je- 


livery. If anything, trade spokes- 
men said, the efforts of users to 
obtain more and more steel will 


get increasingly intensive. 


Ford Set to Build 
Cleveland Depot 


DEARBORN. — Ford has _ pur- 
chased a 12-acre industrial site in 
the vicinity of Cleveland as a loca- 
tion for a parts depot, according 
to Earl G. Ward, manager of Parts 
and Accessories. 

The company exercised its op- 
tion with Belt & Terminal Realty 
Co. of Cleveland for the property. 
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' 816,000 Units Due in June... 
Car, Truck Output Estimates | J 
By Automotive N 9 
, a eek 's Output Nears 200,000 
PASSENGER CARS 9 
(U. S. PRODUCTION ONLY) | (Continued from Page 1) jas usual with an estimated 36,144 
Week Week dan. 1 dan. 1 : : ' |ears, followed by Buick’s 12,298 
; 7 June, to to plans, hoping to hit a rate of 2,250 tes Se ee 
jaunt Week, Sune'S, 1966 Janell, June 0, cars daily before the end of the|Pontiac’s 10,039, Oldsmobile’s 8,494 
1950 1949 = -1950* = to Date §=1949° =: 1968° | month. |and Cadillac’s 2,672 for a total of 
CHRYSLER 37,132 26,360 = 28,588 952,874 as oo a ee 69,647 units. 
Chrysler 4,967 3,501 3,707 7,466 8654, ORD last week drew still closer \ be 
DeSoto .. 3822 2,438 2,988 5,749 41,168 27,044) I to its goal of 5,000 Fords daily.| g a a ae a 
709 96,896 73,153 uction slightly, last week’s com- 
Dodge 9,909 6998 7,987 13, Ford, which reportedly plans to put! jercial output for the indust 
Plymouth . 18,434 13,423 13,961 25,950 221,389 123,873/_ hard-top model into production |™°™¢ put for the industry as 
FORD 35,039 13,962 26,407 51,404 398,227 702,966/ June 20, built 4,810 cars last Mon-|* Whole was down slightly from 
Ford . 27,088 11,441 = 19,729 39,887 313,789 541,171 day. Mercury schedules are also at| Previous weekly levels. 
Lincoln 739 547 620 1,054 14,096 “ana a record level. * * * 
Mercury .. 7,262 1,974 6,058 10,963 70,342 146,116 : : OWEVER, for the first time this 
GENERAL MOTORS _ 69,647 49,863 47,600 102,717 900,222 1,285,696| FOr. te Grit time since the | FI year 1950 truck output in U. S. 
Buick .. 12,298 = -8, 882-8412. 18,044 179,670 234,175) ieg widespread Saturday assem- |Plants is now running ahead of 
Cadillac 2,672 1,859 = 1,729 3,926 39,104 38,940) 11, and, like Chrysler, turned out |that for 1949. Through last week, 
Chevrolet .. 36,144 25,264 23,847 «53,026 «434,308 643,105) 14. ears than in any previous U. S. truck builders had accounted 
Oldsmobile :. 8,494 = 6,358 = 6,035 12,529 121,889 170,161) Week in its history. : for an estimated 560,302 units, com- 
Pontiac .. ‘ 10,039 7,500 4,577 15,192 134,251 199,315 Chevrolet led the GM bandwagon | pared with 556,067 in the same 1949 
KAISER-FRAZER | 3,602 ieee 0 eee AR. eS he | period. 
Frazer os ; 197 on 5,455 9,650 Total 1950 truck producti i. 
Kaiser . 3,602 1,618 2,866 5,042 26,333 _22,062/ Pacific Coast Prong Fs to Wind tp sumawhere 
HUDSON, 5,088 at? 2 177 1.568 16.618 62,551 | between the record of 1,364,957 built 
‘ 3, ’ , lin 1948 1,131, i t 
NASH ..... 4,907 4,019 2,613 6,649 65,374 94,639 Truck Demand | yeas. with Seles Sais bn tee sas 
PACKARD ....... 1,492 2,830 1,096 2223 43,409 31,289 ° l@uction lineup, overall truck out- 
STUDEBAKER. 6544 5,106 4,032 9,176 97,820 129.217) Laxes Builders | put may level off around the latter 
WILLYS-OVERLAND+ 993 903 794 1,561 13,191 13,350! Seanrtm — Manufacturers are|Part of July this year, as it did in 
‘ 7 ee y ane © es finding it difficult to keep up with | 1949. 
Total Cars, U. S.. ......162,572 "107,606 116, 240 236,342 2,054,379 2,615,069 4 . 
{Slailan waacus and Secpoters. *Wevieed. Pacific Coast demand for light and Turning back to the passenger- 


heavy-duty trucks, according to W. | 


car picture, besides the Big Three, 


K. Perkins, general truck sales| Nash, Studebaker and K-F also 
COMMERCIAL CARS a of International Har-| rolled into June with operations 


(U. S. PRODUCTION ONLY) 








—- Eeaca a | oe a 
ended Same indec une, to 0 emand in the peak month of May 
T° te te whan ie’ uae” ig a0 Savy that unfilled orders 
‘ a -H’s Emeryville (Calif.) plant 
aosy bs: - 2 _—s a nae were the highest on record. 
DIVCO 51 1 37 80 1,647 1,680 Perkins is here to visit the com- 
DODGE 3,588 2,911 2,811 4,950 78,286 23,296 pany’s district offices, branch fa- 
FEDERAL 39 = 23 49 671 "149 cilities and I-H dealers in the 
FORD 7,718 3,601 5,709 11,151 90,417 161,380 a . He ee oe oe 
GMC... 2,083 1,768 «= 1,082 2,862 48,766 = 49,025 | ts. to the visitors © TP Foou, 
INTERNATIONAL | 2,752 3,465 2,343 3,799 64,422 51,206 Sipsienns ccaiaiedh dhaheiet mesma, 
MACK .. 1380 124 123 268 3,024 4,771 cee F 
REO ..... 124 15 83 167 1,759 1,518 
STUDEBAKER . 1,072 1,489 648 1,360 35,056 23,436 
EINES 6 vases vese0 eccvsesis 281 172 . 226 418 4,125 5,721 TOPEKA, Kans.—The state com- 
WILLYS-OVERLAND.__ 977 907 695 1,441 27,090  16,632;mission of revenue and taxation 
MISCELLANEOUS ..... 297 $22 218 401 7,607 5,835 | reported that fuel tax collections 
ee ~—____| jumped 59 percent for the first 
Total Trucks, U. S. .... 28,549 22,516 20,386 39,707 556,067 560,302|three months of this year over a 
Total Cars, Trucks oe similar period last year. 
i Saree -sue es MGLI21 180,122 136,576 276,049 2,610,446 3,175,371 | ad - IE ake 
Total Cars, Trucks © 7 = " dead : 
Canada weteesee tate 8,296 = 6,574 7,947 11,771 120,394 159,404) 
Grand Total, - 
Cars and Trucks 
U. S. and Canada ......199,417 136,696 144,523 287,820 2,730,840 3,334,775 | 








*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Whee | 
Drive, Sterling, Nash, Diamond T, etc. 





Fuel-Saving Processes 
Cited at SAE Parley 


(Continued from Page 2) 


Mercury transmission. Or the total 
of 24 die castings used, four are 
in the converter and the remainder 


in the gearbox, he said. 


Total weight of the automatic 
transmission exceeds that of the 
standard installation by 77 pounds, 
according to the Ford engineer. 
transmission 
stallation there are only four ad- 
justments,” English said. 


“In the entire 


these, the front and 





ATTENTION!!! 


Out-of-State Dealers 


Detroit's newest and largest 
150 clean 
to Wholesale. 


used car lot has 


late models 


Hotel and car shipping 
arrangements made. 


Leon Magid, Manager 


LEO ADLER, 


INC. 


DeSoto-Plymouth Dealer 


12100 Livernois, Detroit 4, Mich. 


Phone TExas 4-1008 


at a high tempo. In the case of 
the first two firms, June schedules 
have been set higher than those 
which resulted in alltime high 
marks in May. 


Meanwhile, K-F has at least tem- 
porarily suspended output of Fra- 
zers and is concentrating on build- 
ing Kaisers. K-F’s plans to put 
the “Henry J.” into quick volume 
production may strike a snag in 
the currently tight steel situation. 

* 7” * 


Kansas Tax Take Up STEEL supplies are a cause of 

unrest at other plants also, but 

nowhere are there any signs that 

shortages will force shutdowns or 
schedule curtailments. 

Because of the auto industry’s 

accelerated pace, the steel indus- 


On a visit here, he said truck | 








which is located at Grant Ave. and 
Willow freeway in the village of 
Cuyahoga Heights, Ward said. The 
parts depot will be a one-story 
structure with approximately 160,- 
000 square feet of warehouse and 
office floor space. 

It will service Ford dealers in sec- 
tions of Ohio, Indiana, Illinois and 
Pennsylvania and, in addition, will 
house the local Ford and Lincoln- 
Mercury district sales offices. 


N. C. Traffic at Peak 


RALEIGH, N. C. — April saw 
more cars and trucks on North 
Carolina’s highways than any April 
in history, according to the state 
department of motor vehicles. On 
an average day during the month, 
68,102 vehicles passed the state's 
electric counting machines, com- 
pared with 59,075 last April, a 15 
percent increase. 
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“Two of 
rear brake 
bands, are in the gearbox proper, 
while the others are in the manual 
and throttle rods which are exter- 





nal adjustments 
lished.” 
Another SAE speaker was Com- 
mentator Henry J. Taylor. 
. > > 


readily accomp- 








Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 


Warns on Lower Prices 
For Truck Leasing 


_HELP WANTED 





| WANTED—AUTO EXECUTIVE. A leading 


new car (General Motors) dealer in a 
principal midwestern city offers a rare 
opportunity for a man thoroughly experi- 
enced in automobile sales management. 
This is a position with heavy responsi- 
bility and equal compensation. It should 
be attractive to a top-flight auto execu- 


will do and your courtesy will help tive. The man who can handle it will be 

FRENCH LICK, Ind.—Fred P.| us maintain the present high regard | 2 — » the organisation. me must 

: : . . i e to take complete charge of a sales 

Baker, president of the National! which this department enjoys. force and must be a keen appraiser of 


Truck Leasing System, last week 
warned against “a low quotation AUTOMOTIVE NEWS 


for a truck leasing contract.” 

Addressing the summer meeting | 
of the Society of Automotive En-| WANTED. 
gineers here, Baker said that the| ‘ce manager by GM dealer, 600 car con- 








tradeins. The position offers an attractive 
salary plus bonus, with an opportunity, 
after qualifying, to buy an interest in a 
now closed corporation out of his earn- 


HE LP WANTED ings. Contact—Edde K. Hays, 209 S. 
WANTED. Aggressive, ex cekeman array |e LaSalle St., Chicago, IIl. 
. > COMBINATION GENERAL and Sales 


Manager. Want prewar and postwar ex- 


5 ‘ tract, midwestern city, 150,000 popula- 
low quotation “may not be any bar-| tion.’ Man selected must be type never | Perlence, Salary plus agreeable percent- 
gain if the truck user carefully satisfied with present volume and ever A Rca ome 0 ee 
: s1ie3 eager to increase. Good salary with com- ou : y 
analyzes the services and facilities | calian “aks een eae saline. making | diversified. Write letter of experience in 
that are covered by the lower price,| earnings unlimited. Unless you can meet |, dealerships. Box 4092, c/o Automotive 
as compared with a higher bid.” these requirements do not apply. Our em- News, Detroit 26. 


= | ployes know of this ad and all replies 
Baker told the transportation and 





WESTERN FL ORIDA. New car "sales man- 








held in strict confidence. Write Box 
: : . RB oe P ; ager, age 30-45. Chrysler-Plymouth. 
maintenance section of SAE at its| 4107, c/o Automotive News, Detroit 26./ prefer southern man. Excellent business 
panel discussion of vehicle leasing city. Largest naval training base. Must 
> . . be experienced, ambitious, permanent 
that nowadays there are all sorts USED TRUCK type; have knowledge employing, train- | 
= plans —as ger users under ing salesmen, Replies confidential. State | 
the popular “truck leasing” label references; write qualifications in detail. | 
. a SALES MANA ER WwW TED Son Motor Co Pensacola, Fla 

In practice, he added, some of | G AN ne ao —- 

i . SALESMAN Shrysler, eSoto, odge. 
these deals are actually a form of | by used truck dealer near Boston, Mass./ Must have experience, references. Na- 
financing the truck purchase, while | To take full charge of buying and selling varro, Ine., Key West, Fla | 
others may be a form of guaran-|trucks, tractors and trailers. Good Op- 
teed maintenance, and still others| portunity for man who knows the busi- ATTENTION 
provide for a “skeleton” lease of|ness. When answering, state age, quali- “ 
the truck with little maintenance | fications, experience and references. MANUFACTURERS REPS 


cai asd an ease — 7 Box 4117, c/o Automotive News, Detroit 26 

The speaker emphasized that “es- | 
tablished truck leasing companies | 
believe that our conventional type | 
of contract providing for full serv-| 
ice—everything but the driver— | 
saves the user all the ‘headaches’ | 
of truck procurement and mainte- | 
nance, and is the economic justifi- | 
cation for the truck leasing plan.” | 





| CHEVROLET DEALER in large southern 
city has opening for competent service 
manager. Must be honest, sober and re- 
liable. Outstanding possibilities are of- 
fered to right man who can increase 
present volume to amount comparable 
with size of dealership. Please furnish 
age, experience and present income. Ad- 
dress response to Box 4106, c/o Auto- 
motive News, Detroit 26. 


DO YOU NEED NEW LINES? 


Antomotive News can help you by 
bringing your wants to the attention of 
manufacturers. 

Arn advertisement in this section will de 
the trick at a nominal eost. 


AUTOMOTIVE NEWS 


Classified Want Ad Department 








USED and/or NEW 
AGER. 
new car dealer, GM or FORD preferred 


ndustry Maine to Coalife 


oddress at requlor rates, 


adgares 


Display Ads: $8.40 per 


DETROIT 26. MICH 






POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 7!/, cents per word for one 
insertion or two insertions of the same 
copy at 12'/, cents per word. Cash in 
advance. 









CAR 
Interested in 


SALES MAN 
connection with 


postwar and prewar experience, excep 
tionally familiar with buying, condi 
tioning and the various promotional ac 
tivities in the merchandising of used 





SALES MANAGER. 


cars. Have basic knowledge of business 
management, permanent basis discussed 
after qualifying. Married, well edu 
cated, in excellent health. Box 4115 
c/o Automotive News, Detroit 26. 
GENERAL MANAGER. Over 20 years 


Chevrolet retail and fleet experience in 
New York and Chicago, with wide follow 
ing amongst fleet operators buying nation 
ally. Desires position as general man 
ager with opportunity to buy interest our 
of earnings. Expert on specialized truck 
equipment and good used-car operator 
Can supply unexcelled references, whict 


will show remarkable performance rec 
ord. Box 4109, c/o Automotive News 
Detroit 26. 








New or used cars 
College graduate, married, age 36. Re 
cent successful ‘‘Big 3’’ dealer with vast 
experience and ability to train and or 
ganize a sales force. Can install and 
manage a good used car reconditioning 
program. Fully competent in estimating 
tradeins. Qualified references. Box 4093, 
c/o Automotive News, Detroit 26. 





SERVICE MANAGER. 


SALES 


25 years’ experience 
with $15,000-$22,000 monthly service vol- 
ume. Ford and Chevrolet dealers and 
thorough knowledge of all phases of the 
service department. Excellent references 
Box 4110, c/o Automotive News, De- 
troit 26. 

and ADVERTISING MANAGER 
available. Proven sales record. 20 years 
experience sales and advertising. Can 
rapidly build effective national sales or- 
ganization. Write for full details. Box 
4108, c/o Automotive News, Detroit 26 
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POSITION WANTED 


iE VERAL OR SALES MANAGER AVAIL- 

ABLE. Now with 16 years retail ex- 
perience, aggressive, good health. Last 
{ ur years general manager of a 1,000- 
cir Pontiac deal. Can operate profitably. 
Feferences and records to prove. G.M. 
preferred. K. J. LePard, 81 Oneida Rd., 
Fontiac, Mich. 


DEALERSHIP AVAILABLE 


)FALERSHIP. Located in St. Petersburg, 
Plorida, the Sunshine city. Population 


over 100,000, Now operated as branch of 


Vampa_ distributorship. Present owners 
wish to devote all efforts to distributor- 
ship and cannot do justice to branch. 
Buyer would get going concern in beau- 
tiful modern building with ideal shop 
facilities and finest equipment at actual 
inventory. Now handling Kaiser-Frazer 
with broadest dealership line of 22 1951 
models ranging from much-publicize 
low-priced car to handcrafter Frazer. 
St. Petersburg is car dealer's paradise 
offering unmatched prospects and va- 
cation-like conditions. Box 4113, 
Automotive News, Detroit 26. 


‘LORIDA DEALERSHIP FOR SALE 
Popular make. Also has franchise for one 
of leading truck manufacturers. Estab- 
lished business. Sales last year $375,000. 
Modern showroom and service depart- 
ment, Good lease on building. Wonderful 
location on west coast of Florida. Fast 
growing community. Consider partner- 
ship. Buyer must qualify with factory. 
For further information, write Box 4082, 
c/o Automotive News, Detroit 26. 

(UTHERN CALIFORNIA, Los Angeles 
area. Now handling Dodge-Plymouth. 
1949 sales over 450,000. Beautiful set-up, 





good community. Price $40,000. will 
jease or sell property. Other listings 
priced from $25,000 to $200,000. H. C. 
Finley, Broker, 2030 E. Walnut, Pasa- 
dena, Calif. 

~S ANGELES AREA, long established, 


handling Chrysler-Plymouth. 600-unit al- 
lotment. Clean, large volume businesses 
like this seldom available. Priced fairly 


at $175,000. Immediate investigation in- 
vited. See H. C. Finley, Broker, 2030 E. 
Walnut St., Pasadena, Calif. 





({\UTOMOBILE DEALERSHIP. Established 
line. Located Evanston, Illinois (suburb 
of Chicago). Large population and 
shopping center. Modern equipment and 
purchaser subject to factory approval. 
Box 4116, c/o Automotive News, De- 
troit 26. a , 
JEALERSHIP AVAILABLE, now have 
100-car Nash franchise. Building and 
inventory for sale. Immediate possession. 
Box 333, Sandusky, Mich. 


DEALERSHIP WANTED 
{UTO DEALERSHIP WANTED. Prefer- 
ably General Motors or Chrysler dealer- 
ship in western Penn. area. Excellent 
bank and personal references. Financially 
responsible. Experienced in all phases of 
auto business. All replies confidential. 
Reply Box 4111, c/o Automotive News, 
Detroit 26. 
WANTED. 100-150 unit Ford. Chevrolet 
or Dodge deal. Prefer West Coast or 
southeast United States. No real estate. 
Write Box 4096, c/o Automotive News, 
Detroit 26. 
3HEVROLET OR FORD. Metropolitan 
New York or suburbs. Can handle any 
size dealership. Factory approval assured, 
excellent financial backing. Confidential. 
Box 4112, c/o Automotive News, De- 
troit 26. 
UST SOLD small town deal. Want deal- 
ership in town over 50,000. Ford pre- 


ferred. Can qualify with factory. An- 
swer confidential. W. C. Hudson, Macon, 
Miss. 





BUSINESS OPPORTUNITIES 

‘OR SALE. Well-established and highly 
profitable automotive sales training and 
publishing firm, now doing business in 
all parts of America. W. K. Braasch, the 
sole owner of the business, is a nation- 
ally known authority on automotive 
salesmanship. Since 1926, he has trained 
over 30.000 automobile salesmen and has 
conducted national sales training pro- 
grams for leading automobile manufac- 
turers. During the past year, Mr. 
Braasch conducted arge and successful 
sales clinics for 11 of the largest auto- 
mobile dealers’ associations in the coun- 
try. He has just completed six new 
manuals on automobile salesmanship 
which will sell at $10 per set to a wait- 
ing market, representing 50,000 automo- 
bile dealers, 150,000 automobile salesmen, 
and 50.000 young men who want to 
learn the business. Mr. Braasch, who 
is now retiring, has decided to sell the 
entire business, including very valuable 
copyrights, for $30,000 cash. Net profit 
on manual sales alone should return 
full investment in less than one year. 
We will supply Braasch-trained lectur- 
ers to conduct the sales training clinics 
and will furnish complete marketing 
plan for the manuals. Mr. Braasch will 
personally assist you during the first 
two months while you are getting 
started. This business will bear strictest 
investigation and we shall be glad to 
exchange references. For complete details 
wire, phone or write to W. K. Braasch, 
824 Judson Ave., Evanston, III. 


7INISHED BUILDING, glass front 70’x 
163’. with separate body shop and paint 
booth; floor not laid. Lot 150'x280’, per- 
mitting adequate parking at sides and 
rear of building. Layout prepared for 
automobile sales, parts and_ service. 
Chrysler dealership available, but suit- 
able any franchise; 70,000 persons met- 
ropolitan area eastern Pennsylvania and 
northern New Jersey. George Weitzman, 
Attorney, Easton Trust Bldg., Easton, 
Pa. 

{UTOMOTIVE MANUFACTURING BUSI- 





NESS, located in Middle West, needs 
additional working capital to realize 
profit possibilities. Will sell all or anv 
part, with or without services of present | 
owners. $25,000 upwards needed. Write 
Box 4105, c/o Automotive News, De- 
troit 26. 





DEALER SERVICES 





DO YOU NEED SALES IN THE 
AUTOMOTIVE AFTER-MARKET? 


We have a productive distribution setup 
of well known distributors and leading 
jobbers in 20 key states, available for 
automotive after-market products. Write 
for full details. Box 4114, Automotive 
News 


eee 





c/o 


DEALER SERVICES 


INVENTORY SPECIALISTS. 
accessories inventories taken accurately, 
economically and quickly in Michigan, 


Illinois, Indiana, Ohio, Pennsylvania and 
Talbot’s Automobile Dealers 
Inventory Service, 4690 Newport, Detroit 


New York. 
13, Mich. Phone Valley 2-9377. 


AUTOMOTIVE NEWS, JUN 


Parts and 





USED CARS FOR SALE 








Indiana's Oldest Auto 


AUCTION 


Held in a Big Cool Building 
In the Heart of Downtown 


INDIANAPOLIS, INDIANA 


Every Wednesday—12 Noon 
RAIN OR SHINE 
150 to 200 
Cars Pass Through the Auction Block 
85% to 90% 
Sold to Geod Solid Buyers 
Make Your Reservations Now! 
Bring Your Cars Early! 
CALL LINCOLN 7447 
DEALERS ONLY 


When Buying or Selling . . 
Wise Choice Is 


CLARKE AUTO AUCTION 


1125 N. MERIDIAN ST. 


. Your 








AKRON'S 
AUTO AUCTION 


EVERY THURSDAY 1:00 P.M. 
DEALERS ONLY 
Auctioneers: 

“Col."’ Carl E. Marker, Jimmie Leichty, 


Harvey Boyer 
BUY AND SELL WITH 


"Mac" 
The Liberal Scotchman 


H. C. TURNEY AUTO SALES 


156 E. Center St. 
Akron, Ohio Blackstone 3127 











LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 


LOW MILEAGE, CLEAN CARS 
FOR DEALERS ONLY 


located 6 Miles North of Lancaster, Pa. 


Manheim Auto Sales 


& Auction. Inc. 
Phone 202-W4 








Philadelphia's 3 
BIG DEALER AUCTIONS 


TUESDAY THURSDAY FRIDAY 
12 NOON 12 NOON 8 P.M. 


GILBERT — ROBINSON 
Automobile Auctioneers 
6600 N. Broad . Phila, Pa. 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 








WICHITA AUTO AUCTION 
Wichita Falls, Texas 
1PM, 


Dealers Only 


Phones: 3-2171 
| 3-3416 


Every Tuesday - 


| 





FORTY—1948 CHEVROLET sedans. 
shape, Seen at Belle Isle Cab Co., 
timore, Md. Henry Newton, 


Mulberry 1570 after 7 p. m, 


Good 
Bal- 
Telephone 





WHEELING ILLINOIS) 


AUTO AUCTION 

Every THURSDAY Noon 
15 miles north of Chicago limits on Route 45 
Milwaukee Avenue—Phone 
‘ Dealers Auction in Cook County 
(Chicago). 35 years experience in the Auto- 
motive Business. 

Al Kellum—Auctioneers—Joe Ostergrant 











| EXCESS SHOP EQUIPMENT? 


Why not sell that extra equipment now 
standing idle in your shop? 


An advertisement in this section is the 
answerl 


See rates at stort of this section. 


AUTOMOTIVE NEWS 











| measure for 
| 


USED CARS FOR SALE 


ACCESSORIES WANTED 


59 


MISCELLANEOUS 





—AUTO— 
AUCTION 


—At— 


| 
HORSEHEADS, NEW YORK 
| EVERY FRIDAY 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


You will always find real action at 
both these auctions. 


R. D. WEST, Prop. 


E. Johnson Tex Rickard 


Auctioneers 


Jos. 





ATTENTION DEALERS III | 


At Greatly Reduced Prices 


1948 Chevrolet - Ford - Plymouth 
4 Door Sedans 


Excellent Bodies Good Motors 


All Cars Formerly Used for 
Cab Service in Phila. 





-- 


Phone or Write: | 


| THE R. A. COMPANY 


43rd & Locust Sts. ° PHILA., PENNA. 
SHerwood 7-1700 — Morris Freedman 
EVergreen 2-0400 — Herbert Cole 





KEN SCHAEFER'S 
The Only Indiana 


AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
| INDIANAPOLIS, INDIANA 
Col, R. V. Martin, Auctioneer 
Ilinois St. Phone Lincoln 5383 











1915 N. 








AUTOMOBILE | 


AUCTION 


28 Miles From Chicago Loop | 
2 Mile East of Illinois State Line on Route 30 | 
EVERY FRIDAY — I! A.M. 


175 CAR AVERAGE 


We have actually sold an average of 93 
cars per sale since the day we started. 


STRICTLY WHOLESALE 

Dealers Buy — Dealers Sell 
George Lawson and Bud Fennema 
| Owners 
Dutch Stuart, Auctioneer 
| 
| 
| 


Dyer Auto Auction 


| 
PHONE 4111-405! DYER, INDIANA 
Res. Lansing, II!. 730 or 107R 








AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 
ALBANY, N. Y. 
(For Dealers Only) 
EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 








USED CARS WANTED | 


|WANTED. Dodge, Plymouth, Ford, Chev- | 











| rolet and Pontiac demonstrators. Porche 

Motor Co., Thibodaux, La. | 

F ansndaatiialestnieiatven eh eliiiadaeiatdetnanenbincasitnaaip 
VARTS FOR SALE 

TIRES FOR any car since 1900. Robert 


B. Chase, Earlville N. Y. 








BUICK PARTS | 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 


Parts. . . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


_ ROBERTSON BUICK CO. | 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 





a PARTS WANTED 
| URGENTLY NEED 1 water pump 
| plete for 1934 Terraplane. 

this item in stock, please notify 3 
| mail, Mitchell Buick and Equipment Co., | 
West Point, Miss. 
ACCESSORIES FOR SALE 





|CONVERTIBLE TOPS, auto seat covers, | 

headlinings. Custom tailored, made to 
1936-1950 cars. Catalogue 
request, Boston Big Buck | 
278 Cambridge St., Boston, 
Rambler seat covers avail- 


materials on 
Products Co., 
Nash 





Mass, 
able. 


AUTO RADIOS WANTED for cash. New 
discontinued models including 1949. Man- 
hattan Auto & Radio Co., 1706 7th St., 
N. W., Washington 1, D. C. 


TRUCK EQUIPMENT FOR SALE 


FOR SALE. Three insulated refrigerated 
bodies. Will fit 137-inch wheelbase 
chassis. Dimensions—108"' length x 64’’ 
height x 68'’ width. Sea-Bee Motor Sales, 
Inc., 1678 Thomaston Ave., Waterville, 
Conn, 

WRECKER. HOLMES Traffi 
Chevrolet 2-ton chassis, Used two years. 
Perfect condition, Bargain. Leader 
Chevrolet Co., Inc., 120 Westfield Street, 
West Springfield, Mass, 








King on 


FOR SALE. Mechanical handling system 
4-car carrier trailer. Good condition. 
Charles H, Jenkins & Co., Aulander, 


Ec eUE: Carolina. 


SHOP EQUIPMENT FOR SALE 


BEAN FRONT-END MACHINE, Bean 
wheel balancer. Both like new. Less 
than one year old. Real bargains. Miami 
Motor Sales, 1701 North Main St., Day- 
ton, Ohio. 

FOR SALE, Twelve Lions parts bins com- 
plete with dividers and shelves. $40 each. 
Day Motor Sales, Adrian, Mich, 


WHEEL BALANCING UNIT. Easy to op- 











erate. Diametric precision balancer, Less | 


than year old. $75. John Dorschel Motors, 
706 Dewey Ave., Rochester, N. Y,. 








FOR SALE 


Fifty-one parts storage and display 
tables A-1 Sacrifice 
price $25 each for immediate sale. 


Lustine-Nicholson 
Chevrolet 


5710 Baltimore Avenue 
Hyattsville, Maryland 


in condition. 








SHOP EQUIPMENT WANTED 


DISTRIBUTOR TESTER. Must be popular 
make and fairly new. Give details in first 
— Baugher Motor Co., Waynesboro, 

a. 











ANTIQUE CARS FOR SALE 


FOR SALE. 1920 Chevrolet ‘‘490’’ touring, 
1,283 miles; practically a new car. 1923 
Chevrolet ‘‘Superior’’ touring, 8,960 miles. 
1920 Maxwell touring, 8,756 miles. 1922 
Studebaker ‘‘Big Six’’ touring, 23,740 
miles. 1923 Franklin sedan, 40,000 miles. 
1923 Ford sedan. 1926 Ford coupe. 1927 
Ford roadster. 1930 Lincoln cabriolet, 
42,673 miles. Original tires, ‘‘inter-com’”’ 
system and tire inflater. All in first 
class condition. Mostly one previous 
owner. Wonderful for sport, hobby or 
advertising. Storage space necessitates 
selling. H. D. ‘‘Tip’’ Chisholm, Ashe- 
boro, N. C. 








REWARD--STOLEN CARS 

STOLEN—'49  FORDLINE Tudor sedan 
No, 98BA-783425, birch gray, last De- 
cember. Reward. Wilson Motor Com- 
pany, 5433 Leary Ave., Seattle. 


MISCELLANEOUS 

WANTED KAISER-FRAZER neon sign. 
Gimbel Motors, Inc., 143 Whalley Ave., 
New Haven, Conn. 

FOR SALE. Kaiser-Frazer electric sign, 
service sign; factory tools. Hegeman 
Motors, Inc., 8217 Clayton Rd., Clayton 
24, Mo. 











MISSING PERSON—$25 rewaard for Rob- 


ert (Bob) Johnson, age 32 years, mar- 
ried, has two children. Works as a 
mechanic. Left Liberal, Kansas, in Feb- 


ruary driving a Buick convertible with 
a Kansas license. Carl J. Tedford, Lib- 
eral, Kan. 





ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 300 Commerce S&t., 
Lynchburg, Virginia. 


NEW IMPROVED MODEL 


Automatic 1951 BraKinGs 


Somplete with Controlled erst $54* 
Suide Cables & Brake Hook-Up 





ow DEAL i::::: sues 
Protecto Covers ..... $6.95 


Tailor Made, lots of 6 $5.95 
Army, Carrying Bag .. $1.00 


Surplus 


RED ARROW — TOW GUIDE 
FULTON — VELVAC 
WE STOCK PARTS 


QUICK-TOW, Bumper- 
to-Bumper Tow Bar... 


$47 





Tow Bar Sales Company 
Exclusive Factory Distributors 

AN 3-8888 fare: MU 4-401 

DE 2-0700 DO 3-8373 

40 SO CLINTON ST., CHICAGO 6, ILL. 

Denver: KE 2323 — Los Angeles: OL 9782 


YOU CAN PAY MORE 
BUT CANNOT MATCH 


The NEW V Type 
MOTO-MATIC 


TOW - GUIDE 


Trade Mark—Patented 
Tows and Guides Motor Cars 


Twin Leaf Chain Couplers 


No Adapters Are Necessary 
nee $32.50 EXCISE 


TAX INCL. 
WRITE TODAY FOR LITERATURE 


FACTORY SALES DIVISION 
PILOT DISTRIBUTING CO. 


BATTLECREEK 9, MICHIGAN 








WANTED 
AUTO LITERATURE 


Smith's “Marketing of Used Automobiles” 
Write Box 3879 
c/o Automotive News, Detroit 26 





THE TUESDAY SALE — 11:30 A.M. 
FORT WAYNE AUTO AUCTION 


—DEALERS ONLY— 


(In the Heart 


Phones: E 


OUR ONLY GUARANTEE: 


of the Nation) 


-1254 
-5209 


YOU MUST 8E SATISFIED 


WEBSTER-MARKER MOTORS, INC. 


324 W. Main St. 





for One Year $8 [] 


Ft. Wayne, Ind. 


seis deetealenenataaciataaaniiel -------7--------=------5 


New Subscription Order 


Send Automotive News to Address Below 


| 
or Two Years $14 [] 


for which check is attached L] or send bill CT | 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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WHAT HAPPENED IN NEW YORK 
DURING THE FIRST QUARTER 
OF 1950 


Here’s What The Survey Reveals: 


@ Sales rank of new private and busi- 
ness-owned cars, listed separately, in 
a borough-by-borough analysis. 
Total number of new cars sold in each 
of 115 New York Sales Districts. 
Percent of borough sales of individual 
make within each district. 
Percent of total sales of all cars each 
individual make enjoys within each 
district. 








NEW CAR SALES 
ARE UP 55.7% 


ESPITE labor difficulties total new car sales went 
sharply upward. Total sales were 44,329 versus 
28,470 during the first three months of 1949... a gain 
of 15,859 or 55.7%. 
Circumstances make an analysis of the first 
quarter of 1950 especially interesting and important. 
All of this information together with a breakdown 
of sales in New York's 5 boroughs and the 5 adjacent 
counties is contained in the Journal-American’s latest 
New Car Registrations survey for the first quarter of 
1950. It’s ready for you now. Just call a Hearst 
Advertising Service man and ask for your copy today. 
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